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This beautiful Southern home, in San Antonio, Tex., expresses, in wood throughout, the architect's and owner's ideal of beauty 


pyrene American is the home that is built of wood—whether it be stately mansion or humble cot- 

tage. Wood is an unchanged and perfect product of nature, and, therefore the very embodiment of — 
honesty and sincerity. Wood is from a-living organism and breathes the spirit of friendliness and hospi- 
tality. It is the pioneer as well as the premier home building material of America; first in beauty, first in 
adaptability and first in the hearts of home lovers everywhere. 
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Management 








Our organization is equipped 
to handle management problems 
for the Timber and Lumber In- 
dustry in an advisory capacity or 
to take over the entire burden 
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When a Big Realtor Builds 
what floor does he specify? 


A. C. Steere is the most prom- 
inent realtor in North Louisiana. 


fection” Brand Oak Flooring laid 


Aside from his ability in directing 
big real estate projects, he is well 
versed in architecture, 


of active management in all its 
details. We can also handle the 
liquidation of timber and lum- 
ber properties. 


His new home on Ockley Drive, 
in South Highland, Shreveport, 
was constructed from _ plans 
drawn by himself. Naturally, he 
was careful to select an oak floor- 
ing that would be in keeping with 








the character of such a house. 


Throughout, 1% x 2% clear quar- 
tered white oak was used. Mr. 
Steere was well acquainted with 


Milling, grading and inspection 
play an important role in oak 
flooring. The finish, pattern and 
matching depend on how per- 
fectly these three are carried out 
at the mill. Mr. Steere’s floor is 
beautiful to look upon, and will 
retain this beauty generations 
from now. Yet it cost him no 
more than a number of other 
brands. 


There’s a size and grade of “Per- 
fection” Brand Oak Flooring for 
every type ot structure, new or 


James D. LA C E Y & co. 


Timber Land Factors 


Established 1880 
CHICAGO NEW YORK SEATTLE 
231 So. LaSalle St. 350 Madison Ave. 626 Henry Bldg. 
MONTREAL VANCOUVER 


Drummond Bldg. Vancouver Block 
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WISCONSIN 
HARDWOODS 
HEMLOCK 
PINE 
KorrectMake 
MAPLE AND BIRCH 
FLOORING 










Maple and 
Birch Flooring: 


When you need Northern Hardwoods, 
Maple or Birch flooring, remember we al- 
ways have well-rounded stocks. You'll 
find our quality and service reliable. Test 
us out on the following items: 


50,.000° 4/4" No, 1 Com, & Btr. Birth Kiln Dr. 
50,000° 4/4” No. 2 Com. Birch Kiln Dried 
200,000° 4/1" No. 2 Com, & Btr, Soft Elm 
50,000" 4/4" No. 3 Com, Soft Elm 

75,000° 6/4" No. 3 Com. Soft Elm 

16,000° 4/1" No. 3 Rock Elm 

50,000" 4/4” No, 2 Com, & Btr. Brown Ash 
50,000 13/1652" Clear Maple Flooring 
60,000" 13/16x24%”" No. 1 Maple Flooring 
50,000 13/16x1%”" Clear Maple Flooring 


30,000° 13/1624" Clear Birch Flooring 


NEELAND-McLURG 
. LUMBER COMPANY 4 
PHILLIPS,WIS. 





Mills at 


Morse,Wis.- Phillips, Wis. 


the advantages of having “Per- old. For full information, write 


Arkansas Oak Flooring Company, Pine Bluff, Ark. 


PERFECTION 


Brand Oak Flooring 














A Sales Policy That 
Brings Repeat Orders 


You'll never gamble on quality, 
grades or service when you deal 
with us because our mills are held 
responsible for every shipment 
made on orders for 


Northern Hardwood 
and Hemlock Lumber 


As soon as the order is filled, the car 
number and invoice is sent direct to 
you from the mill. This policy of hon- 
est dealings brings us repeat orders 
from exacting buyers. 


next order. 


Try us on your 


Weidman - Vogelsang 
911 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 











| 


wH¢ 


is. _ |e] 


OFF 


TERM 


IN TI 


the 3 
upon 
first 
to si, 
Or 
payn 
pleas 
copie 


ENTE 


Ce 
office 
adve 
prev 


ME} 


hig 
ple 


ban 


hur 
nur 
lea 
of | 
oneé 





I 


> 
3 
9 
iB 
laid 
ction 
oak 
1 and 
per- 
1 out 
MOT 1S 
will 
tions 
n no 
other 


‘Per- 
g for 
Ww or 
write 
Ark. 
9 


5 
— 








COPYRIGHT 1926 BY AMBRICAN LUMBERMAN 





JonTHWESTERN (UABERYAN nfumnb 


A 
Kusitions? 


ESTABUSHED 1873, 








THE TIMBERMAN 


ESTABUSHED 1886. 








WHOLE NUMBER 2665 


CHICAGO, JUNE 12, 1926 


YEARLY SUBSCRIPTION $4 



































The Exponent of the American Lumber Industry 
e e o 
" eric anfiimberman Where You Will Find It This Week 
- , Editorial Of Special Interest 
Published Weekly by Editorials 20.1 
‘ditorials TOC O OCHO OSE REC BOR OO Oe 08 9 41 Retailer ’s Novel Dis lay Shows That 
THE AMERICAN LUMBERMAN Query and Comment................. 42 “eit ein While Histeey ig Made. , 44 
c.W. DEFEBAUGH, E. C. HOLE, Review of Current Lumber Trade Con- tia, Sees : mn Racy ae 
President. Secretary and Manager. ditions pul aaah ied Gatcal alo" aires le wi a ae 43 . i : lorida’s Business Outlook Is 4s 
PE 66:29:00 Oe 6 aeO 40 wee ee wwe ne eee 0 
OFFICES : EIGHTH FLOOR, MANHATTAN BUILDING Departments American Lumberman House Plan No. 
431 South Dearborn St. 130 45 
CHICAGO. ILLINOIS, U. S.A. , ae is ” ; ; " - a aid « eee eA ee a ecoeoeeee : Cine 2 Pe ee eeene e 
Cable Address, *Lumberman, Chicago.” Business Changes, Incorporations ete..70 she Features of a New Mexico Operation, .. . 48 
POreign «+... sess eres eee e eee c eens re Greater Business by Attractive Displays 48C 
TERMS OF ANNUAL SUBSCRIPTION, POSTAGE PAID: a ere OD eee aaa, io ae pntagess 
IN THE UNITED STATES AND MEXICO, $4; CANADA, ENE, hnaG tos pode ewerne bedaea 9 i ee ee ' ‘ 
$6; IN THE UNITED KINGDOM AND ALL late News 41 West Coast Lumber Happenings......52-53 
OTHER COUNTRIES IN THE UNI- si tle la adie Ned See i Ovebend Beni ial at ot 
VERSAL POSTAL UNION, $8. Live Topies....... 48D, 49, 52, 53, 57, 66, 68 verheac andling Equipment at New 
Subscriptions for less than a year are taken at Leeal and Persomal 2... ..sccccvcdews 80-82 Umit 2... ccc cccceeeeceneceesnces 53 
the yearly rate if paid in advance. Remittance iii. ran ardw il « arkea —_ RAB 
spon yoorly subscriptions te espected within the camer Gielitin .._——sasic.icr...g4 0-51 Hardwood Mill and Market News.....! 4-57 
ay any a Byes Eames time — — Manufacturer and Dealer............ 66 Which Is the Wiser?.............0-- 55 
to sight draft with exchange upon due notice. Markets. The 83-88 Haste States New . 
Orders to discontinue should be accompanied by ( ~ Mi a ci tal ian tadirhe ati de ie Eastern States News...............- 6 
payment to date. In requesting change in address, MDIGMATY cece cccecccscccccccesscees 71 ws fl 82 
please give old as well as new address. Single I ea acd oe eek es ee are a 71 
copies, 25 cents. ‘ one . 
———e Poet, The Lumberman ...... 2... 69 : 
ENTERED AS SECOND CLASS MATTER JANUARY 27, Sent of the Retailer 16-48 Index to Advertisers 
1899, AT THE POSTOFFICE AT CHICAGO, ILLI- eae ee ge Neh ed on egg ae: I her 96 
NOIS, UNDER ACT OF MARCH 3, 1879. tetailers, News and Business Ideas ENS diac rmrmnws wablakeee eek eee 96 
r- ; ee a Gheun tae aes Ol BO ccekn tn miieeniesnosweaane ct SRS = AY soos ae ska eee 97 
‘opy for new advertisements should be in this ’ * : 
office not later than Monday, changes in current Sash, Doors and Millwork .......... i 97 
advertisements not later than Tuesday of the week Teen Ween 6 TMM FI vicawre ena 48A 
ae. Timber Land Sales.....-...........:. 90 News of the Lumber World 
MEMBER AUDIT BUREAU OF CIRCULATIONS Trouble and Litigation 90 Atlanta, G 55,75 Memphis, T 54 
PARES NERS Oe ES J ita, Ga. ...55, 75 Memphis, Tenn.... 5 
Transportation, Lumber ............. 79 3altimore, Md.... 54 Merrill, Wis...... 56 
Washington, Notes From............ 67 seaumont, Tex.55,75 Milwaukee, Wis .54, 73 
Bellingham, Wash. 72 Minneapolis, Minn. 77 
— or Boston, Mass..-... 77 New Orleans, La.. 78 
Association Activities Brookhaven, Miss. 75 New York, N.Y... 78 
—* . . ” Buffalo, N. Y..... 56 Norfolk, Va...... 76 
rea . 2 ’ 
Coming Conventions ........... Re eee ad Cincinnati, Ohio.. 56 Pittsburgh, Pa.... 77 
Southwestern Hardwood Manufactur- Columbus, Ohio... 55 Portland, Ore..... 73 
UT Ue one oss ckis hrc Sion ean as 57 Detroit, Mich.... 54 San Francisco, 
West Coast Lumbermen’s Association.58-59 Duluth, Minn..... a _ Calif. ......... 72 
Golf Holds Stage in Outdoor Sports... 59 necro Acgal ie 76 re ag esi ban 
. National Committee on Wood Utiliza- Jachunnetite Fla.. 74 Tae W: ! 99 
READ WHEREVER LUMBER IS CUT OR tion 60-63 Konans Cite, Me. 74 ‘Yerente, Oat... 16 
SOLD AND REGARDED BY THE TRADE RR gate ati At aedeagal gg Nk ste Be . C ak age ay 4 hai Sl Beas 
AS AUTHORITY IN LUMBER MATTERS What the Associations Are Planning Lake Charles, La. 7: ruscaloosa, Ala nee 76 
- - SL TTS: O60 ee a a Gao ae 
‘ 408 zeles, © . - n, eee OF, 
Published Weekly oa a CED be sccvccsernsssveveese 64 Louisville, Ky.... 54 Winnipeg, Man... 77 
. . 1oo-Hoo Happenings ............... 65-66 Macon, Ga.....56, 76 
In Its Fifty-third Year 














Retailers Consider the Mail Order Problem 


N INTERESTING SURVEY just made by a group of retail 
merchants in various lines at Janesville, Wis., in codperation 

__. With a daily newspaper, has resulted in uncovering some 
highly significant facts with regard to the buying habits of the peo- 
ple of that community. 

As six thousand questionnaires were sent out, covering city, subur- 
ban and rural buyers, this inquiry may fairly be said to have covered 
4 representative cross-section of the American buying public. Six 
hundred of the questionnaires, representing 10 percent of the total 
number mailed out, were returned. It is rather disconcerting to 
learn that these returns show an average mail-order expenditure 
of $59 per family, from which it is estimated that considerably over 
one million dollars is sent out of the community annually for mail 
order purchases. 

From this survey Prof. R. E. Ellingwood, of the department of 


business administration, University of Wisconsin, has drawn some 
interesting conclusions. He says, in effect, that the survey shows 
that the buyers in most cases do not make any comparison of the 
prices asked by their home merchants with those named in the 
catalog, but send away their money in simple faith that the mail 
order price is the lower. This faith of course is the result of a long 
and persistent campaign of propaganda by the mail order houses 
for the purpose of creating the attitude of mind that, inevitably, as 
if by some process of nature, the mail order concern can and does 
undersell the home dealer. There seems, according to the survey, 
to be little disposition to compare quality, and none whatever to take 
into consideration the other substantial advantages of dealing with 
the home merchants. 

Prof. Ellingwood makes the pertinent suggestion that retailers 
should advertise more extensively with the special problem of mail 





40 


AMERICAN LUMBERMAN 


JUNE 12, 1926 





order buying in mind. In this connection it is highly significant to 
notice that 86.7 percent of those answering the questionnaire indi- 
cated that they are influenced in their buying by newspaper adver- 
tising. It would seem therefore, that the plain course for the retailer 
who is troubled by mail-order competition is to show the public, 
plainly, frankly and without evasion, through newspaper advertising, 
just how and why it is to the local buyer’s advantage to trade at 
home rather than to send his money away to a mail order house. If 
he can not make such a showing he may as well admit at once that 
the mail-order buyer is simply doing exactly what he, the dealer, 
would do if their positions were reversed; namely, buying where he 
can buy to the best advantage. While buying to the best advantage 
ordinarily implies buying at the lowest price, there are many advan- 
tages and economies, in the case of lumber particularly, in buying 
of the local dealer. While these advantages are perfectly evident to 
the dealer himself, the customer seldom takes them into considera- 
tion until it is too late. It is up to the dealer, by the use of the 
right kind of advertising, to put his case before the buying public 
so plainly and forcefully that the seductive arguments of the mail 
order houses will fail to have their desired effect. 

That this can be done, is the experience of many retail lumber- 
men. It happens that in the retail department of this issue a Mis- 
souri dealer, after asserting that $100,000 a year is sent away from 
his town to catalog houses for the purchase of building material, 
says that he would have been glad to sell every dollar’s worth of 
it at the prices paid to the mail order concerns. His further remarks 
on this subject will be found worth reading, especially in the light 
of the survey under discussion. Numerous other dealers have borne 
the same testimony with regard to successfully meeting the prices 
of the mail order concerns. 


es 


Meeting mail order competition is a merchandising problem pure 
and simple, and the sooner this fact is realized and acted upon the 
better it will be for the local dealer. The popular course of “cussing” 
the mail order house is futile, and appeals to buy at home on the 
basis of local patriotism and community spirit are not much more 
effective. Whatever else may be said of the methods of the mail 
order houses, it must be admitted that they have forced the loca] 
dealers in all lines to forsake antiquated methods and make them. 
selves better merchants, and the process is still going on. 


What Do These Figures Mean to You? 


HENEVER A “BOOM?” strikes his community the lumberman 
is quickly made aware of its existence by a demand for more 
lumber and other building materials. Most booms mean in- 

creases in population, and more people want more homes, more food, 
more clothing and more of the necessities of life in general. This 
increased demand for commodities is felt, not only in the community 
itself but in distant manufacturing and distributing centers. 
Americans are so familiar with “booms” of one kind and another 
that they are apt to think that the country has increased in popula- 
tion and wealth by fits and starts. While this is true to some extent, 
there has been and is a steady, healthy growth in population and 
wealth that in itself affords the basis for sound development and ex- 
pansion in producing and distributing facilities. Now and then mis- 
givings have been felt about the cutting off of immigration, the 
thought being that this meant a checking of population growth, pro- 
ducing capacity and consuming market. But this view leaves out of 
consideration the natural increase in population, the improved living 
conditions and their influence upon the health and longevity of the 








Research Opens Doors 


and operations of a business or an industry may be, 

the final test of its success is its ability to sell or 
market its products. It is a common belief, particularly 
in the lumber industry, that the most potent factor in 
sales success is price. As a consequence, the tendency 
has been to seek methods of lowering costs of production 
in order that selling prices may be reduced. That is to 
say, the lumber manufacturer has concentrated his ef- 
forts upon production rather than upon merchandising, 
and the price he has paid for stocks has loomed larger in 
the eyes of the distributer than the multiplied profits he 
might reap through rapid turnover effected by skillful 
merchandising or salesmanship. 

Wood often is called the most adaptable of materials, 
and if this is true it means that wood offers the greatest 
number of sales opportunities of any material. Every- 
body knows a multitude of uses of wood; but it is doubt- 
ful if any one person knows them all. New uses are be- 
ing found for many other products, as the lumber indus- 
try has discovered to its cost. Wastes of other industries 
have been converted into products that compete with lum- 
ber in its chosen field. It is said, in fact, that European 
countries now are marketing in the United States lumber 
produced from parts of the tree that in America are wasted. 
Yet, a delegation from Great Britain after investigating 
industrial conditions in the United States has reported 
back that American industries and American labor are 
vastly more efficient than British. It is almost notorious 
that the products of American industry are meeting com- 
petition successfully in practically all the world markets. 

Price, inevitably, will be a potent factor in consummat- 
ing every sale; but altogether too often the unskillful 
salesman sells on price because he does not know the 
merits of his product or because he offers it to an un- 
willing or more skillful buyer. Lately, the AMERICAN 
LUMBERMAN received from one concern an inquiry about 
the disposal of a waste product of its operations. At the 
same time it received from another concern engaged in 
the same branch of lumber manufacture an inquiry for 
a source of supply of precisely the same waste product, 
because, presumably, it had found a market for more than 
was produced in its own factory. This product is impor- 
tant enough to interest the entire industry in discovering 
a market for it. Skillful sales research has enabled this 


| OWEVER NUMEROUS AND complex the functions 


to Sales Opportunities 


one concern to discover such a market. Similar research 
on the part of the lumber industry as a whole would un- 
cover this market as well as numerous others for lumber 
and other products of the tree. Will the leaders of the 
industry believe, in these days of industrial research, 
that there is no means of utilizing the enormous wastes 
of the forests? 


At a meeting of the National Coal Association recently 
a youth of 22 years told the delegates how by means of a 
new process of distillation he had recovered from a single 
ton of coal “100 pounds of resin, 110 pounds of wax, 8 
gallons of medium oils, two of which were suitable for 
motor fuel, and two gallons of light oil, recovered from 
coal gas,” and “still retaining almost a ton of coke for 
fuel.” It is well known that not only coke but valuable 
chemicals are byproducts of gas manufacture, while much 
of the coke used in steel manufacture is still produced by 
a process that wastes all the gas and the products that 
might be recovered from it. 


Probably, the lumber industry is more in need of re- 
search than any other industry of comparable importance 
and magnitude. This fact is recognized in the trade ex- 
tension program of the National Lumber Manufacturers 
Association, as well as the programs of the regional asso- 
ciations. It is admitted readily that not only research in 
methods of production and utilization but research in the 
field of marketing and merchandising is indispensable. 
The coal byproducts recovered by the youthful chemist 
are worthless unless they can be sold, and they can not ol 
course be sold unless they can be economically used. 


While chemical research will do much for the lumber 
industry, there is a sort that can be prosecuted by the 
sales organizations of producers and distributers. It 1s 
in the field of uses of lumber and byproducts in their crude 
form. Not only can the sales forces adapt their methods 
of marketing to modern needs and make them conform 10 
those that have proved successful in marketing similar 
products, but they can seek out new uses or new adapta- 
tions. Attention frequently has been called to the fact 
that a better knowledge of the uses to which lumber is put 
will enable the producer to save both money and material 
for himself and perhaps for the user also. In fact, re 


search is a function of the salesman nowadays, almost as 
much as it is a function of the chemist. 
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people, the accumulated savings of prosperous citizens and the in- 
creased demands for the necessities and luxuries of life resulting 
from the possession of larger means of purchase. 

During the five years 1920-1925, according to a statement of the 
National Industrial Conference Board, the United States gained 
in population 10,229,000, which is 15 percent more than the entire 
population of Canada and 40 percent more than that of Australia 
It is 38 percent more than the 1920 population 
of all the New England States, and 15 percent more than the aggre- 
gate population of eleven mountain and Pacific States. 
that of these ten millions as large a percentage are gainfully em- 
ployed as of the entire population when the 1920 census was taken, 
3,965,000 of the 10,229,000 are gainfully employed and their pur- 
chasing power is more than 5% billions of dollars a year. 
not the whole story, however, because the reduced cost of living and 
the resultant “real” earnings leave a wider margin for spending, a 
truth that is evidenced by the fact that savings deposits have in- 
creased at the rate of 55 percent a decade since 1920 as compared 
More impressive still, the board 


and New Zealand. 


with 40 percent before that date. 


Assuming 


This is 


asserts, is the growth in life insurance. 
to 1910 at the rate of 58 percent per inhabitant; from 1910 to 1920 
at 115 percent, and since 1920 at the rate of 104.5 percent, or at the 
rate of 209 percent per decade since the last date. 

Here are increases in population, that is possible buyers, and pur- 
chasing power that in any other country would be looked upon as 
affording marvelous opportunities for the marketing of useful com- 
modities, particularly building materials. 
gest to lumbermen a need for homes and the means to buy them that 
can not fail to be reflected in increased sales of lumber. 
if the lumber industry of the United States could feel assured that 
within the next five years it would have an opportunity to supply the 
lumber needs of Canada, lumber manufacturers would see a sound 
basis for prosperity. Something even better has taken place during 
the last five years, and there is good reason to believe that the thing 
will be duplicated in the next five. 


This increased from 1900 


These figures should sug- 


Certainly, 


It should be remembered, how- 


ever, that this new buying population and power is besought on 
every hand to purchase other commodities than lumber, some of them 
sharp competitors of wood in many uses. 








Holiday Curtails Lumber Movement 
{Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 10.—The National 

Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry, for the week ended June 5, 
from 398 of the larger softwood and 155 of the 
chief hardwood mills of the country. On ae- 
count of the holiday included in this week, the 
383 comparable reporting softwood mills showed 
considerable decreases in production and new 
business, and a slight decrease in shipments, 
when compared with reports for the previous 
week from 374 mills. In comparison with re- 
ports for the same period last year, when 370 
mills reported, increases in all three items were 
noted, thus continuing the phenomenon of larger 
lumber shipments in the face of a lower volume 
of reported operations. Hardwood 
operations expanded, but were hardly compara- 
ble, as 28 more mills reported for last week than 
for the week earlier. 


business 


The unfilled orders of 238 southern pine and 
West mills at the end of last week 
amounted to 690,129,553 feet, as against 693,- 
$91,107 feet for 237 mills the previous week, 
The 131 identical southern pine mills in the 
group showed unfilled orders of 277,039,000 feet 
last week, as against 282,996,380 feet for the 
week before. For the 107 West Coast mills, the 
unfilled orders were 413,090,553 feet, as against 
410,894,727 feet for 106 mills a week earlier. 

Altogether the 383 comparable reporting soft- 
wood mills had shipments 102 percent, and or- 
ders 89 percent, of actual production, For the 
southern pine mills these percentages were re 
spectively 106 and 97; and for the West Coast 
mills, 110 and 95. Of the reporting mills, the 
‘47 with an established normal production for 
the week of 235,779,483 feet, gave actual pro- 
duction 99 percent, shipments 104 percent, and 
orders 92 percent thereof, 

The figures for last week, the week before aud 
the same week last year follow: Production— 
266,558,447 feet, against 286,142,624 feet the 
Week before, and 242,287,504 feet last year. 
Shipments—271,093,586 feet, against 276,624,- 
927 feet the week before, and 256,789,451 feet 
lasi year. Orders—237,479,575 feet, 
»275,758,695 feet the week before, an 
“62 feet last year. 


Coast 


against 
229,609,- 


The following revised figures compare the 
softwood lumber movement of the eight regional 
associations for the first twenty-two weeks of 
1926 with the same period last year: Production 
—9,559,818,011 feet, against 5,457,716,270 feet 
last year. Shipments —5,814,556,782 — feet, 
against 5,549,859,235 feet. Orders—5,579,111,- 
935 feet, against 5,393,658,895 feet. 

The West Coast Lumbermen’s Association 
Wires that new business for the 107 mills re- 
porting for the week ended June 5 was 5 per 
cent below production, and shipments were 11 
Pereent above production. Of all new business 


taken during the week, 46 percent was for fu- 
ture water delivery, amounting to 47,669,451 
feet, of which 34,565,262 feet was for domestic 
cargo delivery, and 13,104,189 feet export. New 
business by rail amounted to 49,674,060 feet, or 
48 percent of the week’s new business. Forty- 
six percent of the week’s shipments moved by 
water, amounting to 56,297,083 feet, of which 
36,428,235 feet moved coastwise and intercoastal, 
and 19,868,848 feet export. Rail shipments to- 


. taled 59,318,184 feet, or 49 percent of the week’s 


shipments, and local deliveries, 5,884,524 feet. 
Unshipped domestic cargo orders totaled 136,- 
671,635 feet; foreign, 130,212,270 feet, and rail 
trade, 146,206,648 feet. 

Labor turnover at logging camps on the Pa- 
cific slope has shown a marked decrease, accord- 
ing to the Four L employment service, and also 
at lumber manufacturing plants labor turnover 
has been very light. Night shifts have been laid 
off at a number of fir sawmills in several widely 
separated distriets, and there are indications of 
a further lessening in fir lumber production. 
Kast of the Caseades, sawmill operations are 
below the average of the last three years. Many 
plants that usually operate two shifts are now 
running days only, with several planing depart 
ments working short weeks. Woods operations 
are also slightly below normal for this time of 
year. 

The Western Pine Manufacturers’ Assoeia- 
tion, with two fewer mills reporting, showed 1 
nominal decrease in production, some decrease 
in shipments, and a marked 
business, 

The California White & Sugar Pine Manufae- 
turers’ Association reported notable decreases in 
production and shipments, and a heavy decrease 
in new business. 

The California Redwood Association reported 
some decrease in production and shipments, and 
a material decrease in new business. 

The Northern Pine Manufacturers’ Associ: 
tion, with one less mill reporting, showed con- 
siderable decreases in production and shipments, 
and a heavy decrease in new business. 

The Northern Hemlock & Hardwood Manu 
facturers’ Association (in its softwood produe 
tion), with ten more mills reporting, showed a 
big increase in production, considerable increase 
in shipments, and a nominal increase in new 
business. 

The hardwood mills of the Northern Hemiock 
& Hardwood Manufacturers’ Association — re 
ported from 24 mills production as 3,983,000 
feet; shipments, 3,309,000 feet, and 
3,697,000 feet. 

The Hardwood Manufacturers’ Institute re 
ported from 131 units production as 10,107,425 
feet; shipments, 18,158,568 feet, and orders, 
19,583,125 feet. The normal production of these 
units is 22,063,000 feet. 

For the last twenty-two weeks, all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 621,977,- 


decrease in new 


orders, 


983 feet; shipments, 587,942,554 feet, and or- 
ders, 601,968,613 feet. 

| Barometers of the Southern Pine Association 
and the Southern Cypress Manufacturers’ Asso 
ciation appear on pages 50 and 51, respectively. 
—EpiTvor. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., June 10.—For the week ended 
June 5, forty-two mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 13,398,000 feet, manufae- 
tured 8,246,202 feet, shipped 7,553,770 feet, and 
booked orders for 5,167,000 feet. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., June 10.—Following are 
f. o. b. mill prices, June 1 to 5, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 
Edge grain or S4S 
1x3” B&better....$75.68 i Oe week Be wnwne $36.00 
Flat grain is 3” WO. . Boecsce Se 
1x4” DB&better ... 46.08 is O We Ses .550 Pee 


1x4” No. 2 com.. ¢ 
1x6” No. 2 com.. 22 
1x6” No. 3 com.. 


Ses gal. | a ee 53.25 
1x12” No. 2...... 24.94 


Longleaf Timbers, S4S, 
20’ 


Dimension, 2x4”, 16’ and Under 
SS Re eee $28.00 8” and under..... $21.52 
Pe Oe be os bcc OP 5.4 cocks caesedin eee 


Forester Appeals for Codperation 

[Special telegram to AMERICAN LUMBERMAN | 

WASHINGTON, D. C., June 10.—With many 
forest fires raging in the national forests of 
California and drouth conditions in other 
heavily forested areas, Col. William B, Greeley, 
chief of the Forest Service, today issued a 
public appeal for coédperation with a view to 
lessening the danger of fresh outbreaks, as 
well as combating fires now raging. 


Date for National Directors Meeting 


WASHINGTON, D. C., June 8.—Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, has announced 
that the date for the semiannual meeting of 
the directors has been set for Aug. 5, the meet- 
ing to be held at Tacoma, Wash. On Aug. 3, 
a regional meeting will be held at Spokane, 
Wash., with members of the Western Pine 
Manufacturers’ Association, and on Aug. 10 a 
regional meeting will be held in San Francisco 
with the members of the California Redwood 
Association and the California White & Sugar 
Pine Manufacturers’ Association. 

It is expected that the semiannual meeting 
of the directors in Tacoma will be one of the 
most interesting meetings of the kind that has 
been held. 





42 


AMERICAN LUMBERMAN 























Millworking Plants in the United States 


Will you please advise us what the number of 
millwork plants in the United States amounts to? 
This is just an item of information that we desire 
argument, and we shall appreciate 
you have this information at 
1,760 


to settle an 
your advising us if 
hand INquiny No 

[This inquiry comes from a Wisconsin Jum- 


ber concern, Definite and complete information 


regarding the number of millworking plants 
in the United States is not available. Census 


reports contain no classification of ‘‘millwork 
plants’? but they do have a classification of 
‘*planing mills operated separately from saw- 
mills,’’ and these reports for 1923 show 4,215. 

Estimates from considered very re 
liable indicate that the total number of wood- 
working plants or millworking plants in the 
United States is 4,500. Of course, everybody 
is aware that many retail lumber plants op- 
erate woodworking mills and do a good deal of 
special woodworking. These are not ineluded 
in the 4,500.—EpiTor.} 


SOuUTCCS 


Uses of Saudbet and Shavings 


We note with considerable interest Inquiry No. 
1,754, and comment thereon on page 34, your issue 
of May 29, as we are confronted with a similar 
problem so far as disposing of shavings and saw 
dust 

If it is your intention to publish the suggestions 
in answer to this inquiry in subsequent issues, we 
are awaiting these with interest. If not, would 
it be asking too much to have you send us copies 
of such suggestions INQuIRY No. 1,754-A, 

| This letter comes from the purchasing agent 
of a large railroad company. Comment made 
in connection with Inquiry No. 1,754, together 
with that made by the inquirer himself, prae 
tically explained the status of shavings and 
sawdust disposal. A technical note issued by 
the Forest Products Laboratory on the ‘‘ Limi 
tations to the Use of Sawdust,’’ presents in a 
rather concise and yet comprehensive manner, 
the nature of the problem of shavings and saw 
dust disposal, A copy of the note follows: 


is concerned, 


Commercial utilization of sawdust 
ficult by the small 


is made dif 
size of the sawdust particles 
and by the limited quantities available without 
transportation. These factors are standing in the 
way of chemical utilization as well as restricting 
the mechanical uses. 

The manufacture of methyl or wood alcohol from 


sawdust will probably never be done on a large 
commercial seale. The minuteness of the wood 


particles causes considerable trouble in any ordi- 
nary destructive distillation process, because the 
stirring of the charge, which is necessary to heat 
the sawdust mass, results in a fine charcoal dust 
which clogs the condenser tubes. Then, too, the 
charcoal byproduct, usually a considerable source 
of revenue in destructive distillation, is not very 
salable in its powdered condition. A combination 
of distillation and the manufacture of producer 
gas from sawdust avoids mechanical difficulties, 
and charcoal is not one of the byproducts. This 
process might be quite successful if there were a 
demand for power in a locality where there is an 
abundance of hardwood waste. The greatest trou- 
ble with any sawdust distillation process, however, 
is that hardwood sawdust is not obtainable in quan- 
tities large enough to run a commercial plant with- 
out much expensive transportation, and _ the 
process, therefore, must be economical enough to 
permit purchasing and grinding up large pieces of 
wood to use along with the sawdust. 

Ethyl or grain alcohol can be produced commer- 
cially from sawdust. As yet, however, the process 
is practical only where there is a very large daily 
supply (at least 250 tons) of wood waste available. 

Sawdust is well adapted to the production of 
oxalic acid, but as the yield is large and the de- 
mand for the product small, no great volume of 
sawdust will ever be required for this purpose. 

Sawdust will probably never be used for paper 
pulp, for not only does it introduce difficulties in 
the cooking process, but it also limits the length 
of the fibers and produces an extremely poor grade 
of paper. 

Because of its insulating, absorbent, and resilient 
properties, sawdust has several mechanical uses. 
Among these are heat and sound insulation in 
walls, floor sweeping compounds, packing for 
fragile articles, composition flooring, and wood 
flour. 

Although the mechanical uses are numerous, 
they are chiefly local, owing to the bulkiness of 
the raw material; and all together they account 
for a very small part of the sawdust produced. 

One of the easiest and in many cases one of the 


most profitable uses of sawdust at present is for 
fuel at the sawmill or woodworking plant. Al- 
though a specially constructed fire box is necessary 
to burn such finely divided material, the additional 
outlay is often a great economy, for it releases for 
sale larger pieces of wood waste which are more 
marketable than sawdust for domestic fuel or other 
uses. 

While large quantities of shavings and saw- 
dust are used in the crude form in which they 
are produced as well as in the manufacture of 
articles that bear little resemblance to the crude 
materials from which they are produced, the 
matter of sawdust and shavings disposal still 
remains in a rather unsatisfactory condition.— 
DITOR. | 


Plans for Auto Oiling Trestles 


We have an inquiry for an oiling platform in 
connection with a gasoline station. We are won- 
dering if you can furnish us with drawings and 
material bill for making one of these entirely of 
lumber. <Any information you can give will be 
greatly appreciated.—INquiry No. 1,761. 


| This inquiry comes from an Indiana lumber 


company. In the AMERICAN LUMBERMAN of 
Nov. 15, 1924, was published a plan for a port- 


Season Splitting of Oak Boards 


Just recently we noticed 4/4 oak boards with 


checks clear through the boards. VDlease advise 
what is the cause of this. Could it be because wide 
sticking strips were used? White oak seemed te 
check more than red oak.—INQuiry No. 1,752. 

[This inquiry comes from a West Virginia 
lumber manufacturer. In general, checking is 
caused by unequal drying, or rather unequal 
shrinkage. If the outside of a board dries more 
rapidly than the interior, the outside will shrink 
until it no longer reaches around the moist inte- 
rior, and splitting is the result. Anything, 
therefore, that causes unequal drying or the too 
rapid outside drying of boards, will cause split- 
ting. 

The piling of lumber is a very important 
operation and it has received a great deal of 
consideration from lumbermen. In Betts’ book 
‘«Timber, Its Strength, Seasoning and Grad- 
ing,’’ is a set of rules designed to cover quite 
thoroughly the whole question of piling. This 
book, as its title indicates, covers the subject 
of drying generally. It is supplied by the 
AMERICAN LUMBERMAN at $3 a copy, the pub- 
lisher’s price, delivered. 


able oiling trestle. 
of the readers have 
permanent oiling 


had 


stands and 


therefore invited to send in 


It is quite likely that many 
occasion 
therefore 
plans and specifications for them. 
any 
along this line for the benefit of the inquirer. 
whose name will be given on request.—EpITor. | 


to supply 
have 
Readers are 
information 


—FEDpIrTor. | 


On the front cover and running over into the 
inside of the AMERICAN LUMBERMAN for Dee, 
31, 1921, was published an excellent article on 
the proper piling of lumber. 
the loose copies of that issue have been ex- 
hausted, and the article has not been reprinted. 


Unfortunately 
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There are several hundred 
miles of logging streams above 
Shreveport (La.), even above 
the “‘raft,"’ while the bayou 
in the west of the city, on 
which the mills are _ built, 
affords splendid mill sites and 
boomage for logs. There are 
but three mills here. They 
buy all their logs delivered at 
the mill at $6 athousand. By 
putting in side tracks they 
can load lumber at the mills 
and ship directly west to the 
prairies. At present the mills 
are not able to supply the 
home consumption. Assisted 
by mills on the river below 
and railroad mills shipping in, 
it did look a little queer to 
see among a steamboat cargo 
of goods shipped from St. 
Louis to Shreveport, items of 
100,000 Green Bay (Wis.) 
shingles, and siding, flooring 
and surface boards that had 
been cut in Wisconsin and 
Minnesota, run down the Missi- 
ssippi River in rafts to St. 
Louis, put through the plan- 
ing mills there, and then ship- 
ped 1,700 miles by boat to a 
wooded country and sold at 
a large advance on the cost 
of manufacturing, while mil- 
lions of pine for flooring can 
be floated to the mill at Shreve- 
port at $6 a thousand, making 
better flooring than the white 
pine. Cypress logs can be 
delivered at the mills for $5.50 
a thousand in Shreveport, that 
make a better sawed shingle 
than white sine. The white 





pine shingle sells at from $7 
ta $8 a thousand, while the 
shaved cypress shingle made 
by freedmen, who have their 
shingle shanties on the banks 
of the bayou, sell at from $9 
to $10 a thousand. Among 
all the mills I have visited in 
northeastern Texas, I have 
so far seen but one shingle 
machine, and that one an old 
low patent that was making 
shingles for the railroad. That 
was running a 27-inch saw, 
run by a large ‘nigger’ who 
was sweating and singing old 
plantation ditties and _ still 
happy. 
* * * 

Texas contains within its 
limits undeveloped forests of 
pine and of hardwood, greater 
in extent than Michigan or 
Indiana, while its rich pampas 
and rich agricultural territory 
and stock grazing far surpass 
any other portion of the na- 
tional domain. I have previ- 
ously spoken of the vast stores 
of pine timber that await de- 
velopment throughout the east- 
ern portion of the State, and 
on its railroad. Today there 
are large fortunes to be made 
by investingin pine lands on the 
Trinity River and the Neches 
River, and their tributaries, 
draining an immense terri- 
tory; building mills at the 
mouths of these rivers at tide- 
water; manufacturing the lum- 
ber and shipping direct from 
the saw in schooners to the 
different Texas and Mexican 








markets. The market is an 
excellent one; the country is 
improving very fast; the pres- 
ent demands are but a tithe 
of what they will be in a few 
years hence. We have no- 
ticed as many as half a dozen 
schooners unloading lumber at 
one time on the railroad dock 
at Houston, to be shipped by 
rail to the interior of the State 
by the Texas Central railroad. 
The lumber was principally 
cut at Beaumont, on _ the 
Neches, while at Galveston | 
noticed quite a fleet of schoon- 
ers discharging lumber. car- 
goes from the Sabine Bay, 
from Lake Calcasieu, La., 
from Pascagoula, Miss., and 
from Pensacola, Fla. 


* * *# 


Within a distance of thirty 
miles from Houston there are 
as many as fifty sawmills, all 
small, principally portable 
mills, cutting from 2,000 to 
8,000 feet a day. They sup- 
ply the home market largely. 


* * * 


Both in the vicinity of 
Shreveport and Jefferson there 
are a large number of small 
mills. Fierce rivalry exists 
between St. Louis and Chicago 
for the lumber trade of Texas. 
I see large stocks of rough 
and dressed lumber of all kinds 
piled high in the many lum- 
ber yards at the different 


larger railroad towns.—Cor- 
respondent. 
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Southern Pine Shipments Continue Quite Heavy 
Southern pine mills find that demand in practically all sales 
territories is beginning to show life, and it appears that a 
considerable proportion of new bookings are from small town 


and country yards. The mills have unfilled orders equal to 
about four weeks’ production at present rate, but shipments 
have been running heavy, their total of 389.7 million feet for 
the four weeks ended June 4 being 16.1 million feet ahead of 
orders, and 31.3 million feet ahead of cut. 

The South still provides thie best business, though Florida 
yards are not buying. Recently some business has been coming 
from the East, but pine finds very keen competition in this 
territory. The temporary slowness of Florida buying has 
turned the attention of many Southeast mills to the north At- 
lantic coast market, where fir has won a strong position. The 
middle West is sending more business, but there is room for 
improvement here, and the mills feel that it is coming. 

Spring demand appears to have been heavy for the lower 
grades in building items, and B&better items are said to have 
weakened a little in competition with fir. Other prices appear 
well maintained as a rule, but are not strong, though some 
sellers now refuse offers recently acceptable. 


Northern Hardwood Stocks Larger But Output Drops 


Northern hardwood output has shown a tapering off in the 
the last couple of weeks that is partly seasonal, and partly due 
to adoption of a curtailment policy. Business became rather 
slow toward the end of March, and continued so until the 
middle of May, while production was at its peak. The mills 
found themselves May 1 with stocks 20 percent larger than on 
the corresponding period a year ago, though figures for iden- 
tical mills showed an increase of only 8.5 percent. 

Business during the last two weeks has shown considerable 
improvement, the weekly totals of bookings having been ex- 
ceeded only twice this year—the last week in January and the 
first in February. The gains are partly due to mark-downs 
of some items, but also represent larger consumption. Trade 
with the automotive factories has kept up better than it was 
expected to, and the outlook has become quite promising. 
Building trades demand is of course expanding, there being 
amore active market for flooring and trim. Furniture demand 
continues rather slow, but factories are doing more buying. 

Thoroughly seasoned stocks of the old cut are said to be 
bringing premiums, because heavy spring rains have retarded 
the drying season, to about a month behind normal. 


Southern Hardwood Cut Is Heavily Curtailed 


Production of southern hardwoods reached one of the highest 
points on record during the week ended May 29, and amounted 
to 89 percent of normal. But it was exceeded by orders, which 
kept ahead of production during the three weeks ended on 
that date. Wire reports for the week ended June 5, however, 
show that heavy curtailment took place, many plants having 
planned to shut down or go on part time June 1. Production 
of 131 units averaged 77,000 feet, against an average of 153,000 
feet for the week before. Bookings averaged 149,000 feet, 
against 154,000 the preceding week. Total orders amounted 
to about twice the output. 

Prices at present are weak, buyers feeling confident of being 
able to provide their needs without difficulty, while many sellers 
have been too eager for business. The list as a whole, however, 
is thought to have gone to as low a level as it is likely to reach, 
and shows more steadiness, the good volume of recent business 
giving courage to producers, while inquiry has been promising. 

Call for building trades items has recently improved, there 
being a good movement through the flooring and millwork 
plants. Automotive plants have been taking some good blocks 
of stock, as car production has been maintained on a higher 





level than it was expected to keep, and current output of busses 
and trucks is much larger than last year’s. Furniture buying 
has continued slow, though makers are beginning to show more 
interest in hardwood. Export trade is picking up. 


Western Pines Trade Slow But Fall Outlook Good 


The market for Inland Empire pines is dull for this season, 
though orders for the last few weeks have been well ahead of 
shipments. Production at present is naturally ahead of both 
but many mills that normally have night shifts are now work- 
ing only days. Manufacturers, however, are confident that 
they will have a good volume for the year, though there are 
indications that the source of the bulk of it will be different 
from that of last year’s, for toward fall the grain growing 
States are expected to begin taking a larger proportion of the 
cut. Shop is off about $2; the rest of the list is unchanged. 

California pines have been moving fairly well, but the vol- 
ume is behind normal for this season. City demand within 
the State has been retarded by building labor trouble, and 
trade in lumber will hardly benefit from a good fruit crop until 
nearer harvest. Millwork’demand within California, however, 
is more active. Mountain States have been good recent buyers. 
The East and middle West are the slowest sections of the 
market, but inquiry from them is quite active. Box grades are 
strong, but shop has shown weakness. 


Northern and Eastern Softwoods Are Moving Well 


Northern pine orders have run well ahead of cut for the 
last month or so, and shipments have kept pace. None of the 
buyers, however, appear to be providing for other than im- 
mediate requirements, as shipments are largely of mixed cars. 
Wire reports show some decline in trade, as spring needs are 
pretty well provided for, but the mills look for a heavy fall 
demand, and are operating actively. Prices are firm. 

Northern hemlock orders for the last four weeks have been 
about sixty percent ahead of the output, there being an active 
eall from Michigan and Wisconsin yards. Shipments since 
the first of the year have amounted to 2 percent above the cut. 
Prices show a good deal more firmness. 

Eastern spruce is meeting strong competition, but the mills, 
which are now starting up, have fair orders on their books, 
taken at firm prices, as stocks are light and dry lumber searce, 
for bad weather has handicapped Canadian mills. 


Many Fir Mills Have Laid Off Their Night Shifts 


Fir bookings during the week ended June 4 again fell below 
production, 5 percent under for that week as compared with 5 
percent below for the preceding week. Since the first of the 
year, however, orders have amounted to 5 percent above the 
output, and shipments have been 3 percent ahead, so that stocks 
have undergone reduction. Prices continue at a low level that 
does not permit a reasonable return to the mills, and a large 
number of them have laid off their night shifts. Further eur- 
tailment is scheduled for July 4, when the industry does its 
summer overhauling. Cargo mills have recently been doing 
better than rail, and will need fuller production. 

In view of the above facts, sellers are not very eager for 
business at present levels, and are trying to put slight ad- 
vances into effect. The cautious buying policy pursued by 
yards in the middle West has brought their stocks to a lower 
total than would be adequate for brisk fall trade, and there 
is promise of a heavy movement to that territory, for small 
town and farm consumption, as soon as the present grain crop 
is assured. Atlantic coast markets continue to receive more 
lumber than can be readily absorbed, and prices there are weak. 
California takings, on account of city building trades troubles, 
are below expectations, though country business is active. 
Export trade is showing more life. 


Lumber Statistics Appear on Pages 50 and 51; Market Prices and Reports on Pages 83 to 88 
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Sr. Louris, Mo., June 7. 


Retailer’s Novel Display Shows That Trees 
Grow While History ls Made 


To counteract the fear that is being put into the minds of the public through propaganda being 


issued in certain quarters that there will come a time when there will be no more lumber unless its use is curtailed, the 
Julius Seidel Lumber Co. had installed an effective display in the corner window of its sales office on South Kingshighway. 


Mr. Seidel believes in wood as a building material, and this window display is one of the many evidences of his confidence 


in the products of the forests. ‘‘Don’t worry,’’? Mr. Seidel says to the public through the window display. ‘‘ Trees are grow. 
ing while history is being made. The United States with its present virgin timber areas and its active and developing 
reforestation policies will always provide lumber for the use of the present and future generations. Nature produces and 











In 1687 this tree was an inch 
in diameter 


EVENTS 


1693—William & Mary College founded 

1694—Bank of England founded 

1701—Yale College was founded 

1709—First paper money in New York 

1710—First postoffice in New York 

1717—First lodge Freemasons 

1719—First Philadelphia newspaper 

1732—Birth of Washington 

1755—Defeat of Braddock 

1769—Daniel Boone explores Kentucky 

1770—Boston massacre 

1789—French Revolution 

1792—France declared a republic 1791 

1804—Lewis & Clark expedition to Rocky 
Mountains 

1815—Battie of New Orleans 

1829—Beginning of spoils system 

1836—Massacre of the Alamo 

1845—Texas annexed 

1846—War with Mexico 

1852—Death of Daniel Webster 

1853—Immigration 368,000 

1858—Laying submarine te!egraph cab!‘e 
completed 

1861—Civil War 

1863—Abolition of slavery 

1864—Grant made commander in chief 

1867—Alaska purchased 

1871—Chicago fire 

1879—First electric :ailway in Germany 

1890—First execution by electricity 

1893—Chicago World’s Fair 

1895—Roentgen discovers X-Ray 

1897—Opening Congressional Library 

1898—Dewey’s victory at Manila 

1901—Buffalo Pan-American Exposition 

1993—Department Commerce and Labor 
created 

1907—United States battleships encircle the 
world 

1911—First postal savings bank opened 

1913—Parcel post imaugurated 

1917—United States enters World War 

1926—First airplane sailed over North Pole 





reproduces new trees every year and they grow 
larger with time.’’ 

As proof of these statements, Mr. Seidel 
shows two specimens of logs of longleaf yellow 
pine from Louisiana. They came from 
William Buehanan’s mill at Trout, La. The 
age of the larger log is 239 years; the smaller 
187 years. 

On either side of the window is a_ panel, 
which lists the world’s historical dates of the 
period while that tree was growing. From the 
rings of each cord which leads to 
the marking of some historical happening of 
that year in the growth of the tree. The older 
tree began its history in 1687, the younger in 
1752. 

The historical data on the panels is most 
interesting. Mr. Seidel has covered many of 
the most important happenings of the times, 
and he has injected some humor in the chroni- 
cling of such events as: ‘‘1810—P. T. Barnum 
born,’’ and **1884—St. Louis Browns won the 
pennant,’” which, by the way, is the last time 
that any St. Louis baseball team has won the 
pennant, 

The window has as a background a painted 
forest scene, and pieces of bark, cones and 
pine needles scattered on the floor add realism 
to the display. 

The offices and 
Seidel Lumber Co. are on one of 
traveled thoroughfares in St. Louis. 
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World’s historical data while 





this tree was growing 
EVENTS 


1752—Franklin discovers electricity 
1764—St. Louis established 
1776—Declaration of Independence 
1781—Cornwallis surrenders Yorktown 
1786—Burns’ poems published 
1789—Washington inaugurated 
1791—First United States bank 
1792—United States Mint established 
1793—Eli Whitney invented the cotton gin 
1800—Government transferred to Washing- 
ton, D. C. 
1801—Thomas Jefferson president 
1803—Louisiana purchase 
1804—Lewis & Clark expedition to Rocky 
Mountains 
1808—Importation of slaves abolished 
1810—P. T. Barnum born 
1811—Indians defeated at Tippecanoe 
1813—Perry’s victory on Lake Erie 
1821—Missouri admitted to Union 
1825—Opening of Erie Canal 
1828—Enactment of high tariff 
1832—Trade Union in New England 
1839—China opium trade prohibited 
1846—Neptune discovered 
1848—Gold discovered in California 
1849—Emigration from Europe 1,000 a day 
1850—California admitted to the Union 
1851—Erie Railroad opened 
1855—Paris Exposition 
1860—First pony express 
1860—Republicans nominate Lincoln 
1864—Lincoln assassinated 
1866—Adoption of 14th amendment 
1269—Opening Union Pacific Railroad 
1875—St. Louis separated from county 
1876—Telephone invented by Bell 
1881—Garfield assassinated 
1884—St. Louis Browns win pennant 
1900—Population of United States 76,300,000 
1903—Julius Seidel Lumber Co. begins 
business | 
1904—St. Louis World’s Fair 
1912—Amundsen discovers South Pole 
1926—First airplane flown over North Pole 
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EFFECTIVE FOREST PROPAGANDA DISPLAY OF JULIUS SEIDEL LUMBER CO., ST. LOUIS, MO. 
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Says 


Florida’s Business Out- 


look Is Good 


Mrami, Fua., June 7.—The outlook for new 
puilding this year, while along a different line, 
promises a volume that will equal if it does not 
exceed last year’s record. That is the opinion 
of George R. Lindsay, of the Lindsay Lumber 
(‘o., expressed in response to a query pro- 
pounded by the AMERICAN LUMBERMAN. In 
support of this contention he pointed out that 
the volume of building thus far this year ex- 
that of last year, but takes into con- 
sideration the possibility that the volume may 
not hold out so to average the same for each 
month; because in 1925 the beginning of the 
year was about normal, while at the end of 
the year business proved to be so far above 
normal that it is hardly to be expected, and 
in facet no one would wish to have it repeated 
this vear. 

The actual amount of business in sight, that 
is, business now being put through the arehi 
tects’ offices and figured by the various con- 
tractors, is tangible evidence that this will prove 
to be a big year in the building of Miami. A 
great many large projects are on hand; in fact, 
larger than those of last year. The entering 
of the Seaboard railroad alone will bring about 
a tremendous amount of building in this city, 
in addition to the work now going on of ex- 
tending the road from Palm Beach, and from 
here to Palm Beach. Extensive harbor impreve- 
ments form another of the very large items on 
the program. Other projects include a_ two- 


ceeds 


million dollar building, by the Florida East 
Coust railway and hotel interests, a twenty- 


two story structure by Dade County and the 
city of Miami, as a joint court house and city 
hall, now under construction. Besides, there 
have been numerous eontracts let for large 
theaters and apartment houses, and all together 
the actual permits are in excess of last year. An 
actual tally by the railroad shows that there are 
now 25 percent more people entering Miami 
thin there were at this time last year. 

Mr. Lindsay said that at the present time 
most of the building and loan associations are 
withholding any very generous amount of loans. 
Investigation, however, shows that they expect 
to begin loaning in a moderate way very soon. 
Most of the large buildings are financed by 
large institutions of the North, and it is prob 
ably because of that fact that the present build- 
ing enterprises consist mainly of structures rep 
resenting large amounts. Mr. Lindsay does not 
think that bungalows, or medium and middle 
¢lass houses, will be built in such numbers as 
they were last year. The building and Joan 
associations, as well as the regular banks have 
pursued a very conservative policy since the 
rush period began last year. 

Asked concerning collections Mr. Lindsay said 
that the situation in this respect is not all that 


could be desired. In fact collections are very 
poor, though they are slightly improving over 


What they were a month or two ago. The feel 
ing of the average business man here is that 
this section will have a ‘‘safe and sane’’ year 
of business, and practically everyone expresses 
the hope that there will not be repetition of the 
feverish times of last year. Many stories and 
rumors floating around in the North that if 
true would be detrimental to the progress of 
Florida, when run down are found to have come 
from some shoestring gambler who came here 
with $500 expecting to make his pile, but missed 
out, and returning north reported that Florida 
Was broke—because he was. The financial 
condition is much more healthy than it might 
appear at first glance, for the banks have large 
balances and have handled them in a, very 
cautious mnner, 

The total amount of lumber in stock here, 
according to Mr. Lindsay, is very much in ex 
cess of what is usually carried by the thirty 
retail vards that can qualify as such. There 


are almost as many more stocks of lumber being 
offered by various lumber bootleggers and 
wholesalers who got caught in the big rush and 
the embargo last winter. All this, of course, is 
more or less demoralizing to the lumber trade, 
and it will take many months to bring it back to 
a normal condition. Some losses will result 
from the overstocking, but the profits of last 


year are adequate to take care of shrinkage in 


value and not be disastrous to any of the regu- 
lar yards carrying these large stocks. 

The transportation situation is no longer a 
problem, largely because the yards are stocked 
full as a result of the lumber that came in by 
water during the winter. The rail embargo is 
entirely raised, and there is no trouble from 
that souree. At the present time practically all 
the material coming into Miami is brought in 
by rail over the Florida East Coast railway. 
The purchases for stocks of the regular yards 
of this city are made largely in Alabama, Geor- 
gia and northern Florida. Some fir from the 
Pacific coast came in during the winter, but 
only to meet the extreme shortage at that time. 


American Lumberman House 


Plan No. 130 

















The house plan shown this week, which 
is the third of the latest series of plans 
being presented by the AMerIcaAN LuM- 
BERMAN, shows a type of house which the 
average lumberman should find easy to 
sell to prospective home builders who 
want a small house of plain and econom- 
ical construction, yet one that presents a 
neat and attractive appearance, and is 
The 


these re 


well designed as to interior layout. 


house shown herewith meets 


quirements. The popular demand for a 
large living room is well met in this de- 
sign, this room extending clear across 
the front of the house and measuring 
11 by 25 feet. 


form an 


S00keases and seat at the 
The 


dining room and the two bedrooms are 


side attractive feature. 
of good size for a house of this type. 
The complete set of working plans, 
with full specifications and bill of ma 
terial for this house will be supplied by 
the AMERICAN for $3.00. 
Cuts of the house and floor plan, for use 


LUMBERMAN 


in newspaper advertisements, will be 


furnished at cost. 





“ eo ?, 
a 
a] 
PaRCit ‘ . 
* ; a1 7°0 - re 
WIOD f.00n 
*iw pe | 224 8 ' 
A — Eee ot 7 DO a ae a Rs es a 
| q { gm oa if b) 
}: aon. & 3 4 
in “ue 3 rie “ ae 
\ : { ws 
KITCHEN * geo Room x 
Sf 
i, 
~ | 
= \ a 
a OA - a ¢ 
« hey i. “4 ‘ ce 
ypcase | “the. ~ y j 
Mero baat fap ienee 
: ro — 
, } % L} ( 


OAEAK FAST s 


aaen |} 


V4 "a “ a “ 
‘ ¥ | re ex 
f a ae! case }) , 





X 7 tas =F = 4 A es 
o i 
} 4) er and org 
pe “in yee 
i : 
wy nd 
} y im # 2 
4m QING ROOM “ £2 N00 = 
oi WIN a Z 6 7 _<. 
> “i . 
s 2" > } . 
/ y) 
o AY -_ 
(. 13°? , a H-3 ik 
y, eG? = 
x an Un as ’ we ar Ey) 
“ 1h r a“ 7 
NON. | ) 
Rae Y 23 0, ~ 
Ae ie 

‘ i 6-9)" , 

. t. 4ivinG ROOM ° . 
ae li 
bs s = 
Yom’ } 

*. if a 
was a 
. §°V 24%. 
oF is = so aT . Y- 
eae Mee a 


PORCH 8 
W000 FLOOR > 


— oe 

| ow 
A 
H 
- 


15-0 » 


Fu. OOR PiAA 





46 AMERICAN LUMBERMAN 








JUNE 12, 1926 





ee 





SS 


h 


* 





REALM OF THE RE 


Paes Poe ees ‘ 
RE : 


we gp 
ay aS ees 





ie ao 2 Bai Lert ly 2 
Laos cS ty: fee: 
? % 
: + 








In San Antonio, Lumberman Is Seen First by Prospective Home Builders— 
Building Standards Are Credit to Yards and Insure Buyer's Satisfaction 


Once more the Realm is in Texas. For 
years we have been coming to the Lone 
Star State to sit in on the big conven- 
tions and to see what new things the Texas 
dealers have worked out for the good of the 
fraternity. They always have something 
new; either a new idea or a better way of 
applying the old ones. As this vast State 
develops—and few States are equalling its 
speed in building a modern commonwealth 
on the foundations of a recent pioneer past 

the lumbermen have taken an aggressive 
part in keeping the great building business 
abreast of the unfolding needs of the public. 
The Lumbermen’s Association of Texas is 
forty years old; making it one of the pioneer 
trade associations in our industry. It was 
founded in the old days when conditions 
were chaotic; and there are few if any places 
in our country where lumber retailing did 
not go through a condition of chaos at some 
time or other. Re- 
tailing as a _ sepa- 
rate business came 
rather late in the 
lumber field. It is 
distinctly a product 
of specialization. In 
the old days more 
was expected of the 
carpenter and 
builder. Many men 
now living can re- 
member when build- 
ers went into the 
woods, selected trees, 
felled them, hewed 
timbers out by hand, 
had some logs sawed 
by a local mill, dried 
the lumber in a 
primitive way and 
cut out with their 
hand tools whatever 
molding and _ finish 
was needed. in wood construction, 

Manufacture and 
marketing developed 
with the increasing 
desire of people of 
moderate means for more elaborate and less 
costly houses. Retailing in Texas as else- 
where began merely as a business of selling 
a few sizes and patterns of lumber, with 
little or no “service” in the present-day 
meaning of the word. And right away be- 
gan the chaos. Mills had offered this sort 
of merchandise in a crude sort of way and 
continued to do so. There came the con- 
flict of interest, and the Texas association 
was organized in the hope of defining mar- 
kets. From that little beginning the Lone 
Star retailers have progressed with their 
State until in some particulars Texas has 
become almost synonymous with modern 
lumber service. This was the place where 
the “lumber store” idea first was adopted 
and developed in a practical way. This was 
the pioneer association in tackling such mer- 
chandising refinements as the endorsement 
of grade marking. Now, in the larger cities 
and in many of the smaller towns, lumber 
service has been developed to a point where 


the customer no longer feels the need of 
making an anxious study of the unfamiliar 
business of house building with its dozens of 
details. He no longer has to struggle with 
separate contracts for excavating, masonry, 
building materials, labor, paint, plumbing, 
heating, wiring and the like. In former days 
in Texas the customer had to make decisions 
he was incompetent to make, while con- 
tractors and workmen waited with patience 
and without expert suggestions for his or- 
ders; and if he made bad mistakes they went 
ahead and executed his mistaken orders be- 
cause he was boss and their job was to do 
what they were told. 

The more modern Texas yards are now 
equipped in one of several ways to take this 
whole matter off his hands. They not only 


have excellent architectural bureaus for the 
man who does not feel like affording archi- 
tectural service of the conventional sort, 











Anyone who sees this home will have a new idea of the possibilities for the creation of beauty 


Windows are 


beautiful design 


but they offer him carefully worked out 
financial service for securing loans at rea- 
sonable rates, permitting him to pay out on 
his property monthly. When he goes over 
details with his lumber retailer he can, in 
many Texas yards, complete the whole deal 
at once; getting what is practically a turn- 
key job with all the work and material en- 
gaged and the loan necessary to float it 
fixed up at one time. He gets assurance 
of the necessary expert supervision and need 
worry no more about the deal. His duty 
after that consists of doing the thing he is 
trained to do; namely, work at his own job 
and thus see to it that the regular payments 
are made as they come due. 

The city of San Antonio, where this year’s 
convention was held and where this article 
is being written, is one of the leaders in the 
matter of financing homes. This service is 
being offered in many other places, of course, 
in and out of the State. But for some rea- 
son not entirely clear to me, the matter 


well spaced, columns nicely proportioned and attention to 
little details makes the masonry blend in with the woodwork, the result being a unified and 


seems to have been developed farther and 
to be more nearly an accepted thing here 
than in any other place I can think of at 
this moment. It is clear that conditions in 
San Antonio are the product of retail lum- 
ber leadership. In countless instances | 
have been told that when a person wants 
to build in San Antonio he goes first, as a 
matter of course, to his lumberman. It is 
a habit firmly fixed in the public mind. A 
would-be home owner in this city doesn’t 
think of going to a banker first for advice 
or a loan or both, to make sure he can float 
his proposed venture if he decides to under- 
take it. Neither does he go to a contractor. 
It is a regular habit to go to a lumberman. 
Everybody does it. The newcomer who is 
not used to the system will make inquiries 
of his friends, as everyone does under sueh 
circumstances. He is at once told that the 
way to find out about these things is to ask 
a lumberman. 

This has come 
about because of 
many reasons, 
among which two 
may be mentioned. 
In the first place the 
leading lumbermen 
have established the 
reputation of giving 
honest and reliable 
advice. A newcomer 
sometimes says he 
doesn’t want to see a 
lumberman first. “A 
lumberman,” he 
says, “wants to sell 
his stuff. Of course 
he’ll tell me to go 
ahead. I haven’t got 
a lot yet, and I want 
to know where to 
buy one. Most lum- 
bermen have lots for 
sale, and naturally 
he’ll sell me one of 
those. I won’t know 
if it’s in a good part 
of town or not. I 
don’t know prices of lots or lumber or labor 
down here. If I »o to one of those fellows 
I’ll just be opening my pocketbook and tell- 
ing him to help himself.” The native San 
Antonian then will tell his friend that if 
he goes to a reputable dealer he need fear 
none of these things. He will be told that 
reliable dealers are doing much more than 
just selling lumber, that they want to keep 
on doing the kind of business they are now 
doing, and that since this business thrives 
only on complete confidence they are jealous 
of their reputation. The newcomer is told 
to go right ahead without the least fear. 

While the Realm has not checked up 
exactly, we have the impression that the 
large and firmly established yards, number- 
ing perhaps a dozen out of the thirty-five 
in the city, all have finance departments. 
There is no intention here of reflecting on 
the honesty or ability of the twenty-odd 
smaller yards. They may be and probably 
are operated by excellent men; but they 
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cater largely to a pick-up trade not espe- 
cially interested in the more highly devel- 
oped forms of service. These larger yards 
will sell for cash and are glad to do it and 
make it worth the customer’s while to pay 
cash if he has it. But the making of loans 
right in the lumber office is so much a mat- 
ter of course that it is accepted without 
comment. In fact this service makes pos- 
sible the arrangement of the whole business 
as a unified deal. This part of the business 
was begun, I believe, by certain wealthy 
lumbermen who took this method of invest- 
ing their surplus cash. It worked so well 
that other dealers found it necessary to 
make similar arrangements. Their cus- 
tomers asked for it. So the matter has gone 
on. Various arrangements have been worked 
out for carrying this paper. 


Yard Fosters Building Loan 


Strangely enough, the building and loan 
has been a large factor in this field for only 
four or five years. I believe there were such 
institutions in the city, but they had not 
grown to large size until G. E. Melliff, a 
young man who had been employed in one of 
the big yards of San Antonio, took up the 
matter and gave all his time to it. He sold 
the idea to the city in a big way. Later he 
and W. W. McAllister started the Melliff- 
McAllister Lumber Co. and began using the 
building and loan as one of the chief agencies 
for financing their eustomers. Mr. McAllis- 
ter is now secretary-manager of the San 
Antonio Building & Loan Association and 
gives most of his time to that work. This 
association now has assets of some two and 
a half million dollars. 

Some dealers use the building and loan, 
some market their paper through finance 
corporations, some loan their own money, 
some have still other financial connections 
for handling this paper. 

F. L. Hillyer, of the Hillyer-Deutsch- 
Jarratt Co., was one of the pioneers in this 
financing service, and he probably more than 














Is Indecision 
Keeping You from Owning a Home? 


Some fellow in figuring out many things, reasoned that 
the biggest fault of men is that they have so many smal! 
failings. 


Tt may be possible that the man who does not own his 
own home is the victim of the small failing to MAKE 
UP HIS MIND to build one. 


Why not consult us about homebuilding? 


We finance the building of homes for respon- 
sible people who own a well-located lot and 
are able to make reasonable cash payments 


HILLYER-DEUTSCH-JARRATT COMPANY 


Lamber, Paints, Hardware, Building Material 
18 SOUTH FLORES STREET 
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CROCKFTT 917 








San Antonio retailers are live-wire advertisers, 
and that’s reason enough for the public favor 
wood enjoys there 


any other started San Antonio along the 
path of financing customers’ houses for 
them. For years he invested his own money 
this way. Then the practice grew until the 
time came when the demand was so large 
€ could not conveniently spare so much 


money from the operation of the business 
and it was necessary to market some of the 
paper elsewhere. This he did for a time. 


A Kink in Instalment Selling 


But in handling such paper there are at 
least two factors to be considered. First, 
of course, is the customer. In present-day 
America the habit is growing of “paying by 
earning.” The old mortgage loan that bore 
a straight rate of interest and that came due 
all at once made the financing of house build- 
ing hard. Most Americans find it easier and 
pleasanter to pay off a large loan if it can 
be arranged in monthly payments. Then the 
matter of saving is placed upon a systematic 
basis, and there is less temptation to spend 
upon something else the amount that should 
be saved that month. Hence the monthly- 
payment plan was worked out. It is un- 
doubtedly the best for persons working for 
wages or salary, and it materially reduces 
the danger of not meeting obligations. 

This is splendid for the borrower, but 
how about the second factor, the lender? 
Unless he is regularly engaged in such loan- 
ing business he is not attracted by a proposi- 
tion that extinguishes his loan, principal and 
interest, in small monthly payments through 
a period of years. He wants his principal 
to keep working for him. If he has but a 
thousand dollars to invest and it keeps com- 
ing back to him in driblets there is a large 
possibility that he will dissipate his prin- 
cipal; and when the loan is finally paid off 
he finds he has spent both income and the 
capital that produced it. Or if he is more 
careful than that, how is he going to put 
these little driblets of principal to work as 
they come in? He can’t do it unless he is 
regularly in the loaning business, has large 
funds and can amass enough of these pay- 
ments each month to make a new loan. 

Consequently this sort of thing largely 
excluded the small capitalist from purchas- 
ing such paper. He didn’t want it, and he 
bought stocks or bonds or looked about for 
an old-fashioned mortgage. 


Principal Reinvestment Planned 


Mr. Hillyer considered these things, de- 
cided that the small investor is a person who 
ought to be interested and whose money 
would be valuable in the house-financing 
business. He made a careful study of his 
loans and found that payments were coming 
in regularly. He investigated the methods 
of finance corporations and chose those 
methods that fit his particular needs; and 
now instead of selling the loans with their 
monthly-payment provisions he keeps them 
himself and sells certificates to the public. 
These certificates are in all essentials quite 
similar to the bonds sold by finance corpo- 
rations. The purchaser of a certificate puts 
in a definite sum of money, receives a 
definite interest rate and is paid off in full 
when the certificate falls due. On the other 
hand, the borrower has the advantage of 
paying by the month and in this way of ex- 
tinguishing both interest and principal at 
the end of a fixed number of months. The 
Hiller-Deutsch-Jarratt Co. is the clearing 
house and provides machinery where one 
kind of loan is turned into the other. 

The Realm is not informed exactly in re- 
gard to interest rates and definite machinery 
for handling this matter. But presumably 
it is essentially the same as that pursued by 
finance corporations organized for handling 
such paper. There is a slight spread in in- 
terest rate to allow for the necessary over- 
head of administration and the slightly 
greater risk involved in handling mortgage 


paper. The company has to take care of the 
clerical work and bookkeeping involved in 
monthly payments and, no matter how good 
a risk the owner may be, there is always 
the possibility that something will happen 
to make it impossible for him to pay out. 
In that event the company is put to the ad- 
ditional labor of taking over the house and 
finding a new owner for it. I believe it 
rarely happens that a dealer has to take back 
a house upon which he has made a loan. I 
am told that a surprisingly small percentage, 
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to undertake the building of a home? 
Are you holding back because you do not 
know how to go about it? Well, its very 
simple and there is nothing complicated 
about *he transaction 


Home-building has been a life-time study 
with us and our service department will 
assist you in handling al! the details 
Certainly we are not going to let you 
make costly mistakes, because it is to our 
interest to protect your interests 


We finance the building 

es for responsi 
ble people who own a 
well-located lot and are 
able to muke reasonable 
cash payments 


Complete information regarding every 
phase of home-building is yours forthe 
asking. {f it is inconvenient Sor you to 





visit our service bureau we will send our 
representative to see you—and there will 
be no obligation involved 


HILLY ER-DEUTSCH-JARRATT CO. 


Lumber, Hardware, Paints, Building Material 
1309 South Flores S*:reet Crockett 917 











Aid in financing and advice on planning homes 
are features of the Hillyer-Deutsch-Jarratt 
Co.’s advertising 


almost negligible in fact, of owners ever 
lose their houses before paying out. San 
Antonio is widely famed as a city of home 
owners, and this financing service has con- 
tributed much to this happy condition. 

Indeed it works to the advantage of 
owners and of the city in numerous ways. 
For instance, it gives the dealer a very direct 
interest in the soundness of his clients’ un- 
dertakings. The dealer invests his money 
or his credit and always his reputation in 
the customer’s project. He naturally wishes 
to be repaid. In the case of Mr. Hillyer’s 
company, the credit of the corporation is 
pledged to the holders of the certificates sold 
to them. The customer’s moral responsi- 
bility and financial position are carefully 
canvassed to see that he is well able to meet 
his obligations. Thus the home building in 
San Antonio, and for years it has been 
enormous, is on a sound footing. There is 
very large public confidence in the whole 
proposition of home building, because so 
few people fail to pay out and because so 
many are satisfied with what they get. 

In the second place, dealers take ample 
care to see that houses upon which they 
make loans are well located; that they are 
put in those parts of the city where they fit, 
and that they are well and strongly built and 
well designed. One dealer remarked to me 
that if a customer had the money to pay for 
his “umber, it didn’t make any difference to 
the dealer what he did with it. It was en- 
tirely the owner’s business. He could build 
a mansion in a poor Mexican quarter or he 
could put up a house so flimsy that it would 
fall down in the first high wind. But if the 
dealer is to make a loan on it, the house has 
to be put on a suitable lot and be framed 
to last and designed to make it generally 
desirable. Otherwise, if the worst befell 
and the dealer had to take it over, he would 
be hard put to it to find a buyer who would 
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pay enough to let the dealer out on it. 

Since in these days most houses are built 
first and later paid for, whether in San 
Antonio or in any other town, and since 
here the dealers place a very large per- 
centage of all the loans, it follows that the 
city is being built up in the main with well 
constructed houses. Many a town and city 


Features of 


BERNALILLO, N. M.. June 5.—The  reeent 
50,000 of 64. first 
mortgage gold bonds of the White Pine Lumber 
(‘o. recalls that several years ago a group of 
lumbermen, headed by Guy A. Porter, Frank H. 
Porter and bankers associated with the m in soft- 
wood lumbering operations for many years, 
learned of a large tract of western (Pondosa ) 
pine of white soft texture in Sandoval County, 
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is now repenting that such precautions were 
not taken when their houses were going up. 
Many a smart and “cute” suburb that went 
up under the magic touch of promotion a 
few years ago sees real estate values dis- 
appearing because the houses are deterio- 
rating so rapidly no one will buy them. If 
the things we are told about this city are 





true, and to a hasty observer they seem wel] 
substantiated, San Antonio is doing a 
splendid piece of work; both for the public 
and for the reputation of the well established 
dealers. For a dealer’s future, we all know, 
depends pretty largely on his past; on the 
reputation he has created for doing wisely 
and well by his customers. ' 


a New Mexico Operation 


in woods, on railroad and at plant to convert 
trees into lumber, lath and box shook, 

It is not generally known that the wonder 
fully dry climate in this part of New Mexico 
enables year-round operations in the woods and 
ut the plant, thoroughly air drying lumber in an 
average of sixty days. Labor is plentiful and 
cheap. Shipping advantages enjoyed through 
location on the main line of the Santa Fe Rail- 


its refuse. 
reverse of 


This is a unique situation, quite the 
ordinary sawmill operation. 

It is noteworthy that the location of Berna 
lillo, many hundreds of miles nearer midwest 
and eastern market centers than other western 
pine operations, permits the White Pine Lum. 
ber Co, to give its customers quicker shipments 
on the Santa Fe and eastern connecting trunk 
line railroads. 
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Map showing location of the White Pine Lumber Co.’s timber holdings and plant at Bernalillo, N. M. 


New Mexico, which 
vestigating its from all 
They then built a railroad of heavy construction 
from their mill site at Bernalillo, on the main 
line of the Santa Fe Railway near Albuquerque, 
to tap these extensive timber 
structed a large and modern two-band and resaw 
mill plant, ineluding lath mill, planing mill, box 
factory and lumber 


they after in- 


possibilities 


purchased, 


angles 
angles. 


holdings, con 


yards with concrete alleys, 


together with necessary supplemental facilities 








way and the local demand for low grade lumber, 
slabs and disposal hereafter of all offal at a 
substantial profit, constitute basie features in 
this operation, auguring a long and prosperous 
eareer, 

An outstanding feature 
Lumber Co,’s operation consists of its contract 
to sell all its refuse to the Albuquerque Gas & 
Electric Co., thereby relieving it of the usual 
expense of operating a burner and at the same 
time producing a large revenue from the sale of 


of the White Pine 








W. G. Ramshaw, well known for years in the 
Spokane pine district, now associated with the 
White Pine Lumber Co. as general sales man- 
ager, reports that, in his many years’ experience, 
he has never seen western pine of whiter, softer 
texture than is produced at Bernalillo. 

These bonds were purchased by the Freeman, 
Smith & Camp Co., of Portland, San Francisco 
and Los Angeles; Cronwall & Co., of Chicago, 
and the Detroit Trust Co., of Detroit, all of 
whom specialize in high grade timber securities. 


———— -—- 7 





UP-TO-THE-MINUTE SAWMILL OF THE WHITE PINE LUMBER CO., BERNALILLO, N. M. 
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News and Business Ideas for Retailers 


Observes Twentieth Anniversary 

AMARILLO, TEXAS, June 7.—Officers, em- 
ployees and others joined on June 1 in eele- 
prating the twentieth anniversary of the estab- 
jishment of the Panhandle Lumber Co. The 
company began business two decades ago by 
establishing yards in Amarillo, Pampa, Pan- 
yandle, Canadian, Miami and Mobeetie. To- 
day it has twenty-five yards located throughout 
the Panhandle-Plains region of northwest 
Texas. 

We are proud of our company and of the Pan- 
pandle Plains, said John Hill, in speaking of the 
anniversary. Our aim has always been to help 
improve the Panhandle and we want to assure 
everyone that we will continue to do all in our 
power to improve this great region. It is true 
that the Panhandle has undergone great changes 
in the past twenty years, but the greatest of de- 
velopment is just starting and we can expect still 
greater Changes in the next twenty years. 


Rapid Growth of New Oil Towns 

30nGER, TEXAS, June 7.—Several new towns 
have sprung up in the Panhandle oil field dur- 
ing the last few months. Perhaps the most mar- 
velous of these communities in rapidity of 
growth is Borger, which occupies a site of 240 
acres that less than three months ago was an 
open, unpopulated space of prairie. The town 
now has a population of approximately 3,200 
and is growing at the rate of more than fifteen 
hundred people a month. In order to supply the 
demands for building materials regular trains 
of motor trucks are kept busy plying between 
the nearest railroad point at Panhandle City 


and Borger, 30 miles. The trucking price is 
$35 a load. Lumber yards to the number of 
fifteen have been established here and their 
chief struggle is to keep supplied with building 
materials. Business buildings and residences 
spring up almost overnight. Some of these 
structures are of a substantial nature. Almost 
adjoining Borger are two other new oil towns, 
Dixon Creek and Whittenburger, which are 
growing so rapidly that all three communities 
may soon be merged into one city. 


‘aaa e222 0200022 


To Hold Parade of Delivery Trucks 


CLEVELAND, OnIo, June 9.—To impress upon 
residents of this city the magnitude and im- 
portance of the lumber industry and its relation 
to building operations a parade of lumber de- 
livery trucks will be held on Saturday afternoon, 
June 12. In addition a special effort will 
be made to show the purpose, size, extent and 
goodwill back of the Wood Homes Bureau 
maintained under the auspices of the Cleveland 
Board of Lumber Dealers. Fifty-six member 
retail yards have been invited to participate in 
this cooperative undertaking. All of the sash, 
door and millwork groups have indicated their 
willingness to take part in this venture. 

According to 8S. C. Fulton, manager of the 
bureau, this demonstration is expected to stimu- 
late home building in this city. Coincident 
with the demonstration 25,000 home plan books 
will be distributed by the bureau through its 
member retailers. The members of the commit- 
tee in charge of the event are: Don Beaumont, 
Leo Cantlon, Tom Gray, Earl Williamson and 
S. C. Fulton. 





sorbing moisture from the air. 


dust in the yard. 


wear. 





This Week’s “Timely Tip” 
Keeping Dust Down in the Yard 


I was much interested in the “Timely Tip” appearing in a recent 
issue of the AMERICAN LUMBERMAN on “Keeping the Yard Free of 
Dust.” [Note: The tip referred to appeared on page 45 of the May 
8 issue.—Epitor.] We had had the same problem facing us in a num- 
ber of our yards where we have enclosed sheds with dirt bottoms. 
The dust gets pretty bad, because the rain, of course, does not get 
to it. We have tried sprinkling, the results of which are satisfactory 
except for the fact that the sprinkling has to be kept up from time 
to time, and many of the smaller yards cannot afford to have sprink- 
ling wagons. We have also tried oil, but this is objectionable because 
of the fact that the oil tracks on the lumber and hurts its sale. 

Finally, discussing the dust proposition with one of the highway 
men here in the State, I hit upon the plan of using calcium chloride. 
This is a chemical very similar to magnesium chloride, or salt, except 
that it has, to a greater extent than common salt, the faculty of ab- 


This chemical, in flake form, can be sprinkled in an ordinary lum- 
ber yard driveway at cost of about $50. 

It should be sprinkled on a Saturday; by Monday morning it will 
be found to have taken enough moisture out of the air to melt itself, 
and it will absolutely lay the dust so that another application will not 
be needed for a year or two. In our own yard here at Mason City 
we did this two years ago, and at the present time there is very little 


In handling this product (which can be bought, under a special trade 
name, in bags of 100 pounds each), the men who sprinkle it should 
wear old shoes because it absorbs moisture to such extent that it will 
completely dry out the soles of shoes and spoil them for ordinary 


—B.A.Webster, Webster-Potter Lumber Co., Mason City, lowa. 


Watch for Next Week’s “Tip” 








Club Buttons Help Home Idea 


KENDALLVILLE, IND., June 8.—At the Better 
Homes Exposition held here the Kendallville 
Lumber Co. distributed 500 ‘‘Home Owners’ 
Club’’ buttons, supplied by the AMERICAN 
LUMBERMAN in connection with the Home 
Owners’ Club movement earried on by that 
journal in the interest of home building. E. H. 
Sabrosky, manager of the company, says that 
the buttons were quickly snapped up during the 
show and many visitors asked where they could 
get them. He says also that he noticed a number 
of people still wearing the buttons a week or 
two after the show, and is of the opinion that 
the effect in the way of drawing attention to 
the home-owning proposition was worth while. 


Meeting Mail Order Competition 

Declaring that $100,000 a year is sent away 
from his home town to catalog houses for the 
purchase of building material, Louis L. Ott, 
retail lumberman of Jefferson City, Mo., re- 
cently asserted that there is no reason why a 
dollar of that money should be spent away from 
home, and further stated that he would be very 
glad to supply every bit of the material thus 
bought, at the prices paid to the mail order 
concerns. He ridiculed the idea that the local 
dealer can not sell at the prices demanded by 
the mail order concerns and still make a satis- 
factory profit, and there is much reason in 
what he says. 

When I first began meeting catalog house prices, 
said Mr. Ott, the people just could not believe it 
and it is taking a whole lot of persuading to get 
them to give me a chance, but I sure knock the 
persimmon when they bring their catalogs in and 
point to the price and I never hesitate to say “Here 
you are, friend,” and they go on their way re- 
joicing. 

I want to say that every catalog buyer will back 
me up in saying that he wants an answer direct 
from the shoulder to the question: “Will you 
meet catalog price, quality and terms?” 

Now, of course, some of them expect me to meet 
and exceed quality, meet price and then wait for 
the money. That’s not fair and can't be done. 

There is no reason why Jefferson City merchants 
can’t meet the catalog prices. If any merchant 
who has sufficient capital to justify him going into 
business thinks he can not convince the public that 
he or any other merchant can not meet catalog 
prices let him write or publish a letter stating why 
he can not. Ill agree to prove that it can be 
done. If he shows that the license is too high 
it is up to the county and city authorities to get 
busy and reduce it. If he proves that taxes are 
too high they will reduce them, and if he simply 
can’t figure it out it is time that we get busy and 
all solve the problem. 

There are campaigns for this and for that every 
week. Why don’t the business men put on a cam 
paign headed “Keep in Jefferson City the $500,000 
that is sent away every six months’? 

Now I don’t mean “tell George” to do it. I 
don’t mean to ask the newspapers to put it over 
free of charge. I mean for the merchants of the 
city to pay the expense-—-do the work and put it 
over. 

It undoubtedly is true that too often the 
local dealer becomes obsessed with the idea 
that because of its great volume of business 
the mail order house can easily undersell him, 
overlooking or minimizing the factors that are 
in his own favor. 

It is self-evident that no community can 
afford to impose upon its own merchants tax 
or license burdens that result in increasing their 
costs of doing’ business to such an extent as to 
encourage the sending out of the community 
of thousands of dollars annually that ought to 
be spent with the local merchants. Where such 
conditions exist, campaigns should be inaug- 
urated by the chamber of commerce and other 
organizations of business men to see that they 
are removed or modified. No community can 
prosper as it should if its life-blood is being 
drained away by sending away to distant cities 
for commodities that should be purchased at 
home. 

But after all, what is most needed is to 
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convince the mail order ‘‘addict’’ by practical 
demonstration that he really is not saving any 
money by sending his orders away, when all 
the advantages of dealing with the home mer 
chant are given due consideration. Many deal 
ers now are successfully doing this. In fact, 
the mail order houses themselves admit that 
they do not count on getting any great volume 
of business out of communities where the local 


dealers are alert and progressive. 


“Bargain Sales’? of Dead Stock 


What does the department store do with 
slightly damaged, soiled or ‘‘shop-worn’’ stock? 
Everybody knows the answer. The store man 
ager simply tukes these odds and ends, puts 
them on ‘‘ bargain tables’? with a specially re 
duced price tag on them, and in a short time 
they are cleared out. If there is a large quan 
tity of any particular item on hand, special ad 
vertising may be used to attract purchasers. 
This is admittedly good merchandising because 
cash in the till is better than dead stock on 
hand 

Sut what does the lumber dealer do with his 
accumulation of odds and ends? Unfortunately, 
many of them do not do anything. It would be 
too broad a statement to say that all, or even 
a majority, have such accumulations, but a very 
large number do have them. There are plenty 
of yards where a thorough inspection would 
reveal seattered items that have been on hand 
for not merely one or two years, but for a 
much longer period, and which will remain there 
for an indefinite time unless something drastic 
is done to get the money out of them and stop 
the earrying cost. 

Plans and suggestions for preventing such 
accumulations, or for clearing them out, should 
be welcomed by every dealer who wants to 
conduct his business in the most economical 
and profitable manner. Here is a good idea 
which is in practice in the well-kept yard of 
Albert S. Eastwood of Providence, R. I., pre 
sented in his own words, as told to the AMERI 
CAN LUMBERMAN: 

‘We do not have any odds and ends lying 
around our yard at any time. Broken pieces 
either have the bad end cut off, or if the good 
part is too small to save, are thrown away. 

‘‘What little stock we have returned for 
credit is not put in with our regular stock, but 
is placed in what we eall a junk pile and dis 
posed of twice a month for what it will bring. 
This stuff is quickly snatched up by ‘ jobbers’ 
who are looking for a bargain, several of whom 
are always ready to take it, at very nearly full 
value. 

‘*Another reason why we do not have broken 
or damaged stock around the yard is because 








When Opportunity Knocks 


A lineyard concern in Iowa had a mana- 
ger who was getting along in years and 
very “sot” in his ways. When the defla- 
tion period came, the general office told 
this local manager that he must be more 
careful about his credits; that he should 
not sell any more material to certain cus- 
tomers because they were not financially 
responsible. The old manager, however, 
had a soft spot in his heart for some of 
these customers and he sold them again, 
with the result that the accounts were on 
the books and no prospects for immediate 
payment. He could not resist giving 
credit where he should not, so the general 
office had to serve notice that after a cer- 
tain time they would dispense with his 
services. 

A young fellow who had been working 
in the yard, getting a very modest salary, 
had been married about six months. He 
was a hustler for work, kept the yard in 
fine shape and was a pleasant, genial sort 
of chap. One day the general manager 
said to the young fellow: “We are going 
to let you be manager here until we can 
find a suitable man for the job.” The 
young man said: “Well, I don’t know 
whether I will make a good manager or 
not. I know the yard and the stock all 
right, but I have never had anything to 
do with the bookkeeping.” The general 
manager replied: “We will let you try 
it anyway.” 

The young fellow went home and talked 
it over with his wife, who said: “If you 
don’t know anything about the books you 
must learn. We will study bookkeep- 
ing.” She asked her father how to go 
about it to help her husband learn some- 
thing about the keeping of books. He 
got a bookkeeper in town to coach the 
young man nights and Sundays with the 
result that in a few weeks he was keeping 
the books all right. He had an enthusiasm 
that was contagious, and today he leads in 
sales all the other yards in the line, where 
a year and a half ago he was only second 
man, 

What was it that enabled him to win; 
was it earnestness, sincerity, determina- 
tion, with a good wife to help him? These 
assets—even the last—are all within the 
reach of the young fellow possessing in- 
dustry, energy and the determination to 
win. 








all our lumber is neatly piled, especial care be. 
ing taken with the finish. ’’ : 

Eternal vigilance is the price of keeping 
a lumber stock in first class condition and free 
from the dead items that occupy space and adq 
to overhead without prospect of ever ** paying 
for their keep’’ by a fair profit. It is in every 
way much better to get rid of these odds anq 
ends, even at a much reduced price, just as sue. 
cessful merchants in other lines find it neges. 
sary to do with dead or dormant stock from time 
to time. 


Makes Survey of Mail Order Buying 


JANESVILLE, Wis., June .9.—A group of re. 
tailers in this city, in codperation with a local 
newspaper, has just made a survey of the loca] 
trading territory, relative to the business placed 
with mail-order houses by consumers. 

The survey showed that the annual mail-order 
expenditure per family is $59, representing 4 
total of over $1,062,000. Six thousand ques 
tionnaires were mailed out to people in the city 
and in the rural sections and a 10 percent re 
turn was secured. Fifteen retailers participated 
in the survey. Different colored questionnaires 
were mailed to the city, suburban and rural 
sections, to facilitate the classification of re- 
turns. Those filling out the blanks were not 
required to sign their names. 

Prof. R. E. Ellingwood, of the department 
of business administration of the University of 
Wisconsin, analyzed the returns. He stated 
that he believes the returns were sufficient to be 
representative of the territory, and also would 
hold true for most sections of the United States, 

The survey revealed that the consumers who 
buy from mail order houses send their cash with 
faith in the mail order concern and as a rule 
do not make comparisons with the merchandise 
offered by the local retailers. 

Prof. Ellingwood urged that retailers adver 
tise more extensively with the problem of mail 
order purchasing in mind. The returns indi- 
cated that 86.7 percent of those answering the 
questionnaire are influenced in their buying by 
newspaper advertising. 





To Preserve Wooded Tract as Park 


MINNEAPOLIS, MINN., June 8.—The Northern 
Lakes Park in Wisconsin, which consists of 
10,000 acres of choice wooded land near Bireh- 
wood, is to be spared from the woodman’s ax, 
according to information reeeived by Minne 
apolis lumbermen last week. The Edward Hines 
Lumber Co. and the John 8S. Owen Lumber 
Co., joint owners of the traet, have announced 
that instead of cutting the timber they have 
decided to preserve it as a park. 























These views give a good idea of the uptodate lumber shed and planing mill of the Hall Lwmber Co., Lansing, Mich. In compactness and economy . 
operation the mill, which is 90 by 132 feet, might well be termed a model retail planing mill. The heating equipment, shown in mill photograp 
is of the hot air blast type, which eliminates all steam coils, and has proved very satisfactory 
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Creates Business by 
Attractive Displays 


CoLuMBUS, OnI0, June 8.—With the prestige of being the oldest re- 

tail lumber company in Columbus doing business continuously under 
the same name and management and located at the same place, the J. H. 
Zinn Lumber Co. has shown a remarkable growth during the thirty-four 
vears it has been in existence. 
“ The company was founded by J. H. Zinn, who continues active in its 
management. The location of the concern is on East Hudson Street 
near High Street, in one of the rapidly growing sections of the city 
and not a great distance from the Ohio State University. That institu- 
tion has developed the northern part of Columbus, and with the location 
of a retail lumber yard in that vicinity, business gradually increased. 

Mr. Zinn is president; M. A. Grannan general manager; H. A. Coe 
sales manager, and J. EK. Stewart credit and advertising manager. 

The plant consists of three large buildings, one of which is used for 
the sale of hardware and paints. This department was added something 
more than a year ago, with very gratifying results. This building, 60 
by 145 feet and two stories high, houses a full line of hardware, paints 
and similar articles. Another unit is the mill, and the third is the 
roofing warehouse. 

The mill is a two-story. building with floor space of 22,000 square 
feet, designed to afford maximum amount of ventilation and light. The 
interior walls are painted white, which greatly improves the working 
conditions with regard to lighting. The mill is fully equipped with the 
lastest and most efficient machinery, all electric and direet motor driven. 
All machinery is located on the ground floor, and all cabinet work and 
frame making is done on the sec- 
ond floor. The machines are placed 
in such a manner as to run ma- 
terial through a machine in one 
direction and come back through 
the next machine in the opposite 
direction when necessary, which is 
very often the case. All materials 
are moved from one machine to 
another on trucks, and when orders 
are completed they are left on the 
trucks until they are placed on 
the delivery equipment for ship- 
ment; thereby eliminating extra 
handling. The mill is equipped 
with an eighteen-foot freight ele- 
vator, which eliminates all earry- 
ing to the second floor and faceili- 
tates handling of materials. 

Mill stocks of lumber are located 





























The display of trellises in the windows resulted in a big increase in 
sales of trellises and lawn furniture 


The siding warehouse is located just across the street from the mill. 
This building is devoted exclusively to the storage of siding, and has 
a capacity of one-half million feet. 

The roofing warehouse is a two-story building, 53 feet wide and 165 
feet deep, with capacity of 25 carloads. 

Both the hardware building and the roofing warehouse are located 
on High Street, which is the leading business street of Columbus. For 
that reason the display windows have very good advertising value to 
the firm, which makes it a point to change the display every two or 
three weeks, and also aims to inelude a display of lumber or millwork 
items at all times. These displays have created favorable comment. 

In the photograph appearing on 
this page showing the display win- 
dows the trellises there seen were 
used only as a background. Mr. 
Stewart says that the firm’s trellis 
and lawn furniture business this 
spring tripled last year’s business 
along those lines, and he attributes 
the gain largely to the advertising 
received from the window displays. 

One effective method used in 
calling attention to the lumber 
and millwork section of the firm’s 
business has been the display of 
model houses. These have been 
built to a seale of one inch to the 
foot, with such attention to de- 
tails that they have received fav- 
orable attention at all times. One 
of these model homes was used in 





in a warehouse adjoining the mill, ameneeceies _ 
but separated from the mill build- 
ing proper by a 20-foot covered 
concrete driveway. The mill trucks 
are loaded from bins which are so 
arranged as to cut handling costs to a minimum, and after loading are 
rolled into the mill for manufacture. 

The sash department is separate from the mill proper, being located 
on the second floor of the hardware building. The company manufactures 
all its sash, and has the distinction of being the only company in this 
city that does this. ‘‘We find that by manufacturing our own sash,’’ 
said Mr. Stewart, ‘‘we not only increase our profit on this item, but 
are enabled to give better service to our customers. We buy knock- 
down sash and glass in carload lots, and the size of our business enables 
us to keep a crew of five or six men busy on sash production alone. This 
department has unquestionably been a success with us, and we recom- 
mend the installation of a sash department to any firm whose volume 
justifies it.’? 

















One of the six tractor-trailer units that speed up deliveries and 
economically handle large loads 


This exhibit was featured by the model house, accurately built to scale, 
seen in center of the booth 


_ the firm’s display at the recent Co- 
lumbus Building and Real Estate 
Kxposition. A photograph of that 
exhibit appears on this page. 
Other lines displayed in the win- 
dows from time to time have included hardware and paints. 

The delivery equipment of the Zinn company is composed of ten 
motor trucks of various capacities, chiefly one-ton Fords. This equip- 
ment is used for deliveries of millwork, sash, and other miscellaneous 
and lighter loads. The heavy deliveries are taken care of by a fleet of 
tractor-trailer units, composed of six Fordson tractors and twelve 5-ton 
trailers. Two trailers and a tractor constitute a delivery unit. While 
the tractor is delivering one load the other trailer is loaded at the yard, 
ready for delivery upon return of the other empty. The use of tractor 
and trailer units has enabled the company to speed up deliveries and 
economically haul larger loads than before. 

‘*There is a Material Difference’’ is the slogan of the Zinn company 
and this appears prominently on its buildings and trucks. 

One of the points of service rendered by the company to the public 
is the maintenance of an architectural department, where plans are 
drawn free for customers, for anything from a cabinet to a house. 


Retailer’s Plan for Selling Homes 


MANKATO, MINN., June 8.—Arthur Neubert, owner and manager of 
the A. Neubert Lumber Co.,-of Mankato, has a unique method of selling 
homes to residents of this southern Minnesota community. 

Mr. Neubert is not content with merely selling lumber. He sells build- 
ing lots and lumber, and places homes on the lots through a plan of 
cooperation in which home buiding contractors and building and loan 
associations participate. 

Some years ago Mr. Neubert began purchasing property on the out- 
skirts of Mankato, which is a city of 15,000 population. Then he de- 
vised his plan of building homes on them. At his plant he stocks lum- 
ber, other building materials, paints, builders’ hardware and associated 
products needed in home construction. He also operates a frame, mold- 
ing and cabinet factory as one of the units of his plant. 

Already he has built more‘than 250 homes in Mankato and is proceed- 
ing at the rate of 50 to 60 a year. 
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Changes in Personnel of Influential 


New Planing Mill Completed 


HAMMOND, La., June 7.—The Hammond Lum- 
ber Co. (Ltd.), of this city, has completed the 
erection of a new planing mill to take the place 
of the plant destroyed by fire on March 31. This 
new plant is fully equipped with the latest and 
most modern machinery that can be purchased, 
and has a capacity of approximately 100,000 
feet a day. L. D. Nalty, secretary of the com- 
pany, says, ‘‘We are again ready for business 
as usual and prepared to take care of our trade 
as formerly.’’ The Hammond Lumber Co. is 
one of the old established concerns in this sec- 
tion of the South and has a valuable clientele 
built up through years of service and quality 
product. 


SSAA e: 


Let Contracts for New Mill 


JACKSONVILLE, FLA., June 7.—Officers of the 
J. M. Griffin Lumber Co., Holopaw, Fla., an- 
nounce that contracts for the equipment for the 
new mill have been let for an estimated $154,000. 
The new mill will replace the plant destroyed by 
fire during April. The contract for the mill 
equipment was let to the Filer & Stowell Co., 
Milwaukee, Wis., and includes two head circular 
saws, an 8-foot band resaw, two combination 
edgers, slashers, trimmers, cut-off saws and lath 
mill, all to be electrically driven with a Westing- 
house 1000-k.w. turbine and seventy-one indi- 
vidual motors. Engineers predict that it will be 
the most completely equipped, modern, electric- 
ally driven plant in the entire South. Thrall & 
Shea, Lake Charles, La., have the contract for 
the erection of the mill. With a forfeit contract 
to deliver all of the machinery within sixty days, 
it is expected that the Holopaw mill will be in 
operation by Sept. 15, and its estimated capacity 
is placed at 5,000,000 feet a month. 


Virginia Plant Destroyed by Fire 

SurroLK, VA., June 7.—The main plant of 
the Montgomery Lumber Co., of Suffolk, was 
destroyed by fire of unknown origin the night 
of June 4. The first started at 9:40 p. m. and 
after hard work the large lumber sheds were 
saved. The loss is estimated by W. 8S. Riddick, 
secretary-treasurer of the company, at $150,000. 
The amount of insurance carried was not given 
out. 

The Montgomery Lumber Co. was operating 
day and night and a night shift was busily em- 
ployed on the first floor at the time the fire 
was discovered by a clerk of the company. The 
fire will throw a great many men out of work 
not only in Suffolk but at the logging camps, for 
instructions have been given to the camps to 
cease operations. Plans for rebuilding the 
burned structure await the arrival of George 
B. Montgomery, of Buffalo, N. Y., president of 
the company. 


Seaeaeaeaeaeaeaaaaa: 


Gives Good Advice to Graduates 


BocaLusa, La., June 7.—W. H. Sullivan, 
mayor of Bogalusa and general manager of the 
Great Southern Lumber Co., delivered the grad- 
uating address to the high school class May 28 
before a crowd that filled the high school audi- 
torium. His talk was characterized in the 
Bogalusa Enterprise as the best address ever 
delivered to graduates in the history of Boga- 
lusa schools. 

Mr. Sullivan opened his address by stating 
that he had been looking forward for twenty 
years to this occasion for it had been his am- 
bition to live at least until the time when the 
dreams of the founders of the city should be 
realized. They had shown foresight and gen- 
erosity in selecting this site for a high school 
long before the trees were cut down or the 
streets graded and before there was a child in 
Bogalusa. 

He then speke on the subject of success, 
citing the struggles some of the great men of 
the country had gone through to achieve fame 
and saying that it was necessary to work with 


your hands if you would succeed. He continued: 

Two great lumbermen, Mr. Weyerhaeuser of the 
West and Mr. Booth of Canada, worked handling 
lumber until they were past 25. Our own two 
Goodyears who have passed on but left us a herit- 
age in this beautiful city, were the sons of a coun- 
try doctor and worked with their hands on farms 
and in small mills until they got their start. One 
started a small coal yard; and the other worked in 
law offices and worked his way until he became a 
prominent lawyer, a partner of Grover Cleveland. 
Then he took up the lumber business with his 
brother and it is around the spirit of industry in- 
stilled into their descendants that we are so hope- 
ful of the future of this, our fair city. 


In giving practical advice to the boys and 
girls of the graduating class, Mayor Sullivan 
said: ‘‘We want the boys when they leave 
school to work—learn a trade—be a carpenter, 
concrete builder, forester, paper maker, lum- 
berman, lawyer, dentist or merchant, and start 
at the bottom with their eyes, mind and all their 
ambition fixed on the top; and our girls to be 
home makers who love the swish of the broom 
and the snap of the dust cloth.’’ His parting 
thought was ‘‘stick to your job and learn to 
do it well before tackling something else.’’ 


Named Sales Manager of Texas Firm 


Houston, TEex., June 7.—Announcement has 
been made by R. W. Wier, president R. W. Wier 
Lumber Co., of the appointment as sales man- 
ager of E. E. Hall, who will succeed in that 
position J. E. Dodd, who recently resigned to 
become superintendent of pine manufacture for 
the Kirby Lumber Co. Mr. Hall is an old 
Texan, having won his spurs as a lumberman 
with the Carter-Kelley 
Lumber Co. at Man- 
ning, his first experience 
with that company be- 
ing in charge of the 
commissary department 
and then for several 
years as sales manager. 
For the last two years 








E. E. HALL, 
Houston, Tex. ; 
New Sales Manager 
R. W. Wier Lumber Co. 





Mr. Hall has been sales 
manager and assistant 
to the general manager 
of the Sumter Lumber 
Co. at Electric Mills, 
Miss. Here he has be- 
come known for his 
close coéperation with the manufacturing de- 
partment in supplying the trade with the high- 
est quality of lumber and in rendering an excep- 
tional service. His connection with the Sumter 
Lumber Co. has made it possible for him to 
develop new ideas in more complete refinement 
of lumber, and he has become recognized as an 
authority on both lumber production and lum- 
ber sales. His ability along these lines was 
recently recognized by his fellow lumbermen 
when he was elected secretary of the Mississippi- 
East Louisiana Sawmill Managers’ Association. 

The R. W. Wier Lumber Co., one of the best 
known and best liked concerns engaged in the 
southern pine industry, markets the product of 
the Wier Long Leaf Lumber Co., of Wiergate, 
Tex. This plant operates in a body of virgin 
longleaf pine that is unsurpassed by timber of 
this kind anywhere in the world. It makes a 
specialty of supplying longleaf timbers to rail- 
roads and industries where a high quality of 
material is necessary, and longleaf lumber for 
house construction and other purposes that is 
unexcelled. 

In his new position, Mr. Hall will work in 
connection with and under the direction of 
T. P. Wier, secretary and general manager of 
the company. 





Longleaf Pine Manufacturers Confer 


Houston, TEx., June 7.—A number of long- 
leaf southern pine manufacturers from points 
east and west of the Mississippi River were 
guests of John H. Kirby, president of the 
Kirby Lumber Co., at Kamp Kilkare near Hous- 
ton over the week end. Combined with the 
pleasures of this week-end visit at the beau- 
tiful and comfortable summer home of Mr. 
Kirby was a conference on the possibility of 
nationally advertising the superior qualities of 
longleaf pine for structural purposes. Plans 
were not definitely perfected, but it was the 
consensus of the manufacturers present that 
proper advertising methods were the only satis- 
factory means of offsetting the competition of 
lumber which they claim is lacking in the qual- 
ities of longleaf. Committes were appointed 
who will work out a plan of procedure and 
report to a later meeting. 


Changes in Manufacturing Personnel 

Houston, Tex., June 7.—Effective June 1, 
some important changes were made in the 
manufacturing personnel of the Kirby Lumber 
Co. As previously reported in the AMERICAN 
LUMBERMAN, J. M. Pritchard, former secretary 
of the Hardwood Manufacturers’ Institute, 
with headquarters in Memphis, Tenn., resigned 
that position and formed a connection with the 
Kirby Lumber Co. as superintendent of hard- 
wood manufacture. At the same time J. E. 
Dodd, who for several years has been employed 
as sales manager of the R. W. Wier Lumber 
Co. of Houston, was appointed superinten- 
dent of pine manufacture for the Kirby Lum- 
ber Co. 


H. B. Hildreth continues as manager of op- 
erations of the Kirby mills, and both Mr. 
Pritchard and Mr. Dodd will work under his 
jurisdiction. The establishment of these two 
departments and placing them in charge of out- 
standing men in both lines is in pursuance of 
the policy adopted by the Kirby Lumber Co. 
when it entered the hardwood manufacturing 
field on an extensive scale. Its plan has been 
to put the hardwood department under the 
direction of experienced hardwood men and the 
pine department similarly under the direction 
of experienced pine men. This is carried 
through both the manufacturing and distribut- 
ing ends of the business. The Kirby Lumber 
Co. is probably the largest producer of hard- 
wood Jumber in the world, and the employ- 
ment of Mr. Pritchard as superintendent of 
manufacture is a further development of its 
policy to manufacture and market hardwood 
lumber on lines best calculated to meet the latest 
development in the uses of hardwoods. The 
headquarters of Mr. Pritchard will be at Sils- 
bee, Tex. Mr. Dodd for the present will make 
his headquarters in Houston, but later will be 
located also at Silsbee. Mr. Dodd has long 
been known as one of the most capable and 
practical lumbermen in the Southwest, and dur- 
ing his long connection with the R. W. Wier 
Lumber Co. has built up an enviable clientele of 
warm personal friends. 

Simultaneously with the appointments above 
noted, a number of changes in the sales depart- 
ment of the Kirby Lumber Co. were announced 
by Ray Wiess, general sales manager. R. C. 
Biddle, who for many years has been manager 
of the sales office of the company in Chicago, 
has resigned to become identified with the Cen- 
tral Coal & Coke Co. of Kansas City, to handle 
its railroad and car material business in Chi- 
eago. His successor in the Chicago office of the 
Kirby Lumber Co. has not yet been announced. 

In the hardwood department, F. V. Ford has 
been appointed sales representative, with head- 
quarters in New York City, and Leroy Halyard 
has been named as sales representative at 
Jamestown, N. Y. 

In the territory of which Waco, Tex., is the 
center, W. H. Bolton has been made sales rep- 
resentative, succeeding R. O. Faires. C. 
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Westmoreland has been appointed as sales rep- 
resentative with headquarters at Wichita Falls, 
Tex., and Hubert E. Ratliff has been made sales 
representative in charge of the Detroit, Mich., 
territory. 


To Make Kraft Wrapping Paper 


ELIZABETH, La., June 7.—The plant of the 
Caleasieu Sulphate Paper Co. (Ine.), of this 
city, which has been altered and added to, is 
now practically finished and will begin produc- 
ing a high grade kraft wrapper some time this 
month. The company is associated with the 
Industrial Lumber Co. here, and will use the 
green wood from the lumber company’s lands, 
operating under the sulphate process. The In- 
dustrial Lumber Co. is practicing reforestation 
on its 100,000 acres of land, a large portion of 
which contains excellent young growth. The 
company is maintaining nurseries to raise seed- 
lings, and in its logging operations is leaving 
some seed trees to reseed the lands in the nat- 
ural way. 

The mill of the Caleasieu Sulphate Paper Co. 
is of wood construction. The wood room con- 
tains a barking drum and a conveyor system 
to handle the incoming wood from the Indus- 
trial company’s tracks. The water supply is 
furnished by a 3,000-gallon-a-minute well, and 
the mill is sprinklered throughout from a 100,- 
000-gallon tank 125 feet above ground. There 


Waja, Sweden, and the Wausau Sulphate Fiber 
Co., before coming to Elizabeth. 

The H. J. Cole Co., Kansas City, Mo., is the 
selling agent for the company. 

Officers of the Caleasieu Sulphate Paper Co. 
(Ine.), all of whom are officials of the Indus- 
trial Lumber Co., are as follows: President, 
R. M. Hallowell; vice president and general 
manager, S. M. Lee; secretary-treasurer, B. F. 
Smith. 


Tour to Tell World About Bogalusa 


BoGaLusaA, La., June 7.—Through the codp- 
eration of the Great Southern Lumber Co. and 
the local Y. M. C. A. a party of boys, sons of 
several of Bogalusa’s most prominent families, 
left here last Tuesday by automobile on the 
first leg of a cross-continent trip. The party 
will be gone seventy-five days and will include 
in its itinerary Memphis, Tenn., Springfield, 
Mo., Fort Dodge, Kan., Denver, Colo., Salt 
Lake City, Utah, Pocatello, Idaho, Great Falls, 
Mont., Calgary, Alta., Can., Seattle, Wash., 
Sacramento, Los Angeles, Long Beach and San 
Diego, Calif., Flagstaff, Ariz., Socorro, N. M., 
El Paso, Tex., Juarez, Mexico, San Antonio, 
Dallas, and Houston, Tex., New Orleans and 
back home. The boys are in charge of A. L. 
Rodgers, physical director of the Bogalusa 
¥. me OC. Be 

The body for the truck and the equipment 
were furnished by the Great Southern Lumber 
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Two views of Bogalusa boys all set to go on their cross-continent motor trip. 
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Companies Feature Southern News 


crease of 2.9 percent; box factories gained 12.2 
percent employees and show a pay roll increase 
of 10.8 percent; panel and veneer mills gained 
7.4 percent of employees and increased their pay 
rolls 6.3 percent; furniture plants report a loss 
of .2 percent of employees with an inerease in 
pay roll of 7.1 percent; sash, door and interior 
finish factories gained .5 percent employees and 
a pay roll gain of .4 percent; and other wood 
products gained 1.5 percent employees with a 
decrease in the pay roll of 5.3 percent. 

Average weekly earnings changed in the fol- 
lowing percentages: Sawmills and planing 
mills, 5.9 percent increase; box factories, .4 
percent decrease; panel and veneer mills, 9.7 
percent decrease; furniture factories, 9 percent 
deerease; sash, door, and interior finish mills, 
2 percent increase; and other wood products, 
4 percent increase, 





Reforestation Doin Campaign 


DuLUTH, MINN., June 5.—Staging of a State- 
wide campaign in behalf of the reforestation 
amendment to the United States Constitution 
at the general elections to be held next Novem- 
ber was authorized by officers of the Minnesota 
Arrowhead Association at their last monthly 
meeting. 

Fred D. Vibert, former publisher of the 
Cloquet Pine Knot and one of the leading advo- 
cates of the amendment two years ago, when 





The signs on the truck readily tell the world all about Bogalusa’s 


lumber and paper industries and its natural advantages 


are two recovery units each equipped with a 
triple dise evaporator. The alkali room contains 
iX causticizing tanks anda large filter. The 
diffuser room is equipped with six diffusers with 
4 capacity of fifty tons of kraft pulp every 
twenty-four hour. 

The paper machine in the paper mill will trim 
100 inches and is equipped with two screens, 60- 
foot wire, suction roll, suction press, two com- 
mon presses and thirty-eight dryers, calender 
stack, drum reel and winder. The machine 
will run 700 feet a minute and will average 
thirty-five tons a day of first class kraft wrap- 
pmg paper. It will manufacture in all weights 
‘rom twenty-five to 100 pounds. The whole 
mill is equipped with machinery to turn out the 
very highest class of kraft paper. Electricity 
will be obtained from the lumber company’s 
power plant. 

J. E. Ryberg is superintendent of the plant. 
He was formerly with the Wausau Sulphate 
Fiber Co., Mosinee, Wis., for eight years and 
the Watab Pulp & Paper Co., Sartell, Minn., 
for two years. He has also had other expe- 
rence in manufacturing kraft paper which 
makes him well fitted for his present position. 
He has as his assistant Uno Fryklund, who was 
edueated at the Hernosands (Sweden) Tech- 
tical School, and took graduate work at Des- 
‘au Anhalt, Germany, where he specialized in 
chemistry of pulp and paper making. He was 
‘mployed by the Dynas Sulphate & Paper Co., 


and John McLeod. 


Co. and on every available part of the truck 
signs are painted telling the world about 
Bogalusa and Louisiana. A colored cook was 


also taken along. 


The boys in the party are Clem Flanders, 
Louis Marx, Leslie Wuescher, Leslie Gould, 
Clave Gill, Royce Johnson, Charles Hoppen, 
Jake Purvis, Charles Cassidy, Becker Drane 
A large delegation was 
present, when the boys left, to give them a 


good send-off. 


Fewer Employees in Logging 


MapIson, Wis., June 8.—There was a loss of 
10.5 percent in employees in the logging indus- 
try in Wisconsin for March, 1926, according to 
the last report of the Wisconsin industrial com- 
mission, which has just been issued. There was 
an average loss of 1.8 percent in the wood-using 
industries. Sawmills and planing mills in the 
State showed a loss of 2.8 percent of employees; 
box factories had a gain of 3.1 percent; panel 
and veneer mills gained 4.8 percent; furniture 
factories had a loss of .9 percent; sash, door, 
and interior finish plants lost 4.5 percent; and 
other wood products manufacturing concerns 
lost 1.5 percent. 

The percentage of change since April, 1925, 
is: Logging with a gain of 30 percent and 
pay roll increase of 26.5 percent; sawmills and 
planing mills, lost 5.3 percent and pay roll de- 


it failed of passage at the polls, has been en- 
gaged by the association to direct the campaign 
this year. The campaign will be conducted 
along educational and advertising lines, the aim 
being to acquaint the voters of the State with 
the nature and importance of the amendment. 
Mr. Vibert will direct the campaign through- 
out Minnesota and he will endeavor to reaefa 
every voter in the State. The Arrowhead asa- 
ciation last fall adopted reforestation as ome 
of its major activities for the development of 
the State. 

It is felt that the reforestation amendment. 
failed to carry two years ago on account of 
apathy and ignorance on the part of voters in 
general of its provisions, and Mr. Vibert and 
others who will assist him in the campaign have 
expressed themselves as hopeful that it will be 
carried next November. The public over the 
State is beginning to realize that something 
must be done to encourage reforestation by 
elimination of the present taxes upon timber 
while it is growing. It is felt that the earry- 
ing of the amendment would result in bringing 
about remarkable progress in the reforestation 
movement. 





As A RESULT of forest depletion in Georgia, 
the Savannah River carries off twelve carloads 
of fertilizer a day in addition to vast quantities 
of rich soil, said B. M. Lufburrow, State 
forester. 
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National Production, Shipments and Orders 
Wasninoton, D. C., June 7.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, May 29; 1925, May 23— 1926 1925 1926 1925 1926 ; 1925 
Roi ari dened ean tees ndewes 72,420,970 73,497,145 77,695,900 86,951,760 76,571,080 80,230,440 
West Coast Lumbermen’s Association............ 114,141,620 107,965,917 112,745,377 108,560,676 103,498,570 113,526,550 
Western Pine Manufacturers’ Association.............. 33,965,000 33,355,000 22,017,000 26,836,000 33,243,000 23,742,000 
California White & Sugar Pine Manufacturers’ Association 32,097 ,000 11,169,000 23,527,000 11,240,000 30,653,000 7,656,000 
Ce, TRUE Beene gg occ cttreiedkecdseerwssvoesessens 8,471,000 6,949,000 8,291,000 8,716,000 8,156,000 ) 
North Carolina Pine Association. saad tabard ats thik nk at abaya ce tae ote 5,802,134 9,329,204 6,131,650 7,277,772 4,795,045 
Northern Hemlock & Hardwood Manufacturers’ sociation 1,881,000 2,239,000 3,296,000 2,848,000 2,938,000 t 
Northern Pine Manufacturers’ Association................ 9,593,900 12,583,700 9,586,100 11,188,600 7,690,000 8,413,000 
Total softwoods, one wWeek..........eeeeeeees 278,372,624 257,087,966 269,890,027 263,618,808 267 544,695 249,946,199 
Southern Cypre Manufacturers’ Association.. Tee ih eke ones See 0 x “whiwwionee 3,380,000 ive eieaude 
Twenty-one weeks ended above dates— se il - 
Southern Pine Association SPSS ee 1,473,016,344 1,627,852,430 1,536,536,051 1,571,177,084 1,538,453,197 1,556,834,939 
West @oast Lumbermen ee a ae as ee . .2,167,259,759 2,099,368,784 2,236,747 ,249 2,152,054,719 2,272,774,350 2,133,817,037 
Western Pine Manufacturers’ Association...........e...eeeeee0es 582,896,000 607,713,000 613,815,000 633,439,000 623,860,000 608,672,000 
California White & Sugar Vine Manufacturers’ Association..... 510,916,000 297,53% 555,120,000 386,225,000 533,131,000 368,604,000 
CROCE. DOS WOOR AEBOCIREION, 6c ccc tvcccccce tier erurtvececocers 171,144,000 162,122, 158,126,000 146,858,000 167,286,000 147,492,000 
North Carolina Pine Association...............eeee. sane adele 161,821,961 176,395 164,991,296 173,249,181 127,419,813 129,526,657 
Northern Hemlock & Hurdwood Manufacturer ochition 50,753,000 61,199,000 54,935,000 54,298,000 46,581,000 $2,879,000 
Northern Pine Manufacturers’ Association..........c.cccc0ceeeees 150,957,000 179,100,500 179,045,500 174,860,800 179,916,000 162,382,000 
Total softwoods, twenty-one WeekSs...........cccccccceeeces 5,268,764,064 5, 211,282,766 5,499,316,096 5,292,261,784 5,489 ,421,360 5, 60,207,633 
Southern Cypress Manufacturers’ Association............e000008 8 8 ae eee —0té«h WS ww HD 95,560,000 
Hardwoods: ; 
Northern Hemlock & Hardwood Manufacturer Association 
SE EE ee acs i ceatein’ 5,404,000 4,371,000 2,900,000 2,706,000 5,068,000 2,512,000 
Twenty-one weel rer weecesee 127,526,000 128,912,000 84,613,000 69,647,000 81,596,000 56,940,000 
Hardwood Manufacturers’ Institute 
Og eee eee TT BOG ROO lw awaccwsee 16,163,905  .......... 17,292,797 
Twenty-one WeCKS ......ccceeeeeees ‘eciaetmcnsaid CE wie ediewwinis yk | eee re Te 395,023,590 
. . 
Record of Direct Sales of Douglas Fir 
SeaTrLe, Wasu., June 5.—Direct sales of Douglas fir from May 24 to 29, inclusive: 
Sales—— Prices Sales—— Prices : 
V. g. flooring No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
rs seseeesees 6 16,000 1 $48.00 $43.00 $ 5.00 RB&better .........ececeeee 95 732,000 14 $38.00 $29.00 $ 9.00 
B scece see seeeeeeeees 8h 379,000) ‘ 45.00 35.00 ——  wesduntirnedievanercanames 45 322,000 11 33.00 26.00 7.00 
a? pewwnes peeusereauwes 57 333,000 10 34.00 24.00 10.00 . . 
> flooring ( ommon No. 1 SIS "i ve ~ 
4” B&better .............. 38 280,000 7 29.00 24.00 5.00 Ba1OM  veeeeceeeceeeenceetes 68 517,000 9 18.50 14.00 4.50 
| A ee eae ie 21 169,000 5 24.00 20.00 4.00 LO” eee e eee eee e eens neces 15 09,000 oy) 20.90 16.50 4.00 
6” B&better . rere ee 16,000 1 38.00 34.00 1.00 Dimension— 
| Pee i aie 21 104,000 5 31.00 27.00 4.00 — gh SS ee eee 143 434,000 10 19.25 14.50 4.75 
Stepping Me. évsbeeeedeuua wa een 122 400,000 S 20.25 15.50 4.75 
gh ee ee 15 23,000 q 67.00 56.00 11.00 BAe a ivabetwitsateakwecaee 107 345,000 9 21.25 16.50 4.75 
Finish Oe. dc c.hitdin aba daa ae ae 5 104,000 9 21.75 17.00 4.75 
Dt, htncidl ebacedaavens ews 16 30,000 9 55.00 43.00 12.00 mee 6G 4 BRORe és ccccvuce 47 126,000 s 23.50 17.50 6.00 
Casing and base........... 10 13,000 7 63.00 52.50 10.50 Se? 10 25,000 3 25.00 20.00 5.00 
Ceiling, %x4” Lath 
ia ieee aa A A 87 424,000 12 33.00 21.00 12.00 ea 26 770,000 12 4.50 3.00 1.50 
Ch Ske vkuwes cureashennsauwae 24 152,000 S 22.50 17.50 5.00 Ce 200-ciwaeyccee edlwteicn 2 135,000 2 5.50 4.20. 1,30 





National Analysis 


WASHINGTON, D. C., June 8.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
May 29, orders and shipments being shown as 
percentages of production: 


During During 21 
Week Ended Wks. Ended 
May 29 May 29 


No. of Ship- Or- Ship- Or- 
mills ments ders ments ders 
deaken 129 107 106 104 104 


ASSOCIATIONS 
Southern Vine 


Wee Ge .ccewesbs 106 oo 1 103 105 
Western Pine ....... 3 82 98 105 107 
California Pines* oe. Ce 73 96 100 104 
California Redwood .. 15 #105 6 902 OS 
North Carolina Pine... 30 106 83 102 7 
N. Hem. & Hdwd.... 144 233 234 102 8S 
Northern Vine Te 9 100 80 110 119 
Southern Cypress .... 12 113 8Y 120 102 
All softwoods...... 371 97 VG 105 104 
N. Hem. & Hdwd.... ... no 71 65 62 
Hdwd. Mfrs. Institute 115 92 9S 104 107 
All hardwoods..... ... S4 13 95 97 
All softwoods and 
hardwoods ...... Kee 96 96 104 103 


tUnits of production. 
*Represents 79 percent of cut in region. 


The report for the week ended May 22, on this 
page, showed 408 mills and 142 units. 





North Carolina Pine 


NorFrouk, VA., June 8.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended May 29: 

——Percentages of-—— 
Production Ship- 


Production Feet Normal* Actual ments 
Normal .....12,156,000 eins 
Actual ..... 8,668,267 72 es? 
Shipments 9,350,783 77 107 ehass 
OUGOTST occce. 7,341,545 61 85 79 


Unfilled orders 
(17 mills) ...21,704,499 


*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 

There was a decrease in orders of 4 percent 
as compared with the previous week, for which 
there were reports from only forty mills. 





Southern Pine Barometer 


New OrieEAns, La., June 7.—For the week 
ended June 4, one hundred and thirty-one mills 
report as follows to the Southern Pine Asso- 
ciation: Percent of 
production 


Production Carst Feet Normal Actual 
Normal ‘ T9557, 856 eae ee 
Actual ate 70,508,790 88.63  ..... 

Shipments* 3,574 74,446,420 93.58 105.58 

Orders*— 

Received ... 3,288 68,489,040 86.09 97.14 
On hand end 
weeki os1d,000 377,080,000 .... <eovce 


*Basis for carload is April average, 20,830 feet. 

tOrders on hand showed a decrease of 2.11 per- 
eent, or 5,957,380 feet; one hundred and twenty- 
nine mills contributed to previous report. 

*Orders were 92 percent of shipments. 

Of 125 mills reporting running time, 1 was shut 
down ; 20 were working overtime; 65 operated full 
time; 1 operated two days; 1, three days; 4, four 
days; 10, five days, and 23, five and one-half days. 


The West Coast Review 


SEATTLE, WASH., June 5.—For the week end- 
ed May 29, 106 mills report as follows to the 
West Coast Lumbermen’s Association: 








eet 
Production ...114,141,620 1% below production 
Shipments 112,745,377 9% below production 
eee 103,498,570 
Shipments— 
Water delivery: Feet Feet 
OS Eee 28,834,806 
SR Ra ee ee 15,129,418 
ri. bg) ) 4 ee ree 43,964,224 
a ieee a7 63,250,023 
SII cecal ices ae otat ang wie o ncdl ase aoa’ o ESibe hale aie 5,531,130 
SD iivkiccsn near edincebonra 112,745,377 
New business— 
Water delivery: 
0 eee 29,953,156 
Re a ae 7,069,742 
PEO WEEP CHOW). occccecevccoccevns 37,022,898 
EC PIED ‘nlsvennd 0a daddaS ewes wkkcae Gon 60,944,542 
DE @aenet sha kdb eiahe waskdtientinecka vcs 5,531,130 
Total new business.................. 103,498,570 
Unfilled orders— 
RI MI tks nnn wey h uve wie diaalatand 126,291,949 
BED. astedibncienedcsnwensce vecdvckens 132,144,188 
SE nbnivwkisvereseeaddwsviwarscavuucs 152,458,590 


Pie nen mde eke kee 410,894,727 





California Redwood Data 


SAN FRAnctsco, CauiFr., June 5.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended May 29: 


-—_———Redwood—————._ White- 

No. of Percent of wood 

mills Feet production Feet 
Production .... 15 8,471,000 100 1,701,000 
Shipments ..... 15 8,891,000 105 1,041,000 

Orders— 

Received .... 15 8,156,000 05 1,266,000 
On hand...... 14 39,356,000 Je 5,629,000 


Detailed Redwood Distribution for Week 


Shipments Orders 
Northern California* ...... 2,460,000 3,572,000 
Southern California*® ...... 1,805,000 2,062,000 
oo , SE eee. 90,000 37,000 
eae erate 1,528,000 1,546,000 
eee 939,000 


8,891,000 % 156,000 
*North and south of line running 
3akersfield and San Luis Obispo. 

y Washington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 


through 


Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods com- 
piled by the Oak Flooring Manufacturers’ Ass0- 
ciation: 





1926— Production Shipments Orders 
Serres 10,228,000 10,781,000 16,518,000 
BR Dvcevearsice 9,976,000 10,071,000 9,339,000 
Nov. 16 to May peer 

ae akesaaeanees 288,344,000 265,796,000 264,674,000 

1925— 

Nov. 17 to May 
MD wneteanduses 259,070,000 250,722,000 255,349,000 


The figures for Nov. 16, 1925, to May 2%, 1926, 
show increases over those for the period Nov. 
17, 1924, to May 30, 1925, as follows: Production, 
11 percent; shipments, 6 percent, and orders, 4 
percent. 


Percentages of Thicknesses, Week Ended May 2 
33” 3%” 14” ad 
¢, % 


PPGGUCIOR cccccccves 74 3 4 
Shipments ........... 74 17 5 5 
Pn gicneseuesvcus 73 19 2 
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orthern Hemlock and Hardwood Monthly Report Western Pine Summary 
OsHKOSH, WIs., June 7.—The Northern Hemlock & Hardwood Manufacturers’ Association > . 
ai te @ 2 : : : ; : PORTLAND, ORE., June 5.—The Western Pine 
had prepared the following data on April production and shipments of northern hardwoods and aaoakndl 
1925 hemlock, and stocks May 1: , Manufacturers’ Association summarizes as fol- 
9 h , : J 4: lows reports for the week ended May 29, f 
230,440 April, 1926, Statisti sonlanes Setades der ed May <9, from 
526,550 tina daeiianens Unsold Hanpwoor Summnaey, May 1, 1088 thirty-seven member mills: 
142,009 Production Shipments May Unsold— Dry... 65,756,000 ety Pg 
£56,000 - «ee Green. 157,606,000 Ship- 
402,009 es i gaia 1,107,000 434,000 6,013,000 ‘ ia ri Production— Carst Feet Cut ments 
392, 209 Basswood 4,258,000 3,487,000 32,309,000 Total unsold ........ 223,362,000 Normal ....-.- +--+ 52,750,000 = .... 200+ 
su 009 Beech ..----- 215,000 rere Sold, dry and green.... 39,942,000 saigusente ee 1,052 27,352,000 : 
ene Birch ....... 12,775,000 7,740,000 77,694,000 Se ee Te ee ees 863,304,000 Local deliveries. .... 665,000 : 
946,199 Elm ..------ 3,316,000 3,117,000 24,280,000 a—— oi iad Se ’ 
ores Maple .....-- 16,925,000 3,095,000 81,942,000 Unsold, 1&2”—- Dry... 98,743,000 oul ree rins eee Seen 
a , -*, ‘ 1a « sor - oa 
834.929 [eS 296,000 154,000 1,124,000 Green. 109,635,000 Canceled ...... 2: 598,000 
$17,037 Mixed hdwds. 8,334,000 BROT AOO nik vcenes Total anseld ......6- 208,378,00 Booked (car- 
672" 009 : a oe — er ae - Sold. 1&2” — Ie eae 14 708 pene load) tee eee 1,253 32, 578,000 
604,000 Total hdwds. 47,226,000 30,249,000 223,362 000 Other thicknesses .... 8,892, 000 DOE bc ciavcs eee 665,000 
492, 0( : o” 1@5 90 29 ‘ ; —_——— = os aan ae 
526657 Hemlock, 1x2” 16,291,000 20,326,000 208,378,000 Total hemlock ................. 226,478,000 rotal orders... .... 33,243,000 97.87 118.65 
879000 ———_ - — spi eshots2 On hand end 
382,000 Grand total 63,517,000 50,575,000 431,740,000 ne me 589,782,000 Pty ely se nomad $6,086,000... ees 
DAT 09 The figures for twelve months, May 1, 1925, to April 30, 1926, make the following percentages of TCar basis is 26,000 fect. 
207,633 those for the corresponding p. riod of 1925-1926: " sine _— Bookings for the week by thirty-seven identical 
as >-roduction All hardwood Hemlock Total all woods mills were 109.82 percent of those of previous 
ener TY eT ee ee ee Pee fe — 109 week, showing an increase of 2,912,000 feet. 
s ) SC STHRMKHRORE CRORE CH OHO S CHORES DS OO CREO OS ‘ 3 D ing r ti 7 ° 
512.000 uring the week, production was 104 percent; 
940,000 — ae Stocks on Hand May 1 by Grades shipments, 86 percent, and orders, 102 percent of 
77 ry ee —— Dry & green Dry ' Green normal. Averages for the corresponding weeks of 
AsH— : ~ =! — —-Sold Unsold———— the last four years were as follows: Production, 
cae ii iat 76,000 149,000 FAS ..... 74,000 220,000 | “0% Percent; shipments, 86 percent; onters, SS 
— FAS & Select.. 2.20.02. SROUR cccscacs WR Oiled... 00000. ” * * ereree percent. 
eae ee os dl eden 20,000 68,000 Select coc c cece seseeces 3,000 79,000 “Normal” base is average for the corresponding 
No, 1 ge Bem We #s 42.000 os ane ones oe & haw 1 100,000 9131000 tre ae week of last four years. Production is so seasonal 
Og aepelinlllo piense “0; 51000 No , “come 495,000 we yt pat peed that during two winter months actual production 
No. 2 & better. 461,000 1,051,000 1,998,000 Nos. 1 & 2 ia dae 23'000 262,000 amounted to only 53 percent of normal, while dur- 
Spread No, 2 com. 69,000 26,000 205,000 No. 2 & better. 2.524.000 2,438,000 6.986.000 ing two peak summer months the production 
$ 9.00 No. 3 com.... 277,000 352,000 1,527,000 No. 2 com..... 285,000 648,000 "414.000 mounted to 114 percent of normal. 
a a ees wae No. 3 com..... 847,000 684,000 4,361,000 
° J, , 469, 244, ——-  ——__—— 
_— - 4,251,000 4,272, 000 1: 3, 228 ,000 + * 
450 ff PAS ......... 359,000 502,000 1,084,000 Harp Marte— ‘ ak Lumb 
4.00 Select’ & better 210000 25,000 315.000 FAS ......... 152,000 611,000 230,000 Makes Mark in er Business 
oon AT eb eit’aae sundae 246,000 he ay A erro * jeaee 207,000 601,000 Sr. Louis, Mo., June 7.—Carl J. Reinecke, 
ar . “and, DF)! | selec etter oo a) a a > > 
oS No. 1 & better. 1,907,000 1,673,000 3,884,000 Select ....... 33.000 214.000 9.000 who began his career in the lumber business 
4.75 No. 1 com.... 449,000 1,106,000 1,664,000 OO eae: 63.000  ..... ine twe nty years ago as a yard laborer, was elec ‘ted 
4.75 ag yh sit perayers ped a : & better - ee Tait ans pe tyes a director at the annual meeting last week of 
a No. é 987, 3,688, o. 1 com. ; 59, 970,000 3,224,000 » Wilnethinuns . 7 , , 
Me No. 2 com.... 2,353,000 2,541,000 5,785,000 Nos. 1 & os 1,092'000 2061000 5 362/000 the Wiles-Chipman Lumber Co., with whom he 
No. 3 & better. eee 412,000 eeee No. 2 & better. 1,909,000 — 8,047,000 3768.000 has been connected for the last four years, 
1.50 No. 3 com.... 1,234,000 1,174,000 4,664,000 No. 2 com. - .. 625,000 €20,000 Ty 426'000 it was announced today by I. R. L. Wiles, presi- 
1.30 ——— ee arangageret NO. 3 DOUEOCP. cw ccceces 190,000 140,000 . 10 ‘ 
ina 7,672,000 9,613,000 22,696,000 No. 3 com.. 5,942,000 4,246,000 15,095,000 dent of the company. 
a = nanos saan seenem « ee _- : Mr. Reinecke started in the lumber business 
i: ioe 104°. 7 927’ — ” ’ at at on September 5, when he was 19 years 
ata FAS > eee 1,042,000 1285000 Sort n706 000 23,641 ,000 01, a1, 000 8 pt k 15, 190¢ ! ! 9 “i 
Select gaa as 9 126,000 631,000 818,000 > |) SPU een 145,000 125.000 old, with the ¢ O’Neil Lumbe r Co. *y the main office 
follow- me Mo 1. . eee ‘ ee ‘ 46,000 Helect & better. 2.0.6.4 17,000 55,000 being at Broadway and Gratiot Street. He 
NO. c bette 3 le ar ‘ . 
Fepers No. 1 com... 1355000 2°335°000 S'847°000 No 1 & better, "” 68.606 49'000 ox0'o00 | Started as a laborer in the yard and after five 
or the Nos. 1 & 2... 247,000 ........ 725,000 No. 1ecom..... 90,000 281,000 ~—-217,000 | Months was promoted to shipping clerk. On 
x 2" better. i, — ‘o08 eee aeeaee No. 2 & better. 419,000 1,431,000 2,435,000 | Oct. 1, 1907, Mr. Reinecke severed his con- 
oe _ = COM...- Ba 2,818,000 9, ),000 No. 3 COM... 125,000 3,000 301,006 ts am Teil @ ¢ ‘ - , 
poe No. 3 com... . 57787,000 4'130:000 2071211000 No. 3 com... 32'000 303, 000 1,271/000 | Rection with the O’Neil company and was em- 
Feet —$—$—$—$—<—<—<= ne a aan eis | ployed by the Boeckeler Lumber Co., working in 
701,000 R . 12,431,000 21,095,000 56,599,000 734,000 2,43 4,000 4,636,000 | its branch office at Sarah Street and Easton 
041,000 PA cK ELM— ow oa - 3.000 Avenue for six months. He was collector for 
266,000 No. 1'& better 150,000 38,000 100,000 Select & better 2222022200... icon a: 107,000 | Six months after which time he was promoted 
629'000 No i com. . 30,008 51,000 51,000 No. 1 com..... 15,000 4,000 27,000 to the sales force. Mr. Reinecke left the employ 
ie ‘08, ‘ , DY 8 <«hedeaee -pemmioase Ph ee Beret Sennen  sauedawen 312,000 , . wkele or CO are 922, 
ek No. 2 & be tter. 801,000 1,797,000 2,764,000 No. 2 & better 88,000 24,000 330,000 “ se a ee Co. ween lg 1, 192 
a No, 2 com. . 50,000 325,000 Se, i ORsiac vkececas ~“seaneene 49,000 | to join the Wiles-Chipman Lumber Co. 
572.000 ‘0. $k better. ........ 36,000 84,000 No. 3 & better. 25,000 re itvanmeieneneaé 
062,000 No. 3 com.. 86,000 687,000 670,000 No. 3 com..... 20, 000 38,000 211,000 
37,000 eee ee oe ee so v Nee eee io Ape kes Sot 97 
546,000 1,151,000 2,844,000 3,936,000 "148,000 88,000 1,036,000 Buys Modoc Forest Timber 
939,000 Hemlock Stocks on Hand May 1 by Grades : 
156,000 nanieneles —————1- and 2-ineh————_______—_ Other thicknesses DENVER, CoLo., June 7.—Timber worth more 
se . , ——Unsold, all le ngths, dry and green—— Sold, dry and green than $500,000 was purchased last week by the 
irough pe & — —.. & "Gree A 1-inch 2-inch wees isin Hallack & Howard Lumber Co., in a deal which 
: ' a ree Vv wee . ow ‘ , ‘ i. 
ii Me De... ee ee, 2,032:000 1,635,000 10,285,000 13.741,000 693.000 2.265.000 425,000 65,000 | Was closed with the United States Forest Serv- 
ee teens 2.708, oo 13 yo 30,566,000 oe 548,000 897,000 2,113,000 801,000 1,624,000 | ice. The timber will be cut from the Modoc na- 
Se Be ccceseves ’ 3,997,000 10,566,000 17,480,000 2,342,000 3,112,000 13,000 15,000 eis _ F . se a We . 
— a 3,371,000 4,615,000 28,076,000 21,595,000 713,000 — 2,473,000 3'000 337000 | {onal forest, in the Fandango district of the 
m245...... SFSURSO8. SAGE UOO TAOROOO . CORO Aiedcsns eeccccee Sedibiae cebechos Warner mountains, California, where a sawmill 
g ‘ pate mae ae: wieeinabien — | and factory will be erected by the purchasing 
_ On R72 7 OR? 4 52 on , : : " : 
ors aa 11,660,000 = 573 000 ee eee pose 4,645,000 10, 063, pew 1,251,000 2.041, om firm for the production of commercial lumber 
als, sold sole f Sane sae y 3 . 29% , i 
weeks — eendlincerates. cece: PEvENENe svevsnes 14,708,000 .......- 3,292,000 | for Denver trade and eastern markets. It is 
3 com- expected that besides a total of 193,600,000 
; - . — . , . “ > " . P ‘ . 
Asso Hardwood Barometer Cypress Barometer feet of Jumber purchased by the firm, an addi 
Meup ne . tional 5,000,000 feet taken from other private 
MEMPHIS, TENN., June 8.—The Hardwood New Or.LEANS, LA., June 7.—The Southern aie aa ; r 
ders snnfacture Santiiete % * f nina ssnenaiit ass Mivaaean als me , holdings will be handled by the mill. The pur- 
518,000 acturers’ Institute barometer for the | (Cypress Manufacturers’ Association barometer chase price was $548,051 
339,000 week ended May 29, one hundred seventy-two | for the week ended June 2. fifteen mills re- yc J Maw wes tees. atte . 
and two-thirds units reporting, is as follows: porting, is as follows: , The Hallack & Howard Lumber Co. for years 
674,000 mineeeet MBs ” ' icicle al has operated a mill at LaMadera, N. M., where 
Pre ’ Normal Actual Ship- Normal Actual | soft pine lumber was produced. This site will 
949,000 ee Feet output output ments Producti Caveat a Ri. Pro- soon be abandoned, according to President 
otd; f ( - odue ars? ne . > = ° b ° ° 
196, teal units) 29.627.000 ‘aa “s 5.322.075 COL Cee Burt Coldren. The new limits will consist 
| Nov. . Actual ..... 26474 425 “99 ae Actual ie 5.317.964 99.74  ...: of 74 percent pine, for which a rate of $3.65 a 
uction, Stipme ats! 24,059,972 81 90.9 ae 241 4,820,000 90.40 90.64 | thousand will be paid, and the remaining 26 
iers, — rders*— ree g P ’ ie 
OE icin 26,562,714 90 100.3 110.4 Reesived ... 256 5,120,000 96.03 96.28 | Percent of fir, cedar, and other species, pur 
2 On hand end On hand end chased at 50 cents a thousand. The contract 
ned ae ++.» 157,189,908 weekt ... 1,024 20,480,000 sees eeeee | provides for cutting not in excess of 10,000,000 
th” wm... mber fabricated at the mills and used in con- *New orders were 106.22 percent of shipments. fect a year, thus preventing deforestation pet 
5 uction work included in total orders and ship- +Basis f load 20,00 I & 
ments. : . asis for carload average is 0 feet. insuring at the same time a continuous supply 
4 *Based i 7 tOrders on hand increased 1.48 percent, or . 
3 on mill log scale. 300, 000 feet, during the week. of timber. 
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West Coast Lumber and Forest News 


For Proper Forest Fire Appellation 


San Francisco, Cauir., June 4.—A joint 
meeting of the California State board of for- 
estry and other organizations of the State which 
are actively. engaged in forest and watershed 
protection, recently held in Sacramento, took 
direct action toward a campaign for editors 
which would bring to a halt the uncurbed 
mention of all fires in wooded areas as ‘‘ forest 
fires.’’ 

State Forester Pratt, commenting on the 
subject, declared: 

The general public in California and the East 
is misled as to the damage done to mature timber 
by reason of the common practice of calling brush 
fires “forest fires." This results in injuring the 
sale of timber bonds, lessens the market for Cali- 
fornia timber, and has seriously retarded develop- 
ment of fire insurance on timber. 

The meeting, before adjourning, passed the 
following resolution: 

WHereas, Much injury is directly and indirectly 
caused by the careless use of the term “forest fire” 
dn designating brush fires, and 

Wuereas, It is essential that the public realize 
the importance of protecting brush areas of the 
State as well as forest areas for watershed pur- 
poses, and 

WuHeEreAS, The term “forest fires” is misleading 
when applied to fires in such brush cover to the 
extent that the average person does not realize the 
importance of being careful of fire in brush areas ; 
therefore be it, 

Resolved, That timber fires be called “forest 
fires’’ and brush fires be called, preferably, ““water- 
shed fires.” And be it further, 

Resolved, That a copy of this resolution, signed 
by the organizations here represented be forwarded 
te the editer of each newspaper published in Cali- 
fornia. 


Eulogizes Prominent Industrialist 


Seattite, WasH., June 5.—An appreciation 
of the late J. C. H. Reynolds has been written 
by D. C. Botting, president of the Federated 
Industries of Washington, who notes with pro- 
found sorrow the necessity of advising the 
membership of the passing of Mr. Reynolds in 
the George Washington Hospital, Washington, 
D. C., May 30. For many years Mr. Reynolds 
was secretary-manager of the Associated In- 
dustries of the Inland Empire, with head- 
quarters at Spokane, Wash., and in that ca- 
pacity he became an outstanding figure in in- 
dustrial work. While attending the semi- 
annual conference of the National Industrial 
Council he was stricken with paralysis, and died 
without rallying. 


Scout Fire Wardens of Washington 


SEATTLE, WASH., June 5.—The present season 
of hazard marks the definite entry of an en- 
tirely new force among the fire protective 
agencies in western Washington. It is the Boy 
Scouts, more than a hundred of whom next 
week will receive their commissions and badges 
proclaiming them officers in a widespread move- 
ment to combat the danger of forest fires during 
the summer months. The list embraces the more 
mature Boy Scouts, scout masters and execu- 
tives, all of whom will be designated ‘‘ Scout 
Fire Wardens of Washington.’’ The badges 
they are to wear will carry that legend; they 
are circular in form, with enclosed five-joint 
star, in every respect similar to the forest- 
ranger badge, except that they are a size 
smaller. 

The arrangements to place the Boy Scouts 
into the forest protective service have been made 
possible through the codperation of Stuart 
Walsh, scout executive of the north Pacific 
district, with George C. Joy, State supervisor 
of forestry, and with the officials of the Wash- 
ington Forest Fire Association. At an early 
date a dinner will be given by the association 
in honor of the boys, more than one hundred 
in number, at one of the largest restaurants in 
Seattle. William G. Weigle, supervisor of the 


Snoqualmie national forest, will officiate as 
toastmaster, and in the course of the evening 
will explain to the boys their responsibilities in 
assuming the burden of forest protection. Mr. 
Walsh will speak, and Mr. Joy will present the 
badge of authority to each of the boys. Their 
motto is not only to ‘‘Do a courtesy a day,’’ 
but to keep ‘‘Physically strong, mentally 
awake, morally straight’’— qualities that 
seasoned fire-fighters say will stand them in 
good stead in case of emergency. Motion pic- 
tures will be taken of the ceremony of presen- 
tation. 


SAAB EAEEEE 


Distinguished Visitors at Longview 


LonGview, WasH., June 5.—A party of dis- 
tinguished visitors in Longview this week con- 
sisted of Elmer H. Cox, president Madera Sugar 
Pine Co., San Francisco, Calif., and two well 
known writers, Samuel G. Blythe and Harry 
Leon Wilson. This group spent several days 
in the newest wonder city of the Pacific coast 
and were shown through the famous Long-Bell 
plants by John D. Tennant, vice president of 
the company. Mr. Tennant also conducted them 
on a tour of the company’s logging operations 
at Ryderwood where logging is done by elec- 
tricity. 

Among other visitors at the Long-Bell plants 
this week were J. H. Owen, of the Owen-Oregon 
Lumber Co., Medford, Ore., which company is 











Left to right: Elmer H. Cox, president Madera 

Sugar Pine Co., San Francisco, Calif.; J. D. 

Tennant, vice president Long-Bell Lumber Co., 

Longview, Wash; Samuel G. Blythe, distin- 

guished writer; David H. Boice, Longview 

Wash., manager Hotel Monticello, and Harry 
Leon Wilson, well known author 


planning construction of a new plant, and F. R. 
Stokes, Mutual Lumber Co., Bucoda, Wash. 
Mr. and Mrs. Stokes have just returned from 
California, where they spent the winter. 


New Wholesale Firm Makes Its Bow 


PORTLAND, ORE., June 5.—The newest lumber 
company to make its bow to the wholesale lum- 
ber fraternity of this city is the Fidelity Lum- 
ber Co., which has been incorporated and 
opened for business June 1. A. J. Keith, of 
Eau Claire, Wis., is president. The company 
has offices at 1015-16 in the new Pacific Build- 
ing. It will conduct a general wholesale busi- 
ness catering especially to cargo trade, coast- 
wise and intercoastal. 

The manager of this company is W. C. 
Krafve, formerly of Seattle, and well known in 
Pacific coast lumber circles, particularly in the 
intercoastal trade. Mr. Krafve was for many 
years sales manager for the Atlas Lumber Co., 
of Seattle. Later he had charge of the Seattle 
offices of Simpson, Clapp & Co. More recently 
he has been manager of the cargo and indus- 
trial department of the Foster-Wyman Lumber 
Co., with which concern he has now severed this 
connection to organize the Fidelity Lumber Co. 


Extend Redwood Publicity Campaign 
[Special to AMERICAN LUMBERMAN by Air Mail) 


San FRANcIscO, CALIF., June 7.—Extension 
of the advertising and exploitation program of 
the California Redwood Association was an. 
nounced today by R. F. Hammatt, secretary. 
manager of the association. The associations 
decision to broaden exploitation of California 
redwoods is the result of a consumer campaign 
begun the first of the year. Results from this 
test space, according to Mr. Hammatt, were 
far above expectations. During the first two 
weeks of the campaign 503 prospects were ob- 
tained in 296 cities of the United States, di- 
vided as follows: 





Cities Prospects 
SE. cdcewawwwne edn 70 183 
43 other States.......... 226 320 
EE vc:cnniiswewesnwous 296 503 


These prospects are first sent literature ex. 
plaining the uses of redwood, its desirability 
for home construction and properties which 
make it especially adapted for use in certain 
climates. The name of each prospect is then 
sent to the retail dealer in the particular city 
where the inquiry originates. Exploitation in 
the shape of home design books, literature and 
direct letters are kept going by the associa- 
tion, plus what effort the retail dealer adds in 
the home town. Through these two methods of 
attack a large percentage of results is antici- 
pated. 


New Unit Smoothly Operating 


LONGVIEW, WASH., June 5.—The new east fir 
unit of the Long-Bell Lumber Co.’s plant here 
had been in operation just a month June 2. De- 
signed to cut 300,000 feet of lumber in eight 
hours it is already doing more than that and 
running as smoothly as a plant a year old. 
There have been lots of ‘‘last words’’ but up 
to the present this is certainly the ‘‘last word’’ 
in sawmill construction. Almost no difficulty 
was encountered in turning over this plant and 
practically the only trouble encountered was in 
breaking in green men for common labor jobs. 

The plant has every appearance of being 
ideally balanced. Every part of it seems busy 
and yet no congestion is evident. The observer 
is struck with the roominess but withal at the 
simplicity of the mill floor. The primary equip- 
ment consists of a large planer tooth log cut- 
off, four single cutting band mills with shot 
gun feeds and Martin airdogs: a Wickes sash 
gang and a horizontal resaw, five edgers, with 
the usual accompaniment of trimmers, slashers 
and transfers. Sorting and kiln stacking facil- 
ities practically duplicate the system employed 
in the west unit. The Milwaukee Electric Crane 
& Manufacturing Corporation furnished the 
transfer cars, cant handling cranes and mono- 
rail hoists for this unit. 

The east fir unit, as this new mill is termed, 
was especially designed to cut the smaller logs 
and therefore it has been possible to utilize 
many of the best features of pine manufacture. 
At present the mill is cutting hemlock logs for 
which it is admirably suited. 


(SAREE EB: 


To Head Publicity Department 


PORTLAND, ORE., June 5.—Henry Schott, man- 
ager of the West Coast Lumber Trade Exten- 
sion Bureau, today announced the appointment 
of John B. Fitzgerald, of this city, as manager 
of the bureau’s publicity department. Speak- 
ing of his new work Mr. Fitzgerald said: 

The problem of the West Coast Lumber Trade 
Extension Bureau is two-fold as I see it: First, 
our own producers, loggers and sawmillmen must 
be sold on the quality of their product as compa 
with the forest products of other regions; second, 
the message must be carried in a convincing man- 
ner to distributers and users of lumber throughout 
America. When the merits of our western woods 
are generally known—and this applies es 
to our own western people—many of the problems 
of lumber competition which now vex lumber mad- 
ufacturers and retailers throughout America will 
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cease to trouble. Douglas fir producers should be the 
jJeaders in lumber merchandising. The West Coast 
Lumber Trade Extension Bureau is an organization 
of the largest interests out here for that purpose. 
Although preliminary organization of this group 
was started only last February, the program, ac- 
cording to J. D. Tennant, president of the bureau, 
is now well under way. It is an undertaking 
which I believe should have the support of every 
lumberman in America, for if successful it will 
penefit everybody in the business. 


Sees Gradual Improvement in Demand 


SEATTLE, WASH., June 5.—N. J. Block, who 
has just returned from a six weeks’ trip which 
took him to the Atlantic seaboard where he was 
in contact with representatives of the Godfrey 
Lumber Co., of Boston, and who also visited the 
Chicago headquarters of W. B. Crane Co., both 
of which firms Mr. Block represents in the 
Northwest, states that while trade in the sev- 
tions he visited can not be expected to show 
a radical improvement in the immediate future, 
there should be a good business from both sec- 
tions by early fall. Mr. Block thinks by the end 
of the year that 1926 will have yielded a very 
satisfactory amount of lumber business. 


Building Very Active in Canada 

WINNIPEG, MANITOBA, June 7.—Without ex- 
ception, the total of building contracts awarded 
for May of $57,139,700 is the largest for any 
single month in history. Compared with $37,- 
291,600 worth of awards in April, it is 53 per- 
cent ahead, and with $34,052,100 in May, 1925, 
an increase of 67 percent. For the first five 
months of this year, a mark of $140,357,200 is 
recorded. This tops that for the same period 
of 1925 by 52 percent; 1924 by 36 percent; 
1923 by 22 percent; and 1922 by 44 percent. 
Thus, credence of earlier predictions along this 
line is confirmed. For a change, projects in the 
engineering classification led the awards for 
May with the large total of $24,013,000, or 42 
percent of the total value of contracts awarded. 
Residential work followed and aceounted for 
$16,639,200 or 29.1 percent; business build- 
ings, $12,660,000, or 22.2 percent; and indus- 
trial, 6.7 percent, or $3,827,500. The distribu- 
tion by provinces shows Ontario ahead with 
awards totaling $23,378,100, or 40.9 percent of 
the Dominion total for May; Quebec next with 
$19,117,000, or 33.5 percent; prairies, $12,- 


067,500 or 21.1 percent; British Columbia, $1,- 
810,100 or 3.2 percent; and the maritime prov- 
inces, $767,000 or 1.3 percent. 

The remarkable record of $140,357,200 for 
the first five months of the year, split up into 
classifications, shows a total for residental work 
of $42,091,500, or 30 percent of all contracts 
awarded. Business buildings include 28.9 per- 
cent of the work, or $40,550,900; public works 
and utilities, $34,424,400, or 24.5 percent; and 
16.6 percent for industrial projects totaling 
$23,290,400. 

Ontario leads with 39.5 percent of the five 
months Dominion contracts awarded total, 
showing a figure of $55,478,800 for that period. 
Quebec follows closely with $50,787,700, or 
36.2 percent; $21,909,700 was invested in the 
three Prairie Provinces, or 15.6 percent; while 
for British Columbia the total amounted to 
$10,086,400, or 7.2 percent, and $2,094,600 or 
1.5 percent for the maritimes. 


DuriInG 1925 lumber valued at $67,642 came 
through Nogales, Mex., for elaboration by 
American mills into cabinet wood, inside trim 
and cigar boxes. 


Overhead Handling Equipment at New Unit 


LONGVIEW, WASH., 





June 5.— Overhead - ~ 


handling equipment 
plays an important 
part in the manufac- 
turing operations of 
the re¢ently completed 
east fir unit of the 
Long-Bell Lumber Co., 
at this place. The Mil- 
waukee Electric Crane 
& Manufacturing Cor- 
poration, Milwaukee, 
Wis., builder of elec- 
tric traveling cranes 
and hoists, fur- 
nished sixteen travel- 
ing cranes, six electric 
transfer cars and five 
monorail hoists for 
this plant. The trav- 
eling cranes and mon- 
orail hoists are equip- 
ped with electrically 
operated grapples, spe- 
cially designed to han- 
dle lumber in unit 
packages. 











Transfer car equipment in the Long-Bell plant, b uilt and supplied by the Milwaukee Electric Crane 


§ Manufacturing Corporation 





Timber docks, stor- 
"aul a sca age yards, sorting 
tables and _ storage 
sheds are all served 
by either overhead 
cranes, hoists or trans- 
fer cars and manual 
handling of lumber is 
practically eliminated 
at this mill. The 
speed of handling 
which this equipment 
effects will aid ma- 
terially in achieving 
the east fir unit’s 
rated production ca- 
pacity of 1,600,000 
feet a day. 

The illustrations ac- 
companying this arti- 
cle are representative 
of the cranes, hoists, 
and transfer cars built 
by the Milwaukee 
Electric Crane & 
Manufacturing Corpo- 
ration for this instal- 
lation. 











Overhead handling equipment in recently completed east fir unit of the Long-Bell Lumber Co., at Longview, Wash. This equipment was built and 
supplied by the Milwaukee Electric Crane & Manufacturing Corporation, of Milwaukee, Wis. At the left is one of the five monorail hoists while at 


the right is one of the cant handling cranes 
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Hardwood Movement Shows Gain 


Market Weak and Mills Closing 


MEMPHIS, TENN., June 7.—Little hope is held 
out for the recovery of the hardwood market 
before fall. Prices continue at a very low level 
and more price cutting is noted than for several 
months. Demand is largely from the building 
trades group. The automobile demand is slow, 
yet some fairly nice orders are being received 
from time to time. The furniture trade is not 
buying, and many plants are closing. Export 
trade is showing some signs of improvement, 
but still is far from satisfactory. There is not 
expected to be any heavy increase in the de- 
mand srom foreign countries until after Sept. 1. 

Many mills are operating only part time and, 
starting July 1, other plants will start the 50 
hour week plan. More than 250 mills have sig- 
nified their intention of closing down part time, 
some of which have already put the part time 
schedule in operation, The recent gain in pro 
duction came as a surprise, but statistics do not 
reflect the closings which were effective on 
June 1, which will materially change the pro- 
duetion figures in the next report. Conditions 
have been exeellent for logging in this im 
mediate territory and plenty of logs are now 
available. 


Movement Making Gains 


LOUISVILLE, Ky., June 7.—A little better 
buying is reported in the automotive trade, 
which is taking some thick ash, elm, maple and 
gum, but the furniture trade is still quiet. Some 
houses report good movement in oak, gum, 
poplar and other items, with stocks well below 
normal, Prices are very steady, there having 
been practically no change. Quartered oak is 
slow, and there is practically no production or 
sale. Plain oak has been moving very well to 
the furniture trade. Interior trim demand is 
taking a lot of material, there being steady 
hardwood movement to planers. Pine lumber is 
also going along well, and the general situation 
is improving, especially in view of lighter offer- 
ings of material, and indications of higher 
levels. . 

Principal quotations, inch stocks, at Louis- 
ville: Poplar, FAS, $105 to $110; saps and 
selects, $70 to $75; No. 1 common, $48 to $52; 
No. 2A., $35 to $38; No. 2B., $24 to $26. 
Walnut, FAS, $215 to $220; wide, $250; selects, 
$140 to $150; No. 1, $90 to $100; No. 2, $40 
to $45. Ash, $90 and $55. Chestnut, $90 to $95 
for FAS and $50 to $55 for common. Gum, 
quartered red, $100 to $105 and $60 to $62; 
plain red, $97 to $100; and $55 to $58; quar- 
tered sap, $57 to $60; and $43 to $45; plain 
sap, $52 to $55; and $36 to $39. Plain oak, 
white, $100 to $110; $65 to $70 on common; 
plain red, $85 to $90 and $60 to $62. 

W. E. Phillips, Louisville contractor, who 
a year or so ago purchased the old Camp Taylor 
laundry building, at Louisville, with plans for 
a planing mill, making hardwood specialties, 
is said to be working on plans for a hardwood 
flooring plant. 


The Adler Manufacturing Co., Louisville, 
manufacturer of musical instruments in a big 
way, has taken a three year lease on the Pres- 
tonia Manufacturing Co. woodworking plant, 
built for production of Pathe talking machines. 


P. P. Joyes, of W. P. Brown & Sons Lumber 
Co., stated that plans were being drawn for the 
proposed new mill of the company at Caryville, 
Fla., to replace its burned mill, but that it 
would be a month or two before building 
started. 


George Wilcox, of the I. B. Wileox Co., 
Louisville, joined that rapidly growing Hole- 
in-One Club, as the golfers are known who 
have been fortunate enough to hole out 
their drive. Wileox’s drive hit the flag and 


dropped dead into the cup, it being a real fluke 
shot. 

Charles Turner Lanham, of the Lanham 
Hardwood Flooring Co., Louisville, Mrs. Lan- 
ham, and Benedict Lanham, a younger brother, 
will sail June 23 for a three months’ visit to 
Kurope. 

Harry Kline, of the Louisville Veneer Mills, 
and Kd R. Clark, of W. P. Brown & Sons Lum 
ber Co., are proud fathers of fine young 
daughters. 


Orders and Inquiries Increase 


- 


KXVANSVILLE, IND., June 7.—There hag been 
some improvement in the local hardwood mar- 


ket. Both orders and inquiries have shown some 
increase. There has been a stiffening of prices 
on certain items. Reports from several of the 


rural communities in southern Indiana, south- 
ern Illinois and western and northern Kentucky 
are to the effect that many of the retailers have 
been replenishing their stocks, which have been 
low. Furniture and automobile manufacturers 
continue among the best buyers. Furniture 
factories are still being operated on an average 
of about forty hours a week. Veneer manu- 
facturers report a fairly good trade. Many in- 
quiries are coming in from railroads, and some 
local tie manufacturers say trade has been un- 
usually good. Reports from points in the South 
are that many large mills continue to curtail 
production. Some inquiries are being received 
here for lumber for export. Loeal box manu 
facturers have enjoyed a very good trade since 
the first of the year. Stave business has shown 
no signs of betterment. Logging conditions 
along rivers in western Kentucky are improv- 
ing. 

J. W. Seull, retail lumberman of Tell City, 
Ind., underwent an operation at an Evansville 
hospital a few days ago and is getting along 
nicely. 


Market Quiet and Weak 


WARREN, ArK., June 7.—The demand for 
hardwoods this week has continued to be quiet, 
some items moving but mostly at buyers’ prices. 
The market is virtually at a standstill and is 
not strong. Flooring and gum and oak trim are 
moving at fair prices in good volume, there be- 
ing a good demand for these items. Some ear 
stock is moving to the car companies, but not 
at particularly attractive prices. Stocks on 
yards are green, most mills being sold and 
shipped up to the saw. Production this week 
has been normal. A few logs are being shipped 
out, but the market is not strong. Hickory 
items are in fair demand at good prices. Ship- 
ments are slightly behind production. Labor 
is plentiful. 


Furniture Men Buy Cautiously 


MILWAUKEE, Wis., June 8.—Loeal furniture 
manufacturers are now buying for immediate 
needs, since their trade has continued buying 
in small lots during the spring months. The 
manufacturers are not desirous of putting in a 
large stock of lumber until they have the assur- 
ance that their products will be taken in better 
quantities than they have been heretofore. The 
interior decorating firms, however, are doing a 
good business, but they are placing their orders 
for lumber, for the most part, after they secure 
a job. Walnut of all kinds is being used by all 
of the furniture and interior decorating firms, 
and birch is also a good seller, principally the 
Nos. 1 and 2 grades. Veneer is selling well. 
One of the interior decorating firms is using 
some teakwood in its business. Oak is also a 
good seller to some of the firms which were not 
taking this item in very large lots earlier in 
the season. 


“Baby”? Autos to Have Wood Bodies 


Derroir, Micu., June 7.—In view of. in- 
creased production facilities together with ex- 
pansion of manufacturing schedules in some of 
the larger plants, the outlook for lumber pur- 
chases in the automotive industry is somewhat 
improved. With a good output indicated for 
this month, it is apparent that the production 
total for the first six months of this year will 
surpass all previous records. A particularly 
good production is noted in trucks and busses, 
output of which in a number of plants is aver- 
aging 50 to 60 percent over the corresponding 
period of last year. Special concentration on 
new models is expected during the next few 
months. It is believed that the small or 
‘“baby’’ car models so long heralded will make 
their appearance before the end of this month. 
From present plans wood bodies will be used 
entirely in small car construction. 

The market in softwoods is showing some 
improvement from a buying standpoint, but 
few price changes are noted. A better volume 
of business is reported in retail yards although 
it is stated that the demand for building ma- 
terials has been affected to some extent by 
intervening bad weather of the last week. 

‘The name of the Hunton-Weeks Lumber Co. 
has been changed to the Weeks Lumber Co. 


Begin Building Great Dam 

BALTIMORE, Mp., June 7.—The beginning of 
work on the Pennsylvania Water & Power 
Co.’s great dam at Conomingo has created a 
demand for vast quantities of lumber, and va- 
rious dealers here have been making deliveries. 
Representatives of the construction company, 
however, are stated to have invaded the south- 
ern pine section and to be buying up all of the 
roofers they can obtain, for construction of 
workmen’s homes and other buildings. Con- 
tracts for millions of feet of fir are said to have 
been placed, much of it through the New York 
office of a Pacific coast mill, for the work on 
the dam itself. 

The McLean Contracting Co., of this city, 
was successful bidder for construction of the 
municipal pier in Philadelphia, which will re- 
quire not less than 14,000 piles for the under- 
water work alone in addition to large quanti- 
ties of lumber. The contract price is stated 
to be $1,900,000. The lumber used, it is said, 
will be drawn to a great extent from the Pacific 
coast in the shape of heavy timbers. The order 
for the piles has been placed with the J. 8. 
Hoskins Lumber Co. 

The speedway for automobiles built at 
Laurel, Md., halfway between Baltimore and 
Washington, more than a year ago, has gotten 
into financial difficulties, and the company 
which promoted this enterprise, Baltimore- 
Washington Speedway (Ine.), has gone into 
the hands of receivers. Expenditure was about 
$400,000. Over a million feet of southern pine 
alone was required, the bulk being furnished 
by the Danzer Lumber €o. of Washington 
County, Hagerstown, Md. The bill is stated to 
have been in excess of $100,000. 

George B. Jobson, of the Gauley River Lum- 
ber Corporation, hardwood wholesaler, is back 
from a three weeks’ trip to sawmill sections of 
the South, and reports that there is a good 
deal of lumber on hand at producing points, 
with trade quiet. 

James Baer, of the Kidd & Buckingham 
Lumber Co., hardwood dealer, is back from 
a swing of several weeks among mills in Ten- 
nessee. He reports that the furniture trade 
is not at all active and that there is consider- 
able lumber at the mills. 

J. S. Hickok, sales manager R. E. Wood 
Lumber Co., hardwood wholesalers and pro- 
ducers, has joined the staff of the Babcock 


For Current Market Prices on Hardwoods See Pages 85 and 86 
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Lumber Co., of Pittsburgh. Mr. Hickok, it is 
said, will have charge of the New York office. 

Arthur Charshee, who was for some years on 
the selling and buying staff of Wehr & Edwards 
(Ine.), wholesale southern pine and fir men, 
up to the time of the failure of that corporation 
some months ago, has gone into business on his 
own account, making his office at his home, 334 
East University Parkway. He represents the 
Murray Lumber Co. and some Pacifie coast 
mills. 


Sales Show Improvement 


CoLUMBUS, OHIO, June 7.—The better feeling 
in hardwood cireles still continues. Buying is 
on a larger scale, with factories the best cus- 
tomers. Retailers are also buying more, as 
stocks are not large and in many eases are 
badly broken. Industrial concerns engaged in 


manufactu:ing automobiles, musical instru- 
ments and furniture are the best customers. 
Railroads are making inquiries, and considerable 
business from the carriers is being booked. 
Box factories are absorbing low grade stocks. 
Prices are fairty well maintained, cutting being 
less prevalent than formerly. Dry stocks are 
not very plentiful. 

Southern pine is showing slightly more 
strength, especially in rough finish and shed 
stocks. Weakness is still apparent in dimen- 
sion and Nos. 2 and 3 boards. The market is 
rather irregular, with considerable number of 
transit cars being offered. Dealers are not 
well stocked as a rule, but are buying only what 
they must have, as there is considerable uncer- 
tainty in the minds of yardmen. Building op- 
erations are brisk and that is proving an outlet 
for considerable stock. 





to send the picture.” 


so that it would be the south car. 


moral: 


ness or not.” 





WHICH IS THE WISER? 


Here are two recent incidents, related by C. G. Ferguson, 
treasurer and manager Central Lumber & Supply Co., New 
Bedford, Mass., that convey their own lessons: 


Courtesy—an Asset 


“When the Flying Yankee, the new train from Boston to Portland 
that runs opposite to the Pine Tree Limited, began service recently, 
there was much in the newspapers about these two trains and the 
writer was much interested, as all natives of Maine are in the develop- 
ment of their native State, and so I asked the Boston & Maine Railroad 
Co. if it had an illustration of the Pine Tree Limited in flight that it 
would be good enough to send me. 
was received stating that the company had no such illustration at the 
time, but yesterday a fine photograph was received from the passen- 
ger department of the road, calling attention to my previous request, 
and saying that it gave them pleasure to be able to comply with it and 


Discourtesy—a Liability 


“One day recently we had three cars of lumber on our siding. The 
railroad company has a day shift and a night shift. We worked two 
hours overtime in the evening in order to get one of the cars unloaded 
so that it might be taken out; and when taken out, we wanted the posi- 
tions of the remaining two cars reversed, that is, the north car placed 
We made a request to this effect at 
the railroad company’s office, and were told that they would tell the 
yardmaster, but that they did not think he would be pleased to do it. I 
then took the matter up personally with the chief clerk and he said 
that he would endeavor to have it done. The following morning when 
we were all ready to go to work we found that while they had taken 
the empty car out they had not made any change in the position of the 
two remaining cars and we were therefore unable to do anything what- 
ever toward unloading either of the cars. In connection with this it 
should be borne in mind that the railroad people are constantly urging 
consignees to codperate with the railroads in the movement of freight 
by prompt unloading of cars. We explained our situation and gave 
the reason for the request, and were told that it probably would not 
be granted, and it was not granted.” 


From these incidents Mr. Ferguson draws the following 


“Employees of one railroad want to get business, and em- 
pbloyees of the other do not care whether they have any busi- 


A very courteous letter in reply 








—Building Taking a Larger Volume 


The Sowers-Benbow Lumber Co. will soon 
start the building of a steam heating plant to 
furnish heat to the office, mill and lumber sheds. 
The company has completed changes and im- 
provement in the mill as well as adding upper 
decks in a number of sheds. 


The West Side Lumber Co., a subsidiary of 
the Doddington Co., will soon complete three 
large coal silos. 


Lists More Firmly Held To 

BEAUMONT, TEX., June 7.—Hardwood prices 
are holding on allitems. Mills are holding firm- 
ly to their lists. Some increase has been noted in 
export demand, but domestic orders for the 
better grades of hardwoods are still very slow. 
Inch No. 1 common and selects in sap gum occu- 
pies a better position than other items, as there 
seems to be a searcity of it. This also applies 
to 6/4 FAS and No. 1 common plain sap gum. 
Some sections report demand from furniture 
factories increasing, while others report a de- 
crease. Owing to the curtailment in production 
through southern hardwood producing territory, 
it would take but a small amount of buying 
from the furniture factories to cause some in- 
crease in the price of woods used by those firms. 
Flooring factory demand for oak seems to re- 
main about the same, as business in this line is 
slow. 


Inquiry Shows Big Gain 


ATLANTA, Ga.,- June 7.—Though the weather 
is favorable to increased production, and orders 
are much larger than at any time in two or 
three months, mills in this territory have in- 
creased hardwood output but slightly since the 
first of the month, still running on a curtailed 
basis, voluntary with larger mills, smaller mills 
foreed to it by labor shortage. If sales continue 
as active as they have been lately most mills 
are expecting to produce, it is stated, on a 
larger basis because surpluses of anything in 
the hardwood list are small. Shipments have 
also improved because of better road conditions, 
with more dry lumber available than in several 
weeks. The inquiry is the best it has been at 
any time this year, and manufacturers consider 
the early summer outlook to be very satisfae- 
tory. They are also looking for stronger prices. 

Booking of considerable new business by the 
southeastern furniture factories for summer 
delivery have resulted in the industry now be 
ing sold ahead, and given impetus to the buying 
of both oak and gum, with the industry provid- 
ing for its requirements further in advance than 
has been the custom recently, though most of 
the business is still for current needs. The eall 
is very active for Nos. 1 and 2 gum, less active 
for FAS. Northern factories are buying on a 
little better basis also, but have not increased 
their takings as largely as have the southeast- 
ern factories, particularly those in the North 
Carolina district, where the industry is operat- 
ing on the heaviest basis in months. Both gum 
and oak prices are unchanged, but the growing 
demand is causing a slight upward tendency. 

The automotive industry is still active. Lit- 
tle buying is reported by implement makers 
save for immediate needs. The inquiry from 
the automotive plants promises steady buying 
through the summer months, with some manu- 
facturers looking for a record year. Sizable 
orders for FAS and No. 1 and select white ash 
are being booked for third quarter delivery, 
with the industry showing a growing tendency 
to buy further in advance. With the exception 
of FAS .maple, which has again declined the 
last ten days $1 to $3, prices are on a firm 
basis. It is interesting to note that there have 
been no changes to speak of in ash prices here 
in nearly four months, with the averages for 
FAS ash still at $110@112 for 8/4, $125 for 
10/ and 12/4, and $150@155 for 16/4. No. 1 
and select will average $75 for 8/4, about $100 





56 AMERICAN LUMBERMAN 


JUNE 12, 1926 





for 10/ and 12/4, and around $97 to $98 for 
16/4, be maple prices are now about $83@84 


for 8/4, $92@94 for 10/ and 12/4, and about 
$90 16/4. All quotations are f. 0. b. At- 
lanta. 


Flooring factories are reported well sold 
ahead and operating on an almost capacity 
basis in Georgia and eastern Tennessee. They 
are, therefore, buying good supplies of oak, 
with mills booking some sizable orders recently 
for advance needs. The wholesale trade, how- 
ever, reports little business to speak of. Oak 
flooring prices are on about the same basis. 
Southeastern yard call for oak flooring is very 
good, and retailers are reported booking a much 
Jarger volume of business than usual. Yard 
eall for maple flooring is only fair. Industrial 
call for both oak and maple flooring is above 
normal. Northern yard and industrial call for 
oak flooring is improving steadily. 

Millwork call continues good, especially in 
the Southeast. 

Active preparations are being made by the 
Southern Furniture Manufacturers’ Association 
for the midsummer furniture show which opens 
at High Point, N. C., in July, and which asso 
ciation officials have stated gives every prom- 
ise of proving the largest and most successful 
show of this kind ever held in the South. 
Though already well sold ahead, manufacfur- 
ers in North Carolina look for the summer 
show to result in a larger amount of buying 
than at any show they have held, and believe 
they will book sufficient business to keep most 
of the factories in steady production at almost 
capacity through the remainder of the year. 

Property of the Florida Furniture Co., in 
Oakland City, an Atlanta suburb, has been pur- 
chased by the High Point Bending & Chair Co., 
of High Point, N. C., the latter company an- 
nouncing plans fpr establishing a new furni 
ture plant in Atlanta at a cost of about $150,- 
000, with 60,000 square feet of space. The 
plant formerly was occupied by the Hanson 
Motor Co., manufacturer of the Hanson car, 
purchased some time ago by the Florida Furni- 
ture Co. The High Point company has operated 
an assembly plant in Atlanta for some years, 
but will devote the new plant entirely to manu- 
facturing. 


Trim Is Most Active Item 


Macon, Ga., June 7.—The middle West fur- 
nished most of the business in the hardwood 
market this week, there being practically no 
business in the East. There was, however, lib- 
eral inquiry early in the week, and mill owners 
appear to be hopeful of an improvement in con 
ditions in the New England and metropolitan 
districts. Export business is at a standstill. 
Oak No. 1 and 2 common was being sold in 
limited amounts for flooring. There was some 
improvement in the lower grades of sap gum. 
Trim is the only active item on the list of 
hardwoods, orders being booked far ahead. 
Hardwood manufacturers are operating their 
mills to capacity, as the general opinion is that 
there will be improvement in demand before 
many weeks pass. 


Seeaeeaaaaaae: 


Rains Make Dry Stock Scarce 


MERRILL, WIs., June 9.—The general busi- 
ness situation is reported slightly improved. 
Output is being curtailed to some extent and 
many recent rains have limited the supply of 
dry lumber. Drying is reported five to six 
weeks behind its regular schedule, and year old 
lumber is selling at a pretty good premium in 
many instances. 

The Stange Lumber Co. closed down its plant 
Tuesday, June 8, until after July 4. The mill 
has been running days since April 1, before 
which time it operated days and nights. 

The Curtis & Yale Co., of Wausau, shut down 
its plant for this week to give its employees 
their annual vacation. 

The Charles Wenzel sawmill and planing mill 
at Barron, Wis., were destroyed by fire Wednes- 
day noon. The mill did mostly custom sawing 
and the stock of lumber was low, but not fully 
covered by insurance. 

The Langlade Lumber Co. has recently 
shipped carloads of high grade lumber, prin- 


cipally maple and birch, to the following dis- 
tant markets: Chattanooga, Tenn.; Dallas and 
Fort Worth, Tex.; Los Angeles, Calif., and 
Boston, Mass. The greater part of its lumber 
business is, however, in Wisconsin and Michi- 
gan. 

The Kinzel Lumber Co. is extending its rail- 
road in the Newwood territory one and one-half 
miles to the site of Camp No. 42, which will 
be built in July or August. The company fin- 
ished its cut at Camp No. 39 this spring and 
the new camp will be of about the same size 
as No. 39. 


Orders Held to a Needs 


CINCINNATI, OHIO, June 8.—Hardwood busi- 
ness comes in spurts, and its erratic nature has 
made the market more or less uncertain. Buy- 
ing is strictly limited to present necessities, and 
orders usually call for immediate shipment. 
Keen competition prevents any attempt at 
marking up prices from succeeding. The retail 
trade reports increased activity with the more 
seasonal weather. Yards are beginning to move 
their stocks in some volume, and improved con- 
ditions in the wholesale market should follow. 

The Tunis Lumber Co. announces the ap- 
pointment of Charles Cruickshank as represen- 
tative traveling out of Cincinnati and covering 


firm consists of D. G. Purdy and Dewey Am- 
mon. It will retain the Purdy firm’s offices in 
the Second National Bank Building, Cincin- 
nati. 

Samuel E. Barr, prominent lumberman, of 
New York City, stopped in Cincinnati fer a 
few days, having come from the tournament of 
the National Lumber Golf Association at White 
Sulphur Springs. 

Ross W. Slonicker, president Mowbray & 
Robinson Lumber Co., is making a trip to the 
Pacific coast, combining pleasure with business, 


Current Prices Below Cost 


BurraLo, N. Y., June 7.—The state of the 
hardwood trade is pretty well set forth by the 
report of a Buffalo concern with mills in the 
South, that they are shut down at present, the 
reason being given without hesitation that the 
sort of lumber that these mills turn out can be 
bought cheaper than it can be manufactured. 

There is still some export trade in hardwoods 
from this market. Where a shipper has a good 
mill south of the Ohio, he is sometimes able 
to lay down his product in Liverpool or London 
at a better profit than he can realize here, but 
he must have a product that is specially attrac- 
tive there and he must know how to handle it. 
The fact that only a few Buffalo dealers are in 
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Seafood canning is one of the largest industries of the 
busy plant at the Biloxi (Miss.) waterfront 








Gulf coast. This is a photograph of a 





western Ohio, Indiana, Michigan and Illinois, 
and of H. C. Van Sickel as representative trav- 
eling out of Confluence, Penn., covering eastern 
Ohio, Pennsylvania and New York. These 
salesmen will handle regular hardwood lumber 
as well as dimension stock. The Tunis com- 
pany has moved its local office to larger quar- 
ters at 2311-12 Union Central Building. 

The new offices of the Shoe Boehm Lumber 
Co. at 5541 Main Street, St. Bernard, Ohio, 
have been completed and are now in service. 
The yards are at Murray Road and the Balti- 
more & Ohio railroad. The offices are hand- 
somely furnished and finished in walnut, in 
which the firm specializes. Mr. Shoe plans an 
extensive trip among the lumber centers to 
call upon the company’s permanent representa- 
tives. 

Earl Dionne, special field representative of 
the Southern Pine Association, addressed a 
group of Cincinnati retail lumber dealers at 
the Gibson Hotel at noon today. 

The firm of Purdy-Ammon Lumber Co. has 
been organized through the merger of the Purdy 
Lumber Co. and the Ammon Lumber Co. The 


that sort of trade shows that the demand is not 
large and the chances of an inexperienced deal- 
er making money are small. 

C. Walter Betts, chairman of the outing com- 
mittee of the Buffalo Automobile Club, is mak- 
ing arrangements for the twenty-second annual 
outing of the orphans of the city, which will 
be held on June 23. He states that an appeal 
for automobiles will be made soon and that 
accommodation will be needed for about five 
thousand children. An elaborate entertainment 
will be furnished at Delaware Park. 

Orson E. Yeager leaves on June 11 to attend 
the Rotary Clubs’ convention at Denver, taking 
in also various scenic points in the far West. 

Walter G. Slagle, district sales manager 
Long-Bell Lumber Co., has moved his head- 
quarters from Rochester, N. Y., to 1853 Belle- 
vue Avenue, Syracuse, N. Y. 

Walter Robison, vice president Pickering 


Lumber Co., Kansas City, who has been visiting 
the eastern. representatives of the company, is 
valling upon the Trotter-Kelleran Lumber Co. 
this week. Other visitors of the last week were: 
J. G. Daly, of the C. L. Gray Lumber Co., 
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Meridian, Miss.; W. R. Fifer, of the Prender- 
ast Lumber Co., Marion, Ohio, and Leslie J. 
Campbell, Cleveland (Ohio) representative of 


the Bowman-Hicks Lumber Co., Kansas City. 


Story of Tennessee Cedar 


MEMPHIS, TENN., June 8.—‘‘ The Romance of 
Tennessee Red Cedar,’’ recently published by 
the department of research of George C. 
Brown & Co. this city, the largest manufac- 
turers of aromatic red cedar lumber in the 
world, is now being distributed to lumber deal- 
ers, architects, and others interested. The book 
js nicely bound and attractively gotten up, and 
would be a valuable addition to any lumber 
library. 

The book is not issued as an advertising 
medium, but as a live and vital story of cedar 
wood. It tells of the uses to which cedar has 
been put since Biblical times. ‘‘The Tree of 
Centuries,’’ ‘‘ De Little Ole Cabin in De Lane,’’ 
‘‘Some Extravagant Fencing,’’ ‘‘Wood In- 
tact But Iron Rusted,’’ ‘‘ Exalted Above the 
Trees of the Field,’’ and ‘‘Today’s Tennessee 
Aromatic Red Cedar,’’ are some of the chapter 
headings and give an idea of the scope of the 
book. 

Copies of this book may be secured by any- 
one interested on application to the home office 
of the company in Memphis. 





Abrasive Tests of Flooring Materials 


WasHINGTON, D. C., June 8.—Maple wood 
and marble have substantially the same wearing 
qualities when used as flooring. This fact was 
disclosed by tests recently conducted by the 
Mellon Institute of Industrial Research, Pitts- 
burgh, Pa. The experimental work was insti- 
tuted by the tile manufacturers, but various 
other flooring materials were subjected to abra- 
sive tests for purposes of comparison. It was 
found that vitreous tile resists wear most 
highly. 

Builders and householders should be much 
interested in the results of these tests. The 
disclosure that marble and maple wood have 
about the same degree of resistance to abrasion 
doubtless will come as a surprise to many. 

A machine was devised which very ingenious- 
ly brought to bear upon samples of different, 
flooring materials a pressure and rubbing or 
scratching effect similar to that of human foot- 
steps. Pressure was applied by a wheel shod 
with leather surfaces, and fine sand was con- 
stantly fed between the leather and floor mate- 
rial to imitate the effect of dirt ordinarily 
found in some amount on all floors. After a 
test period of similar duration in each case, 
the material was weighed to determine the per- 
centage loss by abrasion or, in other words, the 
amount which the material would wear away in 
practice under a given volume of foot traffic. 
Following is a list of the materials tested and 
the amount of wear under the test. 


Material Average percent loss 
SE ere eee 4.57 


Lie io ne anne wide Shot Dh eNOS 23.18 
eee ee 
Fats as glad a ciaauial aia 20.59 
Oe ae rere 56.57 
Oxychloride cement .............. 50.10 
Neat Portland cement............ 16.79 
Asphaltic composition ........... 80.11 
RE ee ee Sei als Go a eed 45.93 


It will be noted that vitreous tile resisted 
wear most effectively and that the asphaltic 
composition tested was over four-fifths worn 
away at the end of the test. The test condi- 
tions were perhaps not entirely representative 
of actual practice, as mortar of cement and 
sand, rather than neat Portland cement, is 
usually employed for floor surfacing and the 
wood floors were tested without the protection 
of varnish or other floor finish, such as is almost 
mvariably applied in practice. 


_Wuar Is considered the largest body of white 
pine in a contiguous region in the world is found 
im the Clearwater basin and adjoining districts 
m the Lewiston (Idaho) territcry. Here there 
18 35,000,000,000 feet of timber and 18,000,- 
000,000 feet of this is white pine. 





Severance Tax Is Topic at 


Hardwood Club Meeting 


[Special telegram to AMERICAN LUMBERMAN] 

NEw ORLEANS, LA., June 9.—The Southwest- 
ern Hardwood Manufacturers’ Club, in monthly 
session here today, discussed proposed changes 
in the Louisiana severance tax law and decided 
to send a volunteer delegation to the hearings 
before the legislative committee at Baton Rouge 
tomorrow night. One proposal is to change the 
levy from a percentage basis to a flat rate per 
thousand feet. As analyzed offhand, this would 
increase the severance tax on certain woods, 
leaving the others substantially unchanged. 
There is also coming up for consideration an 
appeal to abolish the severance tax on the 
ground that it has fulfilled its mission. Origi- 
nally levied to provide funds for the building 
of the Greater Louisiana Agricultural College 
and State University, many lumbermen con- 
sented to its enactment because of the worthi- 
ness of the cause. Now that the greater agri- 
cultural college and university is completed, 
some of them contend that the severance tax 
should be abolished. Both phases of the mat- 
ter were discussed before the club, which de- 
cided that its membership should be represented 
at the legislative hearing tomorrow night. Presi- 
dent W. J. Stebbins and several others volun- 
teered to go and some of the Louisiana members 
not present at today’s meeting will be asked 
to join the delegation. 

Informal reports on operating conditions 
showed the labor situation in good shape, a 
majority of the mill stocks below normal, and 
a majority of the mills operating on a 50-hour 
basis or a five-day week. Log supply varied, 
some of the mills reporting ample supplies, 
others operating on a narrow margin of log sup- 
ply and still others short of logs. In Texas 
territory continued rains were reported, making 
logging difficult. 

R. E. O’Rourke, of the Overseas Forwarding 
Co., reported May the dullest month in several 
years, as measured by volume of exports, but 
noted a gain in the export movement during the 
last two weeks. The British strike, he explained, 
put a crimp in the shipments to the United 
Kingdom; but shipments to that market were 
being resumed, and there have been some recent 
bookings for Germany. 


Discusses Business Situation 


O. N. Cloud, of the Peavy-Byrnes Lumber Co., 
Shreveport, La., discussed the general business 
situation and its bearing upon lumber market 
conditions. Nationally conditions revealed noth- 
ing to worry about and the international situa- 
tion shows signs of improvement. It is too 
early to forecast the crop returns, but taking 
the general situation by and large, it is diffi- 
cult to put a finger on the cause of skepticism 
and doubt, or to isolate the germ thereof. He 
suggested the possibility of an overdose of statis- 
tics having something to do with it, and told 
of a prominent statistician whose forecasts had 
not turned out exactly right and who, upon 
being criticized therefor, replied that he had 
given lumbermen credit for more intelligence 
than they had displayed in merchandising their 
product during the last two or three years. Re- 
ferring to the developments throughout the 
South, he pointed out the likelihood of its con- 
tinuance through a considerable period. ‘‘We 
need,’’ he said, ‘‘to study for ourselves the 
relationship of our industry to the whole situa- 
tion of commerce and industry. Our weakness is 
resident in ourselves. Intelligent self-govern- 
ment will solve the problems affecting our 
industry.’’ 

Mr. Cloud urged the hardwood lumbermen to 
support the trade extension movement led by the 
National association, and in concluding, invited 
the club to join in a meeting with the West 
Side club at Shreveport, at a summer date to 
be fixed later. 

J. W. Downey, of the F. B. Williams Cypress 


Co., Patterson, La., and C. H. Sherrill spoke 
briefly in support of the plan to send a delega- 
tion to the severance tax hearing in Baton 
Rouge. Mr. Sherrill also strongly seconded 
Mr. Cloud’s plea for active support of the Na- 
tional association’s trade extension movement. 


Conditions in United Kingdom 


John Withers, of Churchill & Sim, London, 
England, was a guest of the club and discussed 
the British strike and its effects. British stocks 
were in good shape prior to the strike, he 
said. The labor disturbance paralyzed business 
for a time, but the general strike was disposed 
of in short order. The coal strike has forced 
the Government to ration British industries on 
coal supply, so that at present British buyers are 
not in position to take on much lumber. ‘‘I 
am afraid,’’ he concluded, ‘‘that you can not 
look for much support from us in the export 
market for another month or two, but I do think 
that when we get the coal strike settled we will 
be in for good business this fall. The strike 
had overhung British commerce and industry 
for a good while. Now it is being cleaned up. 
When the air is cleared, things will go ahead 
in our island and buying will come along.’’ Mr. 
Withers invited an informal quiz and replied to 
several questions regarding conditions in the 
United Kingdom. 


Retail Stocks Being Kept Low 

There follows a summary of sales and stock 
reports covering April business at 1,044 retail 
yards in middle West territory. Those from 
the ninth Federal Reserve district cover Mon- 
tana, the Dakotas, Minnesota and northern 
Wisconsin; those from the seventh district, the 
rest of Wisconsin, Michigan, Iowa, northern 
Illinois and northern Indiana, and those from 
the tenth district cover Nebraska, Kansas, Okla- 
homa, Wyoming, Colorado and northern New 
Mexico—so that as a whole they give a splendid 
picture of trade conditions in one of the largest 
and most important lumber consuming regions. 
It is noteworthy that in the two districts for 
which specific figures are available, the ninth 
and tenth, stocks May 1, as compared with 
those held May 1, 1925, were respectively 5.7 
percent and 6 percent lower. 

In the ninth district, April sales of 541 yards 
were 36 percent above March, but 17 percent 
below those of April, 1925. Yard stocks May 
1 were 1.7 percent higher than those held April 
1, but showed a decline of 5.7 percent below 
those of May 1, 1925. 

In the seventh district, April sales of 213 
retail yards made an increase of 24 percent 
over March, but were 11.6 percent below those 
of April, 1925. Most yards had somewhat 
larger stocks May 1 than on April 1, but com- 
pared with the previous year the increases and 
decreases were pretty evenly distributed. Re- 
tail outstanding accounts May 1 were 10 per- 
cent larger than on April 1, but were 7 percent 
lower than on May 1, 1925. The ratio of out- 
standings to sales on May 1 was 278 percent, 
whereas on May 1, 1925, it was 259 percent. 

Retail sales of lumber alone in the tenth dis- 
trict during April, as reported by 290 yards, 
increased 1.5 percent over those of March, but 
showed a decrease of 8.4 percent from those of 
a year ago, these percentages comparing foot- 
age. Sales of all materials, including lumber, 
measured in dollars, declined 0.8 percent from 
March, and were 0.9 percent lower than those of 
April, 1925. May 1 lumber stocks, in board 
feet, were 1.3 percent larger than on April 1, 
but 6 percent lower than on May 1, 1925. 
Though April collections showed increases of 
2.1 percent over March and 2.7 percent over 
April, 1925, outstandings May 1 had increased 





. 9.6 percent over those of April 1, 1926, and 


2.9 percent over those of May 1, 1925. 
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Coast Manufacturers to Operate 100 Percent 
on American Lumber Standards 


PORTLAND, Ore., June 5.—Voting its adher- 
ence 100 percent to American Lumber stand 
ards, to be effeetive July a the West Coast 


Lumbermen’s Association met in general ses- 
sion at the Portland Hotel yesterday. The 
attendance was fully representative, and the 
tone developed at the meeting was one of en- 
couragement. In addition to the major subject 
of standardization, the association adopted 
constructive recommendations submitted by the 
grading rules committee; it discontinued the 
daily sales reporting service, and at the same 
time subscribed to a sales service supplied by a 
statistical bureau; and it listened to a report 
of substantial progress made by the West Coast 
Lumber Trade Extension Bureau, through J. D. 
Tennant, president, and Henry Schott, manager. 
Occupying the chair throughout the sessions 
was Vice President C. D. Johnson, president of 
the Pacifie Spruce Corporation, who made a 
splendid impression at his first appearance as 
executive, displaying ability to keep things 
moving briskly, shortening discussions to a de 
sirable minimum and enlivening proceedings 
with a steady flow of humorous comment. The 
meeting also signalized the first appearance of 
Robert B. Allen, secretary manager, following 
a recent illness. 

Going at once to the main subject before the 
Mr. Johnson ealled upon A. H. 
Landram, sales manager of the St. Paul & Ta 
coma Lumber Co., for a report on the stand 
urdization eonferences at Chieago and Wash- 
ington, D. C. Mr. Landram spoke informally, 
outlining the obstacles encountered and over 


association, 


come by the West Coast representatives prior 
to the final Washington, where 
they secured concessions satisfactory to the in 
dustry. He acknowledged the able assistance 
rendered by R. W. Vinnedge, of the North Bend 
Mill & Timber Co., North Bend, Wash.; ©. J. 
Hogue, field representative of the West Coast 
Lumber Trade Extension Bureau, and IL. A. 
Nelson, assistant secretary of the West Coast 
association in charge of the Portland office 

all of whom were in Washington, and took an 


show-down in 
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A. Hl. LANDRAM, 

Tacoma, Wash.; 

Reported on Stand 
ardization Conferences 


EVERETT G. GRIGGS, 

Wash. ; 

Gave Impressions 
of Trip East 


Tacoma, 


active part in the conferences. The association 
gave Mr. Landram a unanimous vote of appre- 
ciation, and then adopted a resolution which 
previously had been endorsed unanimously by 
the grading rules committee, as follows: 
Inasmuch as the American Lumber Standardiza- 
tion Conference held at Washington, D. C., on 
April 26, 1926, changed the American standards 
in widths to conform to West Coast standards in 
widths, and inasmuch as the West Coast standards 





in thicknesses conform to the American standards 
in thicknesses of all items except 1-inch finish and 
l-inch partition, it is recommended that the West 
Coast standards on finished thickness of partition 
be changed to read %-inch, and 1-inch finish be 
changed to read #§-inch, thus, by making these two 
minor changes, West Coast standards become 100 
percent American standards. 


Recommendations of Rules Committee 


Roy F. Morse, of the Long-Bell Lumber Co., 
chairman of the grading rules committee, sub 





ROBERT B. ALLEN, . ©. 
Seattle, Wash. ; 


Made First Appear- 
ance Since Illness 





D. JOHNSON, 
Portland, Ore. ; 


Vice President, 
Who Presided 


mitted the recommendations of his committee 
following a meeting at Longview, Wash., June 
2. The suggestions were unanimously adopted, 
as follows: 

That all interpretations of the West Coast Lum 
bermen’s Association’s grades will be made by the 
grading rules committee through the department 
of grades, such recommendations to be accepted 
as the official action of the association and each 
interpretation bulletined to the members of the 
association, the Pacific Lumber Inspection Bureau, 
and any other lumber inspecting organizations. 

Interpretation of West Coast Lumbermen’s Asso- 
ciation’s grading rules, paragraphs Nos, 141 to 
151, inclusive, in grading and dressing rules cover 
ing car material, stringers, timber and ties, and 
paragraphs Nos. 198 to 203, inclusive, yard rules: 

Wherever in these paragraphs, checks and/or 
seasoning checks are mentioned, it is the inten- 
tion that they are permitted on the sides, edges 
and/or ends of the piece, except, however, 
through checks on the ends of a piece should not 
exceed in length the width of the piece. 

That all domestic lumber be sold and shipped on 
West Coast Lumbermen’s Association’s current 
grading rules, thus eliminating confusion in grades 
in rail and water-borne shipments. 

Any equal in quality to No. 1 common 
dimension as defined in paragraph No. 194, will be 
permitted in No. 2 common dimension if not more 
than 44-inch secant of standard size in 
width and/or thickness the full length of the piece. 
Any piece of No. 2 common dimension with skips 
not more than 18 inches in length, thereby making 
the piece not more than -inch seant in width 
and/or thickness of the standard dressed size, is 
permitted in No. 2 common dimension. It is un- 
derstood that this interpretation shall not be con- 
sidered as conflicting with paragraphs No. 26 
and No. 27. 


New Statistical Service Arrangements 


piece 


dressed 


Mr. Morse, in the course of his remarks, re- 
ferred in complimentary terms to the book on 
Cal. Pine, a copy of which he exhibited to the 
meeting. He praised especially the illustrations 
evolved by the California White & Sugar Pine 
Manufacturers’ Association, remarking that 
when the next issue of West Coast rules appears 
it might advantageously include similar illus- 


trations, so that the reader might be given 
helpful mental picture of any items of West 
Coast lumber that might appeal to him, 

Under a recommendation of the board of 
trustees, the meeting decided to discontinue the 
daily sales reporting service, in favor of gales 
information service to be supplied to association 
members by the Davis Statistical Bureau. 

A resolution was adopted pledging the mem 
bers of the West Coast Lumbermen’s Associa. 
tion to furnish 600,000,000 feet of lumber, ex. 
clusive of airplane specifications, to the United 
States Army, in event of war, delivery to be 
made at the rate of one-nineteenth of the total 
a month. Mr. Allen explained that the request 
had come from the War Department, and that 
it was in keeping with a fixed policy of pre. 
paring for war in time of peace. 

Henry Schott spoke briefly on the work of 
the trade extension bureau, remarking that al- 
though the advertising campaign had been run- 
ning only since May 12, there had been a total 
of 1,530 inquiries to date, and that inquiries 
were now coming in at the rate of about 200 4 
day. There had heen a favorable response to 
the circulation of the Douglas fir booklet. Up- 
ward of 200 of the first 700 inquiries had 
come from lumbermen. A representative of the 
industry in Texas, Mr. Schott remarked, had 
said that he valued the Douglas fir booklet be 
cause he wanted ‘‘to go to school,’’ and that 
the whole sentiment in his part of the country 
was that ‘‘they’ve got to turn to Douglas fir.’’ 
There had been a direct response from Cham- 
bers of Commerce, and from newspapers. The 
booklet had gone to mayors of cities, to schools, 
purchasing agents of railroads, to planing mills 
and sash and door factories. The greatest re 
sponse to the campaign, showing that deep in- 
terest has been aroused, had come from Illinois, 
Mr. Schott’s remarks closed the morning ses- 
sion. 


AFTERNOON SESSION 


Mr. Tennant, as president of the West Coast 
Lumber Trade Extension Bureau, took the floor 
at the beginning of the afternoon session, to 





HENRY SCHOTT, 
Seattle, Wash.; 
f 


teported on Progress ol 
Trade Extension 


J. D. TENNANT, 
Longview, Wash. ; 
Further Outlined 
Trade Extension 


give a further outline of the work in hand. 
‘<The trade extension bureau is on its way, 
he declared. ‘‘Mr. Schott is building up 4 
wonderful machine; and now there is a regular 
legal organization, duly incorporated, with 
charter of the State of Washington.’’ Mr. 
Tennant declared that when any industry was 
able to command the services of such men 4 
George S. Long, Everett G. Griggs, C. D. John: 
son, R. W. Vinnedge, Myron Woodard and 
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Mr. Schott, who had unselfishly devoted their 
time and had expended a great deal of energy 
and work to the trade extension movement, its 
success was assured. But he reminded the lum- 
permen that they had been taking too much 
for granted in assuming that their product was 
understood, and he demonstrated that there was 
4 tremendous field for the work. He com- 
mended the association for its action at the 
morning session in having endorsed a policy of 
‘‘yjsualization’’ of grades. ‘‘One of the curses 
our company has encountered in Douglas fir 
has been substitution in the resale of our prod- 
ucts,’ he said. He believed the West Coast 
association could well follow the example of the 
California White & Sugar Pine Manufactur- 
ers’ Association; and by giving the reader a 
chance to visualize the grades would eliminate 
one of the greatest difficulties faced by the in- 
dustry. Mr. Tennant went into considerable 
detail in outlining the plans of the bureau, re- 
ferring to the work of the field men. ‘‘One of 
our biggest departments will be to meet the 
retail dealer and educate him to what we can 
do,’’ he said. 

Mr. Johnson remarked that there were prob- 
ably more things yet undone in lumber than in 
any other industry in the country. 

Says Fir Men ‘‘Should Wake Up’’ 

Maj. Griggs gave impressions of a trip east, 
telling the lumbermen that ‘‘there are millions 
of people in Pennsylvania and New York who 
don’t know we are on earth.’’ He felt that 
the operators ought to ‘‘break away’’ once in 
awhile, and gain impressions of what was going 
on elsewhere. He spoke of the trip of West 
Coast lumbermen to Japan, and the educational 
influences flowing from the interchange of 
knowledge and ideas. Now the Atlantic sea- 
board was coming in contact with the West 
Coast, and ‘‘they like our lumber, but not our 
sales methods.’’?’ He declared that the - West 
Coast had the best softwoods on earth, and that 
‘‘we should wake up.’? 





Mr. Johnson reminded the operators that in 
fir they had timber that was 85 to 90 percent 
heart; that their dimension was all ‘‘heart’’ 
dimension. He believed they ought to state 
that fact in their quotations. 

Mr. Vinnedge referred humorously to the 
work of the West Coast delegation at the stand- 
ardization conference, saying that ‘‘ Andy 
Landram was the Red Grange who carried the 
ball, while ‘Shorty’ Nelson broke up the in- 








A. C. DIXON, R. W. VINNEDGE, 

Eugene, Ore. : North Bend, Wash. ; 
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terference.’’ Other producing centers had wel- 
comed the West Coast. ‘‘I was astonished, al- 
most enraptured,’’ said Mr. Vinnedge, ‘‘to see 
with what eagerness and enthusiasm they be- 
held the entry of fir into market extension— 


because the contest is now wood against the 
whole field of substitutes; it is not a question 
of competing species of woods. Yet we are all 
going out for our own species, and it will be no 
petting party. But when you stop to think 
that in this great big industry less than 50 
percent is back of the trade extension move- 
ment you realize that it’s going to take a lot 
of time and individual solicitation that ought 
not to be necessary. The Georgia-Florida as- 
sociation has levied an assessment of 50 cents 
« thousand for field work. I believe that after 
we have gone through with our 3-year program 
we will be ready to double our levy for trade 
extension purposes.’ 

Mr. Landram spoke of the tremendous quan- 
tities of mining timbers going into the New 
York market. ‘‘If they receive ‘mining and 
better’ they get something they are not paying 
for,’’ he said. The larger yards could regrade 
this material, and put it out for the purposes 
for which it was intended; but the smaller 
yards deliver it as received. ‘‘Soon or late, 
it’s going to give our fir a black eye,’’ said 
Mr. Landram, ‘‘ because this stock is not being 
used for the purposes for which it is adapted. 
This industry is taking a loss in shipping ‘ min- 
ing’ around there. As an industry, we should 
eliminate ‘mining.’ ’’ 

J. N. Teal, general counsel of the association, 
reported on current traffic work. : 

Herbert N. Proebstel, traffic manager, sub- 
mitted an exceptionally able discussion of cer- 
tain traffic problems which later will be placed 
before the association. For that purpose the 
chairman appointed a committee to review Mr. 
Proebstel’s suggestions, naming A. C. Dixon, 
J. D. Tennant, R. W. Hunt, J. G. Dickson and 
Myron Woodard. 

The closing talk before adjournment was 
made by A. C. Dixon, who emphasized the need 
of grade marking, and narrated the experience 
of the Booth-Kelly Lumber Co. in that under- 
taking. 


Golf Holds Stage in Outdoor Sports 


Wisconsin Golfers’ Tournament 


MILWAUKEE, WIs., June 9.—Forty lumber- 
men took part in the first 1926 Wisconsin Lum- 
bermen’s golf tournament which was staged on 
the old Blue Mound links, just west of Mil- 
waukee yesterday. In the morning play L. C. 
Wilford, of Beloit, turned in the lowest gross 
score and E. E. Fair, of Milwaukee, had the 
lowest net score. The round during the after- 
noon was divided into two classes, those over 
50 years and those under that age. George La 
Pointe, of Menomonie, turned in the lowest 
gross score in the class over 50 years and Fred 
Holstein, of Fort Atkinson, had the lowest net 
score. In the younger men’s class Jack Lari- 
mer, of Milwaukee, was the prize winner with 
the lowest gross and Ken Burbach, of Portage, 
copped the lowest net. Second prize winners 
were P. M. Gerhardt, Chicago; Robert Black- 
burn, Milwaukee; Al Wood and Jack Rice, of 
Milwaukee. R. W. Dane, of Beloit, won the 
prize for turning in the lowest score on the odd 
number holes. — 


Lumber Trade Golf Tournament 


Wuire Sutpuur Sprines, W. Va., June 7.— 
The twenty-first annual tournament of the Lum- 
ber Trade Golf Association was held here May 
41, June 1 and 2, on the Greenbrier course, with 
sixty-five members and fifty-four wives, daugh- 
ters and guests attending. The prize for low 
gtoss score, qualifying round, was won by 
Forrest McNeill, and that for low net score by 
J. Elmer Troth. Mr. MeNeill won the cham- 
Plonship with a.low gross score for 72 holes of 
307. Other prize winners were: Low net, EI- 
bert M. Bonner; seniors’ low gross, Horace W. 
Smedley; seniors’ low net, Henry Cape; blasted 
hopes, Thomas B. Thames. In the State team 
matches Pennsylvania won first place and the 
sawdust trophy, with New Jersey second and 
Ohio third. Following the conclusion of the 


tournament President E. O. Robinson presented 
the prizes to the various winners. 


The annual dinner was held at the Casino 
Tuesday evening with a few impromptu speeches 
and songs by association talent furnishing the 
entertainment. Officers were elected as follows: 


President—Sam E. Barr, New York City. 

Vice president—Gardner I. Jones, Boston, Mass. 

Treasurer—L. F. McAleer, Boston, Mass. 

Secretary—J. E. Troth, Philadelphia, Pa. 

Executive committee—Russell sickford, New 
York City, chairman; Stuart W. Buck, Philadel- 





‘phia, Pa., and Roy L. Palmer, Boston, Mass. 


Activities of Evansville Club 


EVANSVILLE, IND., June 9.—The last business 
meeting of the summer of the Evansville Lum- 
bermen’s Club was held last night at the Ven- 
dome Hotel, with Charles Wolflin, president, in 
the chair. 

It was decided to hold the summer outing at 
the country club here on either the last Tues- 
day in June or the last Tuesday in July, the 
date to be fixed by the committee on enter- 
tainment, composed of Claude Wertz, chairman; 
Carl Wolflin and A. Dimmitt. 

Frank Davis, a local lumberman, was elected 
to membership. Henry Maley, son of the late 
Claude Maley, of the old firm of Maley & Wertz, 
was present as the special guest of Frank Cut- 
singer. 

Frank L. Donnell, of the Evansville Band 
Mill Co.; N. G. Harding, of the Evansville 
Veneer Co., and Dan Wertz, of the Maley & 
Wertz Lumber Co., reported business conditions 
on the upward grade and predicted that within 
ninety days prices will be stiffer and the trade 
will show vast improvement. It was reported 
that a great deal of lumber is now being moved, 
but that in some instances it was sold at un- 
satisfactory prices. 


Second Tournament of Lida Golfers 


New York, June 7.—Will Adams, with 70, 
turned in the lowest net score in Class A at the 
second tournament of the Lida Golfers, com- 
prised of members of the Long Island Dealers’ 
Association. Skip Mason, of Freeport, with 
72, was lowest in Class B, and Ed Schmidt 
walked off with honors in Class C, registering 
65. George Adams, jr., won low gross, with 
an 89, and also won from John Terrell in the 
play-off of a tie from the first tournament. 

The second tournament, held at Lindenhurst, 
Long Island, was an even greater success than 
the first one, about sixty players partaking of 
lunch. Weather was ideal. The next tourna- 
mert will be held June 30 at the Hempstead 
Country Club. 


Picnic Plans of Hoo-Hoo Club 


PORTLAND, ORE., June 5.—The Portland Hoo- 
Hoo Club’s annual picnic this year is to be on 
a larger scale than ever before. It will be held 
the latter part of July at the Ruby golf grounds 
and farm, according to Secretary W. B. Mack. 
This will make it possible to schedule a golf 
tournament for the morning and a baseball 
game for the afternoon. As usual on such oc- 
casions, ice-cream and lemonade will be free. 


Mine Timber Preservation Study 


A study of mine timber preservation has been 
undertaken at the Athens mine of the Cleveland 
Cliffs Iron Co. in northern Minnesota by F. O. 
Gregory, resident engineer, bureau of mines. 
Observations will be made of mine timbers spe- 
cially treated and placed in the mine. Records 
will be kept of temperature, humidity, condi- 
tions of other timbers, source of air currents in 
drifts where timbers are placed and other data 
which might have a bearing on the life of the 
treated timber. 
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Wood Utilization Conference Devoted 
to Seasoning and Handling Problems 


Representatives of practically every branch 
of the lumber manufacturing and wood using 
industries were present at the conference called 
by the National Committee on Wood Utilization 
at the Congress Hotel, Chicago, June 4. The 
discussions were devoted largely to the better 
seasoning and handling of lumber and wood 
products. 

Axel H. Oxholm, of Washington, D. C., 
director of the National Committee on Wood 
Utilization, called the meeting to order at 10:30 
a. m., and after outlining the objects of the 
conference, stated that manufacturers, dis- 
tributers and consumers realize that one of the 
principal reasons that other materials have been 
used instead of lumber has been the fact that 
lumber, for certain purposes, has often been 
received by the consumer improperly seasoned. 
‘‘This may, or may not be,’’ said Mr. Oxholm, 
‘due to the improper seasoning of lumber at 
the mills. Prominent architects have told us 
that they are not going to specify wood unless 
they have to, as wood has not been giving satis- 
faction. This condition, in great measure, 1s 
due to the fact that many small mills have 
lacked the necessary knowledge of properly 
seasoning and piling methods. It would be a 
good idea at this meeting to concentrate on the 
preparation of certain bulletins to be put in 
the hands of smaller mills, and also make avail- 
able to dealers and consumers the best methods 
used for seasoning and piling lumber. Later on 
we could take up the problems of kiln drying 
and handling.’’ 

Mr. Oxholm called attention to the model as 
illustrating an improved piling method for 
seasoned lumber, described elsewhere in this 
issue. He then announced that Seeretary of 
Commerce Hoover had appointed B. F. Dul- 
weber, of Greenwood, Miss., who represented 
the Hardwood Manufacturers’ Institute, as 
chairman of the committee. 

Mr. Dulweber then took the chair and said: 
‘‘There are a good many angles to the prob- 
Jem of seasoning, one of which is the actual loss 
through the waste and deterioration of the ma- 
terial and the high handling cost involved. I 
am satisfied that something can be done to re- 
strict the waste. I think the industry has lost a 
great deal by putting on the market lumber 
that was not properly seasoned; that is the mill- 
man’s problem. The consumer should be taught 
to keep that material in proper condition, if it 
is in proper shape when he receives it; that is 
the retailer’s problem. The plan shown in the 
model should help him.’’ 

Arthur T, Upson, of Washington, D. C., rep- 
resenting the National Lumber Manufacturers’ 
Association, was named secretary of the meet- 
ing. 

Moisture Content of Millwork Stock 


KE. J. Curtis, of Clinton, Iowa, representing 
the Wholesale Sash & Door Association, de- 
elared that the millwork people for two years 
have been trying diligently to prevail upon the 
manufacturer of lumber to furnish material 
that would meet the needs of the sash and door 
industry in the matter of dryness. Two years 
ago the Wholesale Sash & Loor Association 
adopted a resolution, Mr. Curtis said, ‘‘ recom- 
mending that the buyers shall buy and so 
specify on their orders, and the sellers shall 
sell, kiln dried lumber with a guaranteed mois- 
ture content as near 8 percent as possible and 
not to exceed 10 percent at destination, and air 
dried lumber with a guaranteed moisture con- 
tent as near 8 percent as possible and not to 
exceed 12 percent at destination.’’ 

Mr. Curtis stated that some mills declined to 
accept these specifications as to dryness. ‘‘We 
attempted to get a definition of the term ‘com- 
mercially dry’ from the Consulting and Central 
committees on Lumber Standards,’’ said Mr. 


Curtis, ‘‘but they would not consider commer- 
cially dry except by weight standard. Ninety- 
five percent of the lumber used by the millwork 
people is purchased 6/4 and surfaced 143, but 
when received it contains a moisture content 
of around 15 percent, which necessitates redry- 
ing and reworking, with a consequent waste in 
material, to which the sash and door people ob- 
ject. Our greatest problem is with western 
pine.’? 

Chairman Dulweber asked if it was not a fact 
that one of the difficulties seems to be that the 
material comes surfaced and there is no leeway 
for drying, to which Mr. Curtis replied in the 
affirmative, saying ‘‘that the mills should co- 
operate in this effort of ours to get proper lum- 
ber. I think in addition to the promotion work 
Mr. Oxholm has outlined that this committee 
could define the terms ‘commercially dry.’ ’’ 
Mr. Oxholm stated that this would be con- 
sidered at a later date. 

H. W. Moore, of Fond du Lae, Wis., in speak- 
ing for the sash and door interests, said that 
they have taken the stand that the millmen 
understand the condition of their lumber in the 
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West and when they start to manufacture due 
allowance should be made for the proper thick- 
ness for door stock. ‘‘ We feel that the stand- 
ard adopted and put into their rule books should 
be eliminated,’’ said Mr. Moore, ‘‘or the ques- 
tion of moisture content or dryness should be 
definitely settled. If there could be some point 
that was definite then we could govern our 
manufacture and understand what we were 
buying. Our standard door is 1% inches thick, 
and if the standard for 6/4 lumber, surfaced, 
was 1-14/32, it would relieve the situation if 
it can not be changed by more definite drying 
content at the manufacturers’ end. Consider- 
able western pine lumber is shipped air dried 
and surfaced two sides and with a moisture 
content of 10 to 12 percent, and I think that can 
be attained by most mills.’’ 

The per capita consumption of lumber has 
decreased, declared Chairman Dulweber, and it 
is certainly desirable to develop the highest 
degree of efficiency to meet the competition of 
substitutes. 


Steel Unsatisfactory for Automobile Bodies 

R. R. Kittredge, of the Fisher Body Corpora- 
tion, Detroit, Mich., in speaking of the prob- 
lems encountered in the manufacture of automo- 
bile bodies, stated that the only trouble they 
have is with elm and birch, which are generally 


cut to scant thickness and shrink after drying, 
‘*We are endeavoring to use all the low grade 
stock we possibly can to help the consumption 
of lumber,’’ said Mr. Kittredge. ‘‘ There hag 
been very little substitution of steel in our 
bodies. Some manufacturers who have used 
steel bodies and have found them unsatisfactory 
are turning back to wood. The only reason, in 
my opinion, that body manufacturers should 
turn to steel is to conserve lumber. The prin- 
cipal parts of our automobile bodies are all 
made of wood, and the steel used makes very 
little difference in the consumption of wood,”’ 


Views of Wooden Box Manufacturers 


M. H. Tripp, of the General Box Co., Chicago, 
remarked that 75 percent or more of the com- 
plaints they have had are due to the degree of 
dryness of the lumber or veneer used, so they 
ure interested in getting the raw material in the 
proper condition of dryness. 

‘“We have plenty of problems in the con- 
tainer industry,’’ said D. L. Quinn, of the Chi- 
cago Mill & Lumber Co., Chicago, ‘‘ which are 
in a fair way of being solved by the various 
branches of the industry in codperation with the 
lumber manufacturers.’’ 


Progress Made in Drying Southern Pine 


Thornton Estes, of the Estes Lumber Co., re- 
tailer, Birmingham, Ala., commented on the 
fact that considerable progress had been made 
in the drying of southern pine in the last two 
or three years. ‘‘It is absolutely essential that 
lumber for panel work and interior trim gen- 
erally be properly dried. The retailers are back 
of this movement inaugurated by Mr. Hoover 
and we hope to be able to reach some solution 
of this seasoning problem.’’ 

In reply to a question by Chairman Dulweber, 
in regard to the storage methods employed by 
the retailer to retain the material in a seasoned 
condition to get the best results, Mr. Estes said 
that up until five or ten years ago the value and 
care of lumber was not appreciated, but now 
there is a tendency among the modern retail 
yards to take care of this by improved storage 
facilities. Some retailers send out written in- 
structions to the contractor asking that the 
lumber be not delivered until the plaster is 
dry. The oak flooring people, said Mr. Estes, 
are backing up such a campaign requesting the 
contractor to use his best efforts to see that the 
material is not delivered until ready to be in- 
stalled on the job, and the retailers generally 
are being educated along that line. 

M. E. Meacham, of the Goodfellow Lumber 
Co., St. Louis, Mo., retailer, said there is 4 
great deal of room for educational work among 
the retailers and distributers of lumber, also 
manufacturers before the material is shipped, 
on this question of seasoning. ‘‘We recommend 
that the material lay on the ground 72 hours be- 
fore it is applied on the job,’’ said Mr. 
Meacham, ‘‘so it can become accustomed to the 
atmosphere of the building in which it is to be 
used before actually installing.’’ 


Bulletins for Lumber Consumers 


Chairman Dulweber asked if it would be 4 
good idea to issue a cireular to the consumer 
covering instructions for handling lumber of 
this kind. 

Mr. Oxholm in reply said: ‘‘That is along 
the lines we have been working. In making 4 
start our efforts should be bent toward edu- 
cating the consumer to use the lumber in the 
proper way. These bulletins would be helpful 
and could be printed by and bear the official 
stamp of the Government. We can use the 
Government mailing list. The President has giveD 
us the privilege of the frank. I am desirous 
of emphasizing the fact that the bulletins them 
selves will be compiled by the industry, as We 
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think it might carry more weight if the leading 
experts in the industry would prepare the copy 
and have their names appear on the bulletins 
we expect to get out. 

‘¢In regard to the kiln drying, or any other 
mechanical means of drying lumber, it is not 
the object of the committee to pass on the effi- 
ciency of any one kiln. The most important 
question at this meeting is to settle on some 
kind of a plan for a standard bulletin on how 
to take care of lumber to go out to consumers, 
contractors, distributers and some manufac- 
turers who are not now following standard 
practices in this respect.’’ 

Mr. Estes said he would certainly like to have 
such a bulletin to carry back to the trade, and 
expressed the opinion that the retailers would 
welcome such a move. 


Says Problem Is One of Merchandising 


W. A. Babbitt, of South Bend, Ind., repre- 
senting the National Association of Wood Turn- 
ers and Wood Using Industries, stated that one 
of the things to contend with in constructive 
work of this kind is not wood but the people 
who handle it. ‘‘ We have two threats ahead of 
us,’’ said Mr. Babbitt, ‘‘the exhaustion of our 
forest resources and the proper manner to take 
eare of them. The great difficulties that lie 
before us are largely due to the fact that we 
have not carried far enough the adaptation of 
the manufacture of wood to these new develop- 
ments in the way of mass production. In the 
manufacture of wood handles the principal item 
of cost is labor; consequently in the wood in- 
dustry we have to study more and more how to 
lay down our product in practical shape so as 
to use it to the best advantage and in successful 
competition with substitutes. We have been 
working on the conservation of our forest re- 
sources through the Forest Products Labora- 
tory. In the problem we have before us today 
the merchandising factor controls. We must 
get together all people who are fundamentally 
interested in this proposition—technical experts, 
builders and operators of dry kilns ete.—and 
have a united opinion. The main problem here 
is to see that our wood is delivered so the con- 
sumer will be satisfied that he is using the best 
material from an economical and service stand- 
point. The problem is one of utilization, re- 
quiring a spirit of investigation and a greater 
effort in selling wood products.’’ 

Chairman Dulweber remarked that each 
branch of the industry has its responsibilities, 
and ‘‘we should all put our shoulders to the 
wheel and do our part to place in the hands of 
the consumers the products best suited to their 
needs. ’? 

Gives Views of Architects 


Speaking from the standpoint of the archi- 
tect, Max Dunning, of Chicago, said: ‘‘ We 
feel we have a moral responsibilify to the pub- 
lie as its first direct advisor in building matters 
to maintain the standard of living and build 
homes, and to utilize in every way that we can 
materials that will produce the desired results at 
the most reasonable cost.’? Mr. Dunning said 
that short lengths could be used for parquet 
floors and other purposes. The American In- 
stitute of Architects is interested in this prop- 
osition of using materials that are now going 
to waste, remarked the speaker, and is willing 
to codperate with the producer and seller in 
utilizing such materials to advantage. 

In commenting on the care of lumber, Mr. 
Dunning said: ‘‘I know lumber is carelessly 
handled and piled and in many eases improperly 
used on the job. We make an effort in most of 
the more important jobs to urge that special 
attention be given various materials liable to 
injury by the weather. Rough lumber ecare- 
lessly handled on the job warps and twists, 
particularly that for concrete forms. Where 
finish is installed before plaster is dry, win- 
dows opened and entirely unprotected, the ear- 
penter is criticised. There is no doubt that if 
lumber is properly used and taken care of on 
the job better results would be obtained. One 
of our most difficult problems is to speed up 
building that is insisted on nowadays and get 
this material installed in proper shape.’’ 

M. G. Truman, Marsh & Truman Lumber Co., 


of Chicago, representing the National-Amer- 
ican Wholesale Lumber Association, suggested 
that when the bulletin is compiled, pro- 
vision be made for handling concrete form lum- 
ber and common structural timber. As a dis- 
tributer, Mr. Truman expressed the opinion that 
producers are hurting their own business by 
shipping so much of their material in a green 
condition, and relying on the retailer and con- 
sumer to dispose of it to the best advantage. 

C. R. Johnson, of the Union Lumber Co., San 
Francisco, Calif., stated that his company is 
conducting experiments on the kiln drying of 
redwood, and trying to get a line on the best 
method to pursue, which seems to be a major 
problem, especially with West Coast woods. Mr. 
Johnson said he was especially impressed with 
the remarks about the handling of lumber after 
the yard people get it. 


Preparation of Bulletins 


Harry T. Kendall, of the Central Coal & Coke 
Co., Kansas City, Mo., said that the major prop- 
osition of the problems under discussion was 
that propounded by Mr. Oxholm—the prepara- 
tion of some bulletins to distribute to the users, 
distributers and manufacturers of lumber. ‘‘In 
listening to the discussion this thought occurs 
to me,’’ said Mr. Kendall; ‘‘that there ought 
to be three bulletins rather than one, to obviate 
the danger of passing the buck. One to the 
actual users—the architects, contractors and 
carpenters, pointing out to them the necessity 
of handling the lumber right when it reaches 
them right and thereby help in the conserva- 
tion of lumber, and a second and third to the 
retailer and manufacturer, respectively, with 
suggestions pertinent to their field. It is my 
opinion that the bulletin for the architects, con- 
tractors and carpenters should be compiled by 
those interests, the one for the retailers by that 
squree, and the same with the manufacturer. 

‘*Tn regard to kiln drying, we are turning out 
750,000 feet a day, and of this amount 450,000 
feet is kiln dried at our western mills, where 
everything but clears is kiln dried. We would 
like to see other manufacturers do the same 
thing. We can not begin to fill the demand for 
kiln dried common lumber. We believe it pays 
to kiln dry western lumber, and in addition is 
the fact that it solves the question of utiliza- 
tion and proper seasoning of lumber. We are 
opposed at this time to any moisture content 
specification of lumber, first, because I don’t 
believe anybody knows exactly what moisture 
content is best suitable; second, because of the 
determination of the moisture content itself; 
third, sawmills don’t confine their production 
to any one given market. We have to prepare 
our lumber for many markets. Wood users 
usually kiln dry their lumber to the moisture 
content they want. We have experimented in 
kiln drying fir common at 12 to 24 percent, and 
are now trying 20 percent. We went down to 15 
percent and found it was not satisfactory, and 
have gone back to 18 to 20 percent, as 15 per 
cent loosened the knots.’’ 

Chairman Dulweber: ‘‘I doubt whether we 
have sufficient information to go ahead on this 
particular point. As the information develops 
the industry as a whole will be in position to 
aet.”” 

Architects Favor Guaranteed Grades 


A. Trieschmann, of Crossett Watzek Gates, 
Chicago, stated that one of the problems of 
the southern pine industry has been that of 
kiln drying. Referring to some of the sug- 
gestions made at the meeting, Mr. Triesch- 
mann said that one of the prominent local 
architects had showed him specifications call- 
ing for Georgia pine for flooring and interior 
trim, and when discussing the reasons for 
specifying Georgia pine, the architect ad- 
mitted that he did not know the difference 
between Georgia and southern pine. The 
architect further stated that he is substitut- 

ping steel wherever possible because of the 
difficultygof getting lumber to comply with 
the specifications. ‘‘If we can present to the 
final consumer the fact that there is a wood 
that is guaranteed, and if we can get the 
architect to specify a certain grade and assure 
him he ean obtain that grade, our problem is 
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Service 
Price 


Earl Bartholomew 


In nearly all the yard sales the question of 
Quality is first thoroughly threshed out, and 
when the buyer is fully satisfied that the ma- 
terial offered is what he can use, then follows 
the question of when delivery can be made, 
and the price. 
Quality 
With this in mind, say the quality of our 
Flooring is strictly guaranteed for quality 
and milling and Association made, with sat- 
isfaction to you and your customer, or money 
back and no quibbling. 
Delivery 
Phoned or wired orders will leave Chicago 
by the next train; mail orders the day re- 
ceived, and will be at your station the next 
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Price is right, Service the best, and Quality 
second to none. Wire or phone your orders 
collect for delivery the next morning. Yours 


for pleasant and profitable dealings and no 
quibbling. 
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You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, } 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. = 

If the year’s total covered credit losses 
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percentage of your gross sales, we repay 
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compared to the security afforded. 
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‘‘From the 
manufacturers’ standpoint, we have been try- 
ing to force on the trade grades the consumer 


solved,’’ said Mr. Trieschmann. 


does not want. I think the manufacturers in 
the West and South have got to realize that 
substitutes have made headway because such 
material meets the consumer’s needs.’’ 

C. P. Winslow, of Madison, Wis., speaking 
of the work of the Forest Products Labora 
tory, stated that there is a lot of losses and 
waste in the production and use of wood of 
all forms which the best practice universally 
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in scientifically designing and cor- 
rectly building saw mills, will no 
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or remodeling your present plant. We 
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or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 
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Try our Collection Department any 
time on delinquent or disputed ac- 
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applied would considerably reduce, ‘‘and 
while it is true that various agencies can pur- 
sue different kinds of work to show how meth- 
ods can be improved and what the economical 
result would be, once you have arrived at a 
point where improvement is recognized, the 
only way that can be accomplished is in the 
distribution through the user and consumer. 
The major impetus of this gathering is largely 
one of determining views upon ways and 
means to get such practice into effect. I like 
the suggestion of Mr. Kendall for coéperation 
among the manufacturers. Bulletins and 
pamphlets for distribution would be one part 
of such an educational movement. The Forest 
Products Laboratory is much interested in 
this proposition and would be glad to co- 
operate in any possible way.’’ 

Thomas D. Perry, of Bigelow, Kent, Willard 
& Co., consulting engineers, Boston, Mass., in 
referring to the proposed bulletins, suggested 
that the first deal with air drying on yard; 
kiln drying and handling; drying specifica- 
tions. On the last named, he suggested that 
the committee develop some information along 
the line of drying specifications. 

Suggestions for Committee’s Activities 

Mr. Babbitt said that in the handling and 
seasoning of lumber the lumber industry 
might copy other industries. He suggested 
that manufacturers print on their invoices 
handling and piling instructions for the pro- 
tection of the shipper; that wholesalers issue 
similar instructions to retailers, and they in 
turn to contractors and the ultimate consum- 
ers, With guaranties on grades and dryness 
subject to these instructions. 

Mr. Oxholm said that the main thing for 
the committee is the distribution of bulletins 
and suitable publicity through the trade press. 
‘“We can accomplish the best results if the 
bulletins are prepared by the leading men in 
industry and published as official documents, 
and that would be the best procedure to fol- 
low,’’ said Mr. Oxholm, ‘‘and then consider 
in connection with it the suggestion of Mr. 
sSubbitt.’’ 

Chairman Dulweber said the suggestion of 
Mr. Babbitt would not meet the condition of 
the small sawmill, and he asked Mr. Oxholm 
to outline the work which it was advisable for 
the committee to first undertake. 

Mr. Oxholm said: ‘‘We have received many 
good suggestions today. A plan might be 
worked out whereby we could include on each 
committee representatives of each group of 
wholesalers, retailers, producers and consum- 
ers. We should tackle first the problems that 
will be well served by everybody. If we can 
induce lumber consumers to take proper care 
of the lumber they receive a great deal will 
be accomplished, and that should be the sub- 
ject of the first bulletin. The next bulletin 
should be devoted to the handling and stor- 
age of lumber by the distributer, and the third 
bulletin for the manufacturers, which is the 
most difficult one. I suggest we make a start 
with the consuming industries. One of the 
reasons Why lumber has met such hard knocks 
by people who have purchased seasoned Jum- 
ber is because they have not taken proper care 
of it, and I think it is the duty of the manu- 
facturers and distributers to educate them.’’ 

Mr. Kendall said the retail lumbermen, 
architects and contractors know as much 
about that phase of the business as the manu- 
facturer. He thought the fact should be 
stressed that the life of the lumber industry 
depends on the service given, : 

Mr. Quinn moved that a project committee 
be appointed to outline the objects of the 
National Committee on Wood Utilization, the 
method of attack and the function of the 
committee itself, and present a definite pro- 
gram before this meeting to act upon. This 
was seconded and carried, and Harry T. Ken- 
dall, Thomas D. Perry and Thornton Estes 
were appointed by Chairman Dulweber to re- 
port after the luncheon interval. 


Report of Project Committee 
The meeting was reconvened at 3 p. m., 
when Mr. Kendall made the following report: 


The project committee desires to report that it 


believes the first work of the national committee 
should be the preparation of four bulletins on the 
care, handling and storage of lumber, and that 
these four bulletins deal specifically with the prob- 
lems of the consumer, distributer, fabricator and 
the manufacturer. That a committee of five be 
appointed, consisting of the chairman and four 
others to be recommended by him to the secretary 
of commerce, one a manufacturer, one a fabricator, 
one a consumer and one a distributer. That these 
four subcommittees consist of five members, the 
other four to be recommended to the secretary of 
commerce after a conference with Director Oxholm, 
which gives a working committee of twenty-one, 
That these committees, as soon as appointed, pro- 
ceed to work and prepare their bulletins, which are 
to be submitted to the committee of five, and sent 
to the national committee for its approval. 


The report of the project committee was 
adopted, and Chairman Dulweber named the 
following, whose names will be recommended 
to Mr. Hoover: <A. Trieschmann, Crossett 
Watzek Gates, Chicago, to head the mill com- 
mittee; B. S. Warren, of Berkey & Gay Furni- 
ture Co., Grand Rapids, Mich., fabricators; 
Gen. R. C. Marshall, of Washington, D. C., 
general manager Associated General Con- 
tractors of America, consumers; M. E, 
Meacham, Goodfellow Lumber Co., St. Louis, 
Mo., distributers. 


Piling Method for Seasoned Lumber 


The accompanying illustration depicts a 
method used in France for piling seasoned lum- 
ber. The model was displayed at the conference 
of the National Committee on Wood Utilization 
and elicited much discussion among the dele- 





French method of piling seasoned lumber 
mer 


gates in attendance. The lumber pile is con- 
structed in such a way that space is provided be- 
tween two columns on which the pile rests. In 
this space a sufficient amount of lumber is al- 
ways kept for the purpose of filling small orders, 
thereby eliminating the necessity of removing 
the pile roof. When larger orders are filled 
from the top of the pile the storage space may 
be filled at the same time. According to Mr. 
Oxholm, the piles are 35 to 40 feet high and any 
width that the available space in the yard will 
permit. Preliminary investigation has shown 
that a saving of about 4 percent in the handling 
charges may be effected by this method of pil- 
ing lumber, and it is also claimed that better 
ventilation in the pile results. 

In commenting to a representative of the 
AMERICAN LUMBERMAN on the advantages of 
this method of piling lumber, Mr. Oxholm said: 

This piling system has been used for many years 
by the French lumber dealer who explained to me 
that he had effected a saving in the handling cost 
of about 4 percent (current wages $1.20 for 10- 











JUNE 
— 
hour 
accoul 
as the 
main 
neces: 
order: 
Jumbe 
the t 
Jarge 
top 0 
quant 
piled 
fillins 
Th 
cause 
the ] 
orde! 
the 1 
to se 
rejec 
sider 
that 
adde 
mitt 
open 


June 
June 
June 
Jun 
Jun 
Jun 
Jun 
Jun 


Jun 


Jul 


Jul 


Sey 
Se] 


0c 


-.— a 





26 


ee 


ur 





June 12, 1926 


AMERICAN 


LUMBERMAN 63 





a 
pour day). The lumber dries more quickly on 
account of the better circulation of air in the pile 
as the result of the open space at the bottom. The 
main advantage lies in the fact that it is not 
necessary to remove the roof each time small 
orders are filled, as these smaller quantities of 
Jumber can be supplied from the storage space at 
the bottom of the pile. It is only in cases of 
Jarger orders that the lumber is taken from the 
top of the pile. At the same time, an additional 
quantity of lumber is thrown on the ground and 
piled in the storage space to be used for subsequent 
filling of small orders. 

The customers are receiving better service be- 
cause the yard laborers are willing to turn over 
the lumber stored in the storage space. If such 
orders were to be filled from the top of the pile, 
the laborers would reluctantly allow the customers 
to select the stock because it would mean that the 
rejected lumber would have to be repiled at con- 
siderable trouble and expense. Another feature is 
that each time the roof is removed, it means an 
added chance of defective roof construction, per- 
mitting water to get down in the pile through any 
openings in the roof. 


I have submitted this piling system to a number 
of lumber experts, who have all pronounced favor- 
ably on the possibility of introducing this system, 
particularly in cities where the ground space is 
valuable, necessitating the construction of high 
piles. It would seem that the greatest amount of 
success would be obtained in districts where the 
labor cost is high and where different wage scales 
cover work on the ground and work on top of 
piles. John Lloyd, chairman of the subcommittee 
of retail lumber dealers of the National Committee 
on Wood Utilization, has investigated this piling 
system at my request and reports favorably on it. 
To use Mr. Lloyd’s own expression, “This piling 
system seems to me to be thoroughly practical, and 
there is no reason why it should not be adopted in 
districts where labor cost and ground space are 
high.” 

The National Committee on Wood Utilization is 
keeping a constant watch for any improved methods 
of wood utilization assisting in the handling of 
lumber both in this country and abroad. The 
mentioned piling system was brought to my atten- 
tion by the French lumber dealer during my in- 
vestigation of the French lumber market in 1924. 


What she Associations Are 
Planning and Doing 


June 14—Potlatch Timber Protective Association, Spo- 
kane, Wash. Quarterly meeting. 

June 15—North Idaho Forestry Association, Spokane, 
Wash. Quarterly meeting. 

June 15—North .Carolina Pine Association, Dempsey 
Hotel, Mucon, Ga. Regional meeting. 


June 15—Lumbermen’s Golf Association of Chicago, 
Beverly Country Club, Chicago. Annual tournament. 

June 16-17—Plywood Manufacturers’ Association, Edge- 
water Beach Hotel, Chicago. Midsummer meeting, 

June 21—Southern Cypress Manufacturers’ Association, 
Jacksonville, Fla. Adjourned annual meeting. 


June 22—-North Carolina Pine Association, Sumter, 8S. C. 
Regional meeting. 

June 23-26—American Society of Agricultural Engi- 
neers, Lake Tahoe, Calif. Annual, 


June 24-25—Georgia Retail Lumber & Millwork Asso- 
ciation, Tybee Hotel, Savannah, Ga. Midsummer 
meeting. 


July 13—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. 


July 14-16—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Savannah, Ga. Summer meeting. 


Aug. 5-—National Lumber Manufacturers’ Association, 
Tacoma, Wash. Semiannual meeting of directors. 


Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Annual. 


Georgians’ Summer Meet Program 


ATLANTA, Ga., June 7.—The program for the 
summer convention of the Georgia Retail Lum- 
ber & Millwork Association to be held at Sa- 
vannah, Ga., June 24 and 25, has been practically 
completed, according to Herbert J. West, of the 
West Lumber Co., of Atlanta, president of the 
association. Headquarters will be at the Tybee 
Hotel. Frank M. Durant, of the Bright-Brooks 
Lumber Co., of Savannah, is chairman of a com- 
mittee of the Savannah lumber dealers and man- 
ufacturers making local arrangements for the 
meeting. 

Thursday morning will be devoted to golf, 
while Thursday afternoon a special meeting of 
the directors will be held. An informal dinner 
will be tendered the visitors at the Tybee Hotel 
Thursday night, Herbert West presiding, the 
principal address to be by Harry R. McKeen, 
of Atlanta, secretary of Greater Georgia (Inc.), 
who will speak on *“Codperation.’’ 

. One of the principal subjects Friday will be 

Cost Accounting,’’ an address by a well known 
Atlanta cost accountant, and a report of the 
uniform cost committee by E. Darden Borders, 
president of the Hightower Lumber & Supply 
Co., of Cedartown, Ga., chairman. This com- 
mittee has formulated a uniform cost system 
Which the association will be asked to adept 
formally and to use in the individual yards. 

Another important topie will be ‘‘ Donation 
of Materials, ”? a discussion as to whether it is 

etter to give money or materials to charitable 
organizations when such requests are made. 

Compensation Insurance’? will comprise an- 


other topic, and ‘‘Material Returned for 
Credit,’’ and ‘‘ Delivery Problems,’’ will about 
complete the program. 


Pennsylvania Association Incorporates 


TYRONE, Pa., June 7.—At a meeting of the 
Pennsylvania Forest Products Manufacturers’ 
Association, held here May 29, the membership 
ratified the proposal of the directors that the 
organization formally incorporate. It was 
formed at the Pennsylvania State College in 
1925 and is an outgrowth of the educational 
work by that institution among lumber manu- 
facturers. The original object of its founders, 
which was to include only lumber manufactur- 
ers, has been broadened to include wholesalers, 
retailers, growers or consumers of forest prod- 
ucts and others interested in lumbering and 
forestry. 

The association has taken active steps to 
eliminate waste by seeking more equitable 
freight rates on rough products, it being impos- 
sible under the present schedules to ship rough 
lumber at a lower rate than that for finished 
products. The association is also attempting to 
standardize rough forest products along the 
lines established by lumber associations deal- 
ing with finished products. Attention is called 
to the fact that the lumberman is urged to 
adopt practical conservation methods but at 
the same time no special effort is put forth to 
help him, particularly in the matter of refores- 
tation, and that therefore no progress can be 
expected until the general public fully under- 
stands taxation, tree growing and other prob- 
lems that confront the lumberman. 


(SAAB AEBEEE. 
Illinois District Meetings 

Jouiet, Iuu., June 7.—A zone meeting of the 
Illinois Lumber & Material Dealers’ Association 
was held here last Wednesday in the new Cham- 
ber of Commerce Building with about twenty- 
five present. A noon luncheon preceded the busi- 
ness meeting at which Arthur Leach, of Leach 
Bros., presided. Round-table discussions were 
the order of the day and among the subjects dis- 
cussed were present business conditions and 
future prosperity and the relation of dealers 
with retail distribution. 


Sn. CHARLES, ILL., June 7.—A noon dinner 
preceded a district meeting of the Illinois Lum- 
ber & Material Dealers’ Association held here 
last Thursday at the new St. Charles Country 
Club. H. C. Harbaugh, district chairman, pre- 
sided. Talks were made on current business 
problems by C. L. Schwartz, of Naperville, and 
State Secretary J. F. Bryan. About thirty were 
present. 


WAUKEGAN, ILL, June 7.—Eighteen were 
present at the Chamber of Commerce last Fri- 











| (ili Sa ES 
Sn g - = a 
— on a 


26 Railroads 
toShip Over 


By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
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1 and No. 2 Common. 
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day at the first zone meeting of the Illinois 
Lumber & Material Dealers’ Association ever 
held here. W. L. Sackett, of the North Chicago 
Lumber & Coal Co., presided. Parson P. A. 
Simpkin, of Hoo-Hoo, was present and made 
a very inspiring talk on the ins and outs of 
the retail business. Other speakers were State 
Secretary J. F. Bryan and C. L. Schwartz, of 
Naperville. R. R. Tindle, of the Waukegan 
Lumber & Coal Co., was appointed chairman to 
call another meeting of the district in about a 
month. 


DEKALB, ILL., June 8.—A zone meeting of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation will be held in connection with the De- 
kalb County Lumbermen’s Club on the evening 
of June 16 at the Kishwaukee Country Club, 
between Dekalb and Sycamore. The meeting 
will open with a 6 o’clock dinner. A. H. Hol- 
comb is the club president and H. C. Harbaugh 
is district chairman. 

Gipson City, Inu., June 8.—Announcement 
is made that the annual picnie and outing of 
the Central Illinois Lumbermen’s Club will be 
held here on June 17, arrangements for which 
are now in the course of preparation. 
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Ontario District to Organize 

ToroNTO, ONT., June 8.—Ontario retail lum- 
ber dealers from Wellington, Bruce, Grey Duf- 
ferin and Halton counties will hold a meeting 
at Walkerton, Ont., on July 7, to discuss busi- 
ness conditions, and to consider organizing a 
branch of the Ontario Retail Lumber Dealers’ 
Association. If a branch is formed it will 
probably take the place of the old branch No. 6, 
which held its meetings at Orangeville. The 
new territory will include in its membership a 
number of dealers in the northwestern part of 
the old Province, who formerly had no branch 
organization. Norman Howes, of Harriston; 
A. Henderson, of Orangeville; Horace Boult- 
bee, secretary of the Ontario Retail Lumber 
Dealers’ Association, and G. B. VanBlaricom, 
Toronto, made a motor trip last week, calling on 
the dealers in about twenty towns in Welling- 
ton, Bruce Dufferin and Grey counties to 
arrange for this meeting. All the dealers were 
enthusiastic and the outlook is for a splendid 
affair. R. Truax, Son & Co. (Ltd.), of Walker- 
ville, Ont., are making the necessary arrange- 
ments for a meeting place, luncheon ete. 


Kokomo District Meeting 
Kokomo, INpD., June 8.—The retail lumber 
dealers of this city, including the Indiana 
Lumber Co., the Armstrong-Landon Co., the 
South Side Lumber Co., Thomas J. Dye & Son 


and the Hamer Lumber Co. are sponsors for a 


meeting of the retail lumber dealers in this 
district to be held Tuesday afternoon and even- 
ing, June 15, at the Kokomo Country Club. 
The officers and directors of the State asso- 
ciation have promised to be present and there 
will be speeches, music, and a banquet in the 
evening. For those who prefer to play golf, 
tennis or throw horse shoes special arrange- 
ments will be made. The invitations sent out 
by the above-mentioned dealers state in con- 
clusion: ‘‘Please remember you are to be our 
guest for the afternoon and evening, so leave 
your pocketbook at home.’’ 
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Traffic Association Elects Officers 

Sr. Louis, Mo., June 7.—The name of the 
St. Louis Reshipping Lumber Yards Traffic As- 
sociation was shortened to the St. Louis Lum- 
ber Yards Traffic Association, and T. H. Lynch, 
traffic manager Philip Gruner & Bros. Lumber 
Co., was elected president at the annual meet- 
ing held last Wednesday night at the Mayfair 
Hotel. James A. Roland, traffic manager 
Charles F. Luehrmann Hardwood Lumber Co., 
was elected vice president, and Charles Kraus, 
traffic manager Hill-Behan Lumber Co., was 
named secretary and treasurer. Earl Kanff- 
man, traffic manager Thomas & Proetz Lumber 
Co., was the retiring president. 

The aims of the association were not changed 
in its reorganization, and it is expected to fur- 
ther advance the interests of the lumber re- 


shipping yards of St. Louis as a result of jp. 
ereased financial assistance provided by the 
member yards. 

The association will send Joseph A. Dem. 
ecke, traffic manager Gideon-Anderson Co,, as 
its representative to the hearing of the fourth 
section board of the Interstate Commerce Com. 
mission at Washington, D. C., on June 15, 


Eastern Salesmen Meet 


PHILADELPHIA, PA., June 7.—The Eastern 
Lumber Salesmen’s Association held its last 
regular meeting of the summer Friday evening, 
June 4, at the Bellevue-Stratford Hotel in the 
form of a dinner-meeting. The attendance was 
very good and at the conclusion of the business 
session, Robert G. Kay, of the Kay Lumber Co,, 
this city, spoke to the salesmen for an hour, 
touching on many problems a salesman has to 
face. President Tennant epitomized Mr. Kay’s 
talk very fittingly when he said it was ‘‘g 
bouquet of many flowers. ’’ 

The next meeting of the association will be 
held Oct. 1, at the same place. The association 
also voted to hold its regular customers’ night, 
which this year will come on Nov. 5, in the 
Clover room of the Bellevue-Stratford Hotel. 








LUMBER CLUBS 








New Orleans Club Candidates 


New Or.eEAns, LA., June 7.—The Lumber- 
men’s Club of New Orleans will hold its annual 
election on June 19, the voting to continue all 
day with the polls closing at 8 p. m. Dinner 
wil be served to the members at 6 o’clock on 
election day and the election results will be an- 
nounced as soon as the tellers finish the count. 
The nominating committee has placed two 
tickets in the field, both being headed, however, 
by Harry D. Knoop, of the Otto Knoop Lumber 
& Realty Co., as candidate for reélection to the 
presidency. Other names also appear on both 
tickets. The rival candidate-lists follow: 

SOS’s TNT’s 
President 
H. D. Knoop Hf. D. Knoop 
First Vice President 
F. J. Thomas W. B. Morgan 
Second Vice President 
P. Lanier Guy H. Mallam, Sr. 
Treasurer 
R. J. Fine R. J. Fine 
Directors (Vote for Seven) — 
George Chastant H. S. Reicke 


A. L. Ducote F. J. Thomas 
E. L. Bordelow H. Black 

c. J. Roney Lee H. Wilson 
H. Moynan H. Moynan 


BE. R. Perez M. L. Rhodes 
W. B. Morgan George Gardiner 


Non-Resident Directors (Vote for Four) 


M. H. Bissell M. H. Bissell 
Cc. E. Klumb Cc. E. Klumb 
Cc. D. M. Houghton Cc. D. M. Houghton 
R. L. Gilbert R. L. Gilbert 


Nylta Plans for Larger Membership 


New York, June 8.—With every officer and 
all members of the board of governors present, 
a dinner was staged by the Nylta Club last 
night at the Republican National Club. Con- 
rad Pitcher was master of ceremonies. Among 
the subjects considered were plans for a sum- 
mer membership drive that will put the club 
closer to the 1,000 membership goal. Plans 
for the summer outing also were considered. | 

Jack Paterson occupied the president’s chair. 
Herbert B. Coho, secretary, spoke, and many 
others had something to say. Incidentally it 
was announced that next season is to be the 
biggest and best in Nylta history. An effort 
will be made to obtain many of the most prom- 
inent men in the East as speakers and the edu- 
cational features will receive special empliasis. 

Frank A. Niles, as chairman of the member- 
ship committee, will be in charge of the drive 
to inerease the club rolls and a big coterie of 
helpers will assist him. : 

Joseph Cashin is chairman of the committee 
to make plans for the outing. He will appoint 
ten assistants. The outing will be held at Long 
Beach, Long Island, some time in August, but 
otherwise no plans have been made. 
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Hoo-Hoo Happenings 


Insurance Official Addresses Club 


PoRTLAND, ORE., June 5.—The fixed opinion 
that ‘‘it can’t be done’’ has delayed many an 
invention and prevented many successes, said 
W. C. Schuppel, assistant manager of the Ore- 
gon Life Insurance Co. of this city, speaking 
before the Portland Hoo-Hoo Club luncheon 
last Thursday. Then he related anecdotes to 
prove his statement. 

Speaking of salesmanship, he observed that 
things are not what they were a dozen years or 
so ago because of the general reversal of eco- 
nomic conditions. ‘‘A dozen years ago,’’ he 
said, ‘‘anything that could be made could be 
sold; today anything that can be sold can be 
made.’’ 

The meeting was one of the best attended 
in months. 


Florida Vicegerents Appointed 


Sr. Louis, Mo., June 8.—Appointment of 
Vicegerent Snarks for Florida as made by Su- 
preme Gurdon W. W. Brock on recommendation 
of State Counselor F. H. Pfeiffer and confirmed 
by Snark A. J. Hager, were made public at 
Hoo-Hoo headquarters here as follows: John 
H. Shepley, Southern Lumber & Supply Co., 
Tampa district; Roland E. Lee, Ferris-Lee 
Lumber Co., Pensacola district; Benjamin F. 
King, Howard Lumber Co., Sarasota district; 
M. M. Brock, son of W. W. Brock, St.. Peters- 
burg district. 


Celebration at Aurora Exposition 


Avrora, ILu., June 7.—The perfect June day 
of the poet was exemplified on Saturday, June 
5, at Aurora when three score and ten of the 
liveliest cats in northern Illinois met on the 
grounds of the Central States exposition for 
what had been termed a ‘‘ Happy Hoo-Hoo Hol- 
iday.’’ 

And happy it was, from the moment the 
first felines gathered -until the last of the neo- 
phytes left the exposition grounds many hours 
later to the tune of joyful ‘‘goodnights.’’ 
The weather man contributed his bit to making 
the session ideal. A blue sky, a generous 
sprinkling of sunshine and plenty of clear, 
country air put the cats and their guests in 
the right mood for enjoying and making the 
most of the afternoon and evening holiday. 

The celebration opened at 1 p. m., when the 
party gathered at the new Colony Building and 
proceeded to the grandstand to witness the races 
conducted under the auspices of the Fox River 
Valley Club. It so happened that the date was 
that marked for the opening of the new Trim- 
ble course at the race track, and the event was 
featured by special entries and some of the 
finest racing that has been seen this year. Two 
of the seven races scheduled paid tribute to the 
presence of the lumbermen, one of them being 
named the ‘‘Black Cat’? and the other the 
‘*Hoo-Hoo.’’ The latter was the feature race 
of the day; and, characteristically enough, it 
witnessed the breaking of a record at the track, 
Pillager, the winning horse, clipping four-fifths 
of a second from the record previously held. 

_At the conclusion of the races, the party 
visited about the fair grounds and then saun- 
tered back to the Colony Building, to enjoy a 
personally conducted tour through this unique 
structure through the courtesy of President 
Frank Thielen. The trip was marked by ex- 
elamations of surprise and wonder, for the 
building is a new idea in apartment construc- 
tion and proved nothing short of a revelation 
to the lumbermen and their guests. It encloses 
4 gigantic outdoor swimming pool, and is so 
constructed that each of the seventy-two apart- 
ment cottages composing it has a comfortable 
porch facing the water. Although from the 
exterior the cottages seem separate, one finds 
upon entering that they are all contained under 
4 single roof, with a central entrance, lobby and 
telephone exchange. Each includes a living 


room, kitchenette and bath, exquisitely fur- 
nished and completely equipped for housekeep- 
ing. Maid service goes with each apartment, 
and the final note of joy is reached in a full- 
fledged grocery, where supplies may be pur- 


‘chased by those who wish to cook, as well as a 


central dining room, where meals may be had 
by those who prefer to pass up the delights of 
domesticity. 

This was ladies’ day for Hoo-Hoo, and the 
fine representation of women who attended 
found the apartments a source of interest and 
education. 

Following the trip, dinner was served to 
fifty-nine in the dining room of the Colony 
Building. The keen country air had promoted 
excellent appetites in the course of the celebra- 
tion, and they were satiated in the delicious 
menu of cream of mushroom soup, fried chicken, 
mashed potatoes, lettuce and tomato salad, hot 
rolls, coffee, apple pie and cheese. 

Excellent though the meal, the real treat of 
the evening came in the enthusiastic and ap- 
pealing talk of Parson Simpkin, beloved Hoo- 
Hoo Chaplain. The parson, living up to his 
reputation, gave an address that will long be 
remembered by every Hoo-Hoo and guest who 
had the good fortune to be present. It was 
not only an inspiration,. but, as Charles L, 
Schwartz termed it, ‘‘a living prayer,’’ and it 
met a response from the audience that testified 
to its sincerity and appeal. Filled with common 
sense and good reasoning, it carried a message 
of sound basie business ethics enhanced by in- 
spirational and lyric beauty. 

So universal was the response to the parson’s 
address that, at the conclusion of the meeting, 
seven kittens signed Hoo-Hoo applications, 
making the gathering 100 percent. 

Tom Moore, Vicegerent Snark of northern 
Illinois, in closing, acknowledged thanks to E. 
S. Todd, of Aurora, for his hospitality in pro- 
viding complimentary tickets to the races, and 
to Charles L. Schwartz, of Naperville, Coun- 
selor of northern Illinois, for the completeness 
of arrangements and the happiness of the day. 


Hoo-Hoo Auxiliary Elects 

St. Louis, Mo., June 8.—Mrs. Hal C. Ball, 
wife of the president of the George W. Miles 
Timber & Lumber Co., was elected president of 
the St. Louis Hostess Club, auxiliary of the St. 
Louis Hoo-Hoo Club, at the annual meeting held 
recently at Hotel Chase. Mrs. W. P. Anderson 
was reélected vice president. Mrs. Charles E. 
Price was elected treasurer, and Mrs. William 
Dings, treasurer. 


Jersey Lumbermen to Dine Parson 


NEWARK, N. J., June 8.—In an effort to 
spread the gospel of Hoo-Hoo in New Jersey, 
Parson Simpkin, Chaplain of Hoo-Hoo, has 
been invited to tell the lumbermen of this State 
what Hoo-Hoo means. The parson will be the 
guest of honor at a dinner to be given at the 
Washington Restaurant, Broad Street and 
Washington Place, this city, at 6:30 p. m., 
June 16. The committee in charge of the din- 
ner is comprised of George G. Perdew, Tom 
Young and Erwin Ennis. 


Notables Attend Hoo-Hoo Luncheon 


SEATTLE, WASH., June 5.—There was a no- 
table list of visitors Thursday at the regular 
luncheon of the Hoo-Hoo Club of Seattle, in- 
cluding: Arthur Edgecumbe, Supreme Jabber- 
wock, Vancouver, B. C.; Clark Evans, of the 
Simonds Saw & Steel Co., former Vicegerent 
Snark of Seattle district, introduced by Thomas 
M. Shields; M. H. Thielen, of Portland, Ore., 
introduced by Alvin Schwager, of Seattle, 
Supreme Arcanoper; E. L. Easterby, Laurens, 
8. C.; J. P. Creighton, Greenville, 8. C. The 
principal address at the luncheon was given by 
James T. Lawler, prominent attorney, who 
analyzed the proposed city charter with an 








The Number 


70 


on a Stick of Lumber 
Means 


CALCASIEU 


The Best Timbers 
The Best Car Materials 
The Best Flooring 








Wherever strength is 
needed the cheapest lumber 
you can buy is long leaf 
pine. 


It is cheap because it will 
stand up under more 
strain, and last longer under 
adverse weather conditions 
than any other wood obtain- 
able. 


When you put long leaf ina 
building, you are putting 
permanence in it. 


And Calcasieu is the best of 
the long leaf. 


In breaking strength, crush- 
ing strength and stiffness, 
Long Leaf Pine surpasses 
all other American woods. 
(see U. S. Govt. Agricul- 
tural Bulletin No. 9g.) 


INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LOUISIANA 


Member Southern Pine Association 
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Northern Woods 





Hemlock—Complete Stock 


4/4 Birch No. 1 €. &B...350,000 4/4 Basswood No. 2 Com... .8,000 

4/4 Birch No.2 Com 175,000’ 4/4 Soft Elm No.2 C.& B. 100.000" 

4/4 Maple Sel. & FAS 15,000° 8/4 Soft Elm No.2 €.4B ..30.000 

4/4 Maple No. 3 Com......150,000' 8/4 No 2Com Hard Maple. 15,000 

4/4 Basswood No.1 C. &B.30,000° = 13/16x24”" Fac Ma.Floor .40,000° 
Hemlock Lath 4’ and 32” 


Write for description and prices. 
rave ‘ 
Hales’ Timber Go., Inc. 
FIFIELD, WISCONSIN 











JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood, Hemlock,Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bidg., Grand Rapids, Mich. 
7 Kindly address all inquiries care Dept. 7 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 




















17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
1 17 











END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 











Rust-Owen Lumber Co. 


DRUMMOND, WIS. 








Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 


' Drewed “EXTRA STANDARD” 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 


ability that aroused the admiration of the mem- 
bers of the club. Roy A. Dailey, vice president 
of the club and district manager of the Na- 
tionul-American Wholesale Lumber Associa- 
tion, occupied the ehair. 


Plan for Big Concat on Long Island 


New York, June 7.—The next concatenation 
of the New York jurisdiction of Hoo-Hoo will 
be held at the Hotel Nassau, Long Beach, Long 
Island, on the evening of June 24. T. M. 
Ralston, Vicegerent Snark, and other officers 
are making preparations for the event, which 
will be in the nature of an outing. Dinner will 
be served at 7 p. m., and the concat will follow 
immediately thereafter. 


Railroad Quartet Entertains Club 


MINNEAPOLIS, MINN., June %.—More than 
one hundred members of the Twin City Hoo-Hoo 
Club were entertained by a railroad quartet at 
the regular meeting Thursday at the Radisson 
Hotel. The program was arranged by M. L. 
Jordan and it was in the nature of a surprise. 
The Hoo-Iloo club orchestra played following 
the luncheon. 


Record in Lumber Delivery 


PHILADELPHIA, Pa., June &%.—What is be- 
lieved to be a record in lumber delivery is re- 
ported by the Philadelphia Hardwood Flooring 
Co. On June 3, Michigan Central car No. 47,- 
965 left the plant of the Kerry & Hanson Floor- 
ing Co., Grayling, Mich., loaded with maple 
flooring and was delivered by the railroad in 
Philadelphia to the purchaser, the Philadelphia 
Hardwood Flooring Co., on Monday night, June 
7. This makes the actual running time between 
Grayling and Philadelphia only four days. This 
record was made in «a week in which the rail- 
roads handled over a million cars of revenue 
producing freight. 


Veteran Lumbermen Form New Firm 


Derroit, Micu., June 7.—Announcement is 
made of the consolidation of the business of 
P. A. Gordon and H. M. Jessop, of this city, 
under the name of Gordon, Jessop & Co., with 
offices at 8700 Grand River Avenue. The com- 
pany will handle everything in lumber, Mr. 
Gordon says, and the slogan will be ‘‘serv- 
ice.’? The two well known lumbermen will 
have associated with them T. C. Pollard, who 
for the last thirteen years has been with the 
Memphis Hardwood Flooring Co., and the new 
company will handle the output of that concern 
in Michigan and Ohio. A specialty will be 
made of hardwood flooring and also redwood, 
cypress and hardwood lumber. P. A. Gordon, 
affectionately known as ‘‘Pa’’ Gordon to a 
wide circle of lumbermen friends, is an old 
time lumber salesman, and is one of the best 
known men in the Michigan trade. Harry Jes- 
sop is also an old timer in the trade and is see- 
retary of the Old Guard, an organization of 
Michigan lumbermen of long standing. 


Carloadings Show Trade Trend 


TORONTO, ONT., June 7.—The effect of the 
backward season upon the lumber trade is quite 
strikingly illustrated by the report of the Do- 
minion bureau of statistics, Ottawa, upon reve- 
nue carloadings for the year to date. The year 
started off with weekly increases and during 
January, February and March it looked as 
though a steady increase would prevail through- 
out the year. April and May, however, have 
shown decreases. Lumber carload shipments in 
eastern Canada for the week ended May 29 
amounted to 2,644 cars, compared with 2,708 
cars in the previous week, and 2,820 ears in 
the corresponding week a year ago. In western 
Canada the shipments were 997 cars for the 
same week, as compared with 1,205 cars in the 
week previous, and 1,139 cars in the correspond- 
ing week a year ago. The total carload ship- 


ments of lumber in Canada for the week under 
consideration were 3,641 cars, compared with 
3,913 cars in the previous week, and 3,959 cars 
in the corresponding week a year ago. ‘Totals 
for the year to date are still a little ahead of 
last year, being 71,209 cars, compared with 69,- 
145 ears in 1925. 





MANUFACTURER and DEALER 


Issue Second Edition of Catalog 


The second edition of general catalog No. 19 has 
recently been issued by E. C. Atkins & Co., of In- 
dianapolis, Ind., covering its well known line of 
“Silver Steel” saws, tools and machine knives. The 
catalog is 10x7 inches and contains 264 pages of 
descriptive material covering the Atkins products, 
On page 6 the following introductory statement ap- 
pears: “The Atkins family have been identified with 
metal working for generations. From one genera- 
tion to another, they have actually followed the 
growth of the saw from its most primitive type to 
its present state of development. They have been 
students: they are a family of inventors; to them 
the world is largely indebted for the innovations 
that have taken place in the saw world; the com- 
monplace has never satisfied their ambitions—the 
slogan has even been, ‘Atkins Always Ahead.’ This 
means more than a mere catch phrase. It means 
that the policy of the Atkins family has been to 
maintain the highest standard in all things per- 
taining to the making of the very finest saws, saw 

















Reproduction of outside cover of second edition 
of Atkins general catalog No. 19 


tools and machine knives. It means that cost of 
manufacture is not to be considered where it will 
add one whit to the result-giving qualities of the 
product. So that it is with feelings of extreme 
pride that we present to the world what we believe 
to be the finest and most comprehensive book that 
has ever been published on this subject, as we also 
believe the various items shown herein represent 
the highest development in their different lines.” 

The catalog divides the Atkins products into de- 
partments, pages 21 to 55 describing the lines in- 
cluded in the circular and mill saw division ; pages 
56 to 71, band saws; pages 72 to 113, tools for 
the filing room; pages 114 to 124, machine knives; 
pages 125 to 150, metal cutting saws; pages 151 to 
206, cross cut saws; pages 207 to 229, hand saws, 
saw tools and specialties; pages 230 to 235, prun- 
ing saws; pages 236 to 243, butcher and kitchen 
saws ; pages 244 to 259, trowels, scrapers, corn and 
cane knives and other specialties. The last five 
pages of the catalog contain an alphabetical index 
to the Atkins products illustrated and described in 
this second edition of general catalog No. 19. 


FRENCH AND ENGLISH capitalists are inter- 
ested in forming a Franco-Anglo-Bulgar com- 
pany to exploit Bulgarian forests on a large 
scale as it is understood that at present there 
is not a single organization in Bulgaria inter- 
ested in such an industry. The company pro- 
poses to maintain a capital of 646,000,000 leva 
(approximately $4,480,000) which may be aug- 
mented as needs arise. 
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Pass Forest Experiment Station Bills 


The Senate has passed the bill introduced by 
Senator Fess, of Ohio, providing for the estab- 
lishment of a forest experiment station in the 
Ohio and Mississippi valleys. The bill has not 
ret been acted upon by the House. 

The Senate has also passed the bill introduced 
by Senator Ree od, of Pennsylvania, for the estab- 
lishment of a forest experiment station in that 
State and it is now pending before the House 
committee on agriculture and forestry. 


Increase in Postal Receipts 

Postal receipts continue to show an increase. 
Receipts for fifty selected cities, including the 
larger communities, for May were $28,546,- 
638.46, an increase ‘of 3.98 percent over those 
for May of last year. 

Receipts for the fifty industrial cities in May 
were $2,985,128.21, an inerease of 3.89 per- 
cent over the same month last year. Postal 
receipts are generally conceded to be a good 
business barometer. 


Public Building Program 


With the $165,000,000 publie building bill 
now a law it remains «nly for Congress to pass 
a deficiency item to enable the Treasury De- 
partment to make definite plans for beginning 
construction in the District of Columbia and 
throughout the country. The bill carried no 
appropriation, but authorized the expenditure 
of a. 000,000 over a 10-year period. Of the 
total, $50,000,000 will go into the construction 
of pe rmanent department buildings in Wash- 
ington. The Treasury Department is asking 
Congress for an appropriation of $6,500,000 to 
be spent the first year outside of Washington 
and $6,000,000 in Washington. The expendi- 
tures outside of Washington will be under 
projects heretofore authorized, which cover $15,- 
000,000 of the total in the new law. 

The building program for Washington 
definitely decided upon includes the following: 

1. Archives Building. Total cost, ineluding site, 
$6,900,000. Expenditure the first year $1,000,000. 
Agitation for permanent housing for priceless Goy- 
ernment records has been going on for years. 

2. Internal Revenue Building. ‘Total cost, in- 
eluding site, $7,950,000. First year’s expenditure 
$1,700,000. 

3. Agricultural Department. Total cost $8,075.- 
000. This project includes the purchase of an 
office building now rented, completion of the cen- 
tral part of the administration building, and eree- 
tion of a general office building. First year’s ex- 
penditure $1,925,000. 

4. Two additional stories to be added to the Lib- 
erty Loan Building and the structure faced with 
stone at a total cost of $700.000, of which $500,000 
would be spent the first year. 

5. Large building for the Department of Com- 
merce at a total cost of $10,000,000. First year's 
expenditure $600,000, which would cover plans ete. 

6. Purchase of additional land for the Govern 
ment Printing Office at a cost of $100,000. 


Fruit and Vegetable Container Data 


The tremendous industry of manufacturing 
containers for fruits and vegetables, including 
herry boxes, baskets, hampers, and erates, is 
indicated in figures compiled ‘recently by the 
Department of Agriculture, which points out 
that figures showing the number of contain- 
ers carried over into new seasons should prove 
of value to manufacturers in meeting the de- 
mand for packages. 

The production of berry boxes alone in 102 
factories last year was in excess of 378,000,000 
containers. Production of till baskets in 71 
factories reached 167,000,000 containers, and 
of climax baskets 65 factories manufactured 
26,000,000. Seventy-three factories reported 
aggregate production of 32,000,000 round stave 
baskets; 74 factories made 26 000 ,000 hampers; 
50 factories made 15,000 000 mi irket baskets; 
65 factories made 26 000 ,000 boxes, and 186 


factories made 6,000,000 berry crates and 58,- 
000,000 vegetable and citrus crates. 

The figures included in the report on ecarry- 
over of containers reflect to some extent grow- 
ing conditions during the last year. For ex- 
ample, the unfavorable conditions in berry 
growing sections are shown by a carry-over of 

1 percent of the boxes manufactured. Similar 
conditions in grape growing sections are re- 
flected in a carry-over of 27 percent. Such 
carry-overs are expensive to manufacturers. 

The compilation of carry-over figures during 
a period of years, say the investigators, would 
furnish a picture of the normal consutnption 
of containers throughout the country, and would 
thereby enable manufacturers to gage the prob- 
able demand in their sections. This would in- 
sure an adequate supply of packages, and at 
the same time guard against overproduction. 

It is hoped that publication of the report 
will help to arouse interest among manufactur- 
ers in the collection of trade statistics and lead 
them to activities of their own along that line 
so that they may better serve their customers 
and protect themselves. 

The Department of Agriculture is charged 
with enforcement of the United States Stand- 
ard Containers Act, and periodically inspects 
container factories to assist manufacturers in 
complying with the law as to uniformity of 
containers. Thousands of sample containers are 
tested annually in the laboratory for dimensions 
and capacity. 


Industrial Survey of New England 


Complying with requests from the business 
interests of New England, and particularly 
from the New England Council, representing 
industrial and commercial interests of the six 
northeastern States, the Department of Com- 
merce is inaugurating an industrial and mar- 
keting survey of that whole area with the co- 
operation and assistance of the council. Trade 
trends affecting the production and distribution 
of merchandise will be studied and analyzed by 
the department with particular emphasis on 
ascertaining where the New England products 
are now being sold and whether they are be- 
ing distributed in their own New England mar- 
ket as intensively as possible. More basic in- 
formation for gaging the present and potential 
marketing possibilities of the area will also be 
collected for the benefit of national distributers. 


(‘Q@a@aa0000m6 


Renewal of Federal Reserve Charters 

‘<The provision giving indeterminate charters 
to the Federal Reserve banks which is embodied 
in the MeFadden-Pepper bill, H. R. 2, now in 
conference, is the most important piece of legis 
lation for the welfare of the country now before 
Congress,’ said John W. O'Leary, president of the 
Chamber of Commerce of the United States, in 
a lJetter to members of the House of Representa- 
tives. “The prosperity of this country, its ability 
to finance the war and post-war reconstruction, 
without disastrous dislocations of our economic 
life, was principally due to the Federal Reserve 
System. This system which, almost immediately 
after its inauguration, was able to stand the test 
to which it was subjected should at once be 
placed on a permanent basis. Its continuance 
should not be subject to trading on details of its 
structure or modifications of its policies and 
practices, 

“Continued confidence is necessary for continued 
prosperity and national well being. Should any 
question arise in the minds of the American pub- 
lic over the renewal of the Federal Reserve char- 
ters it would be a disastrous blow to this confi- 
dence. The defeat of this provision in the McFad- 
den-Pepper bill can not help but place in the minds 
of the American public and the American business 
man such a question. 

“On behalf of American business I earnestly and 
respectfully urge that you give your support to- 
ward the immediate enactment of this provision 
for the renewal of the Federal Reserve charters. 
I firmly believe that, if it is passed, the adop- 
tion of this proposal will go down in history as 
one of the outstanding achievements of the sixty- 
ninth Congress.” 
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Moore Moist Air Dry Kilns are 

the result of forty-seven years’ ex- 
perience in kiln building. 
_They automatically retain the 
right humidity in the kiln to protect 
the fiber of the wood while it is 
drying. 

They provide efficient radiation 
by a proper distribution of heating 
coils. 

They are cheaper of construction 
because they do not require expen- 
sive stacks and flues. 

All of these factors should be 
carefully considered when you buy 
a dry kiln. 

Our representative will gladly call 
and give you full particulars. 


Moore Dry Kiln 
Company 


“KILN BUILDERS SINCE 1879” 
2 Fully Equipped Plants =“, 
Jacksonville, Fla. North Portland, Ore. 





“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisco 
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WARREN AXE & TOOL CO. 
WARREN, PA. 

honors Panama-Pacrie GRAND PRIZE 

international Exposition  smesssessessssssss = seneseeesseee 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 





Machine Molder Practice 


A manual on molder wor rk the  epagrainon and 
eu ppenence arwne moldin: me 
oman whe SF woodworker who ts 

t th 
information. Bound fo: ted Loatoes. og 
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“LARITE” 


The Flooring 
That Sells Right 


Its good appearance attracts 
the builder on sight and close 
inspection convinces the most 
critical that it is a good buy. 
It offers the economy and 
long wear builders are seek- 
ing. Buy “Larite” in mixed 
cars with our 


Southern Pine 


YARD AND SHED STOCK 


Let us quote you on 
a mixed car 


CARTER-KELLEY 


LUMBER Co. 


MANNING TEXAS 








Bedna Young 


Lumber Company 
JACKSON, TENNESSEE 


Manufacturers of- 


Oak 


Gum, Ash, Poplar 


Quartered and Plain 
White and Red 


YOUR INQUIRIES APPRECIATED. 
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Poplar 
Magnolia 
Oak 
Beech 





( Eastman- 
Gardiner 


Hardwood Co. 








Laurel, Miss. 
Member Hardwood Gum 
anufacturer’s Institute. Poplar Bevel 
Siding 
Box Shooks 





HARDWOOD FLOORING 
‘Maple - Oak - Beech 


, ad 3 Birch 








NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 
















Eastern Trade News 


Cost Data on North Carolina Pine 

NorFroLk, Va., June 7.—The North Carolina 
Pine Association recently has sent out to its 
members the cost statement for March, this 
showing cost per 1,000 feet, board measure, of 
producing, selling and shipping North Carolina 
pine lumber during March, 1926, exclusive of 
stumpage, as reported to the association by the 
individual mills. This report shows the aver- 
age cost of rough lumber, exclusive of stump- 
age, at $20.63 for mills doing their own log- 
ging; $32.40 for mills purchasing their logs, 
and $20.85 average for all mills. The average 
cost of dressed lumber, exclusive of stumpage, 
was $24.05. 


Stop Unloading of Boats on Sunday 

NortH TONAWANDA, N. Y., June 8.—Mayor 
J. P. Mackenzie, who deals in lumber as well 
as municipal affairs, sent a squad of police to 
the dock of the Tonawanda Paper Corporation 
on Tonawanda Island Sunday to stop the un- 
loading of pulpwood from seven boats. The 
company claims that the action of the mayor 
resulted in a loss of thousands of dollars to 
the paper mill operators. 

Last night representatives of the company 
appeared before the aldermen and urged that 
something be done to relieve the company from 
further annoyance of this kind. The aldermen 
informed the representatives that they were 
powerless to act in the matter. ‘‘The unloading 
of boats on Sunday is against the State and city 
laws and they must be enforced,’?’ Mayor Mac- 
kenzie said this afternoon in announcing his 
position in the controversy. 


Instalment Merchandising Survey 

New York, June 7.—The dangers to busi- 
ness that accompany consumers’ overbuying 
and the permitting of individuals to mortgage 
their incomes too far into the future for the 
security of credit are the principal evil factors 
that reside in instalment buying as shown. by 
an analysis of a survey made by the National 
Association of Credit Men. 

Three other future danger spots in instal- 
ment merchandising, which the survey reveals, 
are a detrimental effect on social conditions 
and on general trade, a general laxity in accept- 
ing the credit of individuals and the encourage- 
ment of the production of luxuries to the injury 
of non-luxury goods. 

An analysis of the survey which was con- 


ducted by the department of public relations 
reads as follows: 


More than 70 percent of the credit executives 
in manufacturing, wholesaling and banking, whose 
opinions were tabulated, criticized instalment mer- 
chandising, as now conducted, on the basis of con- 
sumers’ overbuying. 

These executives, many of whom are treasurers, 
owners and important officials in their respective 
concerns, stressed the need of an effective system 
to discover consumers’ overbuying on instalments 
so that credit risks could be properly judged. 
This 70 percent agree that instalment selling en- 
courages or permits extravagance because credit 
managers as a rule have no efficient way of de- 
termining when an individual has purchased up 
to his capacity as the wholesale credit man has 
in determining the outstanding indebtedness of a 
retail merchant or jobber. 

About 65 percent of the opinions were critical 
of the terms of payment. ‘Those who expressed 
themselves about terms held that the first pay- 
ments were too small, that the terms were often 
too long and that in general the acceptance of 
consumers’ credit for goods was frequently too 
liberal to make the plan permanently safe. 

More than 60 percent of the opinions expressed 
disapproval of the sale of luxuries on the instal- 
ment plan. These men maintained that instalment 
selling should be confined to useful articles of 
some permanent value or articles that had con- 
siderable resale value in the event of default in 
payments. 

About 15 percent of the replies saw danger in 
increased bad debts and in more difficult collec- 
tions. These persons also believe that instalment 
buying establishes a wrong attitude toward the 
use of money and the possession of luxuries by 


those who can ill afford them. A little more than 
20 percent pointed to dangers of overproduction, 
to higher prices of goods created by interest and 
investigation charges, to discouragement of saving 
and to injuries to small merchants and those manu- 
facturers whose goods can not be sold on instal- 
ments. 

As previously reported, about 57 percent of the 
association’s members are opposed to the principle 
of instalment selling while 90 percent believe that 
as now conducted instalment merchandising ig 
being carried too far. 


Wholesale Commodity Price Index. 


CAMBRIDGE, Mass., June 7.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices advanced to 146.5 for the week 
ended June 2, from 146.2 for the week ended 
May 26. 


Gets Political Appointment 


NortH TONAWANDA, N. Y., June 8.—George 
W. Gilmore, jr., vice president of W. G. Palmer 
(Ine.), has been appointed a member of the 
civil service commission by Mayor J. P. Mae- 
kenzie for a term of 
four years. Mr. Gil- 
more, who is one of the 
younger business men in 
the Tonawandas, has 
been actively identified 
with the Republican 
party and took a lead- 





G. W. GILMORE, JR., 

North Tonawanda, N. Y.; 

Appointed Member Civil 
Service Commission 





ing part in the cam- 
paign that resulted in 
the election of Mayor 
Mackenzie last fall. He 
will assume his duties 
at once on the commis- 
sion. Mr. Gilmore is 
prominently identified ; 
with different branches of the Masonic order in 
the Tonawandas and Buffalo, N. Y. 


To Act as New York Representatives 


PirrspurGH, Pa., June 8.—Robert P. Bab- 
cock, who for the last two years has been located 
in Cleveland and associated with the Appa- 
lachian Hardwood Lumber Co. as vice president 
and general manager, has resigned his posi- 
tion there, and is going to move to New York 
to represent the Babeock Lumber Co. as one of 
its district salesmen. He will live on Long 
Island and cover Long Island, including part of 
Brooklyn. Mr. Babcock is a son of C. L. Bab- 
cock, of Knoxvile, Tenn., one of the four Bab- 
cock brothers at the head of the Babcock inter- 
ests. He spent several years after leaving 
school working in all departments of the plant 
of the Babcock Lumber & Land Co., of Mary- 
ville, Tenn., which experience fits him for the 
important post he is taking. He will work in 
connection with the New York branch of the 
Babeock Lumber Co., of Pittsburgh. 

J. 8. Hickok, former sales manager for the 
R. E. Wood Lumber Company, of Baltimore, 
resigned that position to take up his duties as 
district manager of the Babcock Lumber Co.’s 
New York office, now located at Room 910 Cen- 
tral Terminal Building. Mr. Hickok is a man 
of long experience in the lumber business. Just 
before going to the Wood Lumber Co., he was 
sales manager of the Hutchinson Lumber ©o., 
of Oroville, Calif., and prior to that had been 
associated with the National Casket Co., first a8 
a purchasing agent, and then as manager of the 
company’s Asheville (N. C.) plant. Mr. Hickok 
will move with his family from Baltimore to 
New York, haséng assumed his duties June 1. 
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Build a Home 
A man may build him many things— 
A market for his trade, 
A bridge majestic that he flings 
Across the stream or glade, 
May build him many a mighty pile, 
A temple and a dome— 
And yet the only thing worth while 
Is when he builds a home. 


A man may win a world of fame, 
May lift himself to pow’r, 

A man arouse the crowd’s acclaim, 
The hero of the hour, 

Yet these are all the outward show, 
And always, in the end, 

The greatest hour he’ll ever know 
Is when he makes a friend. 


A man may love the human race, 
May seek to serve mankind, 

For public service is a grace 
That proves the noble mind; 

A man may talk of brotherhood, 
Love strangers he has known, 
And yet the love of greatest good 

Is when he loves his own. 


A man no finer thing than this 
In life will ever win: 

A wife’s embrace, the children’s kiss, 
The fealty of kin. 

Build wealth and pow’r, do mighty deeds, 
The world of mortals roam, 

And yet the man the whole world needs 
Is one who makes a home. 


We See b’ the Papers 
About the hardest metal to, melt seems to be 
Nickel Plate. 
One trouble with the French franc is that the 
French government isn’t perfectly so. 
About every scheme has been suggested re- 
garding the Volstead act except enforcing it. 


As we understand it, June is the month of 
brides. The other eleven are the months of 
wives. 

Pilsudski declined the presidency of Poland. 
Another man who would rather be alive than be 
president. 

When July 4 comes on Sunday, what we 
ought to do is to celebrate it on Sunday and 
recover on Monday. 

Over 750 divorces were granted in May in 
Los Angeles, indicating that the losing of 
angels is still going on. 

However, these were probably mostly native 
daughters who had married men from Florida 
or other places like that. 


When an American tourist goes to settle his 
hotel bill in Europe he finds that that is an 
entirely different matter. 


A New Jersey woman has received a divorce 
for something he did twenty years ago. He had 
probably forgotten it himself. 

The Pennsylvania Democratic State com- 
mittee will meet at Harrisburg June 16. They 
are going to see the State capitol at last. 


A Knoxville woman applying for divorce 
asked for the custody of 18 hens, a rooster and 
4 motor truck. Well, it sounds like a typical 
American family. 


A Pennsylvania woman who killed her hus- 
and won’t be allowed to collect his bonus. 
Husbands are an awful nuisance, but there is 
no bounty on them. 


_A Pennsylvania miner killed himself because 
his wife presented ‘him with a girl instead of a 
boy. But maybe the girl would never have 
bobbed her hair after all. 


The House of Representatives has made an 
4ppropriation for improving the Youghiogheny 
“iver. Now they ought to do something to 
improve the spelling of it. 


There are said to he 2,500,000 men out of 
work in this country. One reason why there are 
so many men out of work is because it is so 
hard to get work out of men. 


Another American girl is going to try to 
swim the English channel. But, for real sport, 
you ought to see one of our American new rich 
trying to negotiate the English social swim. 


Too Late 


The year is late; still buds await 
The warmth of summer days; 

And so, I think, a heart may sink 
When love too long delays. 
Some splendid plume will never bloom 
Because the year is slow, 

And some dear friend may reach the end, 
And die, and never know. 


Between Trains 


Betoit, Wis.—The Fairbanks-Morse Co. in- 
augurated its part of the Statewide safety 
campaign tonight by having two or three hun- 
dred foremen and sub-foremen in to dinner at 
the company cafeteria. Dinners, and cafeterias 
where the plant is large enough to warrant it, 
are in themselves safety first appliances. 

We recall a meeting of Woolworth and other 
employees at Elizabeth, N. J., one time, where 
the president danced with the office boy’s girl 
and the janitor with the president’s wife, and 
—well, there are. lumber concerns that have 
never had a dance nor a dinner, and whose presi- 
dent’s wife has never met the president’s secre- 
tary. 

Yet they are all in the same boat, dependent 
on the same business, for the same three meals a 
day. The success of the concern is a mighty 
important matter to all of them, and they ought 
to get together, and get acquainted, and talk 
it over. 





Bristow, OKLA.—We have sometimes won- 
dered about the lumber associations, whether 
they were really accomplishing their chief pur- 
pose or not, because while we have been in and 
about the lumber business for almost half a 
century, we are, after all, first of all, a writing 
man. But today, in response to the insistence 
of President Clyde Muchmore, of Ponca City, 
we journeyed down to the annual convention 
of the Oklahoma Press Association. Then we 
knew just what a lumber association meeting 
is to lumbermen. - 

Such cracking of jokes, such swapping of 
ideas and experiences, such —- on the 
back—we realized what a wonderful thing it is 
for men of the same craft to get together, what 
excellent ideas are exchanged and what fine 
friendships are formed. Why, when the Na- 
tional Lumber Manufacturers’ Association gets 
together, and a yellow pine manufacturer slaps 
a fir man on the back and calls him Bill or 
Bob, the whole industry is benefited. 

We press men, as they call us in England, 
went home from this meeting full of the milk 
of human kindness, and full of enthusiasm 
about the great profession in which we are 
engaged, just as the lumber manufacturers and 
retailers go home from their meetings. And, 
after all, these are the two chief purposes of an 
association meeting. 

The two saddest men we ever knew were 
Frank Munsey, the publisher, and C. W. Post, 
the breakfast food man, both multimillionaires. 
Post finally shot off the top of his head in a fit 
of melancholia; and Frank Munsey, who died 
last December and left forty million dollars to 
the Metropolitan Museum of Art, because he 
had to set the darned stuff down somewhere, 
said sadly to us, not long before his death: 
‘*T’ve been so busy trying to do things, that 
I never had a chance to make any friends.’’ 

When we manufacturers, and retailers, and 
salesmen, and poets, get together, let us not for- 
get the chief purpose of the meeting. 











To the dealer who is out for 
all the business and all the 
profit he can get this should 
mean a real opportunity—es- 
pecially when you consider that 
our stock is all produced from 
famous West Virginia timber, 
the cream of the growth in the 
Appalachian region. 


Dealers not too far distant 
who feel that a carload is too 
much to buy at one time can 
obtain what they need in local 
lot shipments. 

Some dealers more distant are 
solving the problem by club- 
bing together with neighboring 
dealers to take a mixed car. 
Others are jobbing a part of 
the car to dealers in smaller 
towns around. Don’t over- 
look this opportunity to profit. 


5 Kinds of Flooring 
_ 5 Kinds of Trim 
__ in Mixed Cars 
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FLOORING— 
White Oak 
Red Oak 
Maple 
Birch 
Beech 


INTERIOR TRIM— 
Oak 
Chestnut 
Maple 
Poplar 
Basswood 


Also all West Va. Hardwoods 
—air dried or kiln dried. 

















Samples of our products gladiy 
sent to interested dealers. 


_ THE MEADOW RIVER © 


LUMBER CO. | 
RAINELLE, WEST VA. | 
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Business Changes 


ALABAMA Jackson MeCorquodale Lumber Co, sold 
planer to A Schantz & Co and will ereet a new 
planing mill near the site of the old one A. F. Schantz 


Co. will put in machinery for box 
manufacture moldings, trim, ete, 

ARKKANSAS Fayetteville F r 
Kenneth and Wallace D., have sold 
the J. H. Phipps Lumber Co 
Jack Fulbright is president 

Gurdon—-jurdon Lumber & 
Gurdon Lumber Co. (Ine.) 


factory and will 


Wood and 
their interests in 
to the other stockholders; 


SOns, 


Mfxz. Co. succeeded by 


CALIFORNIA Ios Angeles--H. Paul Kegley sue- 
ceeded by ¢ A. DeCose in lumber business at 275 
W. 116th St 

Martinez -L. Anderson Co. succeeded by A. J. Kelly 


and A. Civilani 

COLORADO Denver 
succeeded by Gittings-RKhewick Lumber Co 

GEORGIA Huawkinesville 
taken over property formerly owned by the Miller Lum 
ber Co., bankrupt, and will manufacture lumber after 
repairs are Jlant consists of sawmill, dry kiln 
and planer 

ILLINOIS Bluford Benny Woodworth sueceeded in 
lumber and hardware business by William DeWitt 


Clark PD. Gittings Lumber Co, 
Crane-Haynes Co has 


miuade 


Shannon-—-Shannon Lumber Co. succeeded by Barker 
Lumber Co 

INDIANA Lagrange lagrange Fixture Sales Cor- 
poration succeeded by Kozy-Kitch Kitchenette Co 

IOWA Dubuque-—-Eleven yards of the Central Lum 


ber & Coal Co., which has its headquarters in Dubuque, 
ure sold to the St Anthony & Dakota Elevator Co., of 
Minneapolis, and are now being operated by that com 


oes Of 








Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
2 


You'll find our prices 
right and our quality 
unexcelled in 


2 
S Partition, Ceiling, 
cy Moulding, Trim, 

ss Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 








We're on the Jo 


when it comes to getting out lumber 
that satisfies builders. Convince 
yourseli by trying us on 


N. C. PINE 


Flooring, Ceiling, Roofing, Long and 
Shortleal Yellow Pine, rough or dressed 


Car and Cargo Shipments. 








Ellington & Guy, Inc. , “wcinown, A" 





pany with the former local manager in nearly every 
instance remaining in charge. The yards are located at 
Bernard, Cascade, Central City, Earlville, Farley, Man- 
chester, Mason, Monticello, Ryan, Walker and Winthrop. 
Ewart—Kearney ros. succeeded by Fullerton Lum- 
ber Co 
TAUISIANA. 


ceeded by 


Lake Charles Kushner & Son suc- 


E 

Kushner Lumber & Bldg. Co. (Ine.). 

MICHIGAN. Detroit—-P. A. Gordon and H. M. Jessop 
have consolidated under name of Gordon, Jessop & Co., 
with T. ©. Pollard as junior member. 

MINNESOTA Arthyde—Arthyde Land & Lumber Co. 
succeeded by Emmer HKros. Co, 

Barnum, Denham, Mahtowa and 
ros. Lumber Co. sold yards to J. H 

browerville—Koonze Lumber Co, 
Yards (Ine.). 

MISSISSIPPI. Gulfport 
struction Co. succeeded by 


MISSOURI Rockport-——-W. C. 
ceeded by Thos. O'Shea, 

MONTANA Wolf Point 
Imperial Elevator Co. 
former. 

NEVADA Fallon 
name to Consumers 

NEW YORK 
Lumber Co. succeeded by 

Oswego—Martin J. 
Avenue, Syracuse, N. 

NORTH DAKOTA Hampden St. 
Co. sold yard to Robertson Lumber Co. 

Stecele—-Winnor-Adams Lumber Co, succeeded by H. J. 
Merson. 

OREGON Banks—VPendergast Co. 
Gold Medal Shingle Co. 

Portland—W. Hf. Whetsel and C. W. 
tired from the wholesale lumber 
lumbia Vacific Lumber Co. 

SOUTILT DAKOTA Miller 
sold to Botsford Lumber Co. 

TENNESSEE. Gates—Mrs. W. T. 
sold to S. T. Humphreys Lumber Co. 

WASHINGTON, Port Angeles-—Endre 
ceeded by Weldon & Matthews, 

WISCONSIN. Juda—E,. T. 
business to Juda Lumber & Fuel Co 

Watertown-—-eo, W. Weber, manager of local yard 
of Yawkey-Crowley Lumber Oo, has purchased the coal 
yard of the MeGolrick Fuel Co.; he will continue tempo 
rarily as manager of the lumber yard, 


Moose Lake 
Hennessey. 
seld to Thompson 


Hart 


Gulf Coast Lumber & Con- 
Wright Lumber Co. 


Hanly Lumber Co. suc- 


Monarch 
consolidating 


Lumber Co, and 
under name of 


Vesper Commercial Co. 
Supply Co. 
New York 


changing 


Donelin & 
bjuldwin & Simon. 
Tivnun moving office to 117 Mark 
Y. 


McDonough 


Hilaire Lumber 


sold sawmill to 
Shunk have re 
business of the Co- 
lumber 


Brumwell yard 


Jones Lumber Co, 


Lofthus sue- 


Lahr has sold his lumber 


Incorporations 


CALIFORNIA 
eupital to $75,000. 

San Diego— Independent 
capital, $100,008, 

CONNECTICUT Bridgeport—-Stowe Bros 
Truck Co., incorporated; capital, $2,000; 

DELAWARE. Wilmington—Putnam Lumber Co., in- 
corporated; capital, $500,000; main office at Wilmington. 

NORTIL CAROLINA. Forest City—Forest City Lum- 
ber Co., incorporated; capital, $15,000; address E. W. 
Young, Spindale, N. C, 

ILLINOIS. Chicago—T. P. Peterson Corporation, in- 
corporated; capital, $125,000; to manufacture’ furni- 
ture; 403 N. Le Claire Ave. 

Chicago—Vhoenix Co., incorporated; 
to manufacture furniture; 115 W. 


KENTUCKY. 


Davis— Davis Lumber Co. increasing 


Lumber Co., incorporated; 


Timber & 
retail, 


eapital, 
Division St. 


$25,000 ; 


Paducah—Paducah Cooperage Co., in- 
ereasing capital from $125,000 to $200,000, 
MASSACHUSETTS. New Ledford Wood Lumber 


Co., incorporated; 3,000 shares no par value. 
Wilmington—-Southern Pine Products & Land Co., in- 
corporated; capital, $100,000; main office at Wilmington. 
Jackson Lines-Stocking incorporated; capital, 
$10,000; lumber. 
Tupelo—leake & 
eapital, $51,000. 
MONTANA. 
rated; capital, 


NEW 


Co., 


Goodlett Lumber Co., incorporated; 


Billings 
$15,000; 


Western Millwork Co., 


incorpo- 
manufacturer, 


JERSEY. Chatham—Chatham Coal, Feed & 
Lumber Co., incorporated; capital, $100,000 
_ Newark-—Pioneer Lumber Co., incorporated; capital, 
$100,000; address Murray B. Stone, 24 Sterling St. 
NEW YORK Brooklyn—Teading Lumber Co.,  in- 


corporated; capital, $15,000; M. M. Lome, 50 Court St. 
Brooklyn—Imperial Sash & Door Co., incorporated; 

eapital, $15,000; mfr.; address Fredk. Pollack, 1726 E. 

Sth St. 
Buffalo—C. C., 


Slaght 
rated; capital, $25 


», 000: 


Lumber Corporation, 
lumber and realty; 


incorpo- 
address 






c. C. Slaght, 517 Norwood Ave. 

New York, Manhattan—-Pine Oak Lumber Mills, in- 
corporated; capital, $25,000; address SS. <A. Chessid, 
220 Sth Ave., New York, 

MISSISSIPPI. Gulfport — Service Lumber Co., _ in- 
corporated 

OREGON Cove—Cove Box & Lumber Co., incorpo- 
rated; capital, $3,600, 

Klamath Falls—Telford Reed Lumber Co., incorpo- 
rated; capital, $10,000; sawmill. 

Portland —- Wood Structures, incorporated; capital, 
$100,000; manufactures cabinets. 


Toledo—Guy Roberts Lumber Co., incorporated; capi- 
tal, $100,000; sawmill. 

TENNESSEE. Kingsport—Roach Bros. Lumber Co. in- 
creasing capital from $50,000 to $75,000. 

TEXAS. Combes—Cameron County Lumber Co., in- 
corporated; capital, $45,000. 

VIRGINIA. Fredericksburg — Lumber Products Co., 
increasing capital from $100,000 to $150,000. 

WASHINGTON. Hoquiam —- Grays Harbor 


Veneer 
Co. increasing capital from $530,000 to $150,000. 


a 


Seattle—Green Mountain Lumber 
capital, $99,000; sawmill. 

Seattle—Novelty Mill Co., increasing capital to $1 
000; sawmill. 

Tacoma suilders’ Supply Yards, incorporated; Capi- 
tal, $5,000; lumber and building materials. 

WEST VIRGINIA. Princeton—Brown Bros Lumber 
Co., incorporated; capital, $100,000; to do general lum 
ber business including operation of planing 
dress ©, E. Brown, of Princeton. 

WISCONSIN. Oshkosh 
Supply Co., incorporated; 
and building materials. 


BRITISH NORTH AMERICA 


Edmonton 


Co., incorporated 


56,. 


mills; ad. 


Gustavus-Wenstadt 


‘ Fuel & 
eapital, $15,000; 


wood, fuel 
ALBERTA. 
rated, 


New Sheds and Yard Improvement; 


MISSOURI. 


Lowrie Lumber Co incorpo- 


Keytesville — Keytesville 
Lumber Co. remodeling buildings, 
dows and making additional 
PENNSYLVANIA. Selinsgrove—Bogar Lumber Co,, 
of Herndon, putting in lumber yard here and erecting 
sheds and office. 
SOUTIL DAKOTA, McLaughlin 
erecting new lumber sheds and office. 
TEXAS. Canadian 
ing new general office. 
Houston——Blalock Lumber Co. 
lumber shed and office 
$10,000; 3219 Leland St. 
Sun Benito-—Spencer-Sauer Lumber Co. 
ber storage yard. 


New Mills and Equipment 


ALABAMA. Ashville—Ashville Cooperage (Co. wil] 
erect a 25 x 114 ft. dry kiln and install automatie dry 
kiln equipment, 

ARKANSAS. Huntsville—Owners of Humphreys-Nel- 
son-Numeley farm north of here sold 2,700 acres of tim- 
ber to W. G. Barron Post Co., of Fayetteville, which wil! 
put in a sawmill at once, trucking to Fayetteville for 
shipment. 

Russellville—Export Cooperage Co., of Memphis, has 
purchased a site in Russellville and will erect a stave 
mill and finishing plant. 


Hardware & 
adding display win- 
yard entrances, 


Sioux Lumber (Co. 
-White House Lumber Co. build. 


erecting 40 x 200 ft. 
building at estimated cost of 


building lum- 


Wilmar—Ozark-Badger Lumber Co, will erect addi 
tions including planing mill, sheds, planers, moulders, 
resuw and trim saws, boilers, engines ete.; work to 


begin next September. 

GEORGIA. Columbus — Electrie City 
erecting plant including dry kiln, dry 
etce.; Willard Cooper, president. 


Lumber (Co 
sheds, planer 


MISSOURT. Springfield—Union Cooperage Co. will 
erect sawmill and stave factory in North Volk. 
MONTANA, Kalispell —- Montana Lumber Products 


rebuilding mill near here which was destroyed by fire 
NORTH CAROLINA. Lexington—J. T. Hedrick has 
acquired a site of about 30 acres and will erect furni- 
ture plant. 
OHLO. Cleveland—Appalachian 
model building dumaged by fire. 
OREGON. Carlton—Snider Shingle Co. 
new machinery. 
SOUTH CAROLINA. TPadham - 
Co. will rebuild burned plant. 
TENNESSED. Jackson—North Vernon Lumber Mills, 
of Isuisville, Ky., will install sawmill here. 
WASHINGTON. Chelan—Lake Chelan Box 
adding new machinery to equipment. 
Lynden — Imperial Fir Co. rebuilding 
stroyed by fire. 


Lumber Co. will re- 


adding some 


- Dorchester Lumber 


Factory 


sawmill de- 


New Ventures 


ARKANSAS. De 
tail lumber yard. 

LaGrange—-A. W. Johnson, of Yazoo City, Miss., oP 
ening hardwood mill here. 

Osceola—Hall Tie Co. opening saw and planing mill. 

CALIFORNIA, Arcata—Little Redwood Co 
has sturted in business, 

Lockeford—D. A. Williams has 
business. 

Pusadena—Eli W. Gregg Co. has engaged in ready- 
cut house business at 665 E. Colorado St. 

Pasuadena—Harry G tgrannon has engaged in the 
cabinet making and woodworking business at 510 §& 
roadway as Harry Brannon & Sons. 

FLORIDA. Melborne—J. A. Hendon & T. L. Gass 
opening new lumber business at 222 New Haven Ave. 


Queen—Little Mill Co. opening re- 


tiver 


started in lumber 


ILLINOIS. Cicero—Ogden Wrecking & Lumber Co., 
new concern, 
IOWA. Cedar Falls—W. C. Wilson has started a fe- 


tail lumber business, 
KENTUCKY. Lebanon—J. Lee Goodin adding a lum- 
ber department to his brick and cement business 
MINNESOTA. Sauk 
new concern; A. L, 
proprietors. 
MISSISSIPPT,. 
Mississippi 


Lumber Co., 
l.. Rathe(?), 


Center — Service 
Ingram and Wm. 


H. Rose, manager of 
of Meridian, has made ar 


Waynesboro—A., 
Hardwood Co., 


rangements for establishment of retail yard here for 
company. 
MISSOURI. Joplin—Duncan-Klaner Lumber (Co. opel 


ing yard; sheds being erected. 
St. Louis—Tower Grove Lumber Co. opening whole- 
sale and commission business at 1798 Arcade [ldg. 
West Plains—Union Cooperage Co. installing lumber 
mill and stave factory. 
NORTH CAROLINA. 
wood Lumber Co., 
business. 
OKLAHOMA, 
planing mill. a 
Yukon—Peoples Lumber Co. opening new yard at ith 
and Spencer. 


-Andrews Hard- 
manufacturing 


Bryson 
opening 


City 
hardwood 


Ponca City—O. V. Black starting & 


OREGON. Astoria—Ben F., Ben §S., Wm. S. and 
Milton P. Olson have engaged in the logging business 


here as Sweet Home Logging Co. 
Klamath Falls—J. M. Bedford has engaged 
ness as the Crystal Creek Logging Co. 


in busi- 
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portland Geo. B. Jacob has engaged in the manu- 
i ve of wood products under name of Jacob Battery 
separator Co. in Alisky Bldg. 

z PENNS) LVANIA. Library—Brightwood Lumber Co. 
cening retail lumber yard. 
UY —— . 

TENNESSEE. Chattanooga—Wright-Pyle Lumber Co., 
operating mills in Sequatchie Valley, Tenn., has opened 
rice at 201 Volunteer Bldg., in charge of Geo. E. Pyle. 
on s ° ¢ * rey . a . : » 

shelbyville—W. 5. Shepard & J. re Wheatley opening 
sow Jumber business on North Main St. 

TEXAS. Pharr Independent Lumber Co. has estab- 
iched a lumber yard here with W. C. Shippee as man- 
ager. . * . . . 

WASHINGTON. Auburn—National Lumber Distribu- 
tors opening general distribution yard here. 


Casualties 


ARKANSAS Jacksonville—S. E. Thompson & Son, 
lose by fire in hardwood mill, $15,000; plant will be re- 


rue Bluff —Graves Bros. Corporation, loss by fire in 
sawmill about 10 miles west of here, $25,000; mill will 
he rebuilt. 

CALIFORNIA. Eureka—Sawmill of Percy J. Brown 
Lumer Co., loss by fire, $100,000. 








CONNECTICUT. Hartford 
Co., loss by fire, $200,000. 


MINNESOTA. Onamia—Hawkinson sawmill, loss by 
fire between $1,000 and $1,500. 


MISSOURI. Appleton City — Logan-Moore Lumber 
Co., loss by fire, $7,000. 


OREGON. Falls City—Falls City Lumber Co., loss by 
fire between $20,000 and $25,000, including mill, planer, 
blacksmith shop, bunk houses and about 250,000 feet of 
lumber. 

PENNSYLVANIA. Hilltop— Saylor Bros., planing 
mill damaged by fire. 

TENNESSEE. Monteagle—Sawmill of Austin A. Tate 
destroyed by fire. 

Rockwood—Barrel factory of Ladd & Hacker dam- 
aged by fire; loss about $30,000. 

UTAH. Sountiful—Morrison, Merrill & Co., slight 
loss by fire. 

Salt Lake City—Utah Lumber Co., loss by fire, $175,- 
000; stock, buildings and yard total loss; will be re- 
constructed; C. E. Murphy, general manager. 


Edwin Taylor Lumber 


WISCONSIN. Marinette—Sawyer Goodman Co. lost 
40,000 feet of white pine lumber by fire in the yards; 
loss, about $6,000, 











FREDERICK H. WEEKS, 68, prominent 
Akron, Ohio, lumber dealer, died suddenly of 
heart disease at his home in that city at mid- 
night Monday, May 31. He had been ill but a 
few hours. Mr. Weeks was a member of City 
Club, Silver Lake Club, Shrine and Knights 
Templar. He was a lifelong resident of Akron, 
with the exception of a year or two at Copley, 
where he was born. He received his education 
in the public schools of Akron and attended 
Akron University. For many years he was in 
the pottery business with his brother, the ‘late 
Arthur J. Weeks, the firm being Weeks, Cook 
& Weeks, in East Akron. Mr. Weeks had been 
engaged in the lumber business during the last 
42 years and was widely known among lumber- 
men throughout the middle West. At the time 
of his death he was president of the F. H. Weeks 
Lumber Co. He leaves his widow and one son, 
Frederick H. Weeks, jr., one daughter and a 
sister. Funeral services were in charge of 
Knights Templar at the residence Tuesday 
afternoon. 


§. E. WEITZEL, pioneer lumberman of Gow- 

rie, Jowa, died at a hospital in Fort Dodge on 
Tuesday, May 18, following a stroke of apoplexy 
a week before. Mr. Weitzel was alone in his 
home when the stroke came and he was not 
found for several days when his brother and 
family, of Fort Dodge, went to visit him. He 
was unconscious then and never recovered con- 
sciousness. Mr. Weitzel had lived in Gowrie 
since 1883. He-was first in the elevator busi- 
ness and later entered the lumber business, in 
which he was engaged for thirty years. Mr. 
Weitzel was a Mason and prominent in the local 
lodge and several Fort Dodge lodges, the Cal- 
vary Commandery of Fort Dodge, and the Des 
Moines Consistory. Funeral services in Gowrie 
were in charge of the Masonic lodge. Two 
brothers, S. W. Weitzel, of Rapid City, S. D., 
and John A. Weitzel, of Fort Dodge, survive, 
with two sisters. 


GEORGE C. JAMES, aged 25, secretary of the 
C. A. James Lumber Co., of Tulot, Ark., died 
at his family home in Memphis, Tenn., Friday 
morning, June 4, after an illness of several 
weeks. He was the son of C. A. James, presi- 
dent of the same company and was well known in 
lumber circles. He is survived by his widow, 
parents, a small daughter, one sister and two 
brothers. Funeral services were held Saturday 
from the family residence in Normal, a suburb 
of Memphis, and burial was in Elmwood ceme- 
tery. Among those who served as honorary pall 
bearers were Ralph May, Frank Robertson, K. L. 
Emmons, Frank G. Smith and A. H. McFadden, 
all lumbermen. 


RICHARD C. MCcWHORTER, president of the 
Acme Box Co., Chicago, and a pioneer in the 
‘ox manufacturing business in this city, died 
last Wednesday, June 2, at his home in Berwyn, 
Il, of heart disease. The funeral was held Sat- 
urday in Berwyn and burial was in Forest Home 
cemetery. Mr. McWhorter started his business 
‘areer as a workman in a box manufacturing 
Plant and at the time of his death was one of 
ne leading Chicago men in the industry. He 
had been with the Acme company thirty-eight 
years, He was chairman of the box manufac- 
surers’ division of the Lumbermen’s Association 
of Chicago. A widow, Helen A. McWhorter, 
survives him. 

ben WILLIAMS, of the E. M. Williams Lum- 
er Co., Winnipeg, Man., died in that city last 
ag after an illness of five months. Prior to 
Wi entering the wholesale lumber business in 
Manes. he operated a retail yard in Russell, 
“an. He was very active in Hoo-Hoo circles 
and represented some of the best known mills 
bn the Pacific coast. It is understood that his 
Usiness is to be carried on by his son. 

on A. PROUT, who for a number of years was 
alvely identified with the lumber business in 
worgia as a manufacturer, died recently at his 
°mé in Barnesville, Ga., at the age of about 








80. At the time of his death he was associated 
with B. M. Turner, of Barnesville, in the opera- 
tion of a planing mill in that place. In spite 
of his 80 years, Mr. Prout had been active in 
the business up to the last. He is survived by 
his son, W. A. Prout, jr., who is also identified 
with the lumber business. 


MRS. MARGARET E. WYMOND, 83 years of 


_ age, widow of William S. Wymond, founder of 


the Chess & Wymond Co., Louisville, Ky., died 
on June 4, following a long illness. Mrs. Wy- 
mond was born at Madison, Ind., and went to 
Louisville about fifty years ago, when her hus- 
band moved his cooperage business there. She 
was the mother of the late L. H. Wymond, for- 
mer president of the company, and grandmother 
of William I. Wymond, now president of the 
company, and of Louis H. and Gilbert O. Wy- 
mond, 

FLORENCE WETMORE, sister of Robert W. 
Wetmore, of the Shevlin, Carpenter & Clarke 
Co., of Minneapolis, and treasurer of the North- 
ern Pine Manufacturers’ Association, died last 
week at Minneapolis, Minn., after a long illness. 
Funeral services were conducted at Lakewood 
chapel, Minneapolis, Thursday, and interment 
was at Lakewood cemetery. 

E. M. SMITH, aged 36, proprietor of the E. M. 
Smith Lumber Co., of West Anaheim, Calif., 
died in that city, June 2, following an attack of 
blood poisoning. His wife and two children sur- 
vive. ° 

A. L. STEVENS, treasurer of the Northern 
Lumber Co., of Boston, Mass., died on June 1 
after a few days illness of pneumonia. The 
funeral on June 3 was attended by a large dele- 
gation of prominent lumbermen of the district. 

W. P. BONDS, a lumberman of Brookhaven, 
Miss., died last week at El Paso, Texas, where 
he had spent the last year in the effort to re- 
cover his health. Prior to his illness Mr. Bonds 
had operated several mills in the Brookhaven 
district and at one time was associated in busi- 
ness with L. O. Crosby, whose extensive lumber 
interests are now centered around Picayune, 
Miss. Mr. Bonds is survived by a widow, one 
son and a daughter. Burial was in Brookhaven. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney; Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,583,829. Woodworking machine. Donald H. Her- 
bert, Spokane, Wash. 

1,583,900. Hollow needle for impregnating timber 
and the like. Carl Schmittutz, Bad Kissingen, Bavaria, 
Germany. 

1,584,028. Table saw. Charles Gottschalk, St. Paul, 
Minn. 

584.029. Cordwood saw. Charles Gottschalk, St. 
Paul, Minn. 

1,584,057. Miter bex. Charles E. West, Portland, 
Ore., assignor to Helms Co., same place. 

1,584,086. Sawing machine. Lester T. Fonda, Ames, 
Iowa. 

1,584,157. Saw handle. Abraham W. Watson, Vic- 
toria, B. ©, 

1,584,630. Portable saw. William A. Meighan, Port- 
land, Ore. ‘ 

584,631. Chain saw. William A. Meighan, Port- 
land, Ore. 

1,584,686. Engine for use in logging and the like. 
John R. McGiffert, Duluth, Minn., assignor to Clyde 
Iron Works, same place. 

1,584,796. Resawing machine. Joseph A. Neal, Mo- 
bile, Ala., assignor of one-half to Stover Lumber Co., 
same .place. 





Goldsbor 
N.C. Pin 


A General Purpose 
Building Lumber 














Since the days of the 
Pilgrims, North Caro- 
lina Pine has been the 
favored wood for all 
building purposes on 
the East Coast. We 
have steadfastly upheld 
its quality thru perfect 
milling and careful 
grading. The modern 
equipment of our mills 
and our ideal location 
for rail and water trans- 
portation enable us to 
offer 


Jiffy Service 
to East Coast 
Buyers 


It has always been our 
policy to seek trade 
only from the territory 
we know we can serve 
promptly—either by rail 
or water. Many of our 
customers have been 
with us for years. This 
proves we deliver the 
kind of lumber they 
want and when they 
want it. We'll do the 
same for you. 


Johnson & 
Wimsatt, 


WASHINGTON, D. C. 
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Toreally serve 
hardwood buyers 


| is the aspiration of this 
organization. We want to 
deserve the business en- 
trusted to us—to execute 
each order in such a way 
that we can honestly feel 
that we have done it well. 


If you would like to buy 
from this type of mill, we 
shall be pleased to have 
your inquiries. 





Oak, Gum 
Ash, Elm 


THE ————— 


BREECE -WHITE 
MANUFACTURING CO. 


Bank of Commerce Bldg., 
MEMPHIS, TENN. 











Mills: Arkansas City, Ark.—Fondale, La. 




















ROUGH OR DRESSED 


_ MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 


Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 


Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 

In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S.C. 
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News Notes from Am 


LOS ANGELES, CALIF. 


June 5.—Lumber receipts at the harbor during 
May amounted to 136,500,000 feet, surpassing last 
year’s record and, with demand this month larger 
than it was last, it is predicted that June will 
eclipse these figures. The reserve at the docks 
has been cut down 36% percent, and retail orders 
for the first two days of June were large. The 
big yards are restricting their purchases to im- 
mediate needs, but these are larger than they were 
recently. Purchases by inland towns continue very 
satisfactory. Inland lumber manufacturers are 
finding it extremely difficult to meet competition, 
because the greatly reduced transportation rates 
by water to Los Angeles make for a low combined 
rate for water movement and back-haul. 

With the appointment of Frank K. Connelly, 
manager of the hardwood flooring department of 
the Woodhead Lumber Co., as vice president and 
general manager of the John Johnson Flooring Co., 
this concern will enter the wholesale business. 

J. D. Halstead, president Halstead Lumber Co., 
announces the opening of a retail lumber yard at 
Tucson, Ariz., to be managed by James Whelan. 

Representing Henry Peabody & Co., of New York 
City and London, England, Stanley Bayliss was a 
recent southern California visitor, calling on the 
Cadwallader-Gibson Co., a firm which his company 
represents in Europe. 


TACOMA, WASH. 


June 5.—The usual weekly meeting of the Ta- 
coma Lumbermen's Club, which is held every 
Wednesday noon, was canceled this week. Instead 
of the club meeting, there was an informal gather- 
ing of Tacoma lumber manufacturers to discuss 
business conditions. The meeting was private but 
after it was over those who attended stated that 
no formal action of any kind had been taken, and 
that only matters of general interest to the indus- 
try had been discussed. 

A large delegation of Tacoma lumbermen left 
June 3 for Portland to attend the monthly meeting 
of the West Coast Lumbermen’s Association. 

This week’s cargo movement: From the St. Paul 
& Tacoma Lumber Co., 1,725,000 feet; Puget Sound 
Lumber Co., 1,150,000 feet; Dickman Lumber Co., 
600,000 feet; Mountain Lumber Co., 70,000 feet; 
Tidewater Mill Co., 200,000 feet: Defiance Lumber 
Co., 1,000,000 feet; Portacoma, Shaffer and Baker 
docks, 4,265,000 feet—a total of 9,010,000 feet. 
Destinations, California, 2,670,000 feet; Alaska, 
125,000 feet ; Atlantic coast, 5,140,000 feet; Japan, 
$00,000 feet ; Europe, 100,000 feet ; Australia, 175,- 
000 feet. Other than lumber: California took 
125,000 feet poles, the Atlantic coast 9,500 doors, 
18,000 feet cross arms, 80 bundles broom handles, 
and 3,250,000 shingles ; Japan, 450 tons box shook : 
Europe, 30,000 doors; the Hawaiian Islands, 2,000 
tons box shook and 1,500 doors, and Australia, 150 
tons box shook and 600 doors. 

A sudden revival in the European door market 
is indicated by the loadings made by local door 
manufacturers on vessels calling here this month. 
The largest door cargo for year was taken this 
week, 25,000 doors, for the United Kingdom. This 
shipment will be eclipsed later in the month by one 
of more than 50,000 doors, the largest shipment 
made from the Pacific Northwest in several years. 
Several European-bound ships are to call before the 
end of the month for door cargoes. 

The sudden revival of the door business abroad, 
which has been below par for many months, is at- 
tributed to the settlement of the British general 
strike, the success of negotiations between local 
door manufacturers and the British building trades 
unions, and the revival of construction throughout 
western Europe. 

The first complete knockdown houses ever 
shipped over the Tacoma dock were taken today, 
for Australia, where there is a steady market for 
these structures, manufactured at Chehalis. In 
the past these shipments have gone by rail to San 
Francisco. 

Valuable publicity for Tacoma as a lumber cen- 
ter will be given by next issue of the new school 
geography prepared by Ginn & Co. The geography 
will contain a picture of the St. Paul & Tacoma 
Lumber Co.’s plant with one of the large cranes 
loading a steamer. The publishers plan to feature 
the industrial development of the country, and ac- 
cepted the picture as showing the growth of indus- 
try in the Pacific Northwest. 

One of the largest carloads of lumber ever 
shipped from the Pacific coast was loaded last week 
at the Defiance Mill Co. The car contained 67,000 
feet of lumber, chiefly car lining. The shipment 


was made to the Coale-Fraser Lumber Co. as part 
of the car material purchased for the Pacific Fruit 
Express Co.’s new refrigerator cars. 

Fire of unknown origin swept the yards of the 
Foster-Newbegin Lumber Co. at Frederickson ast 
Tuesday night, with the result that most of the 
lumber in the yards was destroyed and damage 
estimated at $25,000 was done. Mill buildings 
were undamaged. The loss is fully covered by ip. 
surance. F 

A judgment of $3,000 against the South Prairie 
Lumber Co. was awarded in the superior court 
here this week in favor of Robert Larson, who al- 
leges that the company cut 900,000 feet of lumber 
on land belonging to him. The cutting was shown 
to be the result of an error in an old survey, 

A new retail lumber yard has been organized 
here by W. E. Perkins and A. M. Jacobson under 
the firm name of the Builders’ Supply Yards. 


BELLINGHAM, WASH. 


June 5.—Bellingham’s cargo business continues 
to maintain a good monthly average. In May it 
totaled 16,846,000 feet, of which 75 petcent wag 
shipped by the Bloedel Donovan Lumber Mills. The 
other shippers were the Morrison Mill Co. and the 
Puget Sound Sawmills & Shingle Co. The desti- 
nations were: Atlantic coast, 5,700,000 feet: 
Japan, 1,000,000 feet; west coast South America, 
111,000 feet; Hawaii, 1,735,000 feet; Australia, 
2,150,000 feet; California, 4,650,000 feet; Italy, 
500,000 feet; China, 1,000,000 feet. 

The Imperial Fir Lumber Co. still has under 
consideration the rebuilding of the sawmill which 
was destroyed by fire at Lynden several weeks ago. 
Meanwhile the Heaton-Olsen Logging Co.’s camp, 
which furnished the mill with logs, is idle. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, has been reélected a trustee of the 
Bellingham Bay Improvement Co., which practi- 
cally founded Bellingham many years ago. J. H. 
Bloedel, president of the lumber company, was re- 
elected a trustee of the Bellingham Securities Syn- 
dicate (Inec.), which holds the improvement con- 
cern’s stock. 

Clarence Martin, formerly in charge of The Head 
Saw, house organ issued by Bloedel Donovan Lum- 
ber Mills, of Bellingham, Wash., and two other 
gentlemen of Bellingham have formed a company 
known as the Argonaut Press, and have equipped 
themselves to do high class printing. Mr. Martin 
has had a great deal of experience in typography 
and printing and undoubtedly will be quite suc- 
cessful in this new venture. 


SAN FRANCISCO, CALIF. 


June 5.—Factory pine prices have been reduced 
slightly during the last week, according to C. Sto 
well Smith, secretary-manager California White & 
Sugar Pine Manufacturers’ Association. Box lum- 
ber, however, is holding up to its high price level. 
This he attributes to reaction from the serious 
shortage of last year, when in many cases shop and 
better grades were purchased by box manufacturers 
to meet the urgent demand for crates and carriers 
for the California grape crop. 

Rail shipments to the East, while slackening 
somewhat, show a slight increase over the same 
period of last year, according to manufacturers. 
Recent inquiries from the east coast give promise 
of better business during the coming sixty days. 

Export business, if chartering might be taken 48 
a barometer, has hardly held its own during the 
last fifteen days. Rates to Japan, China and Aus- 
tralia are off considerably, with space begging for 
cargo. Strike conditions abroad, in Australia where 
workmen walked out in sympathy with the British 
strikers; the civil warring in China and earth 
quakes and general interruptions in Japan have 
placed a damper on business with Pacific coast lum 
bermen. Conditions are gradually improving, how 
ever, exporters declare. 

Building operations in San Francisco and the 
Bay district, hampered for several weeks by the 
local carpenters’ strike, are still suffering, as each 
day marks new violence by workers opposed to the 
American plan. Many subdivision contractors have 
withdrawn workmen and homes are standing half 
finished ; sabotage and arson have resulted, alleged 
to have been committed by disgruntled laborers. 
The permit system, recently adopted by the Indus 
trial Association with codperation of the local lum 
ber retailers, has done very little toward resump- 
tion of activities. 

The Mahoney steamer Santa Inez, loaded by thé 
Albion Lumber Co., came to San Francisco an 
took on an additional deck load of 350,000 feet of 
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ties and timbers and sailed yesterday for Guaymas, 
Mexico. The cargo consisted chiefly of timbers for 
the Southern Pacific Railway of Mexico. 

Tom McKenzie, sales manager Yosemite Lumber 
Co., is reported critically ill at his home in Berke- 


ley. 

"sale of 193,600,000 feet of timber in the Modoc 
national forest to the Hallack & Howard Lumber 
Co. of Denver, Colo., is announced. Pine, which 
comprises 74 percent of the stand, was $3.65 a 
thousand feet, and other woods were 50 cents. The 
yearly cut is limited to 10,000,000 feet. 

M. H. Grover, formerly of the Fruit Growers’ 
Supply Co., has ordered a 2-unit molding mill for 
Reno, where he will establish a new business under 
the trade name of M. H. Grover & Son. The Santa 
Cruz Lumber Co. is adding a new planing mill, and 
the Red River Lumber Co. is installing some new 
machinery at the Westwood mills, according to 
B. F. Bader, Pacific coast manager of the Yates- 
American Machinery Co. 


PORTLAND, ORE. 


June 5.—The question of shutting down during 
the forest fire danger period is now being con- 
sidered. It is generally agreed that with most 
mills idle for a few weeks, the lumber market 
would be given a tremendous boost. 

The steamer C. D. Johnson III, added to the 
Cc. D. Johnson Lumber Co.’s fleet carrying lumber 
from Toledo on Yaquina Bay to California ports, 
took her first cargo this week, 1,500,000 feet. The 
night shift at the mill has been shut down for the 
time being. 

A. C. Dixon, general manager Booth-Kelly Lum- 
ber Co., who was here from Eugene today attend- 
ing the West Coast Lumbermen’s Association meet- 
ing, stated that the company’s mills are operating 
six days a week. Output meets present demand, 
which is not as heavy as the lumber manufactur- 
ers would like to see it. 

The Crown Willamette Paper Co. has begun log- 
ging a 12,000,000-foot tract of spruce timber re- 
cently purchased from the Forest Service and lying 








All that some fathers leave their 

children is money, and all that 

some mothers leave them is 
tastes that require it. 








between Siltcoos Lake and the Pacific Ocean. The 
wood will be for pulp at the company’s mills at 
Oregon City. The company has two years in which 
to cut the stand. 

Henry Turrish, timberman, of Duluth, Minn., 
arrived here this morning on his annual summer 
visit to look over his holdings in Oregon and 
Washington. He was an interested visitor at the 
meeting of the West Coast Lumbermen’s Associa- 
tion here today. Mr. and Mrs. Turrish returned a 
short time ago from an extended auto trip of con- 
tinental Europe. 

Clyde Lyons, of the firm of G. S. Lyons & Sons 
Lumber & Manufacturing Co., of Decatur, Il., is a 
Portland visitor. He is interested in Pacific coast 
lumbering operations. 

Because of the possibility of a long dry summer, 
the logging camps in the Columbia River district 
are now operating at a lively pace, since on account 
of fire hazards they may have to shut down for a 
considerable period. The monthly meeting of the 
Columbia River Loggers’ Information Bureau that 
was to have been held today was postponed be- 
cause some of the members were at their camps 
arranging fire protection plans. It will probably be 
held next week. 


VANCOUVER, B. C. 


June 5.—Advices from the three western Cana- 
dian provinces continue to be most favorable to 
increase of lumber trade. There have been four 
times as many people take up homesteads on 
Government land so far this year as in any recent 
year during the same months. A large influx of 
new settlers is steadily arriving. In addition, crop 
Prospects have been uniformly promising. In- 
quiries coming in encourage manufacturers to be- 
lieve they may expect a return of former good 
lumber demand. 

Changes in lumber standards decided on this 
week at Portland by the West Coast Lumbermen’s 
Association will not cause any material change in 


ricas Lumber Centers 


sizes in use in British Columbia, prominent lum- 
ber manufacturers state. They point out that 
nearly every one of the changes made by the asso- 
ciation has been a common standard here for some 
time. The general desire, however, is to meet the 
move for uniformity in every way possible. 

Dealing with the agitation carried on against 
logging timber within the bounds of Strathcona 
Park, one of the great provincial reserves of Van- 
couver Island, Hon. T. Dufferin Pattullo, minister 
of lands for British Columbia, says: “The total 
area is 530,000 acres; timber alienated (timber 
berths etc.), 40,875 acres; mineral claims, 1,650 
acres ; Crown-granted lands, 697 acres. The timber 
area at Buttles Lake comprises 12,160 acres and 
contains, according to departmental information, 
300,000,000 feet.” ‘This is the area under dis- 
cussion, and the minister expresses the opinion that 
a fair-sized logging operation, taking ten to fifteen 
years to remove the timber, would result in a very 
considerable growth on the part first logged, by the 
time the operation was completed. 

“Sawmill men of the city are showing a splen- 
did spirit of cojperation and real progress is being 
made,” said the Provincial fire marshal, dealing 
with the question of installing new equipment for 
burning mill refuse. New burners are to be in- 
stalled by J. Hanbury & Co. (Ltd.); False Creek 
Lumber Co. (Ltd.), and Pacific Box Co. (Ltd.), 
all mjlis on False Creek in the middle section of 
Vancouver. 

One more mill on the Fraser River will soon be 
able to berth ocean-going steamers at its mill 
wharf. Dredging of the channel adjacent to the 
Brunette Lumber Co.’s mill is being done by the 
Dominion public works department. 


SEATTLE, WASH. 


June 5.—Allan H. Daugherty, president of the 
Ocean Lumber Co., is in Seattle from San Fran- 
cisco. He will remain several weeks. 

Neil Haig, manager of W. L. Comyn & Co., has 
returned from an extended voyage, during which 
he investigated trade conditions in Australia and 
New Zealand. 

S. P. Johns, district sales manager of the Weyer- 
haeuser Sales Co. and president of the Hoo-Hoo 
Club of Seattle, is expected home about June 15, 
after an absence of several weeks. Mr. Johnson has 
been in the South and East, familiarizing himself 
with business conditions. 

Among visitors to Seattle this week are J. P. 
Creighton, of the Southern Sash & Door Co., Green- 
ville, S. C., and E. L. Easterby, of the Southern 
States Lumber Co., Laurens, 8S. C., who are travel 
ing together on a tour of the West Coast. Accom- 
panied by their wives, they came west over one of 
the northern lines, and from here will go to Van- 
couver, B. C., and then south to Portland, San 
Francisco and Los Angeles, returning home by the 
southern route. This is their first trip to the 
West Coast. In this city they have been the guests 
of Dan V. O’Brien, manager of the red cedar de- 
partment of the Lloyd Hillman Lumber Co. 


MILWAUKEE, WIS. 


June 8.—The construction industry in Milwaukee 
continued to push the retail yards for deliveries 
of common lumber for building. Prices of building 
lumber remained stable. ‘The retailers continued 
to buy in good lets lumber for which they have 
orders, but there was very little booking of future 
orders. The inquiries for hemlock were good for 
the week. Hemlock is bringing satisfactory prices, 
according to the lumbermen here. There were some 
inquiries from the East received by one of the firms 
for northern white pine. Birch and maple were 
good sellers, but the sales are dropping off to a 
certain extent, due to the fact that the industries 
are not buying as heavily as they did. This is true 
of the automobile body plants. The flooring fac- 
tories are taking maple and oak in good lots, being 
rushed to fill orders. The millwork plants are 
using oak and gum to a large extent and they re- 
ported that they found the prices of these items 
fairly stable over a fairly long period. Furniture 
plants are buying close and refuse to purchase for 
future deliveries to any great extent. The mill- 
work factories are almost at the peak of the sea- 
son and they are operating their plants at normal 
capacity, and sometimes overtime. 

Mr. and Mrs. William C. Klann have left Mil- 
waukee for a six weeks’ trip through California and 
other States along the Pacific coast. ‘They will 
go to Seattle and from there take the northern 
route home through St. Paul. Mr. Klann is secre- 
tary-treasurer of the Rietbrock Land & Lumber 
Co., of Milwaukee. 
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Homes for A Million Brides 


Itis estimated that inthe United States this year 1,250,000 
brides will begin housekeeping. There will be a lot of 
them in your community. oner or later someone will 
sell these young people Jumber for a home. 

Don’t risk losing sales because you can't give them what 
they want—when they wantit. The La aniza- 
tion has dependable sources of supply of the products 
listed below; and when you buy from us you are assured 
of getting well-manufactured and carefully-graded lum- 
ber. We stand behind everyshipment. It must be right 
or we make it so. Try us on an order for: 


Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Walker Cypress Lath 
Southern Hardwoods 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
California White and Sugar Pine 
TRY OUR “‘LaRED’’ BRAND OF 

| PREMIUM CEDAR SHINGLES 

| “LaRED” Supremes—The 100% Shingles 

| “LaRED”’ Extra Clears—100%clear,85 bedgegrain 
| “LaRED” Star A Stars—Real Stars 








Louisiana Red Cypress Company 


of New Orleans 


my oe 1018-19 White Bldg., 


New Orleans, La. 


“vee ween eramman” 









.C¢. 8. R. 
Trade and Grade Marked 
Southern Yellow Pine 














RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mille at Office, 
CANDY, LA. RUSTON, LA. 
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Manufacturers 


Short Leaf Pine and Hardwoods 





Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man 


It is the everyd i- 
ences of the Sooeninen my ee 21 
with a smile. Every lumber- 
man owes it to hi 

Price postpaid, $1.00, 
AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn Si., CHICAGO 
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The PIONEER 
LUMBER CO. 
5 CH. 

fan, 


VIRGIN 


Shortleaf Pine 


Lumber and Lath, 
Moulding and Cut-to-Size 
Interior Trim. 


Now manufacturing End- 
matched Yellow Pine Floor- 
ing—Edge and Flat Grain. 


Write or wire for prices on 
. ’ 
Pioneer's 


No Waste 
Endless Flooring 


ELROD, ALABAMA 








SIPSEY VALLEY 











Long-bodied virgin Short- 
leaf trees of exceptional merit 
are an important factor in the 
quality of “Softlite” Shortleaf 
finish, flooring, siding, ceiling, 
boards, shiplap. 

150,000 feet daily. 


SIPSEY VALLEY LUMBER CO. 








BUHL, ALABAMA 











TUSCALO 


Mills: TUSCALOOSA and JERICHO,ALA. 


Yellow Pine 
LUMBER 


SMALL FACTORY 
TIMBERS FLOORING 


GOOD OLD FASHIONED < 
BOARDS. 














LAKE CHARLES, LA. 


June 7.—There has been very little improvement 
in southern pine demand during the last two weeks. 
While excellent weather has prevailed in this ter- 
ritory, production has shown very little increase. 
Upper grades are selling a little better than they 
were during May, and there continues to be a fair 
demand for common stocks, especially boards and 
shiplap. Retail yards are maintaining a strong 
demand for mixed cars and are urging prompt 
shipments, as this material is moving rapidly into 
the hands of consumers. Throughout the South, 
and especially in this territory, there is a great 
deal of building, so that the retail lumber business 
is in very healthy condition. Dimension is in fair 
demand and there continues to be a good eall for 
timbers, which are more available now that logging 
conditions have improved. The railroads are buy- 
ing very little, and the export market is weak. 
Prices are more or less weak. Lower prices for 
competitive woods have prevented any upward re- 
vision in southern pine. 


DULUTH, MINN. 


June 7 Mixed carlots of northern pine are 
being moved out in quantities, and good inquiry 
from retail line vards continues. Quotations are 
being fully maintained throughout the list, and 
sentiment is generally optimistic. The practice 
of buying on an immediate ri quirements basis is 
declared to have aided 
the credit situation mate- 


readers are asked to suggest something suitable 
for the blank space. The new paper will be 
printed once a month and will be devoted to em- 
ployees and customers. 

R. B. White, president Exchange Sawmills Sales 
Co. and affiliated companies, who has been on the 
*acific coast for some weeks looking over the new 
white pine operations at West Point, returned 
home last week. 

Paul Kendall, advertising manager Long-Bel] 
Lumber Co., returned last week after several weeks’ 
stay at Longview, Wash. 


JACKSONVILLE, FLA. 


June 7.—The Florida yards, especially in the 
southern part of the State, are standing pat on 
their determination not to make any further pur- 
chases until they have been able to move some of 
the stocks they are carrying and until they are 
able to reduce their accounts receivable, so only a 
very small volume of new business has been placed 
recently. Southern Florida yards, on both east and 
west coasts, are carrying three to five times ag 
much stock as they normally do, and normal turn- 
over is possibly five, so it does not look as though 
they will be buying any stock for the next two or 
three months at least. Yards in different citieg 
interchange their stocks, so as to eliminate the 
necessity of further expenditures on fill-ins. Some 
of the cities in the ridge section are doing a fairly 
good business, as are those in the northern half of 





rially. With the move 
ment in lath over for the 
season, sawmill men are 
doing more in box lumber. 
Sookings of good orders 
for box were reported 
from middle West points, 
and inquiry is on a larger 
scale than in a consider- 
able period. 

Full time operations 
are still the rule with 
sawmill companies — lo- 
eated at Duluth, Cloquet, 
Virginia and Interna- 
tional Falls. Lumber ac- 
cumulations are not be- 
coming burdensome, as a 
result of current ship- 
ments reaching a large 
total. The Virginia & 
Rainy Lake Co., Virginia, 
and the Weyerhaeuser 
interests, Cloquet, are 
maintaining considerable ~ 
crews in the hoisting of 
logs at interior lakes for 
rail shipment to mills, 
and some summer logging 
camps are expected to be 
put in next month, pro 
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a ‘ . One of the older wood residences at Biloxi, situated among semi-tropical 
vided the general trade : 


outlook for the fall and 
early winter months re 


trees and plants, whose quiet beauty is typical of the Old South 





mains as good as it is. 

Timber operators are banking upon a better de- 
mand for pulpwood during the new season, in 
view of the probability that supplies carried over 
by Wisconsin and Minnesota paper mills will be 
cleaned up. Buyers will be in position to contract 
for delivery next spring upon a much larger seale 
than during the last two seasons. The low price 
on pulpwood named by buyers for the paper mills 
last fall placed a bar against their acceptanée by 
jobbers here. 


KANSAS CITY, MO. 


June 8.—-A few small signs of an upturn in de- 
mand for lumber were noticed in the market here 
last week. Mill representatives, both southern and 
West Coast, reported slightly better volume of or 
ders and some increase in inquiry. The increase 
was scattered, and that was what made it look 
good to sales managers, who have been alert for 
any indication of a better market. Some mills re- 
ported their increase in country, while others found 
it in city orders. Some of the new inquiry came 
from the East, which has been rather sparing with 
its orders for some time. The South and the Texas 
panhandle continue the livest spots in the market. 
Ilarry T. Kendall, sales manager Central Coal & 
Coke Co., said today that he looked for nothing 
worse in the next sixty days than had been ex- 
perienced in April and May, and thought there was 
some prospect for betterment; that prospects for 
the fall trade looked very good. Frank Watkins, 
sales manager Exchange Sawmills Sales Co., was 
of the same opinion. 

A new house organ, as yet only partly named, 
made its appearance Saturday from the oflices of 
the Exchange Sawmills Sales Co., with M. S. Mun- 
son, of the advertising department, as editor. The 
name of the new organ is “The Escco ————,” and 


the State. Jacksonville, for instance, is enjoying 
the greatest building activity in its history. It is 
by far the busiest city in the State. While a nor- 
mal amount of business is being placed with the 
yards, the number of these in some cities tripled 
during the last year or so. All of them are get- 
ting some business, but it appears small in com- 
parison with the investment. 

Southeastern mills are carrying the full capacity 
of stock and have curtailed production to the min- 
imum. Nevertheless they are absolutely over- 
crowded and must move some stock to keep going. 
No one is able from day to day to tell what prices 
can be expected. The Florida pine mills are ap- 
parently forsaking the local trade and are trying to 
revive their old timber connections in the East 
and middle Atlantic States. They have met with 
some little success, but competition has got harder. 
Dressed stocks, too, are moving out of this State in 
larger quantities than for some time. The Georgia 
mills were the first to look to their old trade con- 
nections and consequently are better established. 
However, roofers are being sold at $19 for 1x6- 
inch and $20 for 1x8-, 10- and 12-inch, with di- 
mension prices about in line. B&better kiln dried 
shortleaf is bringing $40 and $41 at mills. Even 
these prices are high in comparison with those 
being quoted by the northern Florida mills, when 
the advantage enjoyed by the latter mills in freight 
rates is taken into consideration. 

Cypress demand is off and the millwork plants, 
which are the largest users of cypress in this 
State, are pursuing the same policy as the retail 
yards. Several of the larger plants have shut 
down. Cypress manufacturers, during the rush of 
last year, for the most part maintained their con- 
nections with buyers outside the State and are 
reaping the benefit now. While manufacturers are 
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not moving as large a quantity of stock as they 
might expect to, their volume has been near nor- 
mal and they seem well satisfied. 

Hardwoods are perhaps having the hardest time 
of all. The Florida situation has not meant very 
much to hardwoods. It is the lull in the furniture 
pusiness that has caused the greatest anxiety. 
Prices have been just about down to the lowest 
ebb that can be expected. Just as soon as some of 
the surplus steck now on hand is cleaned out, there 
should be a slight strengthening in the market. 
Manufacture has been curtailed. 

A. D. Holley, vice president Aycock-Holley Lum- 
per Co., has just returned from his father’s home 
in Tennessee, having enjoyed a very pleasant stay, 
after several years of absence. Mr. Holley also 
attended the graduation of his son at Sewanee 
Military Academy while on the trip. 

Gene Chiasson, of the Terrell-Chiasson Lumber 
Co., is back at his desk after a week spent in south 
ern Louisiana, whence he was called by the sud- 
den death of his mother. 

R. F. Hamilton and C. L. Reynolds, of the Pa 
cifie Lumber Co., Seotia, Calif., are visiting central 
and west coast cities of Florida in the interest of 
redwood, accompanied by representatives of the 
Dantzler Lumber Co., of Tampa, which is sales 
agent of the Pacific Lumber Co. in that territory. 

The EK. L. Bruce Co., Memphis, Tenn., announces 
that it has taken over the warehouse reeently con- 
structed by Kilpatrick Bros. at Miami, Fla., 
and will handle flooring therefrom in wholesale 
quantities. The retail business of Kilpatrick Bros. 
has been closed out. 


SHREVEPORT, LA. 


June 7.._Though the southern pine market. con- 
tinues low, there are indications of a recovery in 
prices. The market seems steady and demand con- 
tinues in fair volume. Stocks of lumber are com- 
paratively light, for shipments have been rather 
heavy for several weeks: The mills are more in- 
clined to accept orders at going market, and there 
will be a rather heavy movement of stock in the 
next thirty days. ‘There was not the usual spring 
demand, but if there should be the customary fall 
demand, the mills will have to cut the lumber to 
supply it. Physical conditions in this section are 
practically ideal. Vlenty of labor and cars are 


to be had. 
BEAUMONT, TEX. 


June 7.—Sales of southern pine have’ been 
greater than production, and shipments greater 
than sales. This has resulted in a decided lower 
ing of the order files at most mills. Prices of 
lower grade stocks, which have been deelining 
somewhat for the last several weeks, are now hold 
ing their own, and a slight advance has been noted 
on one or two items. ‘Timbers continue strong in 
price and buyers experience difficulty in placing 
orders for any definite delivery date. Building 
trades strikes in some of the northern cities have 
hurt the market somewhat, but, on the whole, busi- 
ness in the North and East is slowly opening up. 
Reports from Texas and Oklahoma cities and rural 
districts show that business is good. 


BROOKHAVEN, MISS. 


June 7.—Volume for the first week in June pos- 
sibly proved just a little disappointing to manu 
facturers, but retailers usually wait until Jater in 
the month to place orders. susiness from the 
amaller towns seems to be in better volume. Heavy 
inquiries have been coming in from retailers and 
the railroads. <A recent issue of the Wall Street 
Journal states that Miami, Fla., and vicinity has 
two years’ supply of lumber on hand based against 
ordinary consumption. The export market is 
spotty. Island trade is sluggish. 

Stocks the last sixty days have been reduced 
somewhere near 40 to 50 percent in ceiling, parti- 
tion and drop siding lower grades, but in B&better 
the percentage will possibly not run over 25 to 30. 
This is largely due to the fact that pine manufac- 
turers have been unwilling to meet West Coast 
competition in this grade. All items of finish, in 
both longleaf and shortleaf are moving in fair vol 
ume, but price concessions seem to be necessary to 
develop volume of sales ; G-inch No. 2 is still strong, 
With 8- and 10-inch No. 2 barely holding their own, 
No. 3 boards are still in good demand, with prices 
about the same as they have been the last two or 
three weeks, and stocks of this item are not get- 
ting very much heavier. It is now getting into the 
season when the grain door manufacturers will 
begin to get active, and stocks of No. 4 will be 
readily absorbed.- Nos. 1 and 2 lath remain about 
the same as reported last week. Longleaf dimen- 
sion stocks are very badly broken, and prices are 
very firm, except on a few lengths for which there 
is little demand. Shortleaf dimension stocks and 
Prices remain unchanged. Shortleaf timbers are 
Senerally slow, whereas longleaf timbers are still 
in very active demand. 

A nice rain fell in this section the early part of 


last week, which was generally welcomed by lum- 
ber manufacturers as well as the farmers, as it will 
help to liven the trees and prevent forest fires. 
The little mills seem to be able to do very little 
yet, but the small operators will doubtless get to 
work very shortly despite the fact that market 
prices can hardly justify their operations. 

The KE. J. Wurst family motored to Biloxi, Miss., 
for the week end and will return the middle of 
this week after a business visit in New Orleans. 


ATLANTA, GA. 


June 7.—The pine output at Georgia mills gained 
steadily last week, but as there was also a large 
increase in orders, production ig still less than the 
volume of new business. Larger mills are produc- 
ing at almost capacity with plenty of logs on hand, 
but small mills are still affected by labor shortage. 
Stocks are not accumulating to any extent in mill 
yards. Georgia roads are in the best shape in 
months and shipments have been gaining also, with 
the result that there is a much better feeling 
among manufacturers in spite of low prices. Whole- 
salers, however, are less optimistic, and though 
buying on a fair basis say they are not doing as 
much business as they had expected, and that 
prices are too low to show decent profits. 

Building in the Southeast is unusually active, 
particularly in larger cities, hence retailers con- 
tinue to enjoy active demand, and believe the late 
spring and early summer outlook to promise the 
best business they have done in this section in 
several seasons. Shortleaf framing is especially 
active, while flooring, ceiling and boards are also 
leading items. Yards are making better profits 
than at ‘any time this year for, while mill prices 
have declined the last month, dealers are still sell- 
ing at about the same levels. Mills are selling 
more shortleaf framing to southeastern yards than 
in the last two or three months, because large 
building demand has depleted the heavy yard 
stocks of this item. Most yard buying, however, is 
for near future needs with little advance buying 
reported in spite of low prices. 

Mills report industrial demand in the Southeast 
still active and the inquiry promising a steady de- 
mand through the summer, mainly for building 
items because of the large amount of factory con 
struction in progress. The textile industry is a 
particularly good buyer because of several large 
mills being built in Georgia and the Carolinas, 
while railroads are also active for the same reason. 
An improving demand for car material and tim 
bers is reported, both at fair prices. The railroad 
outlook is very good this summer due to several big 
shop and terminal projects that are to be carried 
out in the Southeast. one such project alone an- 
nounced by the Atlantic Coast Line at Tampa, Fla., 
amounting to $5,000,000. Ilowever, most of the 
industrial and railroad buying is still for near fu- 
ture needs. Sales in the North are much less 
active than in the Southeast. 

The Florida situation has shown little change. 
Dealers are still heavily stocked and selling at cut 
prices to reduce stocks to normal. Hence, mills are 
doing little business with Florida yards, and do not 
look for any activity in the very near future. 
suilding in Florida, however, is fairly active this 
season and, while not nearly as large as during the 
boom, is more stable, resulting in a good retail de- 
mand which is enabling yards to reduce stocks 
rapidly. 

In all items in the pine list lower grades are 
moving on a more active basis than B&better, hence 
common grades show a stronger price tendency. 
With the exception of 1x6-inch flooring, common 
grades are up about $1 to $2, and promise to go 
still higher, B&better unchanged. About the same 
is true of ceiling and partition, though prices have 
not shown as large an advance, averaging $1 or 
less. However, smaller mills are still offering con- 
cessions, accepting from $1 to $2 under the aver- 
age market for a quick turnover. Boards and ship- 
lap show a stronger price tendency though there 
have been no appreciable changes. Dimension 
prices are off about $1 to $2. Drop siding is about 
$1 weaker. Square edge and bevel siding are un 
changed. The roofer inquiry is better, but demand 
is still off, prices holding to the $19 and $20 level. 
The industry in Georgia is operating on a normal 
basis. Southeastern yards are the best buyers, and 
though early improvement is looked for with 
northern yards there are still but few orders of 
any size being booked. 

Eugene B. Kemp, secretary Georgia Retail Lum- 
ber & Millwork Association, announces the enrol- 
ment last week of a new member, the Builders 
Supply Co., of Millen, Ga., of which C. B. Landrum 
is president. 

The Wright-Pyle Lumber Co., of Sequatchie Val- 
ley, Tenn., wholesaler and manufacturer, announces 
the opening of new offices at 201 Volunteer Build- 
ing, Chattanooga, Tenn., for the southeastern terri- 


tory, with George E. Pyle in charge as manager. 








MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir —Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices promptly given, 


H. B. WAITE 
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Minneapolis, - 
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to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we will assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 
inal Pondosa Pine 

Prices «Engelmann Spruce 
Mountain Red Cedar 


Mountain Hemlock 


Sullivan Creek Lumber Co., Lrp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 


|‘ YOU use BOX SHOOKS or cut 


Anywhere. 



































Thin Coiling Specialists 


%”" and %" CEILING. 
¥%" and %" BEVEL SIDING, 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 
Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 
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CLEARS 


Clover Valley 
Lumber Co.,O°ear™ 


IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 
or can include 
CEDAR or SPRUCE BEVEL SIDING 

or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bidg., SEATTLE WASH. 
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Surface Measure 


ESTIMATOR 


Anew publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 


panels, oom, out, Mee. door and win 

‘ames, etc., etc. i ini 

op. ots. or circular containing 
Pocket Size (44 x 64"") $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














The company is associated with the J. Walter 
Wright Lumber Co., of Bristol, Tenn. 

Frank G. Lake, president Frank G. Lake Lumber 
Co., retailer and millwork dealer, Atlanta, is re- 
covering from a recent operation he underwent at 
a local hospital. 

J. McArthur, representing the El Paso Sash & 
Door Co., of El Paso, Tex., was a visitor in Atlanta 
last week with C. B. Harman, secretary of the 
Southern Sash, Door & Millwork Manufacturers’ 
Association. . 

At the June meeting of the Atlanta division of 
the Georgia Forestry Association the latter part 
of this month, permanent officers are to be elected 
and members of various committees who will have 
charge of forestry work in the Atlanta section will 
be named. 

A new band mill of about 40,000-foot daily ca- 
pacity is being constructed at Americus, Ga., by 
T. B. Lovelace, including two dry kilns. Mr. Love- 
lace has been a roofer manufacturer in Georgia 
for several years. All equipment for the new mill 
and dry kilns has been purchased, and production 
probably will begin late this summer. 

The Fairmount Lumber Co., recently incorpo- 
rated at Fairmount, Ga., with $12,000 capital, is 
establishing a new retail yard there. 

A new wholesale lumber firm covering the 
Georgia territory has opened for business at Macon, 
Ga., under the name of the Sessions & Swartz 
Lumber Co. (Inc.), recently incorporated with $20,- 
000 capital. T. W. Sessions, formerly in the busi- 
ness at Galesburg, Ill, and R. G. Swartz, of Macon, 
comprise the personnel of the firm. 

The Franklin-Carey Lumber Co. started produc- 
tion in its new planing mill at Fortson, Ga., the 
early part of June, the company being composed 
of R. L. Franklin and C. §S. Carey, both of whom 
have been identified with the lumber manufactur- 
ing business in Georgia for some years. The com- 
pany has several million feet of lumber on hand 
which is being assembled at the new planing mill. 


TUSCALOOSA, ALA. 


June 7.—The southern pine mills are well booked 
with orders at prevailing prices, and there is no 
weakness evident in the list despite talk of buyers 
to that effect. 

Hardwood volume of sales shows a very gradual 
improvement. Sales are about equal to production 
in this section. It would seem that the buyers 
have found it necessary to advance offers, and 
mills to reduce their prices somewhat. 


MACON, GA. 


June 7.—The roofer market has become weaker, 
prices dropping to $18.50 and $19.50, but most 
mill owners are holding for $19 and $20. ‘There 
doesn’t appear to be any tendency to try to force 
roofers on the market. Notwithstanding heavy 
stocks, mills are still running to full capacity. 
There has been no curtailment, so far as can be 
ascertained. The trade expects an improvement 
in demand before the summer is far advanced. 

The longleaf pine market was quiet this week. 
Demand is light. Many mills are still supplying 
railroads, the biggest takers of this product. There 
has been no curtailment, all mills in the longleaf 
districts running to capacity. 


NORFOLK, VA. 


June 7.—While the demand for North Carolina 
pine has not been exceptionally brisk, there has 
been an increase over the same period in May. 
It would seem that mills are making too much 
lumber and are a little eager to sell. 

The demand for 4/4 edge No. 2 and better band 
sawn has been a little better, but circular sawn 
stock is not moving so well. There is some sur- 
plus stock available, but millmen are backward in 
making concessions. Demand for 4/4 edge No. 3 
has been better. Price, however, is a little weak. 
No. 2 and better 4/4 stock widths, band and cir- 
cular sawn, have not been moving so briskly. 
Prices of band sawn are a little weak, but circular 
sawn stock is holding steady. No. 3 4/4 stock 
widths are in good demand and there is not much 
surplus available. Edge, 5/4 and thicker, has been 
quiet, but more 5/4x10- and 12-inch rough could 
be sold if available. 

A few mills have found demand for 4/4 edge No. 
1 box, kiln dried rough, a little better, several car- 
goes being sold for shipment to the East. Box 
makers, however, are backward about entering the 
market, being fearful that prices might go lower. 
A good amount of bright air dried stock is avail- 
able. Edge 4/4 No. 2 box has been moving a little 
better rough, but is far from active. No. 1 4/4 
stock box has not been very active. There is not 
much surplus kiln dried stock available, but air 
dried stock is more plentiful. Price on air dried 
is a little weak. No, 2 4/4 stock box has been 
rather quiet, competition from air dried stock being 


felt rather keenly. Box bark strips, 4/4, have been 
moving better but have been far from active. Up. 
less the mills are willing to accumulate a little 
surplus stock, the price is apt to weaken further. 

There has been a slight decline in buying of 
flooring, thin ceiling and partition, both in mixeg 
and solid cars. Yards are checking their stocks 
carefully and order to cover only business already 
in hand. There has been no change in prices, how- 
ever, and millmen are steadfastly adhering to old 
lists, and when sold up on an item are quoting 
higher. Kiln dried roofers have been moving 
fairly well, but not to the extent millmen would 
like. Air dried roofers have been quiet. Lath are 
not moving very briskly and price is a little weak. 


WARREN, ARK. 


June 7.—Demand for Arkansas soft pine this 
week has been more active, and prices have become 
stable. There was a larger volume of business 
placed than in any week for some time, but it is 
not up to the level that mills had been expecting. 
Should there be a sudden increase in demand, millg 
would not be in a position to take care of it, as 
stocks are broken and short of a good many items, 
Yard items are in fair demand at firm prices, good 
quality piece stock being hard to find. s&better 
flooring in 4-inch is moving slowly, and several 
mills are making concessions on this item, for 
stocks are getting heavy. Finish and finish prod- 
ucts are moving readily at firm prices. Finish 
stocks at most plants are somewhat broken, but 
totals are fair. Retail inquiries are being received 
in good volume, for mixed cars mostly. A fair 
volume of industrial business was booked, mostly 
in crating material. There was virtually no buy- 
ing by railroads or car companies. Production this 
week has been slightly below normal, some mills 
going to a 55-hour weekly schedule. Small mil} 
production remains high. Labor is plentiful. 

The Southern Lumber Co. ball team of this city 
continues to show its prowess, having won two 
games from the Missouri Pacific booster team of 
Gurdon, and also two games from a crack team 
from Lake Providence, La. O. O. Axley, manager 
Southern Lumber Co., is making some additions 
to his team and expects to whip it into the best 
semi-professional team in this part of the country. 


HOUSTON, TEX. 


June 7.—There was little change in the southern 
pine situation last week. The fair demand 
for lower grades continues, but the higher grades 
are perhaps in slightly less demand. Prices ona 
few items eased up to a small degree. Prices on 


the lower grades are holding their own. Export 
business is fair. 
The hardwood situation is improved. Red and 


sap gum are in pretty fair demand, particularly 
for export. Oak is selling fairly well on the 
whole. Lower grades all the way along are moving 
freely, and the price list is holding up. 

The splendid building record of southern Texas, 
including the region around Houston and Beaumont 
and extending into the Rio Grande Valley, is being 
maintained and affords a good local demand for 
lumber in general. 


TORONTO, ONT. 


June 7.—Building is affected by the late spring 
and volume of trade up to date has been small. 
White pine manufacturers are hopeful of better 
conditions. While sawing operations were delayed 
from three to four weeks by bad weather, sales of 
some lines have been made at fairly satisfactory 
prices. The best inquiry has been for the low 
ends of white pine, dead culls and mill culls. There 
is a good demand for lath, and prices generally 
are ruling a little higher than those of last year. 
There will be a smaller output of red pine this 
year and prices are expected to be at least equal to 
those of last year. Jack pine is showing a little 
weakness. This is probably due to a large output of 
spruce on the Canadian Northern east of Cochrane. 
The spruce output in Quebec and the Maritime 
Provinces will show a decided falling off this year, 
and it is expected that prices will be a little firmer. 
The demand for hemlock in Ontario has been strong 
and prices are ruling firm. The British Columbia 
shingle market is in a chaotic state, prices having 
receded to a point close to cost of production. 

W. B. Emery, late manager of the Trafalgar 
Lumber Co. (Ltd.) yard at Oakville, Ont., has 
joined the sales staff of Terry-Nicholson-Cates 
(Ltd.), Toronto, and will cover part of western 
Ontario. 

F. M. Hendricks, of the Hendricks-Caskey Lum- 
ber Co., Buffalo, called upon the trade recently in 
Toronto. 

Oliver Murphy, of the Ladner Lumber Co. (Ltd.), 
Ladner, B. C., is spending a few days in Toronto 
on business. 

A party of lumbermen consisting of W. C. Irvit, 
Toronto; H. J. Terry, Toronto; Ed. Letherby, Mid- 
Jand; George and Ed. Wicker, of Niagara Falls, 
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anal 
x. Y., spent a few days recently fishing at French 
River, Ont. 

James Todd, formerly eastern Canada representa- 
tive of the Adams River Lumber Co., Chase, B. C., 
has returned to Toronto after an absence of about 
two and a half years, spent in hospitals in Wind- 
gor and Chicago, undergoing treatment for severe 
injuries received in a street car collision near 
Kingsville, Ont., in the fall of 1923. 


WINNIPEG, MAN. 


June 7.—Wholesalers report that the new West 
Coast No. 4, which was to become effective a few 
weeks ago, is not being maintained, and that most 
orders are being placed at a concession off Card 
No. 3. It would appear that some of the Coast 
manufacturers must be having difficulty in getting 
their required volume outside of the Prairie trade. 
The continued low quotations on Coast stock have 
had some effect during the last week on northern 
epruce. Some of the smaller northern spruce mills 
are now soliciting orders and are offering discounts. 
The larger spruce mills, however, are not mate- 
rially affected. Seeding operations being com- 
pleted, lumber is moving again, particularly at 
country points. All the large centers throughout 
the West are also reporting considerable construc- 
tion activity, and a large percentage of new build- 
ings, particularly in the city, are homes. Not in 
a good many years have crop conditions all over 
the West been so favorable. 

Cc. K. Leslie, of the Dutton-Wall Lumber Co. 
(Ltd.), returned to the city this week after having 
visited its yards in the West. The company’s 
yards are doing a very large volume of business, 
and most of it is for cash. 

Gordon Konantz, who has been visiting his 
father, E. A. Konantz, in California, is motoring 
back. He is being accompanied by his father, who 
is coming to attend the annual meeting of the 
North American Lumber & Supply Co. (Ltd.). 


MINNEAPOLIS, MINN. 


June 8.—The consensus of agricultural experts 
in this territory is that the 1926 crops received 
a substantial boost in the first week in June. 
Naturally, while business in lumber will proceed 
at a fairly active level, much depends upon the 
crops. The farmers’ whole program of dwelling 
and farm building work hinges today on yields. 
Farmers need a good crop to put them back on 
easy street. 

Northern pine manufacturers in the last week 
reported that there was a fair volume of trade, 
although buying still is of immediate requirements 
only. There is a large movement of lath in mixed 
cars. Some wholesalers say that not more than 
20,000,000 balsam lath now is in pile in northern 
Minnesota, and that bolts on hand would produce 
no more than 20,000,000 more. Jack pine lath sup- 
ply also is limited. Prices of both are expected 
to go up later in the season. Some of the mills 
closed down during the Chicago labor troubles. 
Independent and smaller operators are reported to 
be virtually out of stock or at least to have dis- 
posed of the bulk of their output. ‘There is a 
fairly active business in posts, but it is not up to 
the level of a few weeks ago. Distributors of 
white cedar products believe that when crops are 
assured there will be heavy buying of posts. Esti- 
mating departments of the sash and door mills 
throughout this territory are easing off in their 
work. Millmen say that the city business has held 
up satisfactorily, and that if the prospective coun- 
try business does not fade out in poor crop con- 
ditions, the total volume of business for 1926 will 
exceed that of 1925. Wood using factories in the 
Twin City territory are buying hardwood in small 
quantities, but are making frequent purchases. 
The new cut of northern hardwoods is available, 
but it has not had the effect of reducing prices. 
ats users are expected to take larger quan- 
ities, 

_ E. H. Hamacher, of the Duffy-Hamacher Lum- 
ver Co., western lumber wholesalers at Spokane, 
Wash., was in Minneapolis last week. There is a 
‘lief among Inland Empire manufacturers that 
4 falling off in the demand is in prospect. With 
this in mind preparations are being made to cur- 
tall production, put planing mills on five days a 
week and reduce shipping forces. The curtailment, 
7 Predicted, probably would affect most of the 
pine producers, although some of the smaller opera- 
‘ors, with a limited supply of logs, would continue 
uninterruptedly until their logs were sawed. 
no Kingsley, of the F. A, Kingsley Lumber Co., 
when aos, has returned from Gordon, Wis., 
chant the company ‘operates a lath mill. For a 
aos period the mill was shut down and later 
— and devoted operations to cutting snow 
has ee Now, however, the demand for lath 
lath eveloped and the company again is cutting 


pA Stewart, of Minneapolis, representative of 


€ coast mills with wholesale headquarters 


here, has returned from an automobile trip to 
Wayne, Neb., and he said crop conditions are de- 
cidedly favorable. 

R. S. Campbell, superintendent of sales and 
Minneapolis branch office manager of the Mumby 
Lumber & Shingle Co., of Bordeaux, Wash., has 
completed a trip through southern Minnesota, 
Iowa and part of Nebraska. He said the crops 
were looking excellent. 

C. H. Worden, president B C Spruce Mills 
(Ltd.), Lumberton, B, C., was in Minneapolis last 
week after a several weeks’ visit at the mills. 
Considerable of the lumber manufactured at this 
mill, he said, is finding its way into the hands of 
the trade in the central and eastern States. 


BOSTON, MASS. 


June 8.—Orders from New England are moder- 
ate, total business is fairly satisfactory for June. 
Eastern spruce is temporarily very firm, due to 
light stocks in first hands and the fact that 
Canadian producers have been handicapped by 
backward weather. Four schooners arrived dur- 
ing the week from eastern Canada. Coast fir is 
being used here to a much larger extent than 
ever before. The Woodstock Lumber Co., of Bos- 
ton, announceed last week that its Eagle Lake 
mill had been started up again and that a very 
good volume of orders is on the books. This com- 
pany is one of the largest of the eastern soft- 
wood manufacturers. Lath specialists here say 
that the market for eastern spruce lath is distinctly 
firmer. Several sales of 15-inch lath at $8.25 
have been made within a few days. 

The most important developments in the shingle 
market has been another radical reduction on red 
cedar shingles. The best makes of British Colum- 
bia XXXXX are off, red at $5.40 for rail delivery. 

Recent arrivals of softwoods from the Coast 
have been very heavy at New England ports. 
Four large steamers, the Horace Luckenback, Grey- 
lock, Dunrobin and Golden Gate, were unloading 
here simultaneously the first week of June. Some 
specialists in Coast lumber say that unsold arrivals 
of Douglas fir and western hemlock during the last 
fortnight are proving somewhat more than is 
required for current demand. “Some of our New 
Ungland retailers,” said a Boston wholesaler to- 
day, “make no effort to buy until a ship is very 
near Boston or actually here, expecting then to 
buy at their own price, and I find that it not 
infrequently happens that they come pretty near 
doing so.” 


PITTSBURGH, PA. 


June 8.—The improved tone of business in the 
Pittsburgh district has been well maintained in 
the last week. One of the outstanding features is 
that nearly all the orders being placed are wanted 
for rush shipment. Owing to the lateness of the 
beginning of activity, wholesalers expect that the 
usual dullness of July and August will not prevail 
this year. There appears to be a fair demand for 
hardwoods, with a better feeling in that branch of 
the industry than there was three weeks ago. Some 
hardwood dealers report May business to have 
shown a considerable increase over that of any 
previous month this year. Buying by the railroads 
has been in about the usual volume this spring, 
but their requirements for this season are about 
taken care of, orders having been placed during 
the first quarter. Business in oak cross ties is 
fairly active now. Buying by the furniture indus- 
try is lagging. There have been no material 
changes in prices on hardwoods for some time. 
Southern pine has been maintaining a pretty 
steady tone in the last week. Badly mixed cars of 
dimension seem to be hard to place. A decided 
shortage is reported in No. 2 common and better 
dimension, especially in 20-foot and longer. Or- 
ders for white pine continue in about the volume 
as for some time, with no changes in prices. 

F. R. Babcock, of the Babcock Lumber Co., spent 
last week in New York on business in connection 
with the Babcock-Angell Lumber Co. and the Bab- 
cock Lumber Co. During his absence, he spent a 
couple of days with his daughter, who is a student 
in a prep school at Farmington, Mass. E. V. Bab- 
cock, of the same firm is spending several days at 
the plants of the Babcock Lumber & Land Co., 
Maryville, Tenn., and the Tellicoe River Lumber 
Co., Tellicoe Plains, Tenn. He will also confer 
with C. L. Babcock, who’ has just returned to 
Knoxville from Punta Gorda, Fla., where he had 
been looking after the interests of the Babcock 
Carrier & Florida Co. 

The annual picnic of the Pittsburgh Builders’ 
Exchange will be held Thursday, July 15, at “The 
Pines,” a picnic resort near the city. 

J. G. Marks, of Cresson, president, and William 
B. Stayer, of Pittsburgh, secretary, of the Retail 
Lumber Dealers’ Association of Pennsylvania, have 
just returned from a tour of the association mem- 
bership over the State. While business is still 
dull in some parts of the State, owing to the de- 
pression in the bituminous coal mining industry, 


Co PACIFIC COAST Co 


2x4 


The next time you want some 
nice DRY bright dimension 
send us your order. We spec- 
ialize in 2x4 No. | and No. 2 
Common, S45, manufactured 
from Upland timber. We can 
quickly handle orders for 
straight cars of I6’and 18’ 
stock. 


Pacific States 


Tas” Lumber Co. 


REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
F.W.Smith, -- - P.O. Box 286 Rockford, ll. 
J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
ames A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
ph _ .O. Box » Omaha, Nebras 

k Probst, P.O.Box, 1187, Fargo, No. Dakota 


K. 
ose 
ran 

O. G. Valentine, P. O. Box, 171, Denver, Colorado 





West Coast 


HEMLOCK 











Nowhere else on earth is there 


Air Dried SPRUCE 


to compare with Alas- 
Factory i a 
Stock 


Color and 
=. Texture 
TRY IT. 
Northwest Spruce Co. 
955 Stuart Building, SEATTLE, WASH. 


Ketchikan Spruce Mills, ° ° 
Wrangell Lumber & Power Co., - 
Juneau Lumber Mills, . ° ° 


Ketchikan, Alaska 
Wrangell, Alaska 
Juneau, Alaska 








We Can Quickly 
Fill Your Orders 


for all standard 
items in lumber, + % 
lath and shingles & ? 


right from our 
large stocks on 
hand. Our daily 
capacity of 225,- 
000’ lumber; 150,- 
000 lath and 50,000 
shingles keeps well 
balanced stocks. 


White River Lumber Co. 


ENUMCLAW, WASH. 




















Lumbermen’s Exchange 


R. P. PRAY R. H. BROWNE 


California PINE 


White and Sugar 
and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


| 758382Fgcuatom! SAN FRANCISCO 




















78 AMERICAN LUMBERMAN 


JUNE 12, 1995 





[J PORTLAND. ORE. C23 





Practical Specialists 
Pacific Coast Lumber Products 





DRYAD, WASH. 
N.P. Ry., C.,M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


MILLS :{ 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U. S.A. 














mo CHSCOCSm 
Old Growth Douglas Fir 


We buy only selected upper 
grades of rough green lumber, 
carefully kiln dry it, and then 
exercise great care in manufac- 
turing our products. Being Fir 
Specialists, we offer big valuesin 


Finish- Mouldings 
Casing and Base 


We ship straight or mixed cars 
and can include 





Jambs, Sills, Stepping, 
V.G. Flooring 


Write us about your needs now. 


SHAFER-MSLAUGHLIN & HILLIER. 


iINCORFPOR 


PORTLAND, OREGON 





Ready Reference 
Inventory Book 


This is one of the most practical inventorv books 
ever published. Thousands of copies have been sold 
and companies who have used them re-order time 
and again. 

The pages are indexed so that inventory can be 
taken quickly and accurately. The count is so 
arranged in the proper page that any errors are 
quickly checked. The book is 8%x3% inches and 
has heavy manila cover with stiff cardboard back. 


Prices quoted are POSTPAID 
1 copy, $1.50; 4 copies, $5.00; 
10 copies, $10.00 





American Lumberman 
43°. So. Dearborn St., Chicago, IIl. 








in other parts not dependent on that industry the 
lumber dealers are enjoying a fair volume of busi- 


NEW ORLEANS, LA. 


June 7 Local comment indicates slight if any 
ehange in general market conditions. Southern 
pine orders fell off somewhat during the week, cy- 
bookings improved their relative position, 
the hardwood volume remained short of a 
satisfactory total. Rumors of price weakness on 
some items of southern pine were heard, but opin 
ions differed with respect to the price trend in 
both pine and hardwoods. The eypress people re- 
ported their quotations unchanged and well held. 
Taken by and large the market is rather disap 
pointing, spot demand falling below expectations. 
teports of small stocks in retail hands are cited, 
however, in support of the widely prevalent though 
not unanimous belief that a material improvement 
of demand can not be much longer delayed. 

The New Orleans Association of Commerce an- 
nounces the organization of a permanent forest 
resources committee, to encourage the manufacture 
in New Orleans of products from southern woods. 
V. He. Sonderegger, southern manager for Banzahf 
& Watson, with headquarters in New Orleans, and 
former State forester of Louisiana, will serve as 
chairman of the new committee, which has been 
subdivided into two sections—forest products and 
forestry products utilization. Louisiana’s annual 
income from the sale of forest products is esti- 
mated at $167,000,000, with Texas, Arkansas, Mis 
sissippi and Alabama contributing $150,000,000, 
bringing the total to $317,000,000. The Commerce 
Association’s new committee is working upon the 
theory that plants for the further manufacture of 
the South’s forest products should be established 
in the South, with New Orleans as the logical cen- 
ter, saving large sums in freight costs and other 
expense. 

R. HW. Fleming of the Fleming Lumber Co., 
Rouge, La., announces that his company is putting 
in a sawmill on a timber tract situated between 
Woodville and Centerville, Miss. Construction work 
began last week. The mill will have a capacity of 
25,000 feet. 

The Williams Yellow 
Miss., has opened a 


press 


sales 


Zaton 


Pine Co., of Poplarville, 
New Orleans office in Room 
425, Whitney-Central Bank Building, with L. B. 
Ligon in charge. Mr. Ligon will look after the 
company's city sales and export business. 

Robt. J. Fine, New Orleans manager for the 
Hirsch Lumber Co., has been named a representa- 
tive of the New Orleans Association of Commerce 
on the local joint traffic bureau, established by the 
association in codperation with the Cotton Ex- 
change, Board of Trade and other local trade 
bodies, to look after all freight transportation 
matters affecting New Orleans. 

The Colfax Lumber & Creosoting Co., of Colfax, 
La., is establishing a branch retail lumber yard and 
building material business at Winnfield, La., with 
W. ©. Averett as local manager. 

W. Hl. Lawrence, export buyer for the Louisiana 
ted Cypress Co., with headquarters in Mobile, is 
in New Orleans today for a conference with the 
company officials. KE. A. Roth, of the same com- 
pany, has returned to his desk in the general of- 
fices from a trip through Oktibbeha, Clay and ad- 
joining counties in Mississippi, a rapidly developing 
dairying district centered on Starkville, where the 
sorden company has established a huge milk plant. 
Mr. Roth reports that the dairying industry, which 
is paying the farmers around $75,000 monthly, is 
greatly improving farm conditions in that section. 


NEW YORK, N. Y. 


June 8.—More and more New York lumbermen 
are putting emphasis on the fact that it is not the 
volume of business that they are worrying about, 
but the margin of profit. Some of the retailers are 
free to admit that competition is keener today 
than it ever has been, and they acknowledge more- 
over that it is this condition of affairs that is re- 
tarding the development of an active buying move- 
ment. The yards are well stocked only with fir, 
shingles and lath, as a general thing. Some have 
fair stocks of North Carolina items, but these yards 
are the exceptions and there is scarcely a retailer 
who would not be hard-pressed to supply an un- 
expected rush of orders for anything but fir. 

In the matter of competition, the Long Island 
retailers have perhaps suffered proportionately 
more than those in any other locality. Many new 
yards have sprung up at different points on the 
Island during the spring and early summer and 
have gone into the lumber business with little 
“overhead.” These yards, aptly described as “five 
and dime affairs’ by George Bahr, the Long Island 
association secretary, are underselling the old-es- 
tablished retailers and those who have recently 
gone into business on a high ethical plane. 

Conditions in this respect are vastly different in 
Westchester County. There has been an unusual 
amount of building activity in Westchester the 


ts 
last few months and very few new firms haye beer 
established. Several companies have been organ. 
ized up Westchester way, but the officials of the 
firms are men of unquestioned business standing 
and they have been welcomed by the old-line dea}. 
ers. Competition, naturally, is keen in Westches 
ter as it is everywhere else in the metropolita, 
district, but the retailers generally do not haye + 
contend with shading of prices to the extent tha 
such practices have been met with on Long Islanq 
For the first week in June the lumber martes 
has held on an even footing. There has beep L 
change in prices to speak of, and the demand fo 
lumber is seasonal. There seems no indication of 
a cessation of construction projects for the ney; 
few months, at least, and accordingly busines 
looks like fairly plain sailing for some time. 
sarlow Shuit, formerly with the R. T. Jones 
Lumber Co., has just joined the sales force of Ro 
ert R. Sizer & Co. Mr. Shuit is well known to thy 
trade in the metropolitan territory and he jg q 
active member of the Nylta Club. 
George H. Storm & Co. (Ine.) have leased abot 


12.000 feet of their terminal space, extending 
through the block from Park Avenue to Canal 


Place, to Fuller Bros. & Co. (Ine.). A large ware 
house will be erected with a railroad siding. Fuller 
sros. for years was the only concern in New York 
city that handled nails exclusively. 

The Standard Veneer & Panel Co. has just leased 
a large space in the South Brooklyn establishment 
of the Bush Terminal. 

Capt. William Haney is on a visit to the mills iy 
the Inland Empire and expects to be away for 
some time. 

George Whitbread, the well known Brooklyn and 
Long Beach retailer, is being congratulated on the 
arrival of a new son. He now has five yards and 
four sons. 

Frank I. Marsh, jr., well known to the lumber 
trade, has been promoted to assistant sales man 
ager of the Beaver Products Co. 

Arthur C. Crombie, of W. M. Crombie & Co., is 
due to arrive in New York this week after an ab 
sence of some weeks in Europe. 

Andrew H. Dykes will leave on June 12 for Der 
ver, Colo., where he will attend the International 
Rotary Convention. Mr. Dykes is second vice pres 
ident of the New York chapter. 

The monthly meeting of employees of the Dykes 
Lumber Co., of which Mr. Dykes is president, will 
be held at the company’s Long Island City Yard 
tonight. Dinner will be served at the Queensbor- 
ough Chamber of Commerce. 


LAUREL, MISS. 


June 7.—Southern pine shipments continue 
heavy, with order files normal. Stocks are being 
reduced somewhat. The demand apparently is 
good, covering practically all items. ‘Timbers are 
especially strong. Upper grades are more in dé 
mand than for some time. All items of rift floor- 
ing are more sought after than for several months 
While the railroads and car companies are not in 
the market for large lots, business from them is of 
fair volume. Some of the mills report a slight 
falling off in demand from the larger cities, while 
country retailers are displaying more _ interest 
Some inquiries are being received from Florida 
The export market remains quiet, although the 
Islands have displayed a bit more activity than 
during the last few weeks. Cuban trade, however 
continues slow. South America and Europe are 


small factors. 
LAS ALSLLLLAEL LE LE ESE SE I 


“Yack Pine Lat in Cordelode Lots” 


No, the above is not printer’s ‘‘ pi’’ or Espe- 
ranto. The phrase occurs in a letter received 
by the Evansville Lumber Co., Evansville, Wis. 
and kindly sent to the AMERICAN LUMBERMAN 
as a contribution to its series of ‘‘ Letters With 
a Laugh.’’ The writer of the letter is talking 
about ‘‘lath in earload lots,’’ and it further 
appears from the context that he is speaking 
of ‘‘yack pine’’ lath. 

The original letter was written with 4 lead 
pencil on a half sheet of pink ladies’ stationery, 
or ladies’ pink stationery, whichever you prefet. 
The complete gem is as follows: 

Evansville Lumber Co 
Evansville Wis 
Dere Sur 


yust a fue lines in regord to lat. i hurd 
that yow boeght lat im cordelode lots. i am el 
ing on taken a big contrack of sauing lat. but 


like to no if i coeld expose of them before i taken 
the jod. if yow coeld want to by i coeld send yow 
samples so yow coeld see what they are. i have 
some on hands but the ar about gone. 

pleas send prise on 
yack pine lat. pleas ansure at wonts as i like t 
get stardet as soon as possibles 


your truly 
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Finds Rates Unduly Preferenti 


WASHINGTON, D. C., June 7.—In.a proposed re- 
port in Docket No. 14,960—Freehold Lumber Co. 
ys. Chesapeake & Ohio Railway Co. et al.—Exami- 
ner W. R. Brennan recommends that the Inter- 
state Commerce Commission affirm its former find- 
ing that the rates on lumber from Flinn, Va., to 
certain destinations in Central Trunk Line and 
New England territories were not unreasonable, 
put were since June 29, 1922, unduly preferential 
of competitors at Marlinton, W. Va., and other 
points on the Greenbrier division of the Chesapeake 
& Ohio to the extent that they exceeded contem- 
poraneous rates from the latter points. Mr. Bren- 
nan adds that the order of Oct. 17, 1924, should 
be modified to the extent necessary to permit the 
defendant to establish and put into effect the rates 
proposed, which have been agreed to as satisfac- 
tory rates for the future by all interested parties. 
The proposed adjustment, he states, will result in 
reductions on traffic in which the respective par- 
ties are most interested and will remove any undue 
preference that may have existed. 


Railroad Consolidation Legislation 


WASHINGTON, D. C., June 8.—Elliott H. Good- 
win, resident vice president of the Chamber of 
Commerce of the United States, today appeared 
before the House committee on interstate and for- 
eign commerce and urged the enactment of legisla- 
tion paving the way for voluntary railroad consoli- 
dation. Mr. Goodwin told the committee the na- 
tional chamber has for years ‘‘considered the con- 
solidation of railroads on sound principles to be 
one of the most essential measures for assuring to 











& Northeastern Railway. Considerable extensions 
have since been made on both ends of the line. 
For seven years prior to Federal control, according 
to the record, the road was operated at an annual 
loss of $10,000. 


Valuation Docket Findings 


WASHINGTON, D. C., June 7.—Division 1 of the 
Interstate Commerce Commission has fixed at 
$991,127 the final value for rate making purposes 
of the property of the Intermountain Railway Co., 
owned and used for common-carrier purposes, as 
of June 30, 1916. The carrier owns and operates 
27.99 miles of single-track standard-gage steam 
railroad from Arrowrock Junction to Centerville, 
Idaho. It also owns 3.88 miles of yard track and 
sidings. Division 1 states that the carrier was 
first controlled by the Barber Lumber Co., but in 
June, 1914, the Boise-Payette Lumber Co. ob- 
tained control through ownership of a majority of 
the capital stock. The principal office of the car- 
rier is at Boise, Idaho. 

In another opinion Division 1 finds that the 
final value of the Atlantic & Carolina Railroad Co., 
as of June 30, 1917, was $70,500. This carrier 
owns and operates 9.511 miles of standard railroad 
extending from Warsaw to Kenansville, N. C. It 
also owns 1.285 miles of yard tracks and sidings. 
It is affiliated with the Rowland Lumber Co. 


New Date for Texas Rate Hearing 


AUSTIN, TexX., June 7.—The Texas railroad com- 
mission has postponed the railroad lumber rate 
hearing which was set for June 15 to July 13. 
Postponement of the hearing date followed an ap- 





IT IS ALWAYS SAFE— 


expected. 





To assume that your customer is expecting the truth. 
To surprise your customer by giving him a better deal then he 


To make room in your organization for new ideas. 

To encourage the help to offer suggestions. 

To ignore that competitor who is spending more than he can afford. 
To believe in the honest intentions of the average man. 

To discard a method that has ceased to get results. 








the public continued efficient transportation serv- 
ice and earnestly hopes that Congress will promptly 
enact the necessary supplementary legislation to 
facilitate such consolidations.” Mr. Goodwin ap- 
peared in support of a bill introduced by Repre- 
sentative Parker, of New York, chairman of the 
committee. 


“The present law,” he said, “makes no specific 
provision for dealing with the claims of minority 
stockholders who dissent from the view of the ma- 
jority of the stockholders in regard to the terms 
on which a proposed consolidation shall be com- 
pleted. Many people regard this as a serious de- 
fect in the present law, tending to result in long 
and expensive proceedings that could be greatly 
abridged if the law made definite provision of 
Suitable machinery for dealing with the claims of 
minority stockholders. 

“The national chamber favors the provision of 
some method of dealing fairly with minority stock- 
holders so that plans approved by the commission 
and assented to by a majority of the owners can 
not be blocked by a minority interest.” 


To Abandon Parts of Logging Road 


WASHINGTON, D. C., June 7.—The Interstate 
Commerce Commission has authorized the Fair- 
child & Northeastern Railway to abandon as to 
interstate and foreign commerce those parts of its 
line extending from Fairchild to Cleghorn, Wis., 
about 27 miles, and from Greenwood to Irven, 
Wis., about 15 miles. The company had asked for 
authority to abandon its entire line from Cleghorn 
to Owen, a distance of 65 miles, but residents along 
certain portions raised strong objections. The rec- 
ord shows that construction of this road was 
started in 1892 from Fairchild toward the north- 
east. It was built by the N. C. Foster Lumber Co. 
88 a logging road to haul logs to its sawmill at 
Pairchild and was known as the Chicago, Fairchild 
& Eau Claire River Railroad. By 1898 it had been 
extended nearly to Greenwood and was then incor- 
Dorated under the Wisconsin laws as the Fairchild 


plication filed by Texas interior lumber shippers. 
The object of the hearing, which was requested 
by railroad companies, is to equalize lumber rates 
between Galveston and Houston. MHouston’s pres- 
ent rate is cheaper than that of Galveston. Rail- 
roads seek to make the rates the same from both 
cities to points within 100 miles of each port. 
Houston lumber shippers and the Chamber of Com- 
merce here wil! oppose the proposed change of 
rates. 
Sa eaaeaeaaeaaant 


Car Loadings Set New Record 


WASHINGTON, D. C., June 9.—For the third con- 
secutive week this year revenue freight loadings 
exceeded a million cars, the figures for the week 
ended May ‘29 totaling 1,081,164 cars, a mark 
which heretofore never has been equaled in any 
year until in August. ‘The current total marks 
an increase of 41,779 cars over the preceding week, 
and 168,077 cars over a year ago, according to re- 
ports filed today by the carriers. This increase 
over the week before was due to a general increase 
in the loading of all commodities except coke, 
which showed a small decrease. 

Loading of grain and grain products amounted 
to 44,216 cars, an increase of 4,556 cars above the 
week before and an increase of 7,401 cars over 
the same week in 1925. Coal loading totaled 177,- 
600 cars, an increase of 12,388 cars above the week 
before and 27,996 cars above the same week in 
1925. Miscellaneous freight loadings for the week 
ended May 29 were 406,077 cars, an increase of 
15,858 cars above the week before and 73,048 cars 
above the same week in 1925. Forest products 
loadings for the week ended May 29 were 79,157 
cars. 

SAAS AAABEBEBAAAAGE 

Woop BOXES are an insurance against break- 
age, pilferage and damage. They are rigid, 
secure and continue in that condition, and re- 
duce loss and damage claims. 


CI PORTLAND, ORE. Co 
ee 





Sumpter Vatiey Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quaiity and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 











Willapa Lumber Co. 
Fir 


Spruce 

Hemlock 
Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 

Chicago Representative 
Western Wood Products Co., Tribune Tower 


Long Joist 
Long 
Dimension 


Timbers 
Plank 


Old 
Growth 








Douglas 
Fir 
Our timber is especially 


suited for cutting the items 


shown opposite. Planing 
mill facilities. 


— SALES AGENTS — 


Griswold-Grier Lumber Co. 
Evergreen Lumber Company 


TheGriswold Lbr.Co. 


Gasco Bldg., PORTLAND, ORE. 




















Specialists in 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough or dressed. Our 5& 6/4 Shop 
is 65% or more, 8/4 80% or more 
EDGE GRAIN. 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 


SALES OFFICE: 
910-11 Porter Bidg., PORTLAND, ORE, 


Mill at Reedsport, Ore. (on Winchester Bay) 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Assocation. 
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| CHICAGO 
Mixed Carloads 


California White and Sugar 
Pine and White Fir Lumber 
in with Doors, Frames, Mould- 
ings and Veneers. 








Retailers are overlooking an op- 
portunity by not sending us a 
list of requirements in items 
shown above. Let us show you 
how much we can save you. 


Specials This Week 


Extremely Low Prices— 


Window and Door Frames 
Fir Garage Doors 
White Pine Dimension 


Producers of White Pine for Over Half a Century. 


The Red River LumberCo. 


Sales Office: 
360 North Telephone 


Michigan Ave. CHICAGO State 2281 


Sales Representatives for Central States 
Hedlund Lumber & Mfg. Co., Spokane 








Manufacturers of Fir Long Dimension 


Have you a car or more any size or 
combination 2x6 to 2x12-22’-24'-26' you 
desire to move? Ship us at transfer for 
R/C. We will sell at best market price, 
assortment considered. Carry a/c, ad- 
vance 80% estimated net invoice. Bal- 
ance on arrival less $1 per M for our 
service, 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 














HUTCHINS Stcreseco.| DovesFir, 
Saw Mill, Band Resaw andPlaning Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








OUR 
Service Satisfies 


the retailers and the 
manufacturers in three 
large consuming cen- 
ters. 


TRI-STATE LUMBER 
& SHINGLE COMPANY 


Manufacturers’ Agents 


R. A. Long Bldg., KANSAS CITY, MO. 
111 W. Washington St., CHICAGO, ILL. 
Ford Building, DETROIT, MICH. 


Member National Association 
of Commission Lumber Salesmen. 











THE LUMBERMAN’S ACTUARY 


Bhows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price stpaid, bound 
in leather, $8.50. AMERICAN LUMBE N, Publish- 
ers, 431 8, Dearborn St., Chicago, Ill, 
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Il.. HW. Levisee, of the Levisee Lumber Co., Osh- 
kosh, Wis., was in Chicago this week ealling on 
the lumber trade. 


C. W. Pendell, of Pendell & Hamilton, drove to 
Milwaukee Tuesday to call on the trade, and was 
away from his desk most of the week, 


Donald Jenkins, of the Forster Lumber Co., Mil- 
waukee, Wis., dropped in on his lumbermen friends 
in Chicago this week for a short visit. 


J. F. Higman, owner of the J. F. Higman Lum- 
ber Co., St. Joseph, Mich., was calling on the 
lumber fraternity in Chicago this week. 


A. K. Rabe, president of the Commercial Sash & 
Door Co., Pittsburgh, Pa., was in Chicago this 
week and called on some of his friends. 


Max L. Pease, of the Galloway-Pease Lumber 
Co., left Sunday for St. Louis and Kansas City 
to call on the lumber trade. He will be gone about 
a week. 


Frank Handyside, of the Charles W. Fish Lum- 
ber Co., Elcho, Wis., came to Chicago Monday for 


a short visit with his friends in the lumber 
fraternity. 
Dr. A. I. Ebenreiter, of Los Angeles, Calif., a 


brother of A. C, Ebenreiter, of the Landeck Lum- 
ber Co., died suddenly last Friday at his home in 
Los Angeles, Calif. 


William Shepeck, sales manager of the Pampa 
Land Co., Escanaba, Mich., manufacturer of north- 
ern forest products, was in Chicago last Friday 
ealling on friends. 


Thomas P. Bradley, a prominent wholesale lum- 
berman of Duluth, Minn., was in Chicago last week 
on business and called on a number of his friends 
in the lumber fraternity. 


M. B. Lippman, vice president of the Lippman 
Lumber Co., Chicago, went to St. Louis, Mo., Fri- 
day to attend the funeral of an uncle. He re- 
turned to Chicago Wednesday. 


Kk. D. Hamacher, secretary of the Duffy- 
Hamacher Lumber Co., Spokane, Wash., is on a trip 
East and stopped over a couple of days in Chicago 
to call on business associates. 


Uriah Drake, of Drake Bros. Lumber Co., pro- 
ducer and distributer of Tennessee aromatic red 
cedar, at Burnside, Ky., was in Chicago for several 
days this week calling on the trade. 


N. W. Marshall, in charge of the Chicago office 
of the Pelican Bay Lumber Co., is out of the city 
for a week calling on the trade in Milwaukee, 
Oshkosh and other Wisconsin cities. 


C. Warner Carson, formerly a partner in the 
Hughart-Carson Lumber Co., Grand Rapids, Mich., 
has joined the Hilgard Lumber Co., as sales repre- 
sentative in the hardwood department. 


W. R. MeMillan, general manager of the Ham- 
mond Lumber Co. (Ine.), San Francisco, Calif., 
left Monday for a business trip to Kansas City, 
Mo. He will be gone most of the week. 


P. E. O'Neil, of the P. E. O'Neil Lumber Co., 
left Tuesday for a trip to the mills at Bellamy, 
Ala., to look over stocks and manufacturing con- 
ditions. He will be gone most of the week. 


J. H. Smith, of Bloomington, I1., representative 
of the Crossett Watzek Gates interests in north- 
ern Illinois, spent three days in Chicago over the 
week end conferring with the Chicago office. 


J. H. Faust, of Faust Bros. Lumber Co., left 
Chicago Tuesday for one of his periodical trips 
through Iowa to call on lumber dealers along the 
Mississippi River. He wil be gone about a week. 


R. M. Morriss, general manager of the Chicago 
office of the Thomas E. Coale Lumber Co., hurriedly 
left Chicago last Friday to be at the bedside of 
his aged father at Mineral Wells, Tex., who is 
seriously ill. 


O. R. Lutz, sales manager of the Scott & Howe 
Lumber Co., Ironwood, Mich., was in Chicago last 
Friday on his first trip since his recent operation 
for appendicitis at Oshkosh, Wis. He was looking 
fine and said that he felt as well as ever. 


J. A. Gorman, of the Winegar-Gorman Lumber 
Co., had his tonsils removed Friday and appeared 
at the Lumbermen’s Club Tuesday saying very 
little and eating less. Joe said it was no little 
job, and if he had another pair of tonsils he would 
leave them in. 


R. C. Biddle, who for several years has had 
charge of the northern sales offices of the Kirby 





Lumber Co., at Chicago, has resigned and after q 
short vacation will join the Chicago office of the 
Central Coal & Coke Co., to take charge of its 
railroad and car material business. 


J. W. Watzek, jr., of the Chicago office of Cros. 
sett Watzek Gates, returned Monday from a 2. 
month pleasure trip through Europe. He spent 
most of his time in Spain and also visited jn 
France and Italy. E. C. Crossett is now on his 
way home from Europe and is expected this week, 


J. E. Morris, formerly of the J. E. Morris Lum. 
ber Co., Seattle, Wash., has affiliated with the 
Weyerhaeuser Sales Co., and is now located in the 
Chicago office. Mr. Morris has been in the West 
Coast lumber business for fifteen years and is wel] 
known not only in the West but also through the 
central territory. 


IL. C. Hammond, vice president of the Hammond 
Lumber Co. (Ine.), San Francisco, Calif., left 
Chicago last Friday after a week's visit here with 
W. R. MeMillan, general manager of the company. 
Mr. Hammond was on his way home after a 3- 
weeks’ trip through the East, where he said the 
lumber outlook is not very encouraging. Mrs, 
Hammond accompanied him. 


Albert Schafer, of the Schafer Bros. Lumber & 
Door Co., Montesano, Wash., Mrs. Schafer and 
P. E. Robbins, sales manager of the company, were 
in Chicago last week for five days on a combined 
business and pleasure trip. They were on their 
way east and intended to visit Cleveland, Ohio; 
Rochester, N. Y.; Philadelphia, Pa. ; Boston, Mass., 
and other eastern cities, returning West by way 
of St. Louis, Mo. 


The many friends of W. H. Fullerton, formerly 
manager of the West Coast department of the Hil- 
gard Lumber Co., who has been on a leave of 
absence since last October at Colorado Springs, 
Colo., will be glad to know that Mr. Fullerton has 
completely recovered from his recent illness, and 
returned to work this week. He will continue 
with the Hilgard company as sales representative 
in the Chicago territory. 


H. H. Bates, of Henderson, Ky., northern sales 
representative of the Standard Lumber Co., Bir- 
mingham, Ala., was in Chicago this week calling 
on the trade. Mr. Bates is a well known lumber- 
man who has a wide acquaintance in the lumber 
consuming territory in Illinois, Indiana and Ken- 
tucky, and he reports a quite satisfactory business 
for the first five months of this year. 


Ward A. Dwight, of San Francisco, Calif., pres- 
ident of the Dwight Lumber Co., of that city, and 
of the Big Lakes Box Co., Klamath Falls, Ore. 
manufacturer of California white pine, was in 
Chicago for several days this week calling on 
R. H. Woodman, eastern representative in charge 
of the Chicago office, and on his numerous friends 
in the lumber fraternity in Chicago. He is on his 
annual eastern trip and went from here to Pitts- 
burgh, Pa. 


Among the visitors at the offices of James D. 
Lacey & Co., this week were James W. Bolton, 
president of the Rapides Bank & Trust Co., Alex- 
andria, La.; George W. York, vice president of 
the George EB. Breece Lumber Co., Memphis, Tenn.; 
A. H. Stange, of Merrill, Wis.; W. W. Mills, of 
Campbell, Buckley & Ladyard and George H. Kline, 
of Clark, Emmons, Bryant & Kline, both of De 
troit, Mich., and attorneys for receivers of the 
Charcoal Iron Company of America. 


C. R. Johnson, president of the Union Lumber 
Co., San Francisco, Calif., was in Chicago last 
week to visit his company’s new storage yard and 
then proceeded to Cleveland, Ohio, with Harold 
Knapp, manager of the Chicago office, to visit the 
storage yard the Union Lumber Co. conducts there 
in connection with the Dwight Hinckley Lumber 
Co. After spending several days there with 
Dwight Hinckley, Mr. Johnson proceeded to New 
York and Mr. Knapp returned to Chicago. 


Francis J. Pike, of the Pike-Dial Lumber Co.. 
returned the first of this week from-a trip to the 
Pacific Northwest, during which he visited some 
plants in which his company is interested and made 
a general survey of conditions in the producing 
territory. He did not bring back an especially e?- 
couraging report as to conditions at the mills, and 
believes that there will have to be a considerable 
curtailment in production and an improvement 10 
merchandising methods before the market can be 
brought back to a satisfactory basis. 


A. W. Bird, sales manager of the Crossett Lum 
ber Co., Crossett, Ark., accompanied by Mrs. ‘Bird 
and Miss Maud Kinnebrew, sister-in-law of E. W. 
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Gates, general manager of the Crossett Lumber Co., 
was in Chicago this week. Mr. Bird was here on 
business and left Tuesday for Detroit, from whence 
he will go to Boston, Mass. He will make his 
peadquarters there for about three weeks, calling 
on the Crossett sales representatives throughout 
the East. Mrs. Bird and Miss Kinnebrew are 
spending a week in Chicago and will return to 
Crossett from here. 


H. J. Sameit, secretary of the National Asso- 
ciation of Farm Equipment Manufacturers, has 
recently been sending out to members of that asso- 
ciation, active and associate, the 1926 issue of the 
membership directory. This directory contains the 
names of both active and associate members, the 
list of officers and directors, and the various stand- 
ing committees of the association. The directory 
is quite complete, and in addition to giving the 
names of the members, indicates also the kind of 
equipment manufactured by each. There also is 
a complete classified index of the products of the 
associate members. 


Fred T. Satterford, who for some time has been 
engaged in the sale of Pacific coast lumber in New 
York territory, was in Chicago this week en route 
to the Pacific Northwest. He reports a quite un- 
satisfactory condition in the lumber trade in the 
metropolitan district, but his investigations lead 
him to believe that there is a fruitful market in 
the territory back from the Atlantic coast, which 
has not been cultivated as intensively as the trade 
immediately adjacent to the seaboard. Mr. Satter- 
ford expected to spend several days in Chicago be- 
fore resuming his western trip. 


Charles Quixley, formerly of the Quixley Lum- 
ber Co., Chicago, wholesaler, and now engaged in 
the real estate business at Mount Dora, Fla., is 
in Chicage for several weeks. He dropped in at 
the Lumbermen’s Club for luncheon Tuesday to 
greet his many friends who are still in the great 
lumber industry. He is an honorary life member 
of the Lumbermen’s Association of Chicago. Mr. 
Quixley’s family still live at La Grange, Ill, but 
he expects to move them to Florida in the near 
future. He said that the retail lumber business 
in Florida is prospering and he some times wishes 
he were still in the game. 


John C. King, president of the John C. King 
Lumber Co., Cleveland, Ohio, was in Chicago this 
week with his son Mason, who was en route home 
after spending some time in New Mexico. Mason 
King is a graduate of the school of commerce of 
Northwestern University, and took advantage of 
the stopover in Chicago to renew acquaintances 
with his classmates and fraternity brothers. Mr. 
King reports conditions not altogether satisfactory 
in Cleveland territory, building having been greatly 
retarded because of labor troubles; but these grad- 
ually are being ironed out and he hopes soon to see 
a marked revival of building activity in that ter- 
ritory. 


J. W. Ball, manager of the Chicago office of the 
Gulf Red Cypress Co., Savannah, Ga., and J._H. 
lang, manager of the Chicago Lumber Sales Co., 
returned Tuesday from a month’s trip through 
California and the Northwest. The trip was 
mostly for pleasure and friendly visits to some of 
the important western lumber operations. They 
went directly to Los Angeles and then worked 
north to Seattle and returned through Montana 
and South Dakota. Mr. Ball said that they visited 
a number of fir, white pine, cedar and redwood 
operations and that he was very much impressed 
with the size of the timber and the efficiency of 
operation. They carried their golf clubs with them 
all the time and indulged in several pleasant 
rounds of the popular Scotch game. 


C. J. Williams, president of the Moore Dry Kiln 
Co., of Jacksonville, Fla., with branch plant at 
North Portland, Ore.,-accompanied by Mrs. Wil- 
liams, was in Chicago Tuesday en route west for 
one of his periodical visits to the Portland plant 
and to various mill operations . the West Coest. 
Mr. Williams reports a very satisfactory demand 
for the products ef his company, both plants being 
kept busy filling these requirements. He is a con- 
sistent believer in the future of Florida, but feels 
that the development of the State was retarded 
by the extravagant boom of last year. He believes 
that the State now will settle down to a basis that 
will mean permanently profitable development. Mr. 
Williams is an enthusiastic Rotarian and took 
advantage of the opportunity while in Chicago to 
attend the regular weekly luncheon meeting of the 
Chicago Rotary Club, the mother club of Rotary. 


0. E. Woods, of the O. E. Woods Lumber Co., In- 
dependence, Kan., which operates a line of yards 
in Kansas and Oklahoma, was in Chicago this week 
accompanied by his three grandsons. For the last 
three years Mr. Woods has made a motor trip with 
his grandsons, visiting various points of interest. 

his year, after visiting Chicago, they will go to 
Des Moines, Iowa, to visit the places of interest 





where Mr. Woods first began his career. Mr. 
Woods is one of the pioneer retail lumbermen of 
the Southwest, and one of his sons, E. E. Woods, 
who has been managing the yard at Claremore, 
Okla., recently was appointed secretary of the 
Southwestern Lumbermen’s Association and will 
assume the duties of that position on July 1. Mr. 
Woods thinks the outlook is quite favorable for 
business in Kansas and Oklahoma, although the 
season has been backward and crops are somewhat 
delayed. At some of his yards there has been little 
new building business, but there has been a great 
deal of repair and remodeling trade that has kept 
the volume up to a satisfactory basis. 


New Office to Extend Sales Activity 


MINNEAPOLIS, MINN., June 7.—The Winton Lum- 
ber Co., whose sales headquarters are located here, 
in order more universally and efficiently to market 
its products of Idaho white pine and Canadian 
spruce, is opening a New York sales office and has 
made several changes in the personnel of its sales 
organization, according to Sales Manager P. M. 
Lachmund. Charles J. Harris, who has been in 
charge of the Chicago office, has been transferred 
to New York to open the eastern office and A. K. 
Southworth, who recently joined the Winton or- 
ganization, has taken charge of the Chicago office 
in the Conway Building. 

No change in the sales policy of the Winton 
company is contemplated with the opening of the 
New York office, but it is 
believed that this move 
will be a distinct advan- 
tage to the users of west- 
ern pine and spruce in 
the East. Mr. Harris is 
an experienced lumber- 
man and ably fitted for 
his new work. His first 





A. K. SOUTHWORTH, 
Chicago ; 
Heads Chicago Office of 
Winton Organization 





lumber experience was ac- 
quired in Omaha, Neb., in 
the retail and wholesale 
lumber business. In 1913 
he became affiliated with 
the Winton Lumber Co., 
which was then operating 
mills at Thief River Falls 
and Bemidji, Minn., and 
Rose Lake, Idaho. Mr. Harris had experience at 
all three places and in 1919 came to Minneapolis 
as representative in this territory. In 1924 he was 
transferred to Chicago in charge of that office ¥oa 
has efficiently conducted that business until this 
time. Mr. Harris has just returned to Minneapolis 
frem a trip to the Idaho and Canadian mills, where 
he has been inspecting the plants and stocks, and 
will proceed to New York to open his office about 
June 15. 

Mr. Southworth, who joined the Winton organi- 
zation in April to take Mr. Harris’ place in Chi- 
cago, has had varied lumber training for a number 
of years. He is a native of Wisconsin and his 
first taste of the lumber business was in the yard, 
sawmill and planing mill of the Daniel Shaw Lum- 
ber Co., Eau Claire, Wis. He was then employed 
by the Shevlin, Carpenter & Clarke interests for 
six years, spending five years at the mill at Be- 
midji, Minn., and one year in the sales office in 
Minneapolis. The next year was put in at Big 
River, Sask., Canada, where the Big River Lumber 
Co. was building a mill. 

In 1911 Mr. Southworth left Canada to represent 
the Potlatch Lumber Co., Potlatch, Idaho, in Mon- 
cana, Wyoming and western North and South Da- 
kota, making his headquarters at Billings, Mont. 
He was with the Potlatch company until October, 
1918, when the Weyerhaeuser Sales Co. took charge 
of the marketing of Potlatch products, and from 
then until last April he has been enrolled under 
the Weyerhaeuser banner. During the fifteen years 
he was with the Weyerhaeuser people, Mr. South- 
worth represented them in Montana, Wyoming and 
Colorado and came to Minneapolis three years ago 
as the Twin Cities representative. He is married 
and has a daughter 10 years of age. 

The three mills of the Winton Lumber Co., at 
Gibbs, Rose Lake and St. Joe, Idaho, have a yearly 
production of approximately 110,000,000 feet of 
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‘Idaho white pine, and the two affiliated Canadian 


mills, Eagle Lake Spruce Mills (Ltd.), at Giscome, 
B. C., and the Pas Lumber Co. (Ltd.), at Pas, Man., 
produce annually 90,000,000 feet of Saskatchewan 
and Engelmann spruce. With a total yearly pro- 
duction of 200,000,000 feet of lumber, sales exten- 
sion is a logical development, and New York 


offers the most advantages for a new office. This 
new office is expected to increase the use of Win- 
ton products in the East and in so doing help the 
regular sales connections to materially increase 
their volume of business. 


Establishes Redwood Storage Yard 


“The most conveniently located redwood storage 
yard in the Chicago district’ is the way the Union 
Lumber Co., manufacturer of California redwood, 
of San Francisco, Calif., characterizes its new 
storage yard which has been established at 1140 
Eddy Street, Chicago, one block south of the Cubs 
ball park on the Chicago, Milwaukee & St. Paul 
tracks. This yard and warehouse carries a com- 
plete stock of redwood for less than carload and 
truck load orders, f.o.b. Chicago storage yard. 
According to Harold Knapp, manager of the Chi- 
cago office of the Union Lumber Co., this yard 
was established to render quicker service to red- 
wood retailers in Chicago and is a part of the 
program of the Union company to increase the 
efficiency of redwood distribution. 


Makes Changes in Chicago Office 


Several changes have recently taken place in the 
Chicago office of the Thomas E. Coale Lumber Co., 
Philadelphia, Pa., according to R. M. Morriss, man- 
ager of the Chicago office. A. E. Brandon, who 
had charge of the West Coast department, has 
been transferred to the head office at Philadelphia 
and his place here taken by B. F. Simmons, who 
will have charge of the West Coast and Inland 
Empire departments. Mr. Simmons was sales 
manager of the Mumby Lumber & Shingle Co., 
Seattle, Wash., for two years prior to this change, 
and has many acquaintances on the West Ceast. 
Before his connection with the Mumby company 
he was with the Hilgard Lumber Co., Chicago, for 
eight years. 


Division “C’’ Plays Golf 


Thirteen members of Division “C” of the Lum- 
bermen’s Association of Chicago and a few of their 
friends shined up their golf clubs Wednesday and 
held a tournament at Harlem Country Club as 
kind of a forerunner for the annual tournament of 
the Lumbermen’s Golf Association next Tuesday. 
Prizes were awarded for medal play and blind 
bogie, J. W. Cisar, of Cisar Bros., copping first 
prize in medal competition, and R. A. Smith, of 
Advance Lumber & Mill Co., winning high honors 
in the blind bogie play. C. A. Brand was second 
and G. A. Vangsness third in medal play, while 
A. H. Ruth placed second and John T. Hansen 
and F. M. Baker tied for third in blind bogie com- 
petition. 
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To Head West Coast Department 


Fred B. Howard, a veteran lumberman with 
twenty-nine years’ experience in the lumber busi- 
ness in Chicago and the West Coast, has joined 
the Charles L. Baxter Lumber Co., as manager of 
that company’s West Coast department. No other 
changes have been made in the Baxter organiza- 
tion. T. W. Lehmann, who has been handling the 
West Coast business will now divide his time be- 
tween western and southern pine selling. 

Mr. Howard started his lumber career with H. 
Cc. Purmort in the wholesale lumber business in 
Chicago when Twenty-second Street was the main 
wholesale district from which great quantities 
of lumber were shipped in car load lots. He was 
then with the Foster-Munger Co. for twelve years, 
after which he went west. He located in Portland 
for the Paine Lumber Co., of Oshkosh, Wis., and 
after seven years with them affiliated with the 
Sullivan Lumber Co., in Portland. For the last 
two years Mr. Howard has been selling lumber in 
San Francisco. 

Mr. Howard has been in Chicago for several days 
renewing old acquaintances before actively taking 
up his work with the. Baxter company. His wide 
acquaintance both in Chicago and the West Coast 
well ffts him for his new position. 


Preparations Made for Golf Annual 


Complete preparations have been made and all 
is in readiness for the twentieth annual tournament 
of the Lumbermen’s Golf Association of Chicago, 
which will be held Tuesday, June 15, at the Bev- 
erly Country Club, according to an announcement 
from Harold Knapp, secretary-treasurer of the as- 
sociation. A number of prominent lumbermen 
from out of town who are handy with the sticks 
are expected to be on hand Tuesday morning for 
the opening round. As is the usual custom 
luncheon will be served to the golfers at noon and 
the annual dinner and entertainment will be held 
in the evening at the club house. 

There will be nine events on the card, including 
the championship contest and play for the W. J. 
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Foye, AMERICAN LUMBERMAN, Lumber World Re- 
view and Lumbermen’s Association of Chicago cups 
and the Edward Hines trophy. There will be 
medal play for the “old boys,” 50 years and older. 
There will be four handicap divisions in the flight 
event and a special event which is causing a good 
deal of interest among the lumbermen. ‘The Het- 
tler cup, the championship trophy, will be played 
for in the 1926 tournament as a special event in 
which only the players who have won it before 
and who are still members of the Lumbermen’s 
Golf Association will participate. It will be per- 
manently awarded to the winner. 

The committees in charge of the tournament are 
as follows: 

Arrangements and entertainment-—-Minor’ E. 
Botts, chairman, Charles L. Baxter, E. A. Thorn- 
ton, P. S. Fletcher and A. H. Ruth. 

Handicaps—Fred H. Burnaby, chairman, A. K. 
Maxwell and George Pope. 

Prizes—W. S. Goodwille, chairman, J. L. Lane 
and James Miksak. 


Appointed Consulting Engineer 


East PirrssurGu, Pa., June 7.—Francis Hodg 
kinson, chief engineer of the South Vhiladelphia 
works, Westinghouse Electric & Manufacturing Co., 
who was awarded the Elliot Cresson gold medal 
by the Franklin Institute last year in recognition 
of his scientific achievement, has been appointed 
consulting mechanical engineer for the whole or- 
ganization, according to an official announcement 
from Vice President H,. T. Herr and Vice President 
W.S. Rugg. The position of chief engineer of the 
South Philadelphia works has been discontinued 
and in its place has been created the position of 
manager of engineering which will be filled by 
A. D. Hunt, for many years a member of the engi 
neering staff of the Westinghouse organization as 
manager of steam service at the South Philadel 
phia works. 


Becomes Sawmill and Logging Manager 


CHASSELL, Micu., June 7.—Hamilton K. Hamar, 
night superintendent of the Worcester Lumber Co.’s 
sawmill here, and secretary of the Hamar-Quandt 

Co., Houghton, Mich., has 
1 accepted a position as 
| manager of the Winona 
(Mich.) sawmill and log- 
ging operations of the 

Pampa Land Co., Escan- 

aba, Mich., and has as- 

sumed the duties of his 
new position. He has 








IIAMILTON K. HAMAR, 
Winona, Mich. ; 
Sawmill Manager 
Pampa Land Co. 





been associated with his 
futher, E. A. Hamar, 
secretary-manager of the 
Worcester Lumber Co., 
for a number of years, 
and has had a wide ex- 
perience in the lumber 
business which makes him 
well qualified for his new 
Ile was with the Sawyer-Goodman Co., 


position. 
in Marinette, Wis., for some time while gaining 
his early experience. 

John Hamar, who recently completed a business 
course at the Ferris Institute, Big Rapids, Mich., 
has accepted a position with the Hamar-Quandt Co. 
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OUR BOARD RULES are popular with lum- 
bermen who appreciate a durable and wel 
made article. e make BOARD RULES to 
measure any length and thickness of lumber, 
and LOG RULES with any scale, diameter or 
length measurements desired. Write for cata- 
log describing our complete line. 
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Prevent Fire 
From Sparks 


Equip your mill stacks, 
locomotives, donkey loaders, 
skidders, etc. with South 
Bend Spark Arresters. Sold 
under guarantee to work 
satisfactorily or money back. 













Write for catalog. 


South Bend 
Spark Arrester 


Company, 


Western Branch: SOUTH BEND, 
Portland, Ore. IND. 














FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


“Soft Shat Lat Y@llow Pine 














Damages for Negligent Burning of Trees 


Fire was carelessly allowed to escape and per- 
mitted to smolder for some weeks on premises be- 
longing to D. Dierssen (Inc.), the standing timber 
upon which had been sold to the persons responsi- 
ble for the fire. The negligence being admitted, 
the question was, what measure of damages should 
be awarded? 

It was held that the damages awarded should 
be the loss or diminution in the value of the 
premises, or when the recovery would be the same 
it might be the value of the timber and growing 
trees destroyed. [D. Dierssen (Ine.) vs. May Val- 
ley Logging Co.; Washington Supreme Court, 
March 29, 1926, 244 Pae. Rep. 564.) 


° . eye . . 
Liability in Burning of Slash 

The statutes of Washington provide, in sub- 
stance, that no one shall burn any forest material 
until all dry snags, stubs and dead trees over 
twenty-five feet in height in the area to be burned 
shall be cut down. ‘The State foresters called upon 
a lumber company and stated that they had come 
to burn the slashings. They said it was perfectly 
safe. The next day the foresters and men detailed 
by the lumber company started the fires. They 
asserted that the fires would not burn as the 
ground was seepy, and there was much young 
green growth. There were a great number of dry 
snags and stubs over twenty-five feet in height 
on this area and which they did not require to be 
cut down. They considered the fire a failure and 
went to bed at 8 o'clock. Shortly afterward they 
were awakened by a raging fire carried by a high 
wind which had sprung up. It was not unusual 
for a high wind to arise at night in that part of 
the country. The fire spread to other lands and 
did much damage, for which this suit is brought. 


It was held that the lumber company was liable. 
Notwithstanding the fact that the fire was started, 
directed, and supervised by the State fire wardens, 
the lumber company could not escape liability on 
that ground alone, because it was a joint actor 
with the foresters. Even if by a long continued 
construction by the State forestry department that 
department had never deemed it mandatory to re- 
quire snags to be cut, the statute requiring such 
cutting is mandatory on the forestry department 
and on the land owner. 


The setting of the fire at the time it was started, 
without having cut the snags and trees over 
twenty-five feet high, and without furnishing 
proper guards to prevent the spread of the fire 
in case a wind arose, which was known to be 
likely, constituted negligence which was the proxi- 
mate cause of the spreading of the fire. [Wood & 
Iverson (Inc.) vs. Northwest Lumber Co.; Wash- 
ington Supreme Court, March 25, 1926, 244 Pac. 
Rep. 712.] 





Egyptian Lumber Market Conditions 


WASHINGTON, D. C., June 8.—Trade Commis. 
sioner May reports from Alexandria that on ae. 
count of holidays and Mohammendan fast obsery- 
ance, activity in the Egyptian lumber market jp 
April was considerably curtailed. The consensus 
is that no very great improvement in spot and in- 
terior lumber demand will be experienced this 
summer. This is backed up by the very evident 
subsidence in the building boom in many sections 
of the country, explained by the far-reaching effects 
of this season’s low cotton prices and the slow 
movement of the crop. 

Demand for American pitch pine generally has 
been quiet, except for Egyptian government ad. 
judications. Some importers are making with much 
success a drive to popularize American pitch pine 
flooring. However, American red gum is reported 
to be losing ground almost from day to day with 
furniture manufacturers and other consumers on 
account of the growing popularity of Rumanian 
beech and European plywoods. The present and 
immediate red gum demand is considered far short 
of that of a year ago. 


Wood Exports for Ten Months 


WASHINGTON, D. C., June 8.—During the ten 
months ending with April, exports of wood and 
manufactures of wood from the United States had 
an aggregate value of $119,661,395, an increase of 
$4,429,612 over the similar period ending with 
April of last year, according to the lumber di- 
vision, Department of Commerce. Considering 
monthly variations, it is pointed out, there has 
been little change in the volume of trade for the 
last two years. Steady movement and slight gains 
in exports of lumber and manufactured lines and 
rather slow movement of log and timber exports 
continue to be shown rather regularly from month 
to month. 

Exports of manufactured products continue to 
show the largest ratio of gain. The value of this 
group in the ten months ending with April, 1926, 
was $31,174,323, compared with $28,302,249 for 
the same period a year ago, or a 10 percent gain. 
Ilowever, exports of cooperage, the largest classi- 
fication in this group, fell off slightly, from $9,186,- 
404 to $8,850,303. 

Exports of softwood lumber totaled $46,602,593, 
against $44,744,358 during the 10-month period 
last year, and hardwood lumber totaled $21,005,- 
072, against $20,067,932. In volume, softwood 
lumber exports for the 10-month period ending this 
year aggregated 1,337,240,000 feet, and hardwood 
lumber 297,368,000 feet. These figures compare 
with 1,302,699,000 feet and 279,850,000 feet, re- 
spectively, a year ago. 

Douglas fir exports were 559,089,000 feet, valued 
at $12,460,963 this year, compared wtih 471,087,- 
000 feet, valued at $10,679,057 a year ago. South- 
ern pine exports this year were 517,057,000 feet, 
valued at $23,522,862, compared with 605,020,000 
feet a year ago, valued at $24,881,239. White, 
western and sugar pine lumber exports were lower 
in volume but higher in value. Redwood exports 
were larger, as were hemlock lumber exports. 

In the log and timber class, tie exports have 
been larger during the ten months ending with 
April this year. ‘Totals were 2,472,628 ties, valued 
at $2,215,713 this year, against 1,976,576 ties, 
valued at $2,004,356, a year ago. ‘This year 
Canada took 503,646 ties; Mexico, 472,056; Peru, 
354,029; Guatemala, 181,849, and other Central 
American countries, 439,665 ties. 

Cedar, the largest log and hewn timber item, 
fell from 85,700,000 feet, valued at $2,547,575, to 
76,133,000 feet, valued at $2,214,650, and hard- 
wood logs and hewn timber from 18,366,000 feet, 
valued at $1,264,088, to 12,746,000 feet, valued at 
$773,474. . 

Box shook for the ten months ending with April 
this year had an aggregate value of $3,556,663, 
against $3,338,244 for the same period a year ag0; 
veneers and plywood, $2,124,282, against $1,443, 
178; doors, $2,556,266, against $1,476,133, and 
handles, $1,937,497, against $1,852,359. 


Logwood Shipments From Jamaica 

WASHINGTON, D. C., June 8.—Consul R. C. Cock- 
burn reports from Kingston that logwood rose to 
the position of Jamaica’s third export in February 
this year, when 2,760 tons were shipped to the 
United States. In February of last year no ship 
ments were made to this country. 


THERE ARE 22,000,000 acres of land in Georgia 
admirably suited to the growing of timber. 


Ninety percent of the land in the State would 
produce timber if forest fires were kept out. 
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this 
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ekae | -seeeeate TERD sce oo one 2 RE acieeey: scuaete 92 27. r. onan ar ae 
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4 WO 2 cone BERR BRR ccc x6” B&bett 5 - "x10", 10’ 14” a ahs ahnlictml ati a. + 
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ME © iteidiiae ey 93.7 4.91 59 i a lll EE eRe . ono 
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— Jacksonville, Fla., June 7.—Following is a recapitulation of f.o.b. mill prices made in this territory during the two weeks ended May 29: 
year Week ended— May 29 May 22 | Week ended— May 29 May 22 Week ended— May 29 May 22 
, ro Flooring Ceiling Boards 
entr PM  diviexasvesreennes S42.75 2 knvias Wiel Rg aks co caeuc te etna tees 48.00 B&bhetter— ‘ 
in Algae ia a tle teat $19.00 OE enc taad: cuked 43.00 | 1X6 to 12 Rough.......seeeeeeres veers 45.00 
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1443 ARKANSAS SOFT PINE 
, an 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 4: 
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NORTH CAROLINA PINE 


Norfolk, Va., June 8.—Following are 
average prices, f.o.b. Norfolk, 


typical 
reported to the 


North Carolina Vine Association during the week 
ended June 4 

hedge, 4/4 
No. 2 and better coeceve $56.00 
No. 3 ee , ' ecce 36.00 
No. 1 box : ‘ ne ee 
No. 2 box ; - 7 -» 19.50 

No. 2&btr No. 3 No. 1 box 

6. xe eva $56.50 : $27.00 
6 6|lhUra : i 59.50 2T 00 
Se wees , . 63.25 39.75 26.50 
1x12 . 68.75 

Edge, No, 2 and better 
Oe esas me 2. 58.00 
Fe sacensve e° ane eee 
box bark strips . 2 : . 17.50 
No. 1 lath wan : ; sxnettins “He 

Flooring, ii” 
No. 2 and better f.c. 24%” , i caves See 
No. 2 and better . 61.75 
No. 3, 24%” : ‘ camhnen ‘ Perr 
No. 3 ; ere yer rere 43.00 
Bark strip partition. niwes biveevibeas 41.25 
Box bark strip - er : ica. se 

Roofers No.1 Air dried 
8 aes rere TT Te $27.00 $19.15 
Ix 8. Loncesaetvdddvecsoneae eee 20.25 
a ee swenceee , 29.25 20.00 
Pn acavkenenen erry eo : 20.50 





CALIFORNIA PINES 


San Francisco, Calif., June 5.—The following 
are prices of California pines, f.o.b. mills, for the 
period June 2 to 4, as reported by the California 
White & Sugar line Manufacturers’ Association: 


California White Pine Mixed Pine 

Nos. 1 & 2 cl Common, 1x4 & 6 
1/4xa.w $76.25 SS errr 
5/4xa.w 79.13 No. 2. ee + 2.02 
S7GRE. We. coc 76.75 OE, NO. Beseccsace S188 

C Select Siding, B&btr 
4/4Xa.W 68.75 Oo eae 37.75 
§/4xa.w. ....... 68.76 wx . —— 10.76 
6/4xa.w. . 66.75 Beveled siding, D 
8/4xa.w. ... 76.14 Sie 6awsecoce ws See 

D select xh beacee ius 25.83 
4/4xa.w. : 58.16 White Fir 
5/4xa.w. ..... 61.10 C&btr. ... $49.75 
6/4xa.w. ... 19.76 No. 3 & btr. com., 

No. 3 clr 54 & 6... rcs 24.90 
4/4xa.w. ....... 52.25 No. 1 dimension 

Inch shop ...... 33.00 REM. osenaes 19.75 

No. 1 shop ok 28.50 
6/4xa.w. ..... 51.16 Douglas Fir 
6/4xa.w. 19.75 EE $46.25 
8/4XA.W. .ccceee 59.97 Dimension ....... 19.25 

No. 2 shop Lath 
8/4Ma.w. ....... 41.25 Mixed pines 

No. 3 shop 5S ae SC 
§/&6/4xa.w. ... 22.50 eee 4.87 

Panel, %xa.w.... 70.00 WO TF ciccccers 6.05 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Spokane, Wash., June 9. 
rent prices f.o.b. mill: 


Following are cur- 


PONDOSA PiNngE, 16-FooT, INcu— 

No.1 No.2 No.3 No.4 No.5 
eee $42.50 $32.00 $20.00 ..... ceoce 
OP: nite wena 43.50 33.00 Sn nett -aaode 
EES 41.50 28.00 ie wenae —oeiie 

Pr 41.50 28.00 a akeah sdanda 
gh eee 45.00 28.00 Bee. ¢hice anaes 
7, ae ecie:<ciase taste ‘eee $15.00 $7.00 


PONDOSA PINE Suopr, S2S 
Factory 
Cc 


- No. 1 No.2 No.3 Com. 
yr 7 See $71.50 $51.50 $33.50 $22.50 ..... 
eeeevenene 81.50 61.50 43.50 22.50 .oete 
4/4 Siieteeebe ehntk  Siide Geass Seanad $28.25 
IDAHO WHITE PINE, 16-FooT— 
No.1 No.2 No.3 No.4 No.5 
: oteweduaas $50.00 $47.00 $24.00 ..... ..... 
- atvennenns 51.00 48.00 a theawe “eae 
i” ¢eeeehebes 49.00 43.00 nn -Stene sands 
a. otbvscaees 62.00 43.00 28.00 ..... cecce 
Rees 71.50 45.00 De <tunes “canes 
Pe chdacaas Kdéce | deaes $17.50 $7.00 
Wuite Fir, 6 To 20-Foor, Incn— 
4” 6” 8&10” 12” 4”"&wdr. 
No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
a Se 19.50 20.50 21.50 ) eee 
Neo. 4 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 8.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S: 


No. 1 No. 2 No. 3 
, tf, Se ae $59.00 $44.00 $34.00 
Pe icttécedénianedcuwaeana hae 69.00 54.00 34.00 


Above shop prices are for shipments of No. 3 
and better. For straight cars of specified grades, 
add $5. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 

Seattle, Wash., June 9._-The following prices 
paid for yard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
prices prices’ prices 

Vertical Grain Flooring 
1x4” B&better ..........--$43.00 $38.00 $39.00 
GF avrtkvisnkaetaweods 31.00 28.00 29.00 

Flat Grain Flooring 

inG” BB DOtter ik cccccs.cx 27.00 vee: wha 
i a ee ee 23.00 SE.00 = cecece 
1x6” B&better .......ce- . 35.00 eee 
[S. cetvddwceutessananens Gt «aeae “ou@et 


Vertical Grain Stepping 


POEUN scccevewansweseen 65.00 Saee 8 éxeay 
Finish, B&better 
i GE Oe a dncecsunue ~-- 56.00 2 eee 
Casing and hbase.........- ae ~seasenk 8 8 eeene 
Cone 
4x4” B&better ...... . 29.00 24.50 26.00 
PR ee an ee ore 
fe 29.00 26.00 anene 
S #easereddeniuas eee 9 es ae ee 
Drop — 
Rw BROCE ov iscccesken 50 33.00 34.00 
_ SRSA eee 39. 00 Bae. sober 
No. 1 Common Boards, S1S and Shiplap 
Re ON Oe dev cdwerese venus 17.50 15.50 16.59 
Sa” sanaswarnideheas tama ee 8 ¢e2008 ene 
Dimension, No. 1 Common S&E 
Se. Se ee Oe kcéecenenes 16.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common 
os 6" ,. Se Oe Be 5 ee kaxanes 20.50 oS) err 
Dae » Be Oh BO ¢ Wee ccecns 2 ee eee 
Timbers, 32’ and Under, No. 1 Common 
Gl Me ikesccendcdenerere See . ae 
Shop 
IIEMLOCK 
4/4 Common, S28, kiln dried...............$23.50 
1%x5-inch and wider Vertical grain, select 
SE DAO  ovchésacrecvececrdtseceeuncsass. ee 
ik 
6/4x6&12”", 8/4x8&12” S28 
Pe CAN s nvbadavvndeoedaeeeueee Wh 40.00 
Di -E Wad eeseteerasavdcsradeewaereerern Wh 30.00 
/ FP a ere ey Wh 20.00 
SR ee ere ee ee ee ere Wh 15.00 
4/4 to 8/4 Vertical grain, S2S (On 72 cent 
rate) 
0 Re rr reer ee re ee 56.00 
Dk.  akicsaadsbendedeeands sine eeeeded eens 50.00 
a eT eet 45.00 


No. 1 vertical grain, rough, kiln dried, reg- 
ular accumulation 
Se; Bee GU BOl Gs cee ck ck ede insserenned Wh 32.00 
[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 8.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


Se Sy I ob 6-46w 0-55 008ib00desenseurswe $42.00 
Sd Eran es idaapare ekeaab has eee wens 40.00 
OS a ee rrr eee 30.00 
1x3 and 1%” No. 2 clear and better........ 45.00 
eS errr erro es 32.00 
Slash Grain Flooring 
Sa" Me. 3 Glee GOE DOCIEP. osc cc ccccvecces 27.00 
Ph, a a chance daaddebewnsehenncesons 21.00 
SS Seek. eo GeO GIR DONOR os occ ccdccensesas 34.00 
No. 3 — PPO ee seed babhaoanekeneeses 28.00 
ertical Grain Stepping 
1% and 1%” _ 2 clear and better.....-.. 60.00 
Finish 
ee ee rrr 60.00 
Ceiling 
&x4” No. 2 clear and better........cccccecce 26.00 
i i Mn shwcwineeeaemannencaan aaae 21.00 
gt errr 27.00 
es ee  davawseeustanedceckouseesa 21.00 
Drop Siding and Rustic 
ae Sek. a ob on erineeseecasiases 32.00 
ef eee ere ey er 27.00 
Boards 
DK 2 -ssnaessonswedentuebousteunenns $15. eg 
Pk: Se abAeeduetekddskss ttdencsibedsianestrean 


Dimension—2x4-Inch, S4S 


No. Be ak: 0k deka eehsbieeeaseouaeen 16.50 
No. 2’ Sctcece te akhs keen eaneedekceweeseakas 12.00 
Timbers 
ee ree ee ie aa ene eee cnn. ae 
ee” Ge SE inks canennéaceswndsecssitesse 18.00 
Miscellaneous Items 
CE, DE a. 6'n0656060600sendsineces 14.00 
eR ake a ana hind endd eine alee ieee 3.25 
Fir lath, green, for water shipment........ 3.50 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 8.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— 
1” 


pte > OC EY scesktaseie 32.00 

i= +3 = 14" “a tanestechinte 33.00 
ee eee  ......_., . BO exrdéanuseoe 34.00 
DE caevencces 29.00 Lath er 4.50 
Te” cccoccrens 31.00 Green box lumber 19.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., June 8.—Present log quotations 
are: 


Cedar: $17, $15. 

Yellow fir: $22, $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 

Everett, Wash., June 5.—Log market quota- 
tions: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12, 

Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs, 

Hemlock: No. 2, $13; No. 3, $11. 

Spruce: $1 higher than fir. 





RED CEDAR SHINGLES 


Seattle, Wash., 
mill are: 


June 5.—Eastern prices f.o.b. 


Per square Per M 
4 bunches 4 or 5 bnch. 


First Grades, Standard Stock 


Bomtrn sthen, 6/2. .ceccccees $1.84@1.88 $2.30@2.33 
Reem: GUMOE, BIB. coscvuxiees 1.96 2.00 2.45 2.50 
Se SD Sennaseowevnce® 2.08 2.12 2.60 2.65 
PUNEOOUE, GIS ccivcccncvaces Be Bee 3.30 3.40 
ee reer 2.23 2.30 3.05 3.15 
POUERCUIONE ccccciccccceses OO O37 4.05 4.15 
First Grades, Rite-Grade Inspected Stock 
Mxtre stare, 6/3....«<ccce $2.00 $2.50 
Deere DEONE, BSB. cc ccccevoe 2.04 2.55 
FEXtrR CIOMTS .ncccccccscces Scdean.ne 2.90@2.95 
POSOG BIE cccossveocscesce ee Uae 3.40 3.45 
OS ere: ee 3.30 3.40 
POR cedcancksccdeswne 3.18 4.30 
Second Grades, Standard Stock 
Common stars, 5/2........ $0.80@0.88 $1.00@1.10 
Common stars, 6/2........ 92 .96 1.15 1.20 
Common clears ........... 1.44 1.52 1.80 1.90 
British Columbia Stock, Seattle Market 
Te EMD occa iick. Kancineens $3.20 
i Cals Gh Nsccnnewe wes $3.00@3.13 3.80@3.90 
NE hide on bias baie gredie: & 3.27 4.50 
PUOUNONNOUE  ccccacexcaevics Bt EB 4.70 4.80 
pe Te SB ee a ere 1.95 
am Oe ae Cs Cadecesices 1.67 2.10 





RED CEDAR SIDING 


Seattle, Wash., June 5.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, '2-Inch 


Width— Clear —— — 
I eit ides Suliica a eseaetee $28.00 $26.00 $15.00 
ER 2b ann bh aunibadheked 30.00 28.00 18.00 
DE etvaddebwlanswadwad 35.00 33.00 24.00 
DD #tisvsveensdunnaeses 40.00 37.00 = aco 
ED wiicntinskiesennean ee 

Clear Bungalow Siding, %4-Inch 

NE ~ awa cdo eda eae we Wek ae eee ewe $53.00 
DL cVvcprerianaheewedebawsdenebaeenaeaen 63.00 
CO eee Galan hae cari aiices banaden 70.00 





CROSS TIES 


St. Louis, Mo., June 7.—The following cross 
tie prices prevail f.o.b. St. Louis: 
Untreated 


White Southern 

Oak Sap-Pine 
No. 5, 7x9”, of 9-inch face...... $1.45 $1.25 
No. 4, 7x8”, 8-inch face...... 1.35 1.10 
No, 3, 6x8”, 3°" 8-inch face...... 1.20 1.00 
No. 2, 6x7”, 8’, 7-inch face...... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 75 


ted oak and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

WN MOE Sedna ienc tame vsieamntion $43.00 $42.00 
NE SEER ING SF" 40.00 38.00 





SOUTHERN PINE TIES 


New York, June 7.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8’ 6”— Sap Heart 
i agree eater $1.40 $1.85 
BE eee ar cao ee aes 1.35 1.75 
By aera sceuacunasaaswu eee 1.25 1.65 
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WISCONSIN HEMLOCK 
iN] The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLocKk Boarps, S1S— HEMLOCK, No. 1, S1S1E— 
tions 8’ 10-14’ 18-20 8-16" 7 gr! 10-14’ 16’ 18-20° 22-24 
ix 4” $27.00@28.00 $28.00@28.50 $29.50¢@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30.50@31.00 $30.00@32.00 $31.50@32.00 oy sees. 00 $35. 1036. 00 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27.50 28.00 28.50 29.00. 30.50 31.00 33.00 35.00 35.00 36.00 
ix 8 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00. 33.50 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 37.00 
1x12 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 87.00 38.00 
For merchantable S1S, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
ah CYPRESS NORTHERN HARDWOODS 
St. Louis, Mo., June 1.—The following are cur- The following list represents values of hardwoods, f.o.b. Lower Michigan mills: 

-_ rent quotations on cypress, f.o.b. St. Louis: ~_— ates No.1 No.2 No.3 —_ een No.1 No.2 No.3 
» $12, elects com. com, com. elects com. com. com, 
es | SSNS Nee ovrnees— Bansvyoo— Sorr Bia— 

logs Tank Selects Shop Box | 4/4 $ 85@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 | 12/4 95@100 85@ 90 75@ 80 45 50 ...... 
, 116.75 4 6/4 70 17 60 65 50 653 30 32 24 26 | 16/4 115 120 105 110 95 100 50 55 ...... 
GE ccicccveneses $ +e $ “3 $48.75 $32.75 6/4 75 80 65 70 65 68 33 35 24 26 YW aan 
ERIE oe 75 60.75 34.75 8/4 80 85 70 75 60 65 38 40 ...... rire’ 76 wry 60@ 65 50@ 55 30@32 16@18 
DE sctncoenseses ; 81.75 63.75 34.75 | 10/4 95 100 85 90 70 75 45 60 ...... / @ @ @ @ @ 
— Et peincevessens 131.75 12400 71-50 38.80 | Repco o/s = sf B ee : SS 
IO/E -cccceseseece { 15 77.25 seeee 5/8 No. 2 common and better 30@ 32 12@14 8/4 1 0 5 40 4 
 xiewewiadene i. eh Se ; = Sees 7 / 95 100 80 85 70 75 40 45 20 22 
blather 141.75 107.75 82.25 4/4 60@ 65 50@ 55 35@ 40 25 27 18 20 | 10/4 110 115 95 100 85 90 45 50 23 25 
Peck random 4/4”.........- ; : $2475 | 5/4 65 70 55 60 40 45 28 30 20 22 | 12/4 120 125 105 110 95 100 45 50 26 28 
f.o.b. —— tt ns : 6/4 70 75 60 65 45 50 30 32 20 22 | 4474 140 145 125 130 115 120 50 55 ...... 
= $u2'75 457% garage | S/4 80 85 70 75 «(85 «60 33 35 20 22 | 16/4 165 160 140 145 130 135 50 65 ...... 
er M mw AUH tee eeeeccccccccces . . . BiscH— 
I iii sig gariaadiaen oan i's 59.75 48.75 31.75 HarD MaPLe FLoogine Stock, RougH— 
onch, Add $2 for specified lengths on common grades. 5/4 bre et | +d 4 ad s + Sg ak 4 seats. Sewneaen 4s@ . 7Ot = ak 4 
Finish, S1S or S2S— 6/4 110 115 90 95 60 65 37 40 20 22 | ee rrrrrss ceeeeees . 
on Heart. A B Cc D 8/4 115 120 95 100 70 75 40 45 ....., | SOFT MAPLE— — 
et: 1x4—10 ..--$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 10/4 120 125 100 105 85 90 50 55 ...... 4/4 65@ 70 55@ = 40@ 45 28@30 18@20 

— 1x12” ....... 110.00 108.00 110.00 90.00 79.00 | 12/4 125 180 105 110 90 95 60 65 ...... 5/4 75 80 65 50 55 33 35 20 22 

2.65 ae 127.00 122.00 112.00 104.00 ..... 16/4 260 246 296 196 220 216 ccccce svccee 6/4 80 85 70 8 55 «660 «638 «40 «20 «22 

tH EY wixintaind 137.00 132.00 122.00 115.00 ..... Sorr ELmM— 8/4 8 90 75 80 60 65 40 45 20 22 

4.15 a Bevel Siding— A B C&btr. 4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 END DrisD WHITE MAPLE— 

' Eee $74.75 $65.75 $63.25 5/4 70 7 60 65 47 50 28 30 22 24 47/6 TIOOTE ccceceee BOB cecece covcce 
’ x10” ee a a 719.75 710.25 68.25 6/4 75 80 65 70 52 655 30 32 22 24 oa 115 re oe SP wvesee. ces coe 

Bevel Siding— A B C D 8/4 z= oz a Oa Use hve lee 120 125 100 ccscce ee 
— $48.60 $45.00 $41.00 $28.00 | 10/4 99 95 80 85 70 7 45 50 ...... 8/4 125 130 100 105 1122: ee 
2.95 YELLOW CYPRESS— 
3.45 Factory— No.1 No.1 No.2 oOo 
ee cL ae 63 50 35 29 The following are average prices, Memphis base, ee ae oe oe ron a 
RaSh 80 65 52 35 29 obtained for oak flooring during the week ended So Se cago, on %x2-inch square edge 
. 8/4 85 70 55 37 31 Mav 29. 1 : : : - é oak strips, weight estimated at 1,250 pounds a 
A110 | aot ceceeeces May 29, as reported by the Oak Flooring Manu- : j 

1.20 10/4 sseeeeare 105 80 70 ete cee facturers’ Association : thousand feet: Qtra a i at ae Plai 

¢ Boards— No. 1 com. No. 2com. 1” random iy —_ y — 

_ rere $42.50 | Ps q¥X1L14" Yx2%” %xl1%h” %x2” sy Mn eidiiniti rege: —— oS oe 

Ye 42.50 34.00 eeeee Cir, qtd. wht...,.$121.43 $128.28 $98.23 $97.03 | Select .......... 73.00 71.00 71.00 71.00 
BE cccnssavoswess 43.50 35.00 $ 
Se ce 53.00 —_— ose ee gs rae 91.33 69.91 71.41 White Red 
3.90 Peck, 1x12”... $23.00 Bap caw.br..... ....- 94.00 eas Common, No. 1........++++++++++: $46.00 $44.00 
pice anh Nath had ai the Poa Oe . ee Oe ices wecus $1.02 61.73 61.83 . 
4.80 Clr. pln. wht..... 71.05 88.46 62:50 66.08 HARDWOOD FLOORING 
CYPRESS SHINGLES & LATH or _ ~ Pet ay popes pee Sales by Michigan and Wisconsin flooring mills 
Cincinnati, Ohio, June 8.—The following are _ r red..... oo pe bogs ret sone te tae Gees Wee gore re A - 
—_—— ’ No. common... 5.92 56.02 21.80 24.03 rted to > Maple Plooring Manufacturers: As8so- 
eee carlot prices today f.0.b. | x) o common... 20.88 20.22 -_ Oe ciation, averaged as follows f.o.b. cars flooring mill 
‘ ‘ a ae ” - basis during the week ended June 5: 

Shingles Best ria Economies Yx1wy" Yx2” fexl hy” Yex2 MAPLE— Clear No. 1 Factory 
-edar y (TESS AEE R ee eee eens ° a alti so ere ceny $115.00 ne bl eee. SMe | me forge 
e: - eoecoccceoeeoensceees 6.70 4.85 $3. 90 Clr. pln. wht..... $75.98 $76.92 ..... 88.10 + Bie en er rr 77.15 SSSe5e # # sbees 

y (Tteesesseeeseeeseens = a or Clr. pln. red..... ES watae -direas 80.91 + eed deed 84.54 67.57 $37.60 

gap aed ae to ae pee : ° Sel. pln. wht..... 60.50 68. ee MD ER cece ria scicen Se oe cnaie 
_ Lath, 4-Foot, 34x1/-Inch Sel, oi. pos a . . an 8.50 $58.27 as “ge a ee eer 58.72 See b> ee 
15.00 BM Bisvvscaevenes $8.90 WAG, Biccesasceseos $7.90 | No. 1 common... 36.33 42.91  ..... 43.50 Biren— 
18,00 NS a re a A ume es 
24.00 
res “SOFT TEXTURE” SOUTHERN HARDWOODS 
it aie Cincinnati, Ohio, June 8.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 HIcKoRY— 4/4 5/4&6/4 8/4 BEeEcCH— 4/4 5/4&6/4 8/4 

me QUARTERED WHITE OAK— —. hamesesss em aaa eee = $ Sos , wa ade akeele $ S5@ b+ $ ne 75 $ i3@ se 

Y “ + 3 OOM. oe hiat “aiete a 2 Oeesa< 
70.00 cas seeietaie rae $135@145 set eat tt et teat No. 2 com..... ae soe ae 33 40 No. 2 com..... 27 30 30 33 33 HH 

_ No.1 com...:. 80 85 85 90 90 95 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
ton 45 50 54 59 55 60 DEE hckivedbessnseskashaneeess $75@ 80 $$ 80@ 85 =— $$ 85@ 90 $$ 95@105 = $110@ 115 
Sound wormy.. 43 45 52 57 55 60 No. See errr re 50 55 63 68 68 72 17 81 90 
ities tase tian Be ee od hae ee eae eae ae 33 38 35 40 41 45 48 50 50 B3 
— WHITE ASH— 
cross ee en sie pea “eae wae BERR ee errr Tree 95@100 107@112 112 17 125 30 5 1 
No. 1 com..... + 3S Se ee ae. 3 OR GRE GHRk 60 8 cae ce vxee . Ht 60 . ae T7 . 1° as +100 105 #108 e100 
ated No. 2 com..... a et cus sca cade. eae SO go ati 32 35 35 40 40 45 45 50 50 36255 
ern PLAIN WHITE AND RED OAK— 
P a 
-" ee $105@110 $115@120 $125@135 VALLEY HARDWOODS 
pg . BGG. coesecee e ° 
0 No. 1 com..... 60 65 70 75 75 80 Cincinnati, June 8.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
‘85 7 : -_ pwc = = pf = = ated, a 4/4 5/4&6/4 8/4 CoTTon WOoOoD— 4/4 5/4&6/4 8/4 
15 Sound wormy.. 43 48 53 58 55 60 go $103@108 $108@112 $108@112 PAG, © Swe. BS ES ee ot: eee 
less Sepewecs— No.1 com... 58 62 63 68 68 73] No2eomi.... 31 838 83 85 lll lt 
than PAS , Qtrd. red, sap no defect : . pice mite 
BAS vcceeeess $ 65@ 70 $ 70@ 75 $ 70@ 75 PAS 22.000 58@ 60 62@ 65 68@ 70 | QuarrsreD WuitTr OakK— 
ridge © 1 com..... 48 50 53 56 53 56 No. l com... 45 50 52 
lank No. 2 com..... 28 31 33 38 38 43 Stein uk: nl siseGr™ Ser . sow 
42.00 CuEstNuT— Pr 95@100 100@105 105@110 No. 1 con. % ae . = oe 4 = 80 85 
38.00 Fas Piet $100@105 $112@118 $122@128 ene 1 com. 53 58 58 63 63 68 No. 2 com..... 40 45 45 50 50 55 
I oO. . > ae 5 6G g + . 
— i Fee an & Bxbds., 13-17” 65@ 70 ... ... «+. «++ | QuarTeReD Rep Uak— 
Sd. wormy and Plain FAS 6” — oe ). eee $105@110 
No. 2 com. 36 38 38 40 40 . 42 _& wider... 52 55 54@ 58 58@ 62 No. 1 com..... 65 70 
Sd. wormy and No. 1 com... 36 38 35 40 40 43 No, 2 Com... 35 40 . 
tions No. 1 com. & No. 2 com... 22 23 24 25 26 29 
‘ork: better ...... 88 42 43 45 45 47 | MaPLe— PLAIN WHITE AND RED OaK— 

. Spot worms m eee $ 82@ 87 $ 95@100 $105@110 
leart ey D log run...$ 40 $ 55 $ 60 a Oe 63. 68 68 72 727 716 
$1.85 me sh dct $105@110 $110@115 $115@120 Sorr ELM— “4/4 5/4 6/4 8/4 Oe. © OOM. woe 53 58 58 63 63 68 
1.75 0. 1 com. and , ae $65 $67 $67 $70 No. ff 38 42 42 45 45 50 
165 as eeewesee 65 70 70 75 70 75 No. 1 com.... 47 50 50 55 No. 3 com..... 20 22 22 25 25 30 

0 2 com..;.. 31 33 33 38 38 40 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 45 50 
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HARDWOOD INSTITUTE PAST SALES REPORT 


June 7.—The following is a summary of Chicago/Cleveland average hardwood 


Memphis, Tenn., 














prices obtained during the week ended June 1, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM BLACK GUM WAITE OAk-COUTD ASH -CONTD BASSWOOD-SONTD 
Quarterea Quartered Plain 
Figured Vood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
ret Seconts Firsts & Seconds Sound Wormy No 2 Common Ho 1 Com & Sels 
a 131,75 ov 4-4 48,50 ,., 4-4; ... 55,25 4-4 33,75 ... 4-4 =... 57,25 
Bo 1 Com & Sele 8-4 64,00 ,,, RED OAK 6-4 33,75 ... No 2 Common 
4-4 71,75 ... No 1 Com & Sels Quarterea No 3 Common 4-4 36, 50 
Plain 4-4 37,75 ... Firsts & Seconds ert Sitkrone 
Pirete & Seconds Plein 4-4 ... 125,25 : _Giertered 
4-4 132,75 ||Firets & Seconds Yo 1 Com & Sels Firsts & Seconds Firsts 4 Seconis 
quartered 4-4. 38,00 ,.. 4-4 66,00 78,25 |} 10-4 .,, 115,00 5-8 55,50 ,.. 
Firsts 4 Seoonts No 1 Com & Sels OG PETS ccc No 1 Com & Sels Bo 1 Com & Sels 
3-4 88,25 ... 4-4 33,50 ... 6-4 75.25 ... A see $2 5-8 44,50 
- 0 No 2 Common Plain - eee ° 
b-4 108.28 ee 4-4 28,25 Firsts & Seconds io 2 Common Firsts & Seconis 
6-4 104.50 ;., a es a “EG 98.96 occ 4-4 36,00 38,50 || 4-4 62,25 
8 105,75 ale Quartered B3-4 62,25 ..6 
No i Com’ & Seis Firsts & Seconés 4-4 869,25 108,75 meet & Seconis Firsts £ Seconds 
3-4 53,25 ... 4-4 50,00 ,,, b-4 103,00 124,25 coe 24,08 4-4 ats 
4-4 64,50 ,.., No 1 Com & Sels 6-4 106,25 127,00 eee 98,00 5-4 79,00 ,.. 
5-4 68,25 ... 4-4 40,00 ,., No 1 Cou & Sels uo te m & Sels No 1 Com & Sels 
6-4 66,75 ... Plein 1-2 38.25 ... OO -aee 52,00 4-4 48,75 ... 
6-4 72,50 .., Firsts 4 seconds 5-6 43,25 ... 8 <n oe 5-4 53,50 ... 
Plein 5-8 36.25 ... 4-4 62,50 65,50 No 2 Common No 2 Common 
Firsts 4 Seconds 4-4 45,50 ... b-4 69,25 72,50 0, 50 4-4 29.25 
= 5O ... 6-4 47,50 .., ee * ae 
$4 108°93 pee No 1 Com & 3els 6-4 76,00 ... No 1 Com & Seis Yo 1 Com = Sels 
6-4 119,00 .., 6-8 28,00 ,., o 2 Common ae 8-4 63,50 4-4 130, 50 
6-4 121,50 a 4-4 35.00 42,50 4-4 47,50 47,00 SUPT Ect e 
No 1 Sen's Seis 5-4 teas 40,75 Sound Wormy 'ixed Firsts £ seconds No 1 Tom 7 Sels 
5-6" 51.75 ... 6-4 37,50 ... 4-4 39,25 57,75 a pg aes 4-4 50.25 
- No 2 Common 5-4 as 62,50 - . C 
S-8 63:75 pis 4-4 26,75 ... C4 77-25 || 6-4 64,50 .., Firsts £ Seoonis 
6-4 69,00 .., 5-4 26.75 ... 8-4 67,50 ... 4-4 82,00 ,,, 
6-4 74,00 .., 6-4 26.75 “Yiein 10-4 67,50 5-4 86,75 ... 
No 2 Common ————"WHITE Uit* "|| panel & Wide No 1 || Mo 1 Com &. Seis” 6-4 89,50 ... 
4-4 52,75 Quarteret 4-4  4,. 143,50 4-4 36,25 .., 8-4 95,00 .., 
Firsts & Seconds 13-17" Box Boards 5-4 45°75 eee 16-4 125,00 .., 
Quarterea 3-4 118,50 ... 4-4 ee 6-4 49,50 ees Selects 
Firsts & Seconds 4-4 134,75 ... Firsts & Seconds 8-4 52,50 .., 4-4 67,00 ,.. 
4-4 60,75 ... 5-4 100,00... 5-8 66,00 1,25 ]}] 10-4 51,50 .,., 5-4 74.75 06 
b-4 60,25 o-4 146.75 ... @-4 92.00 111,50 |] Yo 2 Common 6-4 76,00 22, 
6-4 67.50 ... 8-4 154,50 ... 5-4 100.75 123,25 5-8 17,50 ... 8-4 78,25 90,75 
8-4 72.75 .., Ho 1 Com 4 Sels 6-4 104,25 122,75 4-4 25,75 ... 10-4 84,75 ,.. 
10-4 80,50 ,.., 1-2 98,75 .., 8-4 106,25 134,75 6-4 28,50 ... No 1 Shop 
No 1 Com & Sele 5-8 .., 65,50 12-4 121,25 146,75 6-4 30,75 .., 4-4 42,50 ... 
5-8 33,50 ... 3-4, 87,00 16-4 .., 156,75 |] 10-4 28,00 .,,, 5-4 52,00 ,,, 
4-4 46.25 ... 4-4 78,25 97.50 || Saps 12-4 26.00 6-4 56,50 ... 
5-4 49,00 ,.., 5-4 87,75 ... San une 84,25 COTTON WOUD 6-4 61,00 ,,, 
6-4 52.50 ... 6-4 89.75 ... o-4 97.25 || 13-1 x Boards || No 1 Common 
8-4 56,0 .., 8-4 90,00 ,,, No 1 Com & Sels 4-4 77,00 ... 4-4 36.25 ... 
10-4 75,50 ,.,, = : Common 4-4 peas 67,75 Firsts 4&4 Seconds 6-4 36,00 ,.,, 
12-4 79.75 ... 50,50 , 54 :.. 74,00 “* afte, “un 8-6 38.0 pies 
No, 2 Common 8-4 ... 77,00]) No 1 Com & sels No 7o;amon 
8-4 B%p2d,_.., reaver esi No 1 Common 4-4 38,75 ... |] 4-4 30,50 .., 
13-17" Weazie 85.25 ... 4-4 51,75 55,50 5-4 57,75 ae 5-4 29,50 .., 
4-4 70,75 3-4 92°76 6-4 .. 67,75 No 2 Common 6-4 29,25 ... 
9-12" Box Boards 4-4 94,00 114,50 No 2A Common 4-4 32,75 ... 8-4 37,00 ... 
4-4 69,75 5-4 116,25 128,25 4-4 37,00 40,75|| No 3 Common Boxing 
13" 4 War Fas 6-4 121.75 125,00 b=-4 35,00 47,75 4-4 21,00 4-4 28,25 ... 
4-4 67,50 8-4 132,50 129,25 6-4 40,00 47,75 CHESTROT 6-4 31,75 ... 
Firsts k  Seookdt | ares 7,75 No 2B Common Plain 
a «6GLF8 ccc Ho 1 Com & Sels 4-4 28,75 29,00 Firsts 4. Seconds 
5-8 42,00 ,.. 3-8 86,00 .., 5-4 32,00 ,... 4-4 —- * | 
3-4 48,50 ,,, 1-2 42,00 ,., Yo 3 Common b-4 ... 120,50 
4-4 55,00 57,00 8-8 46.25 .., 4-4 28,25 6-4 .., 124,50 
6-4 63,75 ss 3-4 54,50 75,00 8-4 .., 132,25 
Wo 1 Cow & Seis 4-4 65,00 74,25 Firsts & Seconds lo 1 Com & Sels 
3-4 31,50 ‘ 5-4 67,00 83,00 5-8 65,50 ... 4-4 eee 60,25 
4-4 40.00 4400 6-4 77,25 61,50 4-4 90,50 ,..,. 5-4 aes 68.50 
S-4 45,50 47,75 6-4 ... 83,50 5-4 103,75 123,50 6-4 68,50 
6-4 46.25 .., No 2 Common 6-4 109,50 .., No 2 Common 
8-4 51,75 ... 5-8 535,00 ,,, 8-4 130,25 ... 4-4 ... 33,00 
No 2 Common 4-4 50.50 50,75 10-4 133,50 ... Sound Wormy 
5-6 16,25 .., D4 gw. «= 57, 50 12-4 123,25 5-8 ... 91,75 
4-4 25,50 .., 8-4 .., 58,00 No 1 Com 4& Seis 3-4 lg, 36,25 
5-4 27,00 ... No 3 Com Flg Grade 4-4 56,75 ... 4-4 38,50 43,00 
6-4 27,50 .., 5-8 20,00 .., 5-4 83.75 ... 6-6 46,75 | 
Bo 3 Common 4-4 85,25 ... 6-4 75,75 ... —sstton 
4-4 20.00 ... No 3 Common 8-4 76.75 ... Reger Ss Wires 
4-4 25,00 30,25 10-4 98,50 .., wae wool 
12-4 90,25 ... bo4 coe 24,50 





























POPLAR BEVEL SIDING 


For Editorial Review of Current Market Con- 


ditions See Page 43 


Louisville, Ky., June 7.—Demand for poplar SUEUR 

siding is fair, especially in the common or lower 

grades. Prices continue steady all along the NORTHERN PINE 

line. Indications are for a good summer move- MINNEAPOLIS, MINN., June 8.—Retail lum- 

ment. Quotations read: ber dealers are buying northern pine more fre- 
Clear Sel. No. No. 2 quently and in larger volume. Railroads are or- 

ON Se ae a ee $55 $40 $30 $22 dering in fair volume and some demand has de- 

I ne 55 40 30 veloped for grain doors. Container manufac- 

CHE. ecenveacaces 50 40 24 18 turers are taking a seasonal amount. Prices 





POPLAR 


BUFFALA, N. Y., 


hold steady. 


June 7.—Some wholesalers 


Cincinnati, Ohio, June 8.—The 
average wholesalers’ 
base, on 


following are 
carlot prices, Cincinnati 
“soft texture” poplar, from Virginia, 


4/4 6/&6/4 8/4 
Sorr TexTure— 


DU. snenasaead of = Sa $105@112 $105@112 
Saps & select. 72 82 88 82 88 
No. 1 com....... 680 a 65 70 70 75 


No. 2 com. A.... 36 0=— 338 42 45 45 48 
No. 2 com. B.... 25 27 27 29 28 30 


VALLEY— 


PAS sccccececceed BO 98 $ 98@103 
Saps & selects... 60 65 70 8675 75 8680 
No. 1 com,...... 45 48 52 «55 55 Os 60 
No. 2com. A.... 33 35 37 «640 40 42 
No. 2 com. B.... 25 27 26 «628 27» =30 


Sad 
& 
cS) 





report an increase in 
The increase has come 


northern pine demand. 
mostly from builders, as 
industrial plants are not adding much to stocks. 
The lower grades are in steady call. Yards are 
getting in a little stock by the all-rail route. 


NORTH TONAWANDA, N. Y., June 7.—Deal- 
ers report a marked .increase in buying since the 
first of the month. There is not as much specu- 
lative buying, but home builders are giving more 
attention to northern pine. Prices are steady. 


EASTERN SPRUCE 


BOSTON, MASS., June 7.—Orders for spruce 
frames are not coming in very freely, but cur- 
rent production is light and prices are well sus- 








tained. Dry boards are scarce and firm. Some 
premiums are being offered for quick delivery of 
Provincial random. 


NEW YORK, June 7.—Scarcity of some items 
is retarding distribution and wholesalers are 
trying to fill in the gaps. There is a fairly good 
demand at market prices, which have not in. 
creased sufficiently to encourage the mills. Some 
good shipments are arriving, much of the lumber 
being on consignment. 


HARDWOODS 


CHICAGO, June 8.—There is a fair amount of 
northern hardwood business in the Chicago 
territory, mostly with the automobile and jn- 
dustrial trades, but the market as a whole is 
featureless, Prices are unchanged. The south- 
ern hardwood market is sluggish and shows no 
strength. 


INDIANAPOLIS, IND., June 8.—An increase 
in both number and volume of orders is noted, 
The furniture trade is more active in the mar- 
ket. The railroads are placing more orders for 
ties and timbers. Flooring factories are buying 
more freely, maple and oak leading the demand, 
Finish stocks in these factories are not heavy, 
Box and crate factories are increasing orders for 
commons. The retail trade is rather slow. 


KANSAS CITY, MO., June 8.—The demand for 
hardwoods remains unchanged in volume, and 
requirements of the large consumers are about 
as they were last month. There is a better de- 
mand reported from flooring manufacturers, and 
retailers are buying a little more flooring and 
finish. Stepping is in good demand from mill- 
work plants. Prices here have shown no change 
in the last week, though some mills are inclined 
to tighten up a little. 


ST. LOUIS, MO., June 7.—Business in south- 
ern hardwoods continues at about the same pace, 
with the trade showing a general indisposition 


to buy. Orders call mainly for interior finish 
stock. Furniture factories and automobile con- 
cerns are making very few inquiries. Prices are 


firm, although mill stocks are accumulating. 





COLUMBUS, OHIO, June Sontinued im- 
provement in the hardwood trade is reported. 
Buying by dealers and factories is better and 
inquiries are also increasing. Factories making 
furniture, musical instruments and automobiles 
are buying for current wants, and retailers are 
replenishing. Railroads are buying considerable 
stock. Flooring is the strongest item on the 
list. Oak prices at Ohio River: 

FAS No. 1 No.2 No.3 


Quartered 2 cece $145 $90 $50 a 
PE eccxsavetsaey 105 72 45 $20 

HOUSTON, TEX., June 7.—The better grades 
of sap and red gum and oak experienced a 


firmer demand the last few days both in the 
domestic trade and in export business. The 
market on the whole took on a firmer tone re- 
cently. Inasmuch as there are no big assort- 
ments from which to pick and mills are not 
running full schedule, local hardwood men pre- 
dict that the better demand will continue for 
some weeks. 








MINNEAPOLIS, MINN., June 8.—The demand 
for northern hardwoods continues steady. Mills 
have not attempted to stimulate movement by 
offering concessions and buyers are holding off 
placing large orders. Wood using industries last 
week continued to buy in small lots for immedi- 
ate needs. 

NEW YORK, June 7.—Prices of maple and oak 
flooring have strengthened on a good seasonable 
demand. Wholesale supplies are generally good, 
but retailers are not very well stocked. Hard- 
wood prices are just about as they were a week 
ago, with a few items, notably wormy chestnut, 
rather scarce. Oak lumber is in good supply, 
and demand from both industries and builders 
has improved. 


NORTH TONAWANDA, N. Y., June 7.—A 
fair amount of hardwood business is reported. 
Consumers are placing orders only when they 
must have stock at once and purchasing sup- 
plies where shipments are sure to be made with- 
out delay. Prices are strengthening. 


LOS ANGELES, CALIF., June 5.—Large con- 
sumers are again restricting purchases to im- 
mediate needs, but small reserves are forcing 
them into the market. 


Prices are steady. 
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FIR, SPRUCE, CEDAR 


CHICAGO, June 9.—Some increase in inquiry 
for Douglas fir has been noted in the Chicago 
market, but distributers report that very little 
lumber is moving. Fir joists, uppers and com- 
mons are all some weaker. Reports of produc- 
tion curtailment on the West Coast have not 
stimulated activity. 


NEW YORK, June 7.—Sales continue large 
and arrivals keep pace. There is still plenty of 
transit stock, but bargains are becoming harder 
to find, wholesalers resisting any sacrifices. 
Many large shipments arriving now are on con- 
signment. Lists are firm. 





BOSTON, MASS., June 7.—Heavy 
unsold fir have temporarily depressed the local 
market. A great deal of stock has been sold 
here during the last two or three weeks. Whole- 
salers quote $29.50@30.50, ship’s tackle, Boston, 
for direct mill shipment of ordinary schedules 
of dressed fir, while $29@30, the usual range for 
No. 1 common fir boards, is sometimes shaded 
a little. 


arrivals of 


MO., June 8.—A slight im- 
provement in demand for fir was noted last 
week. Demand from the country has been hold- 
ing its own and city yards show more interest. 
In some sections price is making fir attractive 
to buyers and there has been a better inquiry 
for yard stock. 


KANSAS CITY, 


CALIF., 


LOS ANGELES, June 5.—Require- 
ments of the smaller cities throughout the 


southern part of the State featured the demand 
during the week. A large number of inquiries 
from the larger plants forecasts a better demand 
next week. There have been no price changes 
of consequence. 


CYPRESS 


CHICAGO, June 8.—Inquiry for red cypress 
has increased considerably during the last week 
and more orders are being placed, mostly by 
retail yards and industrial users. Due to the 
late start in spring building, Chicago distribu- 
ters look for better volume during this month. 


KANSAS CITY, MO., June 8.—Country 
mand for cypress is said to be 
city demand is holding up well. 
best demand at present. 


de- 
improving while 
Boards are in 


BUFFALO, N. Y., June 7.—Cypress buying is 
mostly from industrial plants, which are taking 
about their normal amount of lumber. A some- 
what firmer market has developed lately, with 
advances in Nos. 1 and 2 common. 


HEMLOCK 


CHICAGO, June 8.—Small 
throughout Wisconsin and Michigan are very 
active and are furnishing the principal market 
for northern hemlock. Large quantities are 
moving, but the price remains at $4.50 off list. 
There is not enough business to reduce the con- 
cession, but enough to bring all manufacturers 
in line on the $4.50 basis. Hemlock prices 
are more evenly quoted than they have been for 


months. 
WESTERN PINES 


CHICAGO, June 9.—A slight increase in in- 
quiry and demand for western pine has been 
noted in the Chicago territory during the last 
week, mostly from the retail yards. No. 3 com- 
mon is a scarce item which shows some strength. 
Shop is weak and prices throughout the list seem 
a trifle weaker than last week. 


country yards 


NEW YORK, June 7.—Good shipments of 
western pines have arrived during the last week, 
but the shortage of certain items of Idaho was 
still apparent. Yards are not well stocked with 
any Inland Empire items and cling tenaciously 
to their policy of buying only for immediate 
needs. Prices are well maintained. 

BUFFALO, N. Y., June 
& spotty market in the California pines, with 
Sales not quite up to a year ago. Industrial 
Plants are deferring buying, but their stocks are 
not heavy. Small lot buying has been the rule 
recently and deliveries from the Coast are made 
promptly. 


7.—Wholesalers report 


BOSTON, MASS., June 7.—The last week has 
brought no essential change in either the demand 


or the prices for Pondosa pine, the market re- 
sa quiet and easy. Business in Idaho 
white 


pine holds up well and prices are steady. 


KANSAS CITY, MO., June 8.—The western 
pine market was dull last week. The millwork 
plants and other industrial consumers continue 
to be the most active element in the market. 
Yard orders have been more scattered and orders 
are badly mixed. Prices have shown no change. 


LOS ANGELES, CALIF., June 5.—Factory 
buyers have been leading the list for western 
pines, with a number of large orders coming 
from the middle western and Rocky Mountain 
States. The market is steady, and in view of 
the increased demand, prices do not show any 
indication of declining. 


NORTH CAROLINA PINE 


BOSTON, MASS., June 7.— 
row edge is offered at $60@61, 
ers are asking more. 
fair. 


Band sawed nar- 
but some produc- 
Demand is no more than 
Demand for roofers also is fair and prices 
have grown somewhat easier during the last 
week. Shorfleaf flooring is quiet and conces- 
sions are given. 








NEW YORK, June 7.—Wholesalers find a good 
run of inquiries and orders. Demand for air 
dried roofers is larger, and softening of prices in 
kiln dried products is more emphatic. Rail re- 
ceipts are of good volume, but yards are not 
purchasing briskly, as unusually cool June 
weather retarded sales. 


BUFFALO, N. Y., June 
lina pine market is steady. Transit cars are not 
numerous. Six-inch roofers are $29.50, and 8- 
and 10-inch, $30.50. Industrial demand is not 
up to dealers’ expectations. ; 





7.—The North Caro- 


BALTIMORE, MD., June 7.—The North Caro- 
lina pine demand is confined to immediate wants 
of consumers, with buyers holding out for con- 
cessions, and with stocks sufficiently large to 
insure an easy selection. 


SOUTHERN PINE 


CHICAGO, June 9.—The retail yards are all 
moving their stocks and buying in the southern 
pine market has taken on a volume aspect in 
direct contrast to the hand-to-mouth policy 
which has prevailed for months. Inch stock is 
in good demand. Prices seem a trifle stronger 
as some mills are refusing orders at prices 
which were acceptable several weeks ago. 

ST. LOUIS, MO., June 7.—The volume of or- 
ders for southern pine was smaller last week. 
Inquiries from the smaller centers hold up fairly 
well. While 1-inch stock in the lower grades is 
about on the same level, the upper grades are 
somewhat weaker. Fair prices were received for 
transit cars of Nos. 1 and 2 common and better. 
Cars containing a fair percentage of 18- and 
20-foot lengths sold at satisfactory prices, but 
there is weakness in short length stock in No. 1 
common and No. 2 common and better. There 
are comparatively few cars in transit. 

INDIANAPOLIS, IND., June 8.—Southern pine 
demand has increased here during the last week. 
The volume of building in Indianapolis is slightly 
lower than last year for the first five months. 
Stocks in local yards are none too heavy and 
something of the same situation prevails in other 
industrial cities of the State. 

CINCINNATI, OHIO, June 8.—Better retail 
buying has served to bolster the southern pine 
market. Transit cars are readily placed as quick 
shipments are demanded when orders are booked. 
Prices have been steady but resistance is met 
when quotations are marked up. 








NEW YORK, June 7.—Demand seems to be 
improving day by day. There is a conspicuous 
absence of transit lumber. While yards seem to 
be buying little beyond their needs, most pur- 
chasers are eager to get their lumber on short 
notice. There have been no price changes. 


BUFFALO, N. Y., June 7.—The southern pine 
market about holds its own as to prices, but 
sellers are inclined to accept orders at a small 
margin. Building is more active and retail 
stocks are getting depleted, but are not being 
filled in largely as yet. 





HOUSTON, TEX., June 7.—Demand for south- 
ern pine was slightly less this week, and prices 
on the higher grades were off somewhat. The 
lower grades are moving fairly well at prices 
prevailing for some time. Export business is 
quiet. 





Cut Your 
Stocks 40% 


With our Local 
Lot Shipments 


Stock less and make more 
is the order of the day. In 
line with this movement we 
are featuring a local lot ser- 
vice which will enable deal- 
ers to cut their stocks 40%. 


Let us tell you about it. 


We sell everything used in mod- 
ern building construction—27 rail- 
roads handling local freight out of 
St. Louis. 


Seidel 


LUMBER CO, 
St.Louis.Mo. 























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“‘ Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Cummer Cypress Go. } 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
GYPIPeSS ough and Dressed 


Shingles and Lath 





| Sales Office, 300 Madison Ave., New York City i 
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ONDS 


CENT- GROUND® 








In the big woods where men 
depend on saws most, the 
popular choice is a Simonds 


Crescent-Ground Cross- 
Cut. The steel, the cutting 
edge and perfect grinding 
make Simonds easier to use. 
use. 


Get them from your supply dealer 
or order from any Simonds Branch 


Simonds 
Saw and Steel Co. 


Established 1832 
FITCHBURG, MASS. 


CHICAGO, ILL. PORTLAND, ORE. 

. MASS. 

DETROIT, MICH. pay yg pene GAL, 
NEW YORK CITY : i 
NEW ORLEANS, LA. MONTREAL, QUE. 
LOCKPORT, N. TORONTO, ONT. 
MEMPHIS, TENN. VANCOUVER, B. C. 
LONDON, ENGLAND ST. JOHN, N. B. 





SHINGLES AND LATH 


MINNEAPOLIS, MINN., June 8.—Red cedar 
shingles reached the lowest prices in this market 
in the last week for several years. Clears were 
quoted by some dealers at $2.55 and stars at 
$2.25. The demand is slow. 


KANSAS CITY, MO., June 8.—The shingle 
market continues weak. Country trade has been 
disappointing and city yards are not carrying 
large stocks, as cars are too easy to get on a 
moment's notice. The demand for lath is a little 
better, but not enough to put any additional 
strength into prices. Siding demand is slow. 
Redwood and western pine are in best demand. 
Redwood prices were reduced last week $4 on 
4-inch A and $1 on 8-inch. 

ST. LOUIS, MO., Sane 7.—The shingle demand 
continues light. Extra clears are 10 cents off. 
Quotations: Extra clears, $2.60, mill base, and 
$4.11, St. Louis; extra stars, $2.35, mill base, and 
$3.69, St. Louis. 


COLUMBUS, OHIO, June 7.—Dealers still 
hold off in placing orders. Mill prices are firm, 
especially on red cedar shingles. Extra clears 
are $4.35; extra stars, $3.90; British Columbia 
XXXxX*X, $5.20, delivered. Other varieties are 
not active. Retail stocks are not heavy. 
Transit cars are not numerous. The lath trade 
is steady and prices rule firm at former levels. 
A fair volume of business is reported in central 
Ohio. 


NEW YORK, June 7.—Eastern spruce lath 
continue to reach New York in satisfactory vol- 
ume. Prices hold firm, and while a number of 
concerns have large orders coming in, they ex- 
pect no difficulty in making distribution at sat- 
isfactory terms. West Coast shingles sell in 
large volume, and there are not enough unsold 
to cause any worry. 


BUFFALO, N. Y., June 7.—Shingle quotations 
are off 10 to 15 cents from a week or two ago. 


3ritish Columbia XXXXX are $5.31; Washing. 
tons, $5.11; extra clears, $4.31; stars, $3.81. Re. 
tailers are ordering sparingly. Lath are steady 
and in fair sale. 


BOSTON, MASS., June 7.—The shingle trade 
is quiet and there is no change in white cedar 
quotations. Further reductions have been made 
on red cedars. Eastern spruce lath look rather 
firmer and buyers show more interest. 

INDIANAPOLIS, IND., June 8.—The shingle 
demand seems to be just about holding its own. 
Arrivals are more than plentiful to take care of 
the Indiana situation and this probably accounts 
for concessions to place transit cars. This also 
is causing retailers to withhold buying. Country 
yard stocks are not heavy. Lath demand is 
somewhat better. Stocks generally are light, 
and retail yard movement is increasing. 


HOUSTON, TEX., June 7.—Demand for lath, 
which has been holding up well for months, fel] 
off recently and prices softened, No. 1 being 
quoted the last week at $5 and No. 2, $4.15, 
There is little demand for shingles and the 
former lower prices prevail. 


LOS ANGELES, CALIF., June 5.—There is a 
fairly satisfactory demand for shingles, but there 
have been no further price advances. Reserves 
are much smaller than a month ago. The lath 
demand is improving. 


BOXBOARDS 


BOSTON, MASS., June 7.—Boxboard produc- 
ers in northern New England still have a little 
surplus stock and there is some tendency to 
make concessions to close out special lots. A 
general policy of restricted production is slowly 
correcting this situation, however. On the whole, 
prices look fairly steady, and demand is about 
normal for the season. Round edge white pine 
boxboards, inch, are being offered here at $26 
@28. 





Sash and door mills in the Minneapolis and 
St. Paul (Minn.) district continue to be fairly 
busy, although the bulk of the business which was 
promised from the country districts has not yet 


reached the proportions expected. The city trade 
is holding up well. The mills are not wholly in 
accord regarding the nature of the business. Some 
of them reported in the last week that country 
business has shown a marked improvement, while 
others are still waiting for estimates furnished 
earlier in the year to develop into orders. The 
crop situation is being observed closely by the 
sash and door men in this territory. If the month 
of June is favorable from an agricultural stand- 
point, large mill operators say, heavy early sum- 
mer business will develop and be continued well 
into the fall. Prices, while low, have undergone 
no general changes. 

Kansas City (Mo.) plants have been losing 
some business on account of the building strike 
in that city, but expect to make it up later. De- 
mand for millwork is only fair, and for standard 
stock has been a little slower. Inquiry indicates 
a better demand in the country after the wheat 
harvest. 

The door and millwork trade at Buffalo, N. Y., 
has been benefitted by better weather during the 
past few weeks, and there has been a _ notable 
increase in the number of building permits taken 
out. Much of the building is in the suburbs, 
however, and it promises to continue active for 
a number of weeks. 


Demand for millwork in Columbus and central 
Ohio is slightly better, although there is still heavy 
competition from outside sources. suilding ope- 
rations are brisker as weather conditions have im- 
proved, which has caused a better run of business. 
Mills are being operated to about three-fourths 
capacity, on the average. Door and sash factories 
are fairly busy on standard stocks. 

susiness with the Los Angeles (Calif.) sash 
and door factories continues very satisfactory, 
with some of the plants operating two shifts. 
Prices are firm, with the factories active buyers 
on the market during the past week. The sum- 
mer months hold out every encouragement for the 
manufacturers. 


The Baltimore (Md.) sash and door men still 
report competition to be very active, with profit 
margins lower than they should be, and with every 
job bringing out spirited bidding. The weather 
has been as favorable as could possibly be ex- 


pected for construction work, and the activity 
among the builders has been on the _ increase, 
but this again has not benefited the sash and 
door men much so far as the returns are con- 
cerned. The outlook, however, is on the whole 
encouraging and a feeling of confidence prevails. 


A Millwork Discount Actuary 


The AMERICAN LUMBERMAN is in receipt of a 
sample of a Millwork Discount Actuary compiled 
by Frank T. Phillips, of the Thompson Lumber Co., 
Minneapolis, Minn., and published by the North- 
western Actuary Co., of that city. The actuary, 
which is designed to save labor in figuring the 
“total cost price,” “desired selling price” etc., is 
printed on heavy cardboard, and may be slipped 
under the glass on one’s desk, or hung up in & 
convenient place. The actuary has been com- 
mended by millwork men as saving a good deal of 
labor and as a distinct aid in knowing one’s costs. 


Will Consider Uniform Proposal 


ATLANTA, GA., June 7.—The regular summer 
meeting of the Southern Sash, Door & Millwork 
Manufacturers’ Association will be held at Savan- 
nah, Ga., on Monday to Wednesday, July 14 to 16, 
according to Secretary C. B. Harman. 

Important features of the convention will be the 
consideration, and probable adoption, of the new 
uniform proposal for blanket bids on millwork, the 
new definition of millwork, and the annual golf 
tournament. The beautiful loving cup donated by 
the Southern Cypress Association is now held by 
P. F. Conway, president of the Danville Lumber & 
Manufacturing Co., Danville, Va., and a former 
president of the association, having been won by 
him at the 1925 tournament. Only the active 
members of the association are eligible for this 
contest. 

Mr. Harman also states that the new proposal 
and definition are now being distributed to mem- 
bers for their consideration so that they may give 
a definite decision in regard to the adoption of 
the forms at the forthcoming meeting. ‘This is 


the third effort that has been made by the associa- 
tion to use a uniform proposal and definition, the 
other two attempts failing because the contracts 
and definition both were too complicated, and also 
too one-sided. The new proposal and definition 
eliminates these features, being much more simple 
and more considerate of all interests concerned, the 
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definition, particularly, clarifying many points that 
had never been definitely decided before. The con- 
tract itself will be copyrighted. 


Formulate Definition of Millwork 


ATLANTA, GA., June 7.—Following is the sug- 
gested definition of millwork to be considered, for 
adoption, at the meeting of the Southern Sash, 
Door & Millwork Manufacturers’ Association to be 
held at Savannah, July 14 to 16: 


Millwork is that part of a building as is made 
of finish lumber or shop lumber and is that part 
of the woodwork as is exposed to the view both 
on the interior and the exterior after the building 
is completed, except such items as are excluded 
below. It also includes such movable pieces of 
woodwork as may be detailed by the architect for 
the use either on the inside or the outside as he 
may desire to have made by the millwork manu- 
facturer of finish or shop lumber, but only when 
he so clearly indicates the same as millwork in the 
specifications. 


The following items are not considered mill- 
work : 


1. Grounds. 10. Ceiling, except as 
2. Bucks. noted below. 
3. Furring. 11. Siding. 
4. Priming. 12. Flag pole. 
5. Woodwork to be 13. Ladders. 
metal covered. 14. Screens. 
6. Back painting. 15. Solid beams. 
7. Framing. 16. Solid girders. 
8. Sheathing. 17. Rafter ends ex- 
9. Flooring. cept scroll sawed. 


18. Corner boards. 


By practice or custom the following is included 
in the millwork bid: 


1. Composition column caps for wood columns. 

2. Glass and glazing at the shop for all doors, 
sash and windows, made of wood. 

3. Sash weights, sash cords, and sash chains. 

4. Sash pulleys, inserted unless specified other- 
wise. ; 

5. Carvings, composition, or staff ornaments 
when a constituent part of millwork. 

6. Cedar ceiling for closets. 

7. T & G dressed lumber when shown as a part 
of outside box cornice, wainscoting, or toilet parti- 
tion. 

Specifications : 

1. All outside work machine or planer finish, 
except scroll sawed edges. 

2. All inside work the exposed flat surfaces ma- 
chine sanded. 

3. All outside frames put together with outside 
trim nailed on as per detail. 

4. All inside frames knocked down. 

5. All inside door and window trim cut to ap- 
proximate lengths. 

6. Cabinets and casework put together, those 
too large to go through the door openings are 
built in sections, those to be put together at the 
building are furnished knocked down. 

7. Outside and inside running trim and molding 
in lineal feet. 

8. Panel wainscoting and other panel work put 
together in sections of approximate sizes with the 
trim for same in lineal feet. 

9. Colonnades, the columns and pedestals put 


together, other members knocked down, with the 


trim for same cut to approximate lengths. 

10. Columns, put together, with wood caps and 
bases knocked down, composition caps furnished 
as specified. 

11. Plate rail, furnished in approximate lengths, 
with brackets loose. 

12. Bean casing and girder trim furnished in 
lineal feet. 

13. Doors, sash, brackets and other similar units 
put together but not cut to fitting size, no mortises 
made for hardware and no holes cut for mail, 
sash made for weights and cords are plowed and 
bored. 

14. Porch and chancel balusters and rail fur- 
nhished in approximate lengths. 

15. Closet shelving, outside step treads and ris- 
ers, are furnished cut to approximate lengths, the 
strings for outside steps and outside stairs are not 
included. 

16. All turned work, machine sanded. 

17. Stairs, knocked down, as follows: Detailed 
starting treads, built up complete and assembled ; 
newels, built but not housed nor cut exact; ex- 
posed strings housed, but not cut exact; return 
hosings on open treads, attached; rail crooks, 
easements etc., made and fitted with rail screw 
attachments; straight rail in approximate lengths, 
one end worked for rail screw; balusters furnished 
in approximate lengths: treads and risers, cut to 
approximate lengths and mitered for open strings ; 
skirting, scotia, nosings, and mold, furnished in 
lineal feet; the flooring for platform is not in 
eluded. 

18. Measurements and necessary information for 
all out of town jobs to be furnished by the pur- 
chaser. 

19. Details sufficiently clear as to indicate de- 
sign, construction and material to be furnished by 
the purchaser with request for bid. 

0. Such units when put together as are too large 
for shipment in a 36-foot box car may be made 
and shipped in sections. 

1. When window and door frames are furnished 
on an order that do not carry the inside trim for 
same, the inside sash stop will not be furnished 
with the frames. 

22. When T & G dressed lumber is specified as a 
bart of outside box cornice, wainscoting, or toilet 
Partition, the same is considered as millwork and 
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TO THEIR LIKING. 


HE kind of kiln drying 
we do here at Electric 
piso Mills alone has made many 
FLOORING friends for “Nearwhite” Soft 


CEILING , 

5 Shortleaf. It’s a great satisfac- 
an tion to a dealer not to have 
BOARDS 


SHOP AND kicks about the drying of the 


FACTORY LUMBER 


——— lumber he sells. 
CUT TO LENGTH 


STOCK A SPECIALTY. Try a car of “NEARWHITE” 


The SUMTER LUMBER Co. 


E. E. HALL, Sales Manager 
ELECTRIC MILLS, MISSISSIPPI 














Quality Northern Hardwoods 
from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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An Outstanding Installation! 





A SYMBOL OF 
SERVICE. 


Some Representative 
Milwaukee installations: 


Long-Bell Lumber Co., 
Longview, Wash. 
John Dower Lumber Co., 
Tacoma, Wash. 
Booth-Kelly Lumber Co., 
endling, Ore. 
Vaughan Lumber Co., 
Houston, Texas. 
Sears, Roebuck & Co., 
Port Newark, N. J. 
The Whitney Co., 
Garibaldi, Oregon 
Owen Oregon Lumber Co., 
Medford, Oregon 
Hammond Cedar Co., 
Port Hammond, B. C. 


HIS 5 ton, 135 ft. span, 3 motor, lattice 

girder crane, installed at John Dower Lum- 

ber Co., Tacoma, Washington is a fine ex- 
ample of Milwaukee Crane engineering. Lower 
picture is another view of this same installation 
showing unusually wide area served by this 
crane. A “super-crane” of this type demands 
consummate skill in design and construction. 


If it's an overhead handling problem, consult 
“Milwaukee” first. 


Bulletin on Request. 


Milwaukee Electric Crane & Mfg. Corp. 
MILWAUKEE, WISCONSIN 


Pacific Coast Representatives: 


R. K. MORSE, S. G. HENES, S. G. HENES, 
1014 Porter Bidg., 75 Fremont St. 1418 Santa Fe Ave., 
Portland, Ore. San Francisco, Calif. Los Angzles, Calif. 








This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 


swampy logging roads. 


The strong, durable construction of this trailer 


enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 
TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 








is furnished in feet B. M. for the cornice and cut 
to approximate lengths for the wainscoting and 
toilet partition. 

23. Knocked down (abbreviated K. D.) meang 
that all of the parts or members are to be manu- 
factured ready to be put together, bundled, packed, 
or crated, properly marked so as to indicate w hat 
the package contains, except otherwise stated 
above. 

(SEBEL SAGG=G@’ 


New Billing and Detailing Course 


The AMERICAN LUMBERMAN is advised by O. I, 
Appleton, acting secretary Millwork Cost Bureau, 
Chicago, that progress is being made in the estab- 
lishing of a new service to member firms in the 
form of a billing and detailing correspondence 
course, as authorized by the directors at their 
meeting in April. The bureau's staff has been en- 
larged to take care of this added feature, which is 
designed to meet a real need among woodworking 
manufacturers. It is expected that the bureay 
will be in position to make a more complete state- 
ment regarding this feature about July 1. 





HYMENEAL 


TOWNSHEND-DANIEL. In the presence of 
members of their immediate families Miss 
Frances Daniel and J. H. Townshend were 
quietly married at the home of the bride, 1363 
Union Avenue, Memphis, Tenn., on last Friday 
evening, June 4. The ceremony was read by 
the Rev. F. D. Daniel, father of the bride. The 
couple left immediately after the service for a 
short bridal tour of Washington, D. C., and North 
Carolina. They will return to Memphis in about 
two weeks and will be at home at 1761 Carr 
Avenue. Miss Daniel is from one of the oldest 
Tennessee families and is well known in Mem- 
phis social circles. Mr. Townshend is well 
known to the lumber trade and is secretary- 
manager of the Southern Hardwood Traffic As- 
sociation, executive vice president of the Hard- 
wood Manufacturers’ Institute, and president of 
the American Overseas Forwarding Co. 


COOK-FRENCH. Howard E. Cook, salesman 
for the Peter Kuntz Lumber Co., Shelbyville, 
Ill., of which his father, Harry E. Cook, is a 
partner, was united in marriage June 1 with 
Miss Dorothy French, daughter of Mr. and Mrs, 
Ellsworth French, of Lake Arthur, La. Mr. 
Cook operates a branch at Deland, Ill. The 
young couple are on a wedding trip to New 
York and Cuba, and will be at home later in 
Deland. The wedding took place in the home of 
the bride’s* parents. 


TURNER-BREEDING. At the bride’s home 
at Sassafras, Ky., on June 4, William Turner, a 
prominent “young lumberman of Anco, Ky., was 
married to Miss Dorotha Breeding, daughter of 
John Breeding, jr., a lumberman of the Sassa- 
fras section. Elder Ramsey officiated in the 
ceremony. A large number of friends of bride 
and groom were present. After the ceremony 
a dinner was served, following which the 
young couple left for a northern tour. The 
groom operates several sawmills in eastern Ken- 
tucky. 


WARD-SCHWAGER. Miss Helen Schwager, 
daughter of Lewis Schwager, of the Schwager- 
Karlen Lumber Co., Seattle, Wash., was married 
June 2 to Lieut. Charles Stuart Ward, U. S&S. 
Engrs. Corps, with headquarters at Camp Lewis, 
Wash. After spending the summer in Seattle 
and vicinity, the young couple will, after Sept. 1, 
make their home at Fort Humphries, Va. 


HONEYCUTT.- CAUDILL. Robert Honeycutt, 
a young lumberman of Blackey, Ky., was mar- 
ried at Carbon Glow, Ky., on June 6, to Miss 
Ella Caudill, the daughter of a farmer of Rock- 
house Creek. The wedding was a quiet affair, 
being attended only by a few friends of the 
young people. They will reside at Blackey 


TROUBLE AND LITIGATION 


OAKLAND, MD., June 7.—The Garrett-Rodgers 
Lumber Co., operating near Friendsville and m4 
Pennsylvania, have been adjudged bankrupt by U. 
District Judge Soper. Attorneys Thayer, Re Buse 
and Offutt were appointed receivers, with B. R. 
Jones as attorney for the receivers. 


TIMBER LAND SALES 


WHITESBURG, Ky., June 8.—The Champion Lum- 
ber & Coal Co., with’ offices in Detroit, Mich., closed 
a deal on a boundary of hardwood timber and coal 
lands lying on the headwaters of Kings Creek 
several miles from here in Letcher County, Friday, 
June 4, and announcement is made that ’ develop- 
ment of the timber will begin with the completion 
of the Kings Creek branch railroad which is also 
tapping properties of the Kings Creek Lumber Co. 
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